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“Crown Jewels’ Made for the Queen in the Pageant of the Order of the Alamo, at San Antoni6, Texas 


(See Text on Page 59) 
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putting the finishing touche? on a Cinderella Coffee Por. SE 


Introducing | 
THE NEW CINDERELLA HOLLOW WARE 


kom the first the popularity of Cinderella flatware 
Firreved that the Master Craftsmen had again sounded 
a new note in silverware design. Now comes the Tea and 
Dinner Ware to match. In the same motif as the flatware ‘ * abaya A 
R 


as distinctive —as handsome—-as genuinely beautiful : 
o Sterling Silver 


Your jeweler will be glad to show vou both Cinderella Testes b for S 9.30 
| hollow ware and flatware Sine Knives 6 for $21.00 
Dessert Forks 6 for $20.00 

; Tea Set $450.06 

GORHAM === 
Waiter 2553" log $375.00 


PROVIDENCE, R. 1. 40@ NEW YORK, N.Y 





IMERICA’S LEADING .SILVERSMITHS FOR OVER 90 YEARS 


Memiicr of Sterting Silversmiths’ Guild of America 





Advertised in the May 22 Saturday Evening Post and the June issues of 


Arts & Decoration Good Housekeeping International Studio Town & Country 
Asia House Beautiful Life (June 17) World Traveler 
Country Life House & Garden Time Vanity Fair Vogue 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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graver, Maverick, gives it a unique im- 
portance. 

“The silver seal, cut with the arms of the 
Jay family, dates from the last quarter of 
the 17th century, and was the property of 
the first member of that family to settle in 
America. 

“So much for the pieces whose owners 
were associated with the early years of New 





Interesting Examples of Early American Jewelry Recently 
Put on Exhibition in the American Wing of the 
Metropolitan Museum of Art 




















As noted in THE JEWELERS’ CIRCULAR _ earlier date, are of gold set with pearls, the 
April 7, the Metropolitan Museum of Art, gold enriched with delicate engraving (Fig. 
New York, recently put on exhibition in the 1). 
American wing of the institution a quantity “Two gold mourning rings of the middle 
of early American jewelry such as was worn of the 18th century, the gift of Mr. and 
in the colonies in the 18th and early 19th Mrs. William A. Moore, recall a custom of 














centuries. 

According to the Bulletin of the museum 
much of the goldsmiths’ work shown in this 
small group in the American wing has de- 


the time. Both are handsomely wrought 
from gold and set with stones. The band 
of the ring is designed to suggest a ribband 
on which an inscription runs, in one case 

















Fic. 1—CUFF BUTTONS AND MOURNING RING AMONG THE EARLY AMERICAN JEWELRY SHOWN 
AT THE METROPOLITAN MUSEUM OF ART 


scended to its present owners from Dutch 
ancestors; some of it, from the French 
Huguenots who settled in this neighborhood 
in the late 17th century. Little of it, how- 
ever, dates farther back than the early part 
of the 18th century. 

“Curiously enough,” says the Bulletin, 
“although many of the items have been lent 
by different owners, a number have come 
from a common family hoard of the 18th 
century. There are, first, a pair of hand- 
some paste and enamel shoe buckles and a 
pair of gold sleeve buttons from the Van 


Cortlandt family, lent by Miss Anne Steven- | 


son Van Cortlandt. The former belonged 
to General Pierre Van Cortlandt (1762- 
1848), and the latter are said to have been 
worn by Stephanus Van Cortlandt (1643- 
1700), who was the first native-born mayor 
of New York. 

“The shoe buckles are of paste set in silver, 
the brilliant stones of varied sizes and shapes 
forming a handsome pattern. Insets of deep 
blue enamel on gold introduce a note of rich 
color (Fig. 2). These handsome shoe 
buckles of the third quarter of the 18th 
century are of the type imported for the use 
of elegant gentlemen. The cuff links, of an 


cut from gold, in the other enameled with a 
black background which brings out the gold 
letters. The inscription on the latter ring 
reads as follows: ‘Mary Vallete. ob: 5 
June 1762, aet. 61 Ys 8 Ms.’ Mary Vallete 
was Mary Jay and married Pierre Vallete 
in 1723. <A little gold seal, set with car- 
nelian and engraved with his cipher, be- 
longed to Pierre Vallete and would date 
from the first quarter of the 18th century. 
“One of the most important pieces of 
American goldsmiths’ work in existence is 
the little gold snuff-box shown in this case 
(Fig. 3). The maker’s mark, P.S., has not 
been identified, but the engraved decoration 
is signed by Maverick (Peter Rushton, 
Maverick, 1755-1811). This box, together 
with a silver seal and a small miniature of 
Mrs. John Jay, has been lent by Mr. and 
Mrs. John C. Jay. The box, engraved on 
the top with the coat of arms of the city of 
New York, was presented by the city to 
Chief Justice John Jay in 1784, together 
with the parchment giving him the freedom 
of the city. Its importance historically is 
thus very great while its interest as the 
handiwork of an American goldsmith with 
decoration signed by the well-known en- 





Fic. 2—SHOE BUCKLE OF PASTE AND ENAMEL 


York, members of families whose contribu- 
tions to their city and country are part of 
its recorded history.” 

The author of the article in the Bulletin, 
Charles O. Cornelius, then goes on to de- 
scribe other fascinating articles of personal 
adornment or use which are of New Eng- 
land Provenance, saying “A little pair of gold 
cuff links engraved with a rosette design 
(Fig. 1) bear the mark of Paul Revere, 
whose handiwork was by no means confined 
to silver. These have been lent by Miss 














Fic. 3—SNUFF-BOX DATED 1784, THE WwoRK 
OF AN AMERICAN GOLDSMITH 


Florence J. Clark, in whose family they have 
always been. 

“A pair of knee buckles, paste jewels set 
in silver, are the gift of Mrs. William L. 
McKenna. These were the property of John 
Hancock, according to reliable family tra- 
dition. 

“A characteristic late 18th and early 19th 
century group has been lent by Miss Ellen 
J. Stone and Mrs. Morgan Grinnell. Miss 
Stone has lent three mourning rings of the 
early 19th century and a memorial miniature 
on ivory, and Mrs. Grinnell an ivory fan. 

“The rings are typical examples of the 
mourning rings of the period, two set with 
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ESTABLISHED 1868 
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jet and crystal, one with a tiny memorial 
miniature surrounded with pearls. The ivory 
miniature commemorates the death, in 1795, 
of a little girl, and depicts her standing be- 
side a funeral urn, releasing her soul in the 
form of a dove (Fig. 1).” 

He concludes by saying that such a little 
group as this gives a suggestion of the pri- 
vate life of the men and women of a bygone 
day. Their love of personal adornment, 
their family pride, their sentimental devo- 
tion to the dead, and their thoughtfulness of 
the living are all recalled by the jeweled 
buckles, the seals, the mourning jewelry and 
the fans which they possessed. 








Cire Perdu Casting 





CLEAR though short definition of the 

“cire perdu” method of casting is given 
by Russell Sturgis in his “The Artist’s Way 
of Working.” He says: 

“When only a single copy in metal cast- 
ing is needed, the mould need not be made 
in so many pieces, but in enough pieces only 
to insure safe removal once, and satisfac- 
tory putting together again once, only. 
This difference may not be so very great; 
it may take nearly as many pieces in this 
case aS where many copies are proposed. 
There is, however, another plan sometimes 
followed from which extraordinary results 
come, namely, the casting from a mould 
which is made in one piece around the model. 
This, of course, involves the breaking up 
of the model, or at least of that plaster cast 
of the original model upon which the mould 
has been made; and it also involves the 
complete and unerring cleaning out of every 
groove, crease and depresston of the mould, 
which should appear in the casting as a 
ridge or projection. On account of the 
extreme difficulty of securing these results 
the following method is used; the model or 
its reproduction is completed as to its sur- 
face, not with plaster but with wax, which, 
however, as it is finally left is hard enough 
to allow of the mould being made upon it 
as upon the plaster itself. 

“This mould once completed and set hard 
and dry, the clay or plaster of the model 
within is broken up, while the workmen are 
quite aware that much of the wax remains 
in the smaller subdivisions of the inner sur- 
face of the mould. This is driven out by 
heat and the mould thoroughly dried; inlets 
called “ingates,’ and air holes are prepared 
in the substance of the mould; the melted 
metal is let in; and the bronze fills the 
mould, solid and perfect. This process, 
known as the ‘lost wax process’ (fonte a cire 
perdu) is rarely used in European com- 
munities and in recent times, but extraordi- 
nary results in the way of surface modelling 
are possible to it, and a few foundries of 
the present day undertake to carry it out 
even on a large scale. The results are some 
times very surprising, and there are bronze 
vases from Japan, mostly of the 18th and 
19th centuries, in which the highly elaborated 
surface ornamentation, partly undercut and 
all in extraordinary forms of relief, leave 
the student in doubt how far what he sees 
is the direct result of casting by the wax 
Process and how far it has been wrought 
with the tool, carved exactly as if the sub- 
stance were wood.” : 
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High Rents and Taxes Weaken Re- 
tailer Says Credit Authority 





IGH rentals and taxes create an insur- 

mountable difficulty for many retail 
merchants, J. H. Tregoe, Executive Man- 
ager of the National Association of Credit 
Men said recently following an examination 
of the causes of retail failures which he be- 
lieves are threatening the virility of the 
small merchant. 

“When the overhead of a business is larger 
than its income, the problems arising out of 
the situation test our moral and executive 
abilities. The cost of conducting an enter- 
prise does not always receive the critical 
study it deserves.” Mr. Tregoe said. “This 
attitude is particularly noticeable in periods 
when business is active and when high costs 
are likely to be overlooked for prospects of 
making sales. 

“High rentals and high taxes in our larger 
cities have defeated the expectations of many 
retailers and they learn too late the inflexible 
application of the law that the difference be- 
tween the selling price and the purchase price 
of goods must be sufficient to cover the costs 
of the business, or capital will be impaired 
and failure will be inevitable. 

“The ordinary routine method of discover- 
ing the proportion of liabilities to assets will 
not disclose the permanency and possible suc- 
cess of a business enterprise unless the rela- 
tion of overhead to profits is taken into 
account. A proper ratio of cost to profits is 
far more important in determining the pos- 
sible future of a business than an immedi- 
ately safe ratio of liabilities to assets with 
the cost and profits ratio out of safe propor- 
tion. The mortality among retail merchants 
and among wholesale merchants is not meas- 
ured by what we commonly call failure, but 
by failure to succeed with peril to creditors. 

“High rentals and high taxes are anout 
the most important items of cost in conduct- 
ing business in our larger cities. They 
should be studied with a careful credit sense 
by an analysis of the various items which 
tend to make or unmake a business organ:iza- 
tion. 

“These two items have reached a high 
peak in recent years and if the causes of 
retail failures could be accurately ascertained, 
I feel certain that high rentals and taxes 
would prove to account in the largest meas- 
ure for disappointment and disaster to the 
middle man. They are two dangerous teefs 
in the channel of credit commerce.” 








The Apotheosis of the Machine 

HAMPIONS of the machine versus hand 

tool are DeGarmo and Winslow in their 
“Essentials of Design” (Macmillan Co., 
1924). They assert: 

“Tn the time of the hand tool, when decora- 
tion was considered first, useful art was but 
an appendix and a faint reflection of isolated 
or so-called fine art; but now that the old 
order has passed, attainable beauty in arti- 
cles of utility must be sought where it natu- 
rally belongs; namely, in the quality of the 
things themselves, as the Greeks maintained 
so long ago. Were personal expression the 
whole of art, we might have to exclude 
beauty from utility. But there is no need 
to count the useful as among the lost arts, 


7 


mn 


for all that belonged to them before the 
Renaissance is still theirs. 

“The final result is that the machine, 
which at first seemed to threaten the very 
existence of beauty in the useful arts, has at 
last brought back to them their true aesthetic 
value, the natural beauties of shape that arise 
when form is in perfect accord with function 
and when material and finish and chastened 
decoration are fair because they are fitting.” 
—C. W. C. 








A Word About Wedgwood Cameos 


PrASHION now calls for cameo jewelry 
and the Wedgwood cameos will again 
come into their own, for nothing has ever 
been introduced containing finer art for 
jewelry in the cameo line than the wonderful 
work coming from the great Josiah’s Etruria 
factory. Of these art works Harry Barnard, 
in his “Chats on Wedgwood Ware,” says: 
“The cameos of Wedgwood and Bentley 
form a very complete collection of various 
sets of subjects, taken from the finest antique 
gems and adapted for setting in rings, lock- 
ets and bracelets or mounted as buttons. 
Made in the jasper colored bodies they were 
as durable as any imitation could be, were 
cheaper than any other form, and much 
sharper than those in glass. This series was 
also made in intaglio form for seals; the 
list is a very long one, over 600, comprising 
Egyptian history, gods and goddesses, and 
sacrifices. The ancient kings, philosophers, 
poets, orators, the fabulous age of the Greeks, 
the War of Troy, and Roman history, are , 
also represented by about 700 more, about 20 
masks, chimeras, etc. Some illustrious men 
and an appendix which was added to the 
catalogue of 1779 brought the number up to 
1,700. As these in the original sets of in- 
taglios were impressed with number as well 
as name, they are easily recognized. Many 
of them have a good polish upon the ground, 
leaving the figures untouched, and in the case 
of the shank seals, the shank was polished 
as well as the bezel and ground of the in- 
taglio itself. Some also had blue jasper 
grounds, making them resemble exactly the 
black and blue onyxes which were so much 
used for seal cutting. * * * 

“Many were mounted in metal, metal gilt 
and in gold, both as rings and bracelets, and 
these methods of introducing them into 
jewelry found great favor. They sold well 
mounted into tortoise shell boxes, and were 
also put into pedestals for vases and candle- 
sticks. As buttons for sleeves, cloaks and 
ladies’ dresses they were made in great quan- 
tities, and in the early days before the jasper 
colors were introduced a great many of these 
cameos were made in white, the background 
being colored in with water color and then 
mounted under crystal by the button makers 
and box makers, Wedgwood himself remark- 
ing that they looked much better that way 
than his own burnt-in enamel colors, and 
being covered with glass, they were suf- 
ficiently durable. 

“The great desire to get these beautiful 
gems noticed in the highest places led to the 
making of some in the Cherokee clay, to be 
shown to their Majesties, and this again led 
to their introduction to many others, till the 
sale seems to have been highly satisfactory. 
The Cherokee clay was used in the jasper 
and other bodies.” 
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A Three-in-One Necklace 


that will appeal to your patrons 










As the illustration shows, this necklace may be 
worn in three different ways. Taking the place 
of three separate necklaces, and being in itself 
priced very moderately, it will prove an excep- 
tionally live and fast seller. It is made of uniform, 
opalescent Rercent Pearts, finished off with 
baroque pearls and having a white and gray pear- 
shaped drop. Ask for Style 1019. 


$ 7 5 Subject to 
Jewelers’ 


Circular Key 

























ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CO., Inc. 


FOUNDED 1869 FOUNDED 1869 
Main OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEw York, N. Y. 
BeaD DEPARTMENT: 24-26 West 36TH STREET, NEw York, N. Y. 
BRANCH OfFIceE: 131 WASHINGTON STREET, PRovipDENCE, R. I. 
Paciric Coast: Lee & Krersxi, 704 Market Sr., San Francisco, CAL. 
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International Advertising for the Jewelry Store 








Campaigns for Publicity Funds Now on in the United States, England, 
Canada and Australia 


CIRCULAR 

















Simultaneously, campaigns are being di- 
rected in the United States, England, Can- 
ada and Australia for the raising of publicity 
funds that will teach the people of these 
yarious countries “the way back to the 
jewelry store.” 

The Trader, published in Canada, an of- 
ficial organ of the Canadian jewelry trade, 
in its April number, states: ‘Publicity for 
jewelry and kindred articles has become one 
of the most pressing interests of the trade, 
and the extent to which this is realized is 
evidenced by the fact that co-operative cam- 
paigns to raise funds in order to secure it 
have been initiated in every quarter of the 
globe. After a prolonged period of internal 
competition, the jewelry trade everywhere 
has awakened to the realization of the fact 
that the real competitors of the jeweler are 
not his brother jewelers, but the dealers in 
other merchandise, who have been going 
after the surplus dollars of the consumer— 
and getting them. Proper appreciation of 
this condition has been a long time seeping 
through the consciousness of the jewelry 
trade and there is still a large portion re- 
quiring to be awakened. But it is very sig- 
nificant that coincident with the big cam- 
paign now underway in the United States, 
the jewelers of England, Canada and Aus- 
tralia have set themselves to a solution of 
the same problem and are now working on 
a plan to provide funds to carry national ad- 
vertising for a term of years. 

“In Canada the trade is situated so that 
it has felt the full effect of the strenuous 
efforts of other trades to capture every loose 
dollar in circulation. The remarkably large 
circulation of American magazines in Can- 
ada has provided the means of reaching the 
people, and practically every other line but 
jewelry has been presented for their consid- 
eration in the most alluring and attractive 
terms. Motor cars, cosmetics, candies, per- 
fumes, furs, hosiery, flowers, practically 
everything one could eat, wear or use has 
been paraded in the most enticing ways and 
captured a tremendous amount of money. 

“Conditions in the jewelry trade during 
the past few years have reflected the influ- 
ence of the vigilance of other trades, and it 
has now become not simply a matter of get- 
ting a large volume of business, but a case 
of self-preservation for the trade. It has 
not been solely a freak of ill-fortune that 
jewelry has not been in popular favor in 
recent years, nor that the hands and brains 
of the designers have lost their cunning, but 
the favor of the fickle public has been wooed 
by more enterprising trades and jewelry has 
lost its place in the sun. 

“Long ages ago, it is recorded that one 
Demetrius, a silversmith of Ephesus, who 
made silver shrines for the goddess Diana, 
called together the workmen of like occupa- 
tion and said, ‘Sirs, ye know that by this 
craft we have our wealth, * * * So 
that this our craft is in danger to be set at 
nought.” Demetrius succeeded in stirring up 
the populace and creating a tremendous up- 


roar, which no doubt gave him a great deal 
of valuable publicity. While modern 
thought would have little sympathy with the 
cause of his outburst, it is easy to under- 
stand why he should have been jeopardized 
by the inroads of competing trades, and 
there is great need of a modern Demetrius 
whe will stir up his fellow craftsmen in the 
United States, England, Canada and Aus- 
tralia and bring them to an appreciation of 
the fact that their trade is in danger. The 
danger comes, however, from the lethargy 
of the craft itself. It has failed to keep up 
with modern developments in merchandising 
and must enter the commercial lists with a 
great deal more vigor and vim if it is to 
maintain its position in the industrial world.” 
The National Jewelers’ Publicity Associa- 
tion is bending every effort to raise its fund 
of $2,000,000 over the four-year period; 
$600,000 has been subscribed to date. The 
Canadian jewelers have set their mark at 
$200,000. England has set its mark at £10,- 
000. Australia has set its mark at £10,000. 
If we will but consider the great advantage 
of this united publicity campaign carried on 
in the four great English-speaking countries 
of the world, tremendous benefit and profit 
will result to the industry. Our American 
manufacturers must realize that with a stim- 
ulation of business in the United States and 
in Canada their production must necessarilv 
increase, and an increased demand broughi 
about through this international publicity. 








Police Recover Big Loot 
The New York city police made a big haul 
recently when they nabbed Albert Lalonde, 
19, known as the “celluloid” burglar, and 








EXAMINING LOOT TAKEN FROM 


59 


wite, with thousands of jewels. In the pic- 
true below, left to right, are shown De- 
tectives Reilly (holding celluloid used for 
skeleton keys), Koenig, Sanders, Clerk 
Horgan and Detective Horan examining 
loot at New York Police Headquarters. 








“Crown Jewels” for Pageant of the 
Order of Alamo, at San Antonio, 
Tex., This Year Were Made 


in America 





THE “royal jewels” used in the local 

pageant of the Order of Alamo, San An- 
tonio, Tex., this year, were made in America, 
not Europe. For years past, the members 
of the Order of Alamo have gone to Europe 
for their ideas in special jewelry used in the 
annual pageant but this year they were sur- 
prised to find that it was possible to procure 
the work required in this country and the 
order was given to Marshall Field & Co., for 
the “crown jewels” worn by Queen Victoria, 
at this fete. 

The jewels which are shown on the front 
cover of this issue were prepared by Agmini 
& Singer, and consisted of a crown, a neck- 
lace, a sceptre and two bracelets as shown 
in the cover illustration. In the crown 
are 9,000 rhinestones, four large oval. imita- 
tion emeralds, four large oval imitation 
rubies, six pear shaped imitation sapphires, 
four small oval imitation rubies, 14 small 
square imitation sapphires and eight large 
imitation pearls. 

In the necklace was 1,000 rhinestones, three 
pearl festoons, five pear shaped emeralds, one 
square sapphire and seven round sapphires. 
The sceptre contains 7,000 rhinestones and 
two large oval imitation emeralds, while in 
each of the two bracelets there are 1,000 
rhinestones and three large oval imitation 
emeralds. 

The metal used in forming these is an 
imitation of platinum, and silver in appear- 
ance, while celluloid is used to represent the 
ivory handle of the sceptre. 





THE “CELLULOID” BURGLAR 
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Artiticial Pearl Necklaces 


a superior reproduction 


direct from France 


Made and Sold in Europe for 15 Years 





Worthy of a place among gems 





ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K White Gold Mountings with our artificial pearls 





GATTLE & HUNTER 


576 Fifth Avenue, New York 


IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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Jewelers’ Work at the Paris Exposition Well Described in a 
Special Exposition Number of “Le Grand Négoce” 




















UITE a number of our readers did not 

take a trip last year across the “Herring 
pond” to get a look at the Paris “Exposition 
des Arts Décoratifs.” Some could not 
afford the expense; others could not afford 
the time. But now our French contem- 
porary, Le Grand Négoce, is trying to bring 
a glimpse of the wonderful jewelry and 
plate exhibits before the gaze of those who 
neglected the above opportunity. Its highly 
praiseworthy effort is in the form of a 
special number, published in highly decora- 
tive form. And, to overcome any linguistic 
difficulties of its readers, this pretty publica- 
tion has its pages of text displayed in French 
on the upper half and in English on the 
lower half of the :pages. 

Of course our readers will remember that 
the 1925 Exposition des Arts Décoratifs 
had as main object in view the wiping out 
of the past in Art and starting a new leaf— 
all former motifs were verboten, the genius 
of original invention in art alone was called 
for. Time alone will show whether out of 
that great concours will evolve a new style, 
a new period, or anything lasting in inno- 
vation. Of the present trend in that direc- 
tion this newcomer, however, will give us a 
brief survey. For in the booklet we can 
look on a number of truthful reproductions 
(in flat prints of course but in faithful 
colors) of the most notable objects exposed 
in the show cases emanating from the most 
distinguished gold- and silversmithing artists 
of the gay metropolis. Some of these well- 
illustrated pieces obtained the honor of 
Grand Prix recognition (such as those of 
Lacloche, Marzo, for instance). The space 
is not all dedicated to jewelry by any means. 
Numerous illustrations portray silver table 
services, etc. 

Contained in the 50 pages of text are 
articles under the captions: “Foreward,” 
by George Bloch; “The Exhibition of 1925: 
Closing Comments,” by Ivanhoé Rambesson ; 
“A Few Official Words”; “Speaking a Little 
of Art,” by Isy de Botton; “A General 
View,” by P. Contreau; “Jewelry at the Ex- 
hibition,’ by G. Fouquet. The clever repro- 
ductions in color represent selected pieces 
from the following artists: | Boucheron, 
Dusausoy, Friedmann, Lacloche, Marzo, Van 
Cleef & Arpels, Templier. I. Rambosson, 
in his short leading chapter, comments: 
“Our epoch, at last, disgusted with living 
among a bric-a-brac of the past, determines 
to construct, to furnish, its own house and 
logically to design the ornamentation of its 
life and the ‘first effort’ is a ‘dawn,’ but 
will, later, overturn the world of decoration. 
As to the jewelry exhibits, he remarked: 
“What is noticeable in several show-cases is 
the skilt with which the metallic construction 
of the -vork was hidden to leave visible only 
the pure beauty of the crystalline light of 
the stone decking the flesh or the hair of 
the human being without useless and more 
or less heavy accessories.” And, he says: 
“The lapidary has taken a part. Without 
abandoning the classic form he has en- 
deavored to meet the wishes of the em- 
Ployers; and we see an infinite variation in 


effect through such forms as the trapezoid, 
triangle,” etc. 

P. Contreau (whose pleasing contribu- 
tions are frequently seen in the pages of 
Le Grand Négoce), in his “General Re- 
view (pages 9-48), relates in a few lines 
the history of the exposition’s creation, then 
tells of the relationship between clothing 
and jewelry, also the limitations. He con- 
tinues to explain what appears to be the 
aim of certain eminent jewel creators in 
their exhibits (those illustrated alongside). 
Watches, lacquers, enamels, pass under his 
review, interpreting much that lies behind 
those different pieces, both as to technique 
and purpose of form or treatment. He 
thinks the abundance of exhibits will prove 
“a lamentable check for the lovers of the 
past and absolute success for the apostles of 
the new order.” Then he winds up with 
a review, condensed into a few sentences, 
of the stages of progress in the jewelry art 
that led up to the present. M. G. Fouquet 
contributes the last article entitled, “On 
Jewelry.” He briefly congratulates the 
French jewelry creators for their handsome 
effects and novelty in design and make up. 
Concerning the decorative artists’ and de- 
signers’ position alongside that of the manu- 
facturer, he tells his readers: “The 
frontier, if I may so express it, between 
them and the manufacturers exists no 
longer.” , 

One _ill-effect some readers of this 
interesting work will experience. When 
they start in admiring these selected speci- 
mens from the exposition, they will want 
to kick themselves for not having gone in 
person to look over what the French 
craftsmen were producing. If it was lack 
of funds caused hindrance of the trip, all 
can “dig down” for the 10 francs (on 
April 9th francs were purchaseable at 3.4314 
cents each) to get a copy and learn just a 
little of what in gold- and silversmithing 
appeared at last year’s great show. Cer- 
tainly this is a beautiful souvenir of an 
important art event for so small a cost; and 
we highly commend the writers, editors, and 
printers who produced the pretty piece of 
jewelry literature—C. W. C. 








PALACE OF FASHION 





Sesqui-Centennial International Exposition 
Building, Which Will House Jewelry 
Trade to Be Largest on Exhibition 
Grounds 


PHILADELPHIA, Pa., April 22—The Palace 
of Fashion of the Sesqui-Centennial Inter- 
national Exposition will be the largest and 
most beautiful building on the Exposition 
grounds. It will be a huge structure, oc- 
cupying 15 acres, or 600,000 square feet of 
floor space. It will cost $1,500,000. It is 
located in League Island Park, near the 
great stadium, and thus has a beautiful set- 
ting in the midst of winding drives and at- 
tractive lagoons. 

The building has a large typical American 
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dome, 10 stories high, and a series of small 
domes around the periphery. In its dome 
and roof construction the building uses a 
new type of steel joist, the recent invention 
of a Philadelphian, George F. Pawling, who 
is also the designer of the building itself 
and will act as construction engineer. The 
Thompson-Starrett Co., of New York city, 
are the contractors. Steel deliveries are be- 
ing made through five large steel mills. 
The construction program will make it pos- 
sible for exhibitors to begin installation of 
exihibits in June. A grand opening is 
planned for July 4, the day on which Presi- 
dent Coolidge visits the Exposition. 

The Palace of Fashion is an octagonal 
building. At the center is a circular stage, 
90 feet in diameter. Around the stage is an 
amphitheater, seating 6,000. Beyond the 
amphitheater are about 500,000 square feet 
of exhibit space, in which will be revealed 
in all their glory the great achievements of 
the industries of this country which create 
the things with which modern man clothes 
and adorns himself. 

Mayor Kendrick, who is greatly elated at 
the success of this project, which has al- 
ways appealed to him as an outstanding fea- 
ture of the Exposition, expressed himself 
enthusiastically: “I wish to commend the 
intelligent, patriotic and aggressive interest 
which the textile and apparel industries of 
this great nation are showing in participat- 
ing in an elaborate scale in the celebration 
of the 150th Anniversary of the Birth of 
Freedom by planning the erection of a mag- 
nificent Palace of Fashion, with a continu- 
ous progress of fashion shows, historical 
costume pageants and other educational ac- 
tivities under artistic and impressive condi- 
tions. 

The industries which have associated 
themselves in this unique project and which 
will operate their own exhibits and conduct 
their own entertainment are powerful finan- 
cially, in that they boast of an annual out- 
put of manufactured products in excess of 
twelve billions of dollars. These industries 
include: cotton, wool, silk and _ rayon; 
women’s wear, men’s wear, furs, jewelry, 
clocks, millinery and lace goods; _ shoes, 
leather and fancy leather articles; beauty 
parlors; perfumes and toilet articles; car- 
pets and upholstery; knitted outerwear and 
underwear; church vestments and military 
uniforms and fraternal regalia. 

On the central stage the continuous pro- 
gram of entertainment will be carried out, 
including fashion shows, pageantry, moving 
pictures and addresses. The building will 
be equipped with an amphitheater. It will 
also have a color organ and a tone organ, 
as well as an orchestra. 

Special provision is being made for the 
protection of the valuable jewelry, furs, 
dresses, etc., which will be on display 
through the creation of a separate police 
force, a corps of detectives and safes. 








Ferdinand Schulze, manager of the Dan- 
ville, Ill., branch of the Heil-McClimans 
jewelry store, Fischer Theater building, was 
found unconscious on the floor of the store, 
recently, the victim of a stroke of paralysis. 
A customer came into the store, but no one 
answered his call, and upon investigating he 
found Mr. Schulze on the floor. He picked 
Mr. Schulze up and called the police. 
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The News from England 








Mappin & Webb Preference Shares—Output of Diamonds in Union of South 
Africa During 1925 Shows Increase Over 1924—Imports of Gold to 
India Double Pre-War Average—Six Carat Diamond Found 
Near Kimberley—New Type of Earring—lIllicit Gold 
Buying 

















Lonpon, April 12.—At the end of this 
page is a paragraph concerning the dimen- 
sions and extent of the gold buying of illicit 
nature in South Africa. This gold is stolen 
from the mines along the Witwatersrand, 
despite constant supervision as in the dia- 
mond industry. Despite every precautionary 
measure taken by the authorities, the traffic 
continues unabated. The statement made by 
a Johannesburg man that no dealer or jewel- 
er in the ordinary way of business in Africa 
can grow rich with entire honesty, either by 
wholesale or retail trade, would indicate that 
something is radically wrong in the coun- 
try. It is estimated that 99 per cent. of the 
gold bangles worn by girls in Johannesburg 
alone have been obtained originally by illicit 
gold buying. Bangles of unwrought gold 
carried to jewelers’ shops in kerosene cans 
show the nature of the illicit gold traffic. 
The slave bangle fashion for women is said 
to have proved a veritable godsend to the 
illicit trader. The same with wedding rings. 
It may not be nice to reflect that the “ring 
of fidelity” has been obtained by ulterior 
means, but it would seem that the fact re- 
mains that a great percentage of the wed- 
ding rings sold in South African cities are 
made from precious metal purchased illicitly. 
The demands for these rings and bangles 
undoubtedly created by the favorable prices 
at which they are retailed, often at values 
lower than the cost of the refined gold pur- 
chased honestly. The extent of the traffic 
would seem to be confirmed by the fact that 
the importation of jewelry into South Africa 
is now less than $500,000 per annum, an ab- 
surdly small figure. The Orient forms one 
of the best channels for the disposal of this 
gold. The precious metal, obtained illicitly, 
can be smuggled to Durban, the open gate- 
way to Calcutta and Bombay. One firm in 
Johannesburg deals in $400,000 worth of 
gold bangles a year. 

* * * 

The activities of the jewel gang, which 
uses dope on watchdogs, are again occupy- 
ing the attention of the police. Wherever 
coups have been made where chained-up 
dogs are presumably on guard, these animals 
have been found drugged. In the past week 
several thousand dollars’ worth of jewelry 
has been stolen in the London area and in 
practically each case watchdogs were ren- 
dered impotent by doped food. The jewel 
thieves appear to be concentrating on silver- 
ware, judging from the amount of this metal 
that has been taken the past few days. 

x ok Ok 


The long awaited scheme for dealing with 
the preference shares of Mappin & Webb, 
the silversmiths and jewelers, is at last an- 
nounced. The annual report for 1925, just 
issued, intimates that the 600,000 $5 shares 
are to be divided into 1,200,000 $2.50 shares, 
one-third of which are to be surrendered to 
the company, one-third retained by present 





holders, and one-third to remain unissued. 
Some 18 months’ dividend arrears are to be 
satisfied with a cash payment of around 55 
cents per share out of the net profit of 
$326,000 for the past year. Out of the ordi- 
nary shares to be surrendered, the prefer- 
ence shareholders will receive eight shares 
for every 25 now held. The other 160,000 
shares will be used to meet permanent capi- 
tal losses. Preference dividend arrears up 
to Dec. 31, last, are to be cancelled. The 
$326,000 net profit for the past year is dou- 
ble that for 1924, when it was some $161,000. 
In 1923 there was a net loss of $69,500. 
* * * 


Statistics issued by the Department of 
Mines, Union of South Africa, shows that 
the Union’s output of diamonds during last 
vear reached a value of around $40,990,000, 
er an increase of some $823,500, compared 
with 1924. This is the highest diamond out- 
put since 1920, when the Union’s production 
reached a record of around $73,500,000. 
During 1925 the alluvial diamond diggings 
were worth around $9,500,000. Alluvial 
stones extracted the year before were worth 
nearly $770,000 more. The Kimberley dia- 
mond production for 1925 was worth around 
$20,800,000, while Transvaal diamonds were 
valued at about $11,000,000, more than 50 
per cent. of this value emanating from the 
Pretoria district. A good price was ob- 
tained for the rough diamonds during 1925, 
the average price working out at some 
£2 17s. 8d. per carat for mined stones and 
£7 19s. 5d. per carat for alluvials. Com- 
pared with 1924 values, last year’s mined 
stones realized about 68 cents per carat more 
in price, while the alluvial stones were worth 
nearly $2.50 per carat more. No difficulty 
was experienced, of course, in getting rid of 
the rough diamonds. In view of the present 
firm condition of the rough market, which 
has existed practically from the time the 
new London syndicate took over from the 
old one at the end of last year, the prices 
obtained by the Kimberley and Transvaal 
diamond producers this year are likely to be 
maintained at last year’s improved figures. 

x *k * 

The statement issued by the deputy-chair- 
man of Barclay’s Bank, Johannesburg, ad- 
vising people interested in platinum to pro- 
ceed with every caution, is not such a sur- 
prise as might be thought. The warning 
indicates that there is little likelihood of a 
repetition in platinum of the gold boom of 
30 years ago. 

* * x 

India’s imports of gold last year were 
around $200,000,000 in value, or double those 
of her prewar average. India absorbs half 
the world’s output of gold and today it is 
reported she is choked with gold. In fact 
returning travelers say that money changers 
are offering golden sovereigns in exchange 
for rupees at a lower rate than English 


63 


notes. Folk going home to England on 
leave take with them bags of golden sov- 
ereigns, which they have obtained by ex- 
changing their rupees or paper money at 
advantageous rates. Although the banks in 
India are at a loss what to do with their 
gold, silver, it is reported, is even more 
plentiful, and it can be bought in Bombay at 
three annas in the pound cheaper than Eng- 
lish currency notes. 
* * * 


A six-carat red diamond find is reported 
this week from Johannesburg. The stone 
was turned up in the alluvial diggings, near 
Kimberley, Cape Colony. When cut it 
should weigh six carats and be worth some 
$4,500. Red diamonds are very rare, Hatton 
Garden dealers say. The commonest color 
is yellow. Green diamonds are seldom seen 
and, when found, usually fetch a good price. 

* * « 


Silver and diamonds are used for the 
embellishment of the latest handbag handled 
hy the jewelers here. The latest “zip” sack 
is in a dark shade of suede. The zip fit- 
tings are of silver and a large and very thin 
silver monogram is placed at one side. 
Some of. these bags are far too large, how- 
ever. A brown suede envelope sack type 
that is popular because it is of medium size, 
has copper fittings and a diamond initial on 
the pointed flap. 

-@ 2% 

A new type of earring that is now getting 
here from Paris is composed of a large gold 
ring, suspended on a fine chain, the ring act- 
ing as a perch for gaily painted or enameled 
birds, who swing to and fro as the “perch” 
dangles. Peacocks and similar birds prove 
a suitable decorative medium, although ani- 
mals, such as tigers, lions, bears, monkeys 
and the like, are used in a crouching atti- 
tude within the rings. 

* *¢ * 

The problem of illicit gold buying is oc- 
cupying the attention of the South African 
authorities, who find that this illegitimate 
business is on the increase to such an extent 
that millions of dollars are being filched 
from the gold-mining industry every 10 
years. This systematic robbery is so clever- 
ly staged, being engineered either in Lon- 
don or Birmingham, that the tracking down 
of the organization responsible is no light 
task. Master minds are handling the reins 
and the organization has vast resources be- 
hind it. In rare cases of prosecution un- 
known men are bailed out with tremendous 
bonds. Although the jewelry trade knows 
this illicit gold-buying.gang exists, no tangi- 
ble evidence can be obtained against it. The 
Star has commissioned its Capetown corre- 
spondent to obtain the facts. A prominent 
Johannesburg jeweler says that 90 per cent. 
of gold bangles, and to a smaller extent gold 
wedding rings, made and sold, were ob- 
tained in the first place through illicit gold- 
buying. Although the organization operates 
throughout South Africa, Johannesburg is its 
pivoting point. Something like $15,000,000 
a month is obtained from the gold mines and 
passes through hundreds of hands. There 
always is a substantial percentage of leak- 
age, and it is believed that fundamentally 
honest dealers are inveigled by the gang. 
Occasionally the police catch a “little fish.” 
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of Buyers from Far and Near—Many Countries Represented by a 
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BrussEL_s, April 11.—The Brussels Inter- 
national Commercial Fair opened this week, 
and has attracted spectators and buyers from 
far and near. There are exhibitors from 25 
countries, including the United States, with 
20, two Mexican, one Brazilian and 90 Ger- 
man. This is the first occasion since the 
great war upon which German exhibitors 
have been admitted. Czecho-Slovakia is well 
represented, especially as regards glass and 
artificial jewelry. The two Russian stalls 
show glassware, the new dolls and similar 
wares. Italian, Spanish, Finnish, Norwegian, 
and Danish shows are all much visited, while 
the near neighbors of Belgium, France and 
Holland, are both largely represented. 

Among the 35 industries represented by 
2927 exhibitors, there are only 58 jewelers 
and silversmiths. Among these 58 shows 
the silversmiths make the biggest and finest 
exhibitions. This state of things is easily 
explained when it is remembered that the 
Fair is held in a park at the foot of the 
Cinquintenaire,—the Brussels Champs Ely- 
sees—and that all things considered the place 
is somewhat badly guarded. The Fair com- 
posed of small huts, is arranged in streets, 
it would be fatally easy to arrange a holdup 
in one of the streets, at the luncheon hour 
say, and if the thieves were sufficiently 
numerous they would certainly get away. 
The jewels and silverware are shown at the 
top of one of the large exhibition halls, 
where every visitor can be watched, but even 
then many jewelers feel that prudence is 
the better part of valor and they have not 
brought their more valuable property to the 
Fair. The stalls with artificial jewelry are 
naturally not affected by such considerations 
and the display is very good, while scattered 
all over the Fair there are stalls with pretty 
objects, which if not jewelry proper come 
under the same heading, as they are metal 
ornaments and adjuncts to dress. 

A visit to the fine jewelry booths leaves 
an impression of solid worth. A great deal 
of solid gold is being shown, remarkable for 
its weight and intrinsic value. Plain gold 
band bracelets are seen together with watch 
chains in heavy gold links, heavy earrings 
in gold links, or hoops, fantastic design. 
Wrought gold for all these ornaments is also 
seen, some of the designs being very tasteful 
indeed. Besides these plain gold ornaments 
there is a tendency to show one-color gem 
jewelry, rigid, hoop bracelets for instance 
are in sapphires, emeralds, rubies, or pearls 
respectively, but not mingled. Strips of “rib- 
bon”, by which the new breast watch is 
hung, are also made of one-color gems. 
About half an inch in width, they are sewn 
with seed pearls, with larger artificial pearls, 
with rubies, or with sapphires or with 
emeralds. Rings with huge solitaires are 
seen, but very little in the way of novelties 
was visible. 

In the artificial jewelry stalls there is a 
flash of stones that compares very curiously 
with the dullness of the other shows. Natur- 


ally the jeweler in this particular branch 
has nothing to fear and has not battled with 
himself as to whether to show his best and 
most valuable models or not. One of the 
stalls is a blur of blue, the prevailing stone 
being “sapphires” pale, deep blue and tinged 
with violet. There are other blue stones of 
various shades, some half precious others 
mere fancy. Besides this there are mauve 
stones, yellow and red, but the prevailing 
tone is blue. 

One stall is given up to pearl necklaces, 
and the carefully graduated sautoirs have 
pearls larger than anything seen in wear 
at present. The centre pearl is immense, the 
next just a little smaller and so on it goes 
carefully graduated until quite small gems 
finish the two yard sautoir. Some _ neck- 
laces are made like rope, four or even six 
twist, in which case the pearls do not vary 
in size but are all of the same tone and 
size. For richness there is nothing quite like 
the four-ply pearl rope. 

The silverware show is extremely good. 
It is clear that the demand for silver goods 
is increasing greatly in Belgium. Households 
that sold their silverware during the war, 
had it stolen, while the house was abandoned 
or maybe losing the house as well in enemy 
bombardment, are evidently restocking. At 
the Brussels show there are two distinct ten- 
dencies in silverware models coming from 
the east and from the south, respectively. 
The Paris designs are characterized by their 
“feet,” their fine modelling and beautiful 
carving. The patterns coming from Czecho- 
Slovakia, from Rumania and from Soviet 
Russia stand flat and square, without “feet,” 
they are in all kinds of grotesque forms, are 
five-sided and quite unsymetrical. The five 
sides taper off towards the top. Some are 
so strange as to seem almost out of a night- 
mare. The Flemish gold and silversmith has 
of course a reputation to sustain and in many 
Ways is superior to his neighbors in the mat- 
ter both of design and workmanship. Besides 
the models influenced by patterns from Paris 
or the East, there are beautiful all-Flemish 
designs. They naturally show signs of the 
prevailing mode which is towards the low 
and shallow for silverware. They have 
breadth rather than height, but otherwise are 
unique. The surface is finely chiselled, with 
beautiful designs running through the fabric 
and they are usually silver lined, instead of 
being gilt inside. 

There is distinct inclination to line silver 
ware with glass, not seen elsewhere. All 
cake baskets, fruit stands, etc., that are made 
in silver and have no lining whatever in 
Paris for instance, contain glass receptacles 
in Belgium. This saves much cleaning and 
no doubt this is the origin of the fashion. 
Sometimes tinted glass is used, sometimes 
crystal while very frequently dull opaque 
glass is employed. 

Several stands showed all kinds of table 
ware in composite of different kinds, for 
people who cannot afford silver go in for 
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this kind of thing. It is carried out in the 
newest models and just as much care is taken 
in securing the right proportions, the right 
patterns for this ware as for the genuine, 
heavy silver. 

Clocks, at the fair, are monumental in 
many cases. That is to say that a small 
clock is fitted into a large marble or porce- 
lain object, that looks like a top to the 
mantlepiece. Sometimes these porcelain clocks 
were painted in elaborate designs, in sepia 
or pale browns. Whole landscapes are de- 
picted sometimes with a conventional figure 
among the tress, flowers and birds. 

Novelties, not seen elsewhere, are objects 
made in some light composite painted over 
with gilt to look like gold. It is somewhat 
startling to take one of them in the hand 
and find that it is comparatively speaking 
quite light. Fancy inkpots, letter weights 
and letter racks, apparently in gold were 
in this material that is perhaps best de- 
scribed as “fairy” gold, for there is no inten- 
tion to deceive, at the same time, the com- 
posite at three yards distance looks like gold. 

One ot the most interesting innovations of 
the fair, was the fountain pen de luxe. It 
has taken a Belgian firm to turn out a really 
artistic pen, that is a jewel. In 18 karat 
gold, and blue or red enamel, these pens are 
sold in blue leather cases, lined with pale 
apricot, silk. They have gold clips for 
holding them in place in the waistcoat pocket. 
Instead of this support being in plain gold, 
or silver, it is in beautifully designed pat- 
terns and puts a finish to the pen which gives 
it something that was lacking before. 
Whether in gold or silver the clip usually 
has an openwork pattern somewhat on the 
sarne lines of filigree work. Some pens are 
in white and blue enamel, others in gold and 
ebonite. From the pen in massive gold 
and ebonite that costs 2,000 francs to the 
humbler relation that costs only 25 francs 
(about a dollar), there is every sort and 
variety to be seen. 








The News from England 





(Continued from page 63) 








But the arrest and conviction of an Indian 
or a native barely touches the fringe of 
things. Jewelers are approached by men 
not regularly engaged in the jewelry busi- 
ness and offered parcels of gold bangles and 
rings at prices less than the quoted price of 
the gold itself. The jewelers are approached 
by men with scores of ounces of roughly 
made signet rings done up in brown paper 
parcels. The Star says there are little store- 
keepers dotted throughout the country who 
are doing hardly any business in the ordi- 
nary way and yet are able to travel to the 
European continent and England periodical- 
ly. It is believed these men dispose of a lot 
of the gold obtained by the organization 
illegitimately. 








H. G. Russell, formerly proprietor of a 
jewelry store in Independence, Ia., has leased 
the Marsh-Place building, at Sycamore and 
5th Sts., Waterloo, Ia. and will open a 
jewelry shop this month. Mr. Russell sold 
his Independence store to A. R. Branden- 
burg and has lately been in business in Clin- 
ton. 
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Soviets Follow Peter the Great in Attempting to Find Treasures of Alexander 
the Great and Tamerlane—The Mining Journal of Moscog Criticizes Semi- 
Precious Stones and Platinum Industries of Russia—The Famous Clock 
of Peter and Paul Fort May Play “Internationale”’—Rumors of Platinum 
Meteorite Excites Peasants and Professors—Diamonds from Stolen 
18th Century Fans Found in Moscow Store 

















The news conveyed by the Monday, April 
19, issue of the New York Times that the 
Soviet authorities have decided to send an 
expedition to Turkestan in search of the 
treasures of Alexander the Great and 
Tamerlane, brings to mind the legends, 
which have been circulated in the Russian 
Orient for the last 2,000 years. Regarding 
the Tamerlane’s treasures it is said that he 
built for their keeping a special underground 
palace, which is guarded by a holy old man 
assigned to his important task by the great 
Tartar conqueror himself. When the right 
time will come, says the legend, the holy 
man will come to the surface and will hand 
over the keys from the treasure to the peo- 
ple. The legends concerning the treasures 
of Alexander the Great say that he buried 
the treasures looted in India, and the 
magicians who accompanied him in _ his 
travels and wars charmed the treasures at 
his request. No human power, insists the 
legend, can recover the gold and diamonds. 

Peter the Great was the first Russian 
ruler to give heed to these legends. In 1703 
General Andrew Gulitz reported to Peter 
that a Hungarian came to Kieff, who testi- 
fied before the governor that a treasure, 
huried by Alexander the Great near the town 
of Gredische, still reposes in the depths of 
a mountain. The treasure, according to the 
mysterious Hungarian, consists of barrels 
filled with gold coins, also golden bars, 
crowns set with diamonds and Alexander’s 
own chariot richly ornamented.- Peter the 
Great tried to find this treasure but his ef- 
forts were of no avail. 

Lately a Russian expedition, headed by 
Professors Denike and Massalsky, returned 
to Moscow from Central Asia. They re- 
ported finding a curious book in the library 
of the former Khans containing a list of 
all the treasures supposed to be buried by 
Alexander the Great in Turkestan. The list 
is said to be copied from Alexander’s own 
letter to one of his generals. 


*x* * * 


In a recent issue of The Mining Journal 
(Moscow) in the article “Our Mineral Re- 
sources, Their Exploitation and Possible 
Perspectives,” W. Kisselnikov complains of 
the insufficient and inefficient work done by 
the Russian Semi-Precious Stones Trust. 

The three-year (1925-1928) program of 
its activity and expenditures submitted by 
the trust to the government meets with 
severe criticism of the writer, who says: 

“The proposed activity of the trust does 
not answer the avowed aims of the trust 
and its name of the ‘Semi-Precious Stones’ 
Trust.” The program is even less in accord 
with our enormous natural riches in colored 
stones, which ought to be the subject of the 
trust’s exploitation.” 

Mr. Kisselnikov further points out that 





only 30 per cent of the whole activity of 
the trust in 1925-26 is devoted to the colored 
stone industry, while it is proposed to be 
even lower in subsequent years (23 per cent. 
in 1926-27 and 18 per cent. in 1927-28). 
The only excuse for the trust’s inactivity 
the author sees in the fact that the Soviet 
government did not and could not give the 
trust any substantial capital to work with. 

Elsewhere in his article W. Kisselnikov 
touches on the situation in the platinum in- 
dustry of Russia, saying that the platinum 
resources of Russia are great but the pres- 
ent state of the industry is rather poor. He 
writes: 

“With comparatively insignificant  in- 
creases of the capital the Ural platinum 
works could achieve in the few coming 
years a production twice and three times as 
great as the production we have there at 
the present time.” 

e* 


The Soviet authorities of Leningrad .ap- 
propriated a certain sum of money for re- 
pairs and rearrangement of the famous clock 
on the Peter and Paul’s Fort. The exact 
nature of the rearrangement is not known. 
When striking hours, the clock used to play 
an old Monarchist anthem. It is rumored 
that after repairs it will play “The Inter- 
nationale.” 

x * * 

Rumors spread recently in the villages of 
the Volin province (Western Russia) that 
a meteorite fell from the sky in the dis- 
trict of Lubar. The peasants said that the 
meteorite contained a great deal of gold and 
platinum. A special committee of savants 
under the leadership of Professor Belsky 
went from the county seat of Zhitomir to 
Lubar, but found no traces of any meteorites. 
The Soviet authorities now look for those 
responsible for the false rumors, intending 
to punish the culprits. 

* * * 


A rather belated account of the theft of 
the 18th century fans set with diamonds 
from the Leningrad Hermitage we find in 
the Paris newspaper of the Russian exiles 
Poslednia Novosti (“The Last News’). 
The newspaper reports that early in the 
Winter a thief concealed himself in the halls 
of the famous museum shortly before the 
closing hour. When darkness fell he made 
away with the fans, which are of immense 
value. The Soviet police tried its best to 
find the thief and recover the fans, but with 
no success. But some time after pieces of 
swan-skin, of which the fans were made, 
were found on the ground near the railroad 
station of Volchov, on the way to Moscow. 
Evidently the thief destroyed the fans mak- 
ing use only of the diamonds, with which 
they were set. Indeed, shortly afterwards, 
the diamonds were found in the fashionable 
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jewelry store of “The Moscow Co-operative 
of Jewelers,” on Kuznetzky Bridge. The 
identity of the thief is still unknown. 








PARCEL POST EXPORTS 





Large Losses Shown in Jewelry Shipments 
Abroad, Fountain Pen Shipments Show 
Biggest Increase 


Parcel post shipments from the United 
States to foreign countries during 1925 in- 
creased $5,632,606 over the totals of the 
previous year, according to figures just made 
public by the Department’ of Commerce. 
Comparative 1925 and 1924 total export 
values were $26,052,146 and $21,419,540, re- 
spectively. These figures cover only whole- 
sale trade by parcel post as no returns are 
made for the several million mail packages 
in retail trade valued at less than $25 each. 

The largest export values were secured 
during the year by silk and silk wearing 
apparel, with valuation of $3,665,202; 
leather and manufactures of $2,062,145; cot- 
ton goods and cotton wearing apparel, $1,- 
783,791 ; optical goods, $1,753,334; medicinal 
and pharmaceutical preparations, $1,368,293 ; 
and fountain pens, with totals of $1,280,399. 

Substantial increases were recorded during 
1925 by fountain pens, silk and silk wearing 
apparel, medicinal and pharmaceutical prep- 
arations, optical goods, artificial teeth, and 
leather and manufactures of, while decreases 
were prominent in shipments abroad of 
jewelry and gold manufacturers, wool wear- 
ing apparel, cutlery, and artificial silk manu- 
factures. 

Fountain pens registered the biggest in- 
crease in values during the year under re- 
view with added foreign shipments totalling 
$496,214. Silk and silk wearing apparel came 
second with increased valuations of $477,276, 
and third honors in increased export trade 
fell to medicinal and pharmaceutical prepara- 
tions, amounting to $435,433. Other gains 
were recorded in favor of optical goods, 
totalling $233,409; artificial teeth, $229,029; 
leather and manufactures of $208,855; cotton 
goods and cotton wearing apparel, $117,372; 
rubber manufactures, $39,775; watches and 
parts of $135,721, needles, $15,937, and furs 
and manufactures of, $2,484. Gains of mis- 
cellaneous items not classified aggregated 
$3,035,338. 

Losses during the year occured in the 
shipments abroad of jewelry and gold manu- 
factures to the extent of $207,065, out of a 
total shipment of $910,555. 

The following statement shows the value 
of the exports by mail and parcel post during 
the calendar years 1925 and 1924 of some of 
the lines of increase to the jeweler: 


EXPORTS BY PARCEL POST 


1925 1924 
Leather and maufac- 

Oy os eae Oe ne oe se $2,062,145 $1,853,290 
Optical goods ........ 1,753,334 1,519,925 
Fountain pens ........ 1,280,399 784,185 
Jewelry and gold manu- 

Oe cccucnnass 910,555 1,117,620 
Watches and parts of.. 844,216 708,495 
Sc caanacenniey 732,579 912,993 
PE a vicanacanae 276,238 340,982 








The Ray Reed jewelry store, Chariton, Ia., 
has been succeeded by Reed & Rowe. 
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CUSTOMS BOARD REVERSED 


United States Court of Customs Appeals 
Holds Money Paid to Agent Who Pur- 
chased Pearls, Is Not Part of Foreign 


Market Value 


Wasuineton, D. C., April 21.—The 
United States Court of Customs Appeals 
held recently that money paid to an agent 
employed in the purchase of pearls is not 
a part of their foreign market value for 
dutiable purposes. The court’s decision was 
handed down in the case of the American 
Express Co. against the United States (No. 
2698) and reversed judgment of the Board 
of U. S. General Appraisers. The pearls 
were purchased for George H. Swift, of 
Boston, and were bought from Leo Sachs & 
Co., of Paris. They were entered and ap- 
praised at the invoice price plus a French 
tax of 1.3 per cent. The General Ap- 
praiser held that the money paid to the 
agent should be added to the price of the 
pearls to make foreign market value. This 
ruling was upheld by the Board. The court’s 
decision, overruling the Board’s finding, was 
delivered by Judge Charles S. Hatfield, and 
reads : 


This is an appeal from the judgment of the 
Board of General Appraisers in reappraisement No. 
38.830-A. The merchandise involved consists of 
185 pearls imported by the appellant for the account 
of one George H. Swift, of Boston, Mass. 

The pearls were purchased by Swift from Leo 
Sachs & Co., of Paris, France. There were entered 
and appraised at the invoice price plus a French 
tax of 1.3 per cent. The collector appealed to re- 
appraisement. 

On the trial before the General Appraiser, the 
Government introduced in evidence two reports of 
a Government agent, Exhibits Nos. 1 and 2, and 
rested. ‘The importers introduced in evidence the 
affidavit of Robert Sachs, one of the members of 
the firm of Leo Sachs & Co., and that. of Herbert 
Wilfred Mallia, an employe of Sachs & Co., to- 
gether with the testimony of George H. Swift. 

It appears from the testimony of the witness 
that he was in Paris in the Summer of 1924 and, 
as he desired to purchase pearls, which would match 
those in a necklace then owned by his wife and, 
as it was believed that Sachs & Co. did not have 
same in stock, he entered into an agreement with 
one Mallia, an expert in such matters, who at the 
time was employed by Sachs & Co., by which 
agreement it was understood that Mallia would 
undertake to procure the pearls desired by the 
witness and, for his services in procuring such 
pearls would receive a large commission, the exact 
amount not being agreed upon at that time. 

It further appears that the witness examined 
hundreds of pearls presented to him by Mallia for 
examination, and that he eventually purchased 185 
pearls fron: Sachs & Co. at the prices stated in 
the invoice; that, when Mallia had finished his 
work and the desired pearls were assembled, the 
witness and Mallia agreed upon the sum of 175,000 
francs as the amount which should be paid for 
the services rendered; that he paid Sachs & Co. 
for the pearls, and Mallia for his services, and 
that the sum paid for such services was independ- 
ent of, and had no connection whatever with, the 
price paid for the pearls. 

Exhibit No. 3 is an affidavit of Mallia. In it 
he states that he is an employe of Sachs & Co.; 
that he was employed by Swift to procure certain 
pearls not then in the possession of Sachs & Co.; 
that, in an effort to find the kind and quality of 
pearls desired by Swift, he spent considerable time 
outside of his regular work as an employe of 
Sachs & Co.; that he had expert knowledge and 
experience in the color, size, quality and condition 
of pearls; that his services were worth the sum 
of 175,000 francs paid to him by Swift; that such 
sum was paid to him for his services and not for 
the pearls, and that Sachs & Co. did not receive 
any part thereof. 

In Exhibit No. 4, Robert Sachs, one of the mem- 
bers of the firm of Sachs & Co., stated that Mallia 
received 175,000 francs for his services in securing 
pearls desired by Swift, which the firm of Sachs 
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& Co., did not have in stock, and that his company 
received no part thereof. 

In Exhibits Nos. 1 and 2, a special Government 
agent confirms the testimony of the witness for the 
importers. It appears that he made two investiga- 
tions of the sale of the pearls by Sachs & Co., and 
of the services rendered by Mallia. 

His reports show that the firm of Sachs & Co. 
made a substantial profit on the sale of the pearls 
procured by Mallia; that the agreement between 
Mallia and Swift was an independent arrangement, 
and that no part of the money paid by Swift to 
Mallia was received by the firm of Sachs & Co. 

“. . . Likewise, the item of Fes. 175,000 does 
not appear on the records of Sachs & Co., as this 
was paid to Mr. Mallia personally and was con- 
sidered by him as compensation for his efforts and 
not affecting the price of the pearls which was es- 
tablished by Sachs & Co.” 

He concludes his report of the facts as they 
were ascertained by him with the following ex- 
pression of opinion: 

“Tt is evident that the sum paid to Mr. Mallia 
was for his services on behalf of Mr. Swift, but 
his services in this regard consisted largely in 
effecting a price agreement between the purchaser 
and the seller, and unquestionably entered into 
the cost of the pearls te Mr. Swift.” 

There is no additional information of consequence 
contained in Exhibit No. 2. Upon this record the 
trial court sustained the entered value. 

The collector filed application with the Board of 
General Appraisers for a review of the findings 
and judgment of the general appraiser, in pursuance 
to the provisions of Section 501 of the Tariff Aci 
of 1922, the pertinent part of which reads as 
follows: 


“Sec. 501. The decision of the Gen- 
eral Appraiser, after argument on the part of 
the interested parties if requested by them or 
by either of them, shall be final and conclusive 
upon all parties unless 10 days from the date of 
the filing of the decision with the collector an 
application for its review shall be filed with or 
mailed to said board by the collector or other 
person authorized by the Secretary of the 
Treasury, and a copy of such application mailed 
to the consignee, or his agent or attorney, or 
filed by the consignee, or his agent or at- 
torney, with the collector, by whom the same 
shall be forthwith forwarded to the Board of 
General Appraisers.” 

Every such application shall be assigned bv 
the Board of General Appraisers to a board 
of three general appraisers, who shall consider 
the case upon the samples of the merchandise, 
if there he any, and the record made before 
the General Appraiser, and, after argument on 
the part of the parties if requested by them 
or either of them, shall affirm, reverse, or 
modify the decision of the General Appraiser 
or remand the case to the General Appraiser 
for further proceedings, and shall state its 
action in a written decision, to be forwarded 
to the collector, setting forth the facts upon 
which the finding is based and the reasons 
therefor. 

The decision of the Board of General Ap- 
praisers shall be final and conclusive upon all 
parties unless an appeal shall be taken by either 
party to the Court of Customs Appeals upon 
a question or questions of law only within the 
time and in the manner provided by section 
198 of an Act entitled “An Act to codify, 
revise and amend the laws relating to the 
judiciary,” approved March 3, 1911. 


Tn reversing the judgment of the General Ap- 
praiser, and holding that the sum paid by Swift 
to Mallia was a proper part of the dutiable value 
of the pearls, the reviewing court said: 


« | . After fully considering the argu- 
ments here presented and the record made 
below, we must confess that we are unable to 
believe that Sachs & Co., who are dealers in 
these pearls, deliberately consented to forego 
any part of their profits in these transactions 
in favor of one of their employes who traveled 
on their time and at their expense. We believe 
we are nearer the truth in holding that the 
175,000 francs paid by Swift to Mallia as a 
so-called commission properly formed part of 
the dutiable value of the pearls, and we hereby 
so find. . . .” 


Is there any substantial evidence in the record 
to support the judgment of the reviewing court? 
If so, the judgment must be affirmed. If not, it 
must be reversed. United States v. Johnson Co., 
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9 Ct. Cust. Appls., 258, T. D. 38,215; Kuttroff, 
Pickhardt & Co. (Inc.) v. United States, 13 Ct. 
Cust. Appls., T. D. 40,861; Sandoz Chemical 
Works v. United States, 13 Ct. Cust. Appls., 
T. D. 41,365; Metz & Co. (Inc.) v. United States, 
13 Ct. Cust. Appls., 41,340; United States v. In- 
ternational Forwarding Co. 13 Ct. Cust. Appls., 


The Board in its opinion said that it was unable 
to believe that Sachs & Co. “deliberately consented 
to forego any part of their profits in these transac- 
tions in favor of one of their employes who 
traveled on their time and at their expense.”” We 
do not understand that any such claim was made 
by the importer. 

The record discloses that Sachs & Co. made a 
substantial profit on the pearls procured by their 
employe, and that such profit was included in the 
entered value. It is possible that Mr. Mallia de- 
voted some effort in the procurement of satisfactory 
pearls during his regular working hours. However, 
he stated in Exhibit No. 3 that he devoted a “very 
great amount of time during the year 1924 outside 
of my regular work for Leo Sachs & Co., in hunt- 
ing up pearls and submitting them to Mr. Swift.” 

The special agent in his first report, Exhibit No. 
1, said positively that the payment of 175,000 
francs to Mr. Mallia wis made for services ren- 
dered for Mr. Swift, and that such payment was 
no part of the purchase price of the pearls. He 
did say that the service performed by Mr. Mallia 
for Mr. Swift “consisted largely in effecting a 
price agreement between the purchaser and the 
seller, and unquestionably entered into the cost 
of the pearls to Mr. Swift.” 

We are unable to find any statement of fact in 
the record which supports the opinion of the 
special agent that the service performed by Mr. 
Mallia for Mr. Swift consisted largely, or to any 
extent, in “effecting a price agreement between 
the purchaser and the seller.” 

According te the evidence in the record, the 
efforts of Mr. Mallia were directed to the securing 
of satisfactory pearls. Of course the sum of money 
paid by Mr. Swift to Mr. Mallia entered into the 
cost of the pearls. Railroad fare paid by the 
purchaser in an effort to find the pearls he desired 
was an element of expense which entered into the 
total cost of thcse purchased, but such expense is 
not an element to be considered in determining 
the foreign or export value of the imported mer- 
chandise. 

The record before us conclusively shows that the 
sum of 175,000 francs paid by Mr. Swift to Mr. 
Mallia was not part of the purchase price of the 
pearls, and that it was not an element to be con- 
sidered in ascertaining either the foreign or the 
export value thereof. 

In our opinion the finding and decision of the 
Board is not supported by an substantial evidence, 
and its judgment is reversed. 








Store of Mrs. F. A. Henninger, Columbia, 
Mo., Gutted by Flames 


Cotumsia, Mo., April 22—A fire which 
is believed to have originated from a stove 
in the rear of the jewelry store of Mrs. 
F. A. Henninger, 813 Broadway, resulted 
in heavy damages to the jewelry stock, fix- 
tures and interior of the building. The 
amount of the damage can only be approxi- 
mated. 

Mrs. Henninger said that her stock in- 
voiced somewhere over $16,000. She had 
$5,000 insurance on the fixtures but did not 
recall at the time how much insurance was 
carried on the stock. 

The fire broke out shortly after one 
o'clock. Mrs. Henninger said that she was 
standing on Broadway when she turned to 
go into the store and found the room full 
of smoke. She ran to an adjoining drug 
store and called the fire department. 








After selling his jewelry business and 
announcing his intention to go to Florida, 
Fred M. Radebaugh has reconsidered the 
matter and has opened a new place of busi- 
ness at Cartersville, Ga. 








70 THE JEWELERS’ CIRCULAR April 28, 1926 



































| Established 1860 
EICHBERG & CO. 
Cutters and Importers of 
DIAMONDS 
155-157 Summit Street 511 Fifth Avenue 
NEWARK, N. J. NEW YORK 
Him. S. Hedges & Cn. 
DIAMONDS 
a Oe NER AI Puce 
mgr barat NEW YORK aes 




















J.MEHRLUST 


668 W.48@%ST. NEw YORK 


DIAMOND JEWELRY 
DIAMONDS anv PRECIOUS STONES 






































April 28, 1926 


THE JEWELERS’ 








Credit Head Hits 


Instalment Sales 





Survey by Public Relations Department 
Shows Instalments 


of National Association of Credit Men 
Carried Too Far’ 




















Almost equally divided opinion about the 
principle of merchandising on the instalment 
plan exists among credit managers, accord- 
ing to the results of a survey conducted by 
the Public Relations Department of the Na- 
tional Association of Credit Men that was 
announced today by J. H. Tregoe, the ex- 
ecutive manager of the association. 

“Making it easy for people to buy beyond 
their needs or to buy before they have saved 
enough to gratify their wishes tends to en- 
courage a condition that hurts the human 
morale and supports a form of transaction 
for which credit is not primarily intended,” 
Mr. Tregoe said. 

“Many business executives in their zeal 
for distribution have failed to understand 
the explosiveness of credit when it is im- 
properly used. The events of recent years 
clearly show that the stimulation of busi- 
ness by the unwise use of credits is merely 
a temporary measure and has a reaction in 
the serious disturbance of business and 
prices. 

“Selling goods at the expense of safe 
credit tends to cheapen it, to make serious 
losses and to disturb business morale. Sell- 
ing goods on the instalment plan for indi- 
vidual consumption or for indulgence in 
luxuries is highly dangerous unless the dis- 
tribution is reasonable and the credit used 
in such transactions causes no disturbance 
of the credit supply. 

“The annual convention of the association 
that will be held in New York, May 24 to 
28, will give further consideration to the in- 
stalment problem with which business is 
confronted. We shall try to determine at 
that time to what extent merchants and 
manufacturers are forced through competi- 
tion to merchandise their goods on an in- 
stalment basis.” 

The instalment plan survey also shows that 
an overwhelming majority of the associa- 
tion’s members agree that instalment selling 
has been carried too far. 

The report of the research conducted by 
Marshall D. Beuick, of the Public Relations 
Department, reads as follows: 

“Approximately 57 per cent. of the credit 
managers whose opinion was sought disap- 
proved of the plan of instalment selling, 
while the remainder entertained no hostility 
to it. 

“The survey covered every State in the 
Union and a great variety of businesses. 
About 140 large commercial centers were 
sounded through credit managers in the 
wholesale, manufacturing and banking fields. 
Many of the persons who gave their reac- 
tions to instalment merchandising are own- 
ers, presidents, vice-presidents and treas- 
urers of their particular concerns. 

“About 90 per cent. of the credit managers 
who furnished the information for the re- 
search stated that they were convinced that 
instalment selling had been carried too far 
for continued safety in business; The re- 
maining 10 per cent. expressed: no’ fear of 
the instalment plan as now conducted. **-. 


ley. Council No. 50, R. 


“In making this study the premise was ac- 
cepted that credit managers would be the 
best judges of the condition of instalment 
merchandising on account of the close ob- 
servation they must make of the conduct of 
retail businesses before passing upon the 
granting of credit. At the same time it was 
realized that it would be almost impossible 
to obtain any accurate figures about the ex- 
tent of the instalment business on account of 
the secretiveness that surrounds such busi- 
ness operations in many regions.” 

Mr. Tregoe said that the results of the 
survey should convince bankers, finance and 
acceptance companies that a revaluation of 
the instalment business should be made to 
insure the healthy business conditions that 
we now enjoy. 

“When you have a reflection of the opin- 
ion on instalment selling of nearly 30,000 
credit executives who represent our mem- 
bership, you have something that is worthy 
of studious consideration. What this survey 
indicates should be heeded. Although many 
merchants may disregard it, the bankers can- 
not. It remains with financial men whether 
or not the dangerous condition in instalment 
merchandising is to continue.” 








GET LOOT WORTH $24,000 


Safe Robbers Use Electric Drill and High 
Explosives to Break Into San Francisco 
Jeweler’s Safe 


San Francisco, Cal., April 22.—Henry 
Elston who occupies offices on the seventh 





floor of 717 Market St. has suffered a rob-' 


bery loss: which is estimated at $24,000. 
There is no insurance. It is understood that 
$22,000 of the amount belonged to Elston 
and $2,000 represented goods on commission. 

Police say that the safe was opened by 
expert safeblowers, using electric drills and 
high explosives. Wads of cotton were used 
to deaden the sound. It is believed that the 
cracksmen entered the building late on 
Saturday and secreted themselves till it was 
closed, then eluded the watchman who 
patrols the building every hour. 








Death of John H. Gies 


PitrspurGH, Pa., April 21—John H. Gies, 
one of East Liberty’s oldest business men, 
died Saturday, April 17, after an illness of 
three weeks. He was born in the old Fourth 
Ward of Pittsburgh in 1856, and attended 
the old Fourth Ward school. He had been 
a resident of East Liberty since 1883 and 
had been affiliated with his brother, A. C. 
Gies, in the jewelry business since that date. 

Mr. Gies was well known in Masonic cir- 
wcles, being a Past Master of Duquesne 
Lodge No. 546, F. & A. M.; Past Comman- 
der of Duquesne Commandery No. 72, 
Knights Templar; a member of Pittsburgh 
Royal. Arch Chapter No. 268; Liberty Val- 
Ss: M. M.; Syria 
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Temple, A. A. O. M. M. S., Masonic Vet- 
erans’ Association of Western Pennsylvania ; 
also a member of Twin City Lodge, No. 241, 
I. O. O. F., and the Pennsylvania Optome- 
trist Association. 

He was the son of John and Mary E. Gies, 
who settled in Pittsburgh in 1848. He is 
survived by his widow, Mary B. Gies; two 
sons, Harold R. Gies and Clifford W. Gies; 
a stepson, Dr. Jay G. Linn, and two brothers. 








Program for Annual Convention of Mary- 
land and Delaware Retail Jewelers’ As- 
sociation at Frederick, Md., May 
5 and 6 


Battimore, Md., April 22.—The annual 
convention of the Maryland and Delaware 
Retail Jewelers’ Association will be held at 
Frederick, Md., May 5 and 6. An elaborate 
program, combining both business and en- 
tertainment features, has been provided and 
a good attendance is expected, not only from 
the jewelers of the two States mentioned, but 
also from the District of Columbia jewelers. 
A special ladies’ committee has been formed 
to take care of the ladies who will be there 
at the time. 

The convention banquet will be held on 
Wednesday night, at which Governor Rob- 
inson, of Delaware, and Governor Ritchie, 
of Maryland, will be present. Dr. Warren 
Giles, East Orange, N. J., will be the 
speaker of the evening. Conrad J. Broth- 
erly, president of the American National Re- 
tail Jewelers’ Association, is expected to at- 
tend, as will also other prominent officials. 

The program is as follows: 


WEDNESDAY, MAY 5 


10.00 a. m. Reception of Delegates, Francis Scott 
Key Hotel. 

12.30 Pp. ma. Lunckeon—Ball room. 

2.00 Pp. m. Convention opened. 
Address: Miles E. Robertson, ‘Modern 
Merchandising.” 
General business discussion. 

m. Convention banquet. 
Speakers: Dr. W. Warren Giles, East 
Orange, N. J.; Lon B. Reynolds, New- 
ark; WN. J. 

10.30 Pp. m. Dancing——Ball room. 


6.30 P. 


THURSDAY, MAY 6 


9.00 a. M. Business session. First hour to be de- 

voted to discussion of problems effect- 

ing jewelers of Eastern Shore and 

Delaware. 

Address: Conrad J. Brotherly, presi- 

dent, American National Retail Jewel- 

ers’ Association. 

Report of officers. 

General discussion and unfinished busi- 

ness. 

Election of officers. 

Selection of place for next convention. 
Delegates and their friends leave 

Francis Scott Key Hotel in motors for 

drive to Harpers Ferry, W. Va., for 

lunch and dance at Hill Top House, 

returning to hotel by 4 o'clock Pp. m. 


WEDNESDAY, 


12.00 Noon. 


PROGRAM FOR THE LADIES ON 


May 5 


12.30 Pp. m. Luncheon—Ball room. 

2.00 p.m. Trip through Hood College for Women. 
Entertainment by students. 
«Rose Hill Manor—Tea. 

6.30 Pp. m. Convention banquet. 

10.3@ P. Ms, Dancing—Ball room. 

+ 

, THURSDAY, MAY 6 

10.00 a. m. Trip around Historical Frederick. 

12.00 Noon. Leave Francis Scott Key Hotel in 
motors for lunch and dance at Hill Top 
House, Harpers Ferry, W. Va. 
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ILLINOIS CONVENTION 





Interesting Program for Members of State 
Association Who Meet at Springfield, 
May 3 and 4 
Cuicaco, April 23.—Officers of the Illinois 
Retail Jewelers’ Association are expecting a 
large attendance at the annual convention 
which will be held in Springfield on May 3 
and 4. Reports from all sections of the 
State indicate more pre-convention interest 
than for several years. A special car will be 
attached to the C. & A. train leaving Chicago 
at 11:30 Sunday morning, arriving in 

Springfield at 3:30 P. M. 

Those who arrive Sunday will be the 
guests of the Springfield retail jewelers for 
dinner that evening, and other entertainment 
for the evening is being arranged. 

The convention starts Monday morning 
and all sessions will be held in the convention 
room of the new Abraham Lincoln Hotel. A 
good program has been arranged providing 
for both business and entertainment. In- 
structive talks will be given at the morning 
sessions each day and the business session 
will be held on Tuesday afternoon. 

At noon Monday the members of the 
Ladies’ Auxiliary will be given a luncheon 
at the Country Club. Following this all 
those attending the convention will become 
guests of the Illinois Watch Co. for the re- 
mainder of the day. Automobiles will take 
the party to the factory for an inspection 
tour which will be followed by a ride through 
the city, returning to the hotel in time for 
the dinner-dance, the closing feature of the 
entertainment given by the Illinois Watch 
Co. 

Secretary Herman Stern announced today 
that the souvenir programs would be mailed 
in a few days. The following is the pro- 
gram of the two days. 


MONDAY, MAY 3rd 
Morning 


9:30. Registration at Convention Hall, Hotel 
Abraham Lincoln. 

10:30. Address of Welcome on Behalf of City. 
C. E. Jenks, Sec’y Chamber of Commerce. 
Address of Welcome on Behalf of Local 

Jewelers. 
J. Ralph Tobin. 
Response. 
B. J. Hagamann, Chicago. 
President’s Address. 
Sec’y-Treas. Annual Report. 
Appointment of Committees. 

12:00. Adjourn for Lunch. 

Ladies’ Luncheon—Country Club. 
Afternoon 
1:30. Automobiles from Hotel to Illinois Watch 
Factory for a tour of inspection, and 
automobile ride through City. 
6:30. Dinner Dance—Informal Reception. 


TUESDAY, MAY 4th 


Morning 
9:00. Meeting called to order. 
9:15. R. C. Lanphier, Gen’l Mgr. Sangamo 


Electric Co., Springfield. 
Subject—*A New Type of Electric Clock.” 
9:45. Will Taylor, Sec’y Franklin Life Ins. Co., 
Springfield. 
Subject—“Salesmanship.” 
10:15. Joe Goldstone, Pres. Blauer-Goldstone Co., 
Chicago. 
Subject—“ Merchandising.” 
16:30. FE. Eisenbeiss, Eisenstadt Mfg. Co., St. 
Louis. 
Subject—“‘Diamonds.’ 
11:30. Ed. Little, Regional Vice-Pres. of the 
American Nat’! Retail Jewelers’ Assn. 
Message from the National Assn. 
11:30. D. W. Bergstrom, Dirigold Corp., Chicago. 
Subject—“The Metal and Its Uses.” 
12:00. Lunch. 


’ 
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Afterncon 
1:00. Meeting called to order. 
General Discussion. 
Report of Committees. 
Election of Officers. 
Selection of Meeting Place for 1927. 
Adjournment. 








EVANSVILLE JEWELERS MEET 





New Officers of Association Elected and 
Other Business Transacted at April 
Meeting. 

EvANSVILLE, Ind., April 22.—The Evans- 
ville Jewelers’ Association, Inc., at a meet- 
ing on the night of April 21, at the Long 
Branch Café at the edge of the city, elected 
Benjamin Kruckemeyer, of Kruckemeyer & 
Cohn, president for the ensuing year. He 
takes the place of Charles F. Artes, of the 
Charles F. Artes Co., Inc., who has served 
during the past year. J. M. Anslinger was 
elected vice-president, and Theodore Bitter- 
man, of Bitterman Bros., treasurer. Curtis 
T. Mushlitz, secretary of the Better Business 
League, was re-elected secretary of the as- 

sociation. 

The association unanimously agreed to 
close all members’ jewelry stores on the 
afternoon of April 29, in order that the 
jewelers and their families may attend the 
opening game of the Three-Eye Baseball 
League in this city. It was agreed that the 
best average baseball player on the Evans- 
ville team would be awarded an elaborate 
trophy by the Jewelers’ Association, Inc., the 
winner to be picked by the Evansville Fans’ 
Association. Individual trophies by the 
jewelers are to be barred, however, it was 
agreed, and the trophy to be awarded will be 
the finest ever given. 

The association passed a resolution endors- 
ing the Ohio river bridge project here and 
urged every means to obtain it in the near 
future. It is proposed to build the bridge 
across the Ohio river at this point. Since 
the State of Kentucky has refused to lend 
aid to Indiana in the building of the bridge, 
it has been proposed that the citizens of 
Evansville pay for its construction. 








Walter Vretman, president of the Dueber- 
Hampden Watch Co., Canton, O., has auth- 
orized announcement of a new man’s strap 
watch which is being added to the line of 
Dueber-Hampden watches. This watch is 
the first American made watch with a curved 
case to fit the wrist which has been, until 
now, an exclusive Swiss improvement. This 
new watch has been named “Man O’Fash- 
ion” and already enjoys a_ remarkable 
demand. Nation-wide interest has been 
aroused in the new activities of the Dueber- 
Hampden Watch Co. since Mr. Vretman 
became president. In an interview Mr. 
Vretman says the “jewelers are going to 
enjoy a greater watch business than they 
have ever known in the past.” One im- 
portant reason is the fact that the public, 
particularly the vast army of young people 
“coming into the market” have a growing 
appreciation that a watch is a part of their 
dress as well as a necessity. The style im- 
portance of a watch is increasing daily. 
Building upon our past reputation for qual- 
ity and accuracy, Dueber-Hampdon is put- 
ting into effect the new order of aggressive 
advertising and merchandising. 
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DEATH OF JOSEPH C. HOWARD 


Well Known Member of Chicago Watch 
Case Trade Succumbs After Long 
Illness 


Cuicaco, April 21—The funeral services 
of Joseph C. Howard, who died suddenly on 
Monday at the Streator Hospital, was con- 
ducted from his home, 5325 Race Ave., this 
afternoon. The services were in charge of 
the several Masonic bodies of which he was 
a member, and interment was at Elm Lawn 
Cemetery. 

The announcement of Mr. Howard's death 
was a surprise in the trade, although some 
of his friends knew that he had suffered 
with diabetic trouble for some time past. 
His happy disposition and energy, shown in 
going about the trade, prevented many from 
even suspecting that he was seriously ill. 
Just two weeks before his death he was 
taken seriously ill, and then on Friday, be- 
fore his death, he was taken to the hospital. 

Mr. Howard was born Jan. 27, 1875, at 
Salem, Wis. He came to Chicago at the age 
of 14 and soon after entered the employ oi 
Planchamp & Becker, watchcase manufac- 
turers and repairers. He continued with 
this company and its successors until the 
Fall of 1911, when he incorporated a busi- 
ness under the name of J. C. Howard & Co., 
for the manufacturing and repairing of 
watchcases.. He was president and treasurer 
of this company at the time of his death. 
The business will be continued under the 
same name and his successor will be chosen 
at a meeting of directors early in May. 

Deceased was well and favorably known 
in the trade here. He built up a large busi- 
ness through his personality and business in- 
tegrity. He was a member of Austin Com- 
mandery, No. 84, K. T.; King Oscar Chap- 
ter, No. 249, R. A. M.; King Oscar Lodge, 
No. 855, A. F. & A. M.; King Oscar Chap- 
ter, No. 762, O. E. S.; Medinah Temple and 
Triangle Lodge, No. 490, K. of P. He is 
survived by his widow, Alma B. Howard; 
three daughters, Lorraine, Vernon and Lo- 
verne; five brothers and one sister, John, 
Frank, George, Clarence, Ambrose and 
Theresa Howard. 











Japanese Culture Pearl Industry Reported 
To Have Sustained a Severe Loss 


Lonpon, April 21.—According to reports 
recently received by the cultured pearl 
people in London the Japanese cultured 
pearl industry has just suffered a severe loss, 
half a million oysters having died within the 
past week owing to the cold. The oysters 
had been planted in Eigu Bay to produce 
cultured pearls. 

Experts of the Imperial Fishery Bureau 
have examined the oyster beds says the dis- 
patch and state that the bivalves contracted 
a chill. Several hundred thousand dollars 
are involved. 








Operatives ‘for the National Detective 
Bureau recently recovered two bracelets 
valued at $175, which were stolen by a 
young woman shoplifter at the R. C. Shan- 
ton & Co. jewelry store on Market St., 
Steubenville, O. One is a diamond bracelet 
and the other contained pearls. The woman 
was not arrested. 
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HELPS CAPTURE BANDIT 





Pittsburgh Jeweler Battles Single-Handed 
with Thug and Prevents His Escape 
Until Police Arrive 


PirtspurGH, Pa., April 24.—One of the 
most thrilling daylight robberies ever per- 
petrated in down town Pittsburgh was staged 
here yesterday, with the arrest of one of the 
two thugs, with whom Samuel Hutner, sec- 
retary of the Glenn Thrift Co., Fulton build- 
ing, battled single handed long enough to 
detain him and land him in the hands of the 
police. 

The man, who was arrested and lodged in 
the North Side Police Station, gave the 
name of Harry Harding, aged 35 years and 
no home. When searched he had on his per- 
son some of the 68 diamond rings and 36 
watches stolen from the Glenn Thrift Co. 








PITTSBURGH 


ARRESTED IN 


HARRY HARDING, 
and valued at $10,000. There was no insur- 
ance on the goods stolen or recovered. 

After Hutner had been shoved into his 
office by the thieves and tied to a chair, one 
of the robbers held a pistol at his head and 
told him, “If you make a move I'll blow 
your brains out.” The thieves then ran- 
sacked the cases, as Hutner was in the place 
alone. While this was going on Hutner 
managed to work himself lose from the chair 
and ran after the men as they were leaving 
his place of business. He batled with one 
in the hallway, scratched his face and fought 
desperately. Hutner was beaten on the 
head with the butt end of a pistol, and when 
the doctor who attended him had completed 
the dressing of his wounds it was found that 
Hutner had 14 stitches in his head. 

The crowd which hau been attracted to 
the hallway looked on in amazement at Hut- 
ner battling with one of the men. A police- 
man gave chase when the thief finally fled, 
leaving his victim partly unconscious and 
bleeding. Patrolman Martin Joyce saw a 
man elbowing his way through the crowd 
and, grabbing him around the neck, gave the 
fellow a blow to the jaw and down went 
Harding before he could reach for his re- 
volver to shoot the officer. 

Hutner was seen in his place of business 
shortly after the hold-up by a JEWELERS’ 
CircuLaR reporter, to whom he related the 
thrilling incidents regarding the affair. 
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Hutner was dazed and still bleeding, but was 
enthusiastic when the policeman, who had 
arrested one of the men, dropped in and told 
the jeweler that many of the stolen articles 
had been recovered. 

“It was shortly after noon when the two 
men came in my place,” said Hutner. “I 
was alone. They asked to see a diamond 
ring. Immediately | grew suspicious and 
felt certain they were robbers. I walked 
from behind the case to open the door and 
give an alarm. 

“*No you don’t,’ said one thief, as both 
of them grabbed hold of me and shoved me 
into the office, where they tied me to a chair. 
‘Don’t you say a word,’ said one of the rob- 
bers, ‘or I’ll shoot your brains out.’ Then 
they left me and went into the store room. 

“T worked hard, using all my strength, 
and unloosed myself. By this time they had 
stripped the showcase of 68 rings and 36 
watches and had started down the hall with 
the loot in their possession. I ran after them 
and immediately grabbed one of them who 
still held a pistol in his hand. 

“I believe there were 20 persons in the 
hallway of this busy building, but no one 
took a hand in the affair but myself. Even 
one of the elevator men appeared dazed at 
what was going on. But I was determined, 
if possible, to get these men no matter what 
the consequences, and I grappled with the 
first one I could lay my hands on. He 
struck me at least a dozen times over the 
head with a revolver. But his blows were 
too much for me and I was outdone, because 
I had nothing with which to defend myself. 
I am thankful that one of the men was 
caught, because there is too much of this 
sort of thing going on. They were bad 
actors. Some of my friends think I was 
foolish to try to get them, but I was willing 
to take the chance and I think it paid, al- 
though I tell you I feel mighty bad just 
now.” 

Some of his friends wanted to take Hut- 
ner to a hospital, but he would not go, say- 
ing he would go to his home on Anthony 
St., Carnegie, Pa. Hutner is 43 years of 
age and the secretary of the concern, of 
which M. M. Gundelfinger, Youngstown, O., 
is the president. 

The police received.a. very good descrip- 
tion of the accomplice who got away and are 
now searching for him. 

Hutner says that his first impulse, after 
he managed to work himself lose in the of- 
fice, was to jump out of the third-story win- 
dow inte 6th St., but on second thought he 
concluded that might prove disastrous. He 
wanted to do this to head off the fellows 
from getting out of the building. The rob- 
ber ran down the three flights of stairs into 
the large marble corridor, with many per- 
sons following and shouting “stop him.” 

It was stated today that Harding had been 
arrested about six weeks ago in connection 
with a sale by him and another man of a 
revolver. The man who bought the revolver 
from them was arrested for carrying it. He 
met Harding and the latter’s companion and 
all three were arrested. The men were each 
fined $10, and the result of this arrest, it is 
believed, may lead to important develop- 
ments. 

Hutner was congratulated on all sides be- 
cause of his bravery in defending his prop- 
erty against crooks, 
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Harding was arraigned before Magistrate 
E. M. Hough, but as Hutner was unable to 
appear at the hearing, because of the severe 
beating he received at the hands of Harding, 
taking of testimony was deferred until Hut- 
ner is able to go out. 

Harding, who it is alleged served a term in 
the West Virginia Penitentiary at Mounds- 
ville, it was learned, had been in Pittsburgh 
for several months. The police are investi- 
gating his record. It is not believed that 
Harding is his right name. It developed 
that Harding was arrested here March 16 
as a suspicious person and served 10 days in 
jail, One man who was present at the hear- 
ing said he was knocked down by one of the 
robbers when he left the building, and that 
when he took up the chase was threatened by 
the fleeing hold-up man. 








Act to Protect Installment Purchasers of 
Wearing Apparel and Jewelry Passed 
by Rhode Island Legislature 


ProvipENCcE, R. I., April 24.—House bill 
878, introduced by Representative Michael 
P. McLaughlin of Providence, entitled “An 
act to protect purchasers, lessees or con- 
signees of personal property and repealing 
Chapter 473 of the revised public laws of the 
January session, 1923, entitled ‘An act to 
protect installment purchasers of wearing ap- 
parel and jewelry’” has been passed by the 
Rhode Island legislature which concluded its 
sessions at an early hour this morning, and 
eliminate the issuing of writs of arrest by 
others than a judge of either a district or the 
superior court, and the serving of any writs 
by anyone but a sheriff or a deputy sheriff. 
By the passage of this so-called “Poor 
Debtor’s bill,” Rhode Island had ceased to 
be the one State in the Union where con- 
stables can seize an unfortunate debtor of 
an installment house and throw him into jail 
without the knowledge of a court. 

House bill 878 reads as follows: 


It is enacted by the General Assembly as follows: 
Section 1. In any action of trover or trover and 
conversion based upon a conditional sale, lease or 
consignment of personal property to the defendant, 
no writ, original, or mesne process, or of execution 
where the action is not commenced by writ of arrest 
served as such, shall command the arrest of, or 
run against the bedy of, a defendant, unless so 
ordered by a justice of the superior court or a 
justice of a district court upon ex parte motion of 
a’ plaintiff named therein, and all writs whatsoever, 
commanding the arrest of a defendant, or executions 
running against the body of a defendant, shall be 
directed for service only to sheriffs or their deputies, 
or if the writ-is to be served in the town of New 
Shoreham, it may be directed to the town sergeant 
of said town, subject te the provisions of section 
2 of chapter 350 of the general laws, and no writ 
of arrest shall be served by any other officer.” 

Sec. 2* Chapter 473 of the revises public laws 
of the January sessicn, 1923, entitled ‘An act to 
protect installment purchasers of wearing apparel 
and jewelry,’ is hereby repealed; provided, how- 
ever, that the provisions of this act shall not affect 
actions hased upon any agreement of sale, lease or 
consignment entered into before the passage of this 
act. 

Sec. 3. This act shall take effect upon its passage 
and all acts and parts of acts inconsistent herewith 
are hereby repealed. 








A concern in Bombay, India, is in the 
market for imitation jewelry, according to an 
announcement made by the Bureau of Fer- 
eign and Domestic Commerce. On reference 
to File No. 19948 at the Bureau at Washing- 
ton, D. C., or any of its branches, further 
information will be given. 
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Twenty-Four Karat Club Beefsteak Dinner 








Members of New York Jewelers’ Social Club Make Merry at Annual Spring 
Frolic, Held April 22 at the Hofbrau, New York 

















When “Old Boy Old Timer,’ who at- 
tended the beefsteak dinners of the 24 Karat 
Club of New York long ago, but who has 
not been to one in recent years, starts in 
to tell about the wonderful time club mem- 
bers had in the good old days, stop him 
before he finishes his introductory remarks 
—that is if you were at the dinner held 
at the Hofbrau, Broadway and 30th St., 
Thursday evening,—and tell him that he has 
nothing to tell you. Tell the old timer that 
the beefsteak dinner last Thursday night 
is still a topic of major importance where- 
ever members of the Jewelers 24 Karat 
Club happen to meet, and that all past 
performances were so badly eclipsed by the 
Thursday evening gathering that nothing 
more need be said. 

Tell the old chap that from the first 
member of the club to reach the Hofbrau, 
until the last one who, started for home, 
everyone of them will say that it was 
some dinner and believe it, “Old Boy Old 
Timer,” it was that. It has been said that 
there are reasons for all things and the 
reason why the Jewelers 24 Karat Club of 
New York gave a beefsteak dinner last 
Thursday evening, was because, first, it was 
the season of the year when members of 
the club feel urge for social gathering 
and, second, because they enjoy each others 
company and enjoy a good time. They had 
it, 

Serious trade conditions and discussions 
of business conditions were taboo. Cares 
were thrown to the wind and a spirit of 
merymaking and good fellowship prevailed. 
This year a fine Buffet Russe was served 
prior to the beginning of the beefsteak 
dinner and it proved a happy idea because 
the members of the club had an opportunity 
of mingling and exchanging greetings and 
- because the serving of the luncheon added 
a spirit of good fellowship, which carried 
throughout the evening with ever increasing 
zest. 

During the dinner, an orchestra of five 
musicians, playing piano, violin, cornet. 
saxaphone and drums, rendered popular jazz 
airs and also accompanied the jewelers in 
the singing of old time favorites and the 
latest popular hits. The orchestra also ac- 
companied the entertainers. 

Immediately following the dinner, the “24 
Karat Club Follies of 1926,” a vaudeville 
entertainment. par excellence, was intro- 
duced. It consisted in large part of dancing 
prancing kicking girls who opened the pro- 
gram and then came Miss Virginia Pearson, 
in Hulla, acrobatic, oriental dances, she re- 
ceived a big hand and after responding to 
an encore, and was followed by Mon. 
Loquis, the great French card manipulator, 
brought to this country by Mr. Ziegfeld and 
soon to be featured in his productions. His 
card tricks were as spectacular as they were 
mystifying and his stick and ring trick 
extremely clever. 

A beautiful brunette with a georgeous 
voice next entertained the jewelers and she 


was followed by Marya Kozlow in toe jazz 
dancing. A beautiful girl in a gorgeous 
costume combined with remarkable ability 
as a dancer made a combination that met 
with the entire approval of the members of 
the club. But they were still to see other 
features equally entertaining, notable among 
which was the one entitled “The Girl and 
the Donkey” said to be the only act of its 
kind in America. The donkey was a 
“scream” and the act went over big. Of 


course, there was another girl in the don- 
and the applause 


key’s skin which this 





CHAS. MARX, CHAIRMAN, DINNER COM MITTEE 


number received was justified. The Miami 
Revue composed of six girls in high kicking 
and dancing was well received as were the 
two jazz breakers, Sherman and Ryan in 
comedy singing acts. The singing and danc- 
ing violinist, Musette, the Monte Carlo 
Girls and Mignon, the Oriental dancer, 
were other features on the program which 
was under the direction of T. Arthur Baker. 

We started to tell about the beefsteak 
dinner but the girls and the music and the 
spirit of the occasion seem to have crowded 
out the beefsteak. This was not so in fact. 
The beefsteak was never more delicious, 
the chops were the best ever and the crab 
meat, celery, ice cream, coffee and cigars 
were all in evidence in bountiful supply. 
Now go on with the story. 

Charles Marx was chairman of the 
dinner committee and the other members 
were: Charles H. Conant, L. B. Russell, 
Morris L. Ernst, Solomon Mamluck and 
F. H. Osterweil. But should you ask any- 
one but the chairman you'll receive the 
reply that Charles Marx did it all. 

The beefsteak was supposed to be for 
members only, but somehow the Bard of 
Maiden Lane sneaked in and later mailed to 
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THE JEWELERS’ CirRcULAR the following re- 


port: 
Sing a Song of Beefsteak 


They gathered at the Hofbrau, 
A great and lively throng, 
The four and twenty karaters 
At least one hundred strong. 


Now, Charley ran the program 
And you bet it was a “wow”, 

With dancing girls and singing girls 
And drinkables and “chow.” 


A luffet russe began it, 
The best you’d find in town 
With sandwiches and all such things 
And lots to wash them down. 


Then came the beeksteak proper 
With crab meat, chops and cream 
The jazz band started antics 
And the fun became a scream. 


The old men lost their dignity. 
The young bucks just “cut loose” 
And fast and furious grew the fun 
(Don’t lay it on the booze.) 


When Zack and Jakie Mehrlust 
Began their dancing bout 

The pair was hailed as “Mutt and Jeff” 
And this evoked a shout. 


The crowd played a ring-a-rosy 
While Walter helped the fun 

And Leo matched for dollars 
And nearly always won. 


The officers and presidents 
Were stuck along the wall 

Where all could see their dignity 
But this helped not at all. 


Frank Sloan he banged the gavel, 
But no one was the wiser, 

Despite the shouts of “Order !” 
From Uncle David Kaiser. 


At last the program proper 
Brought all back to their seats, 

Then came the dahcing, prancing girls 
And these excelled the eats. 


The kicking girls, the singing girls 
The girls in scant array 

The girl who had a donkey 
That could sing as well as play. 


The prestidigitator 
And the jazz boys with their din 
And Florence with the golden voice 
Musette and her violin. 


The girl who did the Dance du Ventre 
The Hula hula, Queen 

Miss Armstrong who took C. D.’s hand 
And brought him on the scene. 


The show was good but better still 
The spirit one could see 

Of comradship and friendship 
And of trade fraternity. 


They all were there throughout the night 
And when the evening ended 

The boys all hailed the feast’s success 
As to their homes they wended. 
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On May Ist, 1926, we will move to new and larger quarters at 


027 Fifth Avenue, New York 








ANSEN & CO., Ine. 


CUTTERS and IMPORTERS of 


FANCY SHAPED DIAMONDS New Telephone Numbers 


Murray Hill | Ses 


Present Address: 2 W. 46th St., N. Y. Telephone: Bryant 4254 
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Successors to H. NORDLINGER’S SONS, Inc. 
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JOBBERS TO LIQUIDATE 


Slade, Tenny & Weadley, Wholesale Jewel- 
ers of Chicago, Give Deed of Trust in 
Order to Wind Up the Business 


Cuicaco, April 26—The wholesale busi- 
ness of Slade, Tenny & Weadley, a well 
known jobbing firm at 27 E. Monroe St., is 
to be wound up and in accordance with this 
plan a deed of trust was executed Satur- 
day. Louis Goldman, of Goldman Allhouse 
& Healy, attorneys of this city. This action 
was taken at the suggestion of the largest 
creditors and Mr. Goldman will liquidate the 
business as quickly and economically as 
possible under the direct supervision of a 
creditors committee what will represent all 
people and firms having claims against the 
concern, 

The reasons for the action of the jewelry 
house, the events that led up to it and a 
statement of the assets and liabilities are 
contained in a letter mailed to all creditors 
Saturday by Trustee Goldman in which he 
says : 





Cuicaco, Ill., April 24, 1926. 
“To CREDITORS: 


Re: SLADE, TENNEY & WEADLEY, 
Chicago, Illinois. 

“It is with regret that we find it necessary 
to advise you that the above company, al- 
though solvent, has executed a Deed of 
Trust for the benefit of all its creditors to 
the end that an orderly liquidation of the 
business may be effected. It is hoped that 
a distribution to creditors in full of the 
amount of their claims will be possible. The 
attached copy of Auditor’s Statement en- 
courages that belief. 

“The action of the company was made 
necessary by a combination of the following 
circumstances, to-wit: 


1. The company found itself in an un- 
fortunate, top-heavy condition. Its mer- 
chandise inventory is entirely dispropor- 
tionate. 

2. The notes-payable obligations matur- 
ing during the next four months aggre- 
gate over $100,000. 

3. Business during the past month fell 
off about 334%4%. 

4. Customers very generally requested 
complete renewals on receivables leaving 
the concern with an exteremely limited 
capital to meet its own obligations and to 
continue its business operations. 

5. It was not possiblé for the company 
to secure or interest new capital. 

6. The Bank refused to advance any 
further direct credit to the company. 


“Mr. Tenny has not been active in the 
business for more than a year. Mr. Wead- 
ley recently resigned and severed his con- 
nections with the company. The entire bur- 
den of management and operations of the 
business thereupon developed upon Mr. Slade. 

“Mr. Slade called upon some of the largest 
creditors and explained the company’s pre- 
dicament. He requested a renewal of matur- 
ing obligations. One large creditor, however, 
refused to agree to any renewal and threat- 
ened to precipitate action. 

“A directors’ meeting was then held and 
after a careful canvass of the situation and 
due consideration of the matter, the directors 
resolved that it would be for the best in- 
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terests of the creditors if the business were 
completely liquidated. The directors realized 
that this action on their part would probably 
mean that their stock in the company would 
have no value, but they took the position 
that creditors’ interests were of paramount 
importance. 

“Mr. Slade, who is planning to retire from 
business, has consented to remain and assist 
in the liquidation, and every effort will be 
made to conserve the assets and to administer 
them judiciously and economically. 

“The Deed of Trust was executed to our 
Mr. Goldman today and this action was ap- 
proved by the Manufacturing Jewelers Board 
of Trade. 

“The Trustee will liquidate the business 
under the direct supervision and subject to 
the advice and recommendations of a Credit- 
ors’ Committee to be appointed at.a creditors’ 
meeting to be called shortly. Every effort 
will be made to dispose of the business as 
a going concern if possible. No sale or 
transfer will be made except by and with 
the consent and approval of the Creditors’ 
Committee. 

“The Trustee will call a meeting of the 
creditors, to be held shortly, to submit to them 
an outline of the plans and method of liquid- 
ation which may be proposed, in order there- 
by to obtain from the creditors any sugges- 
tions or recommendations that may be help- 
ful. 

“You are requested to co-operate in the 
liquidation of the business and it is especially 
important that you execute the enclosed con- 
sent and return it together with a statement 
of your account either to the undersigned 
Trustee or to the Manufacturing Jewelers 
Board of Trade at Providence, Rhode Island, 
or to the office of Goldman & Frier, 15 
Maiden Lane, New York City. 

“Any inquiries you desire to make with 
respect to the business or in connection with 
the proposed liquidation will be cheerfully 
and promptly answered. 

“Frequent reports of progress in connec- 
tion with this liquidation will be duly sub- 
mitted and you will be kept fully advised. 


Yours very truly, 
(Signed) Louts GoLpMAN, 


Trustee for 
Slade, Tenney & Weadley. 


Attached to the letter was the following 
statement of the conditions of the firm: 


TENTATIVE STATEMENT APRIL 21, 1926 
Assets 
MME Sccénce ices 
Notes receivable. 
Less—notes_ dis- 
counted ...... 


$2,858.58 
$79,150.92 
77,629.53 1,521.39 
Accounts receiv- 
GUD ive keane 
Less—bad and 
doubtful 
Reserve-on books 


$70,673.90 


case $8,548.90 
3,184.68 5,364.22 


65,309.68 





Suspense  accts. 
receivable . 
Suspense notes 
receivable 


$7,895.53 


2,080.20 





All very doubtful $9,975.73 
Employes 
Inventories Feb- 
ruary 1, 1926. 
Reduction by goods 
used on pre- 
vious consump- 
tion ratios ... 


1,183.88 


$279,284.77 


9,284.77 


270,000.00 
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Real _ Estate— 
Bedford, Ind. 
Vacant lot title 





in R. Slade Jr. 1.00 © 
COMME. civSscas 17.27 
, $340,891.80 
Fixtures; ....: 8; $9,372.31 
Less—reserve 7,522.54 1,849.77 
Gross assets $342,741.57 
Liabilities 
Notes: payable ... 134,578.53 
Accounts payable 45,445.60 
Loans — Stock- 
holders ...... 30,700.00 
Employes ...... 2,015.43 
Tax—liability ... 398.20$213,137.76 
Unrecorded liabil- 
ity — tentative 2,680.00 
Tentatiye _liabil- 
ity on totes dis- 
countedythat are 
bad or Joubtful 10,228.92 
Liability ... $226,046.68 
Net assets . $116,694.89 








“CAN OPENER” USED 





Burglars Rip Open Safe in Brooklyn, N. Y., 
Jewelry Store and Get Loot Worth 
More than $12,000 


When Tobias Berg, a retail jeweler at 
403 Broadway, Brooklyn, was unable to 
identify a suspect arrested by detectives last 
Friday, a few days after the safe in the 
Williamsburg store had ‘been robbed, the 
prisoner was released. The Berg store was 
visited by safe crackers early Thursday mor- 
ning and after using “can openers” to rip 
an inside door from its hinges ransacked 
the strong box of jewelry, watches, dia- 
monds and repair jobs, estimated by the 
jeweler to be worth anywhere from $12,000 
to $15,000. The jeweler was not insured. 

Shortly after 4 o’clock last Thursday mor- 
ning Mr. Berg, who lives only a short dis- 
tance from his store was roused out of his 
bed by a policeman who informed him that 
his place had been robbed. The patrolman 
reported that he had gone by the store less 
than an hour before and noticed a light 
burning in front of the safe in the rear of 
the store, but when he returned he found 
the place in darkness. 

An investigation by the jeweler and the 
police disclosed the fact that thieves had 
broken into an empty store adjoining the 
jewelry shop. The wall separating the two 
stores was than broken through by the yeggs 
who chopped a hole leading into a rear room. 
The safe burglars then knocked the combina- 
tion off the safe and by using a “can opener” 
ripped the inner door open where the jewel- 
er’s valuables were stored. The safe was 
rifled of its contents, while watches and 
diamonds on a work bench in the front of 
the store were not touched. 

A few days before the robbery two men 
came to the store with a watch and asked 
the jeweler how much it would cost to have 
it repaired. As they were leaving Mr. Berg’s 
sister-in-law, who was in the store at the 
time heard one of them say, “This will be 
an easy job.” One of the pair had-a big 
scar on the side of his neck. The police 
working on this clue arrested a man last 
Friday with a gash on the side of his 
neck. The jeweler and his sister-in-law, 
however, were unable to identify him. 
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“ Jewelers Block” 


ee 
Policies 
We have specialized since 1907 in 


catering to the insurance needs of 
the Jewelry Trade. 





























Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 
Barnett Berger Josiah Berger 
President Secretary 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Hanover 4789 














Members, National Jewelers Board of Trade 


THE WASHBURN 


Native Indian Ruby Cutter at Work 
SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 
etc. 



































for all sizes of scarf- 


J ‘RUB 4 pin wire. Guaranteed. 


2 iw red Sapphire or Ruby is the most valuable of the corun- 
dum family, and when found of a good color, pure and 
brilliant, and in sizes of three carats and larger, is often more a WIRES 

valuable than a fine Diamond of the same size. The color varies for unpierced ears. 


from the lightest rose tint to the deepest carmine; that color, 
however, which has the greatest value is known in commerce as SAFETY CATCH | 
pigeon’s blood and is the color of arterial blood, or of the very on Reapers ag 
center of the red ray of the solar spectrum. work where pin nom 
are - 


AMERICAN GEM & PEARL COMPANY 






































I 6 WEST 48TH STREET, NEW YORK t ~<a 4 je aia 
Pearl Drilli d Adjusting a Special 
(No. 9 of a Series) pero hoe um aah teationns “ 
—=—=. IG C. IRVING WASHBURN, 108 Fulton Street, N.Y, 
nL 
S. NATHAN & CO. || |r rer’? 
* * 
Importers and Cutters Price, $1.00 
71 Nassau Street New York 








The Jewelers’ Circular Publishing Co. 
11 John St., cor. Broadway, New York 


EMERALDS 
for MAY 


GENUINE Everything Indestructible Pearls 


& 
In the Balls, Olives, Pears and Buttons for Earrings 
made smooth or baroque 


SCIENTIFIC * or other purposes 
D OUBLET S Stone Line o. ances ee ao 























Burglar Alarm Supplies 


All Sizes and Shapes Protection Against Window Smashers, 
Burglars and Bandits 
Complete Outfits—Install Your Own Alarm. 
Tin Foil—Instruments—Big Bells—Relays— 
Controls 


Midnight Al System 
— Catalog 5718 Guadaties St. Toledo, Ohio 
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BEWARE OF THIS SWINDLER 





Fifth Avenue New York Jewelers Victims 
of Clever Crook Who Passes 
Bogus Checks 

A daring and clever check swindler ap- 
peared on Fifth Ave., New York, last week 
and after operating at jewelry stores for 
four days dropped out of sight but not before 
he had obtained several diamond rings. The 
man used the same scheme in every store 
he visited but rarely used the same name. 
The concerns swindled include Betteridge, 
Inc., 545 Fifth Ave. Marcus & Co., 544 
Fifth Ave., Black, Starr & Frost, 592 Fifth 
Ave., and Cartier, Inc., 653 Fifth Ave. At 
each of these places, he secured a diamond 
ring ranging in price from a few hundred 
dollars up to almost $800. The checks he 
passed wére drawn on the Chase National 
Bank and the American Exchange Pacific 
Bank. 

He made his first appearance on Friday, 
April 16, at the stores of Marcus & Co., 
and Betteridge, Inc. In each of these 
places he used a different name but followed 
out the same scheme. At the Marcus estab- 
lishment he claimed to be a well known man 
whose engagement and coming marriage had 
been announced in the newspapers only a 
few days before. The swindler knew a great 
deal about the man whom he impersonated. 
On Friday when he came in he told the 
jewelers that he wished to purchase a ring 
but would not select it until the following 
day. 

At the store of Betteridge, Inc., he posed 
as an employe of a large uptown concern 
and ‘told the jeweler that he could check up 
by telephoning to this firm and also by 
communicating with the Chase National 
Bank where he had an account. At the 
Betteridge store he said he wanted to select 
a woman’s ring but would not return until 
the following day during which time the 
jewelers could check up on what he had 
told them. The Betteridge firm telephoned 
to the concern where the man claimed he 
worked and they verified the fact that a 
man by the name given by the swindler was 
employed there. The Chase National Bank 
also informed the jeweler that the same man 
had an account there. 

The swindler evidently called at the Mar- 
cus concern first on Saturday and after 
selecting a man’s platinum ring mounted 
with a diamond. which he had charged, he 
walked across the street to the Betteridge 
store where he selected a woman’s ring. In 
payment he gave a check for $787 drawn on 
the Chase National Bank, uptown branch, 
Madison Ave. and 41st St. It was noticed 
on this check, however, and on_ several 
others the man used, that instead of writing 
the date in the place provided for it the 
man wrote “New York.” 

After leaving Betteridge’s he called at 
the store of Black, Starr & Frost, where 
he selected a _ plain platinum diamond 
mounted woman’s ring priced at $404. A 
check drawn on the Chase National Bank 
was also given in payment for this ring. 

On Tuesday he appeared at the establish- 
ment of Cartier, Inc., where he gave a dif- 
fernt name and claimed that he had an ac- 
count at the American Exchange Pacific 
Bank. The next day he returned and 
selected a woman’s ring mounted with a 
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diamond for which he gave a check for 
$470. 

The Fifth Ave. Squad was notified of the 
man’s presence on the Avenue and an in- 
vestigation by a JEWELERS’ CIRCULAR re- 
porter disclosed the fact that this swindler 
had made three different appointments to 
appear in jewelry stores on Friday. He 
apparently realized that he was being sought 
and did not keep any of these appointments. 
The man met with such success on his first 
“invasion” of Fifth Ave. that he will un- 
doubtedly operate again possibly in some 
part of New York or in some other city. 
Jewelers are therefore warned to be on the 
lookout for him. 

The man makes an exceptionally fine ap- 
pearance and has the air of a_ successful 
business man. He stands about five feet, 
eight inches tall and his weight is given as 
anywhere from 150 to 168 pounds. He is 
believed to be between 25 and 30 years old 
and has a ruddy but fair complexion. He 
has a full round face and his nose while not 
prominent, is a little sharp. He usually 
wears a slouch hat but on some days wears 
a light brown suit and on other days a gray 
suit. 








New York Jewelers Win Interesting Suit 
Over Sale of Pearls 

A transaction in pearls with unusual side- 
lights was disclosed by the filing on Tues- 
day last of a judgment in the Supreme Court 
in favor of Theodore B. Starr, Inc., against 
the Bankers Trust Co., as executor under 
the will of Mrs. Belle Scott Thord-Gray, in 
which a jury before Justice Tierney decided 
against the contentions of the executor and 
held that there was a valid sale although 
there was no written memorandum of the 
transactions, nothing had been paid on ac- 
count, and the necklace, for which the suit 
was brought was in possession of the Starr 
company when the customer died. The cir- 
cumstances of the case, in many respects, 
were unique. 

The complaint, filed by Trowbridge & Fox, 
attorneys for the jewelers, alleged that on 
April 7, 1923, they sold to the customer, 
known to them as Mrs. Belle L. Scott, a 
pearl necklace for $18,000 which had not 
been paid for at the time of her death. A 
second cause of action asserted that on May 
3 of that year the customer directed the 
plaintiff to procure and add to the necklace 
three additional pearls, for which she agreed 
to pay $11,605, making a total of $29,605 
for which suit was brought. 

The answer, filed by White & Case, denied 
the allegations of the complaint, and for a 
separate defense alleged that the transaction 
was void under the Statute of Frauds, be- 
cause the sum involved was more than $50, 
there was no written memorandum, nothing 
had been paid on account, and delivery had 
not been made to the customer. 

Harold B. Elgar, of Trowbridge & Fox, 
who conducted the case for the plaintiff, 
showed that the only string in stock which 
satisfied Mrs. Scott was too short, and at 
her request the company bought another 
large pearl for $3,500, and added it to the 
string, charging her only $3,000 for the 
purpose of making the sale. When the string 
was completed Mrs. Scott evinced her satis- 
faction but asked permission to wear it on 
a visit to relatives at Erie, Pa. in order 
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to get their advice, before making payment. 
Her credit was found to be satisfactory, 
and she was permitted to wear the necklace. 

Mrs. Scott returned several weeks later, 
the evidence showed, and as her friends be- 
lieved the string was still too short, and 
asked that three more large pearls be added 
to it. The additional stones, worth $11,605, 
were shown to her, and she ordered them 
strung. When the work was completed she 
notified the Starr company that she intended 
to go abroad, and having her recent ex- 
perience in mind, asked that the necklace be 
kept in the store until she returned. This 
was agreed, but three weeks later Mrs. Scott 
was found dead in a bathtub in her apart- 
ment. 

Evidence that Mrs. Scott could well afford 
the purchase of the pearls was offered from 
the transfer tax appraisal of her estate which 
showed that she left $1,377,000. 

It is claimed that Mrs. Scott inherited a 
fortune from her former husband, Charles 
O. Scott, a Cleveland man, and that she had 
owned a string of pearls worth $25,000. A 
fire took place in her apartment at the Hotel 
Blackstone, 15 E. 58th St., New York, on 
Feb. 9, 1923, and during the resulting con- 
fusion, in course of which many persons 
entered her room, the pearls disappeared 
from her jewelbox and the box was found 
empty. It was believed at the time that the 
gems were dropped from a window. 

Mrs. Scott, as she called herself, having 
dropped the name of a man she had married 
several years previously, then moved to the 
Hotel Essex, and on the day mentioned in 
the complaint called at the Starr store to 
buy a new string. She explained that the 
missing pearl had been insured with the 
Federal Insurance Co., for $20,000, and that 
although the company had not approved her 
claim, she expected to collect, and desired 
to apply the insurance money as payment. 
The Federal Insurance Co. paid the $20,000 
claim for the lost pearls after her death, it 
was shown. 








Harry H. Hubbard, Retired Umbrella Manu- 
facturer of Chicago, Dies in the 
Bahama Islands 


Cuicaco, April 24.—Harry A. Hubbard, 
retired manufacturer of umbrellas and canes 
and a former member of the firm of Kries & 
Hubbard, died last Tuesday, following a lin- 
gering illness while sojourning in the Ba- 
hama Islands. His wife, who accompanied 
him south last Fall, was with him at the end 
and will bring the body to Chicago for burial. 

Mr. Hubbard was 62 years old. Besides 
his widow, he is survived by two daughters, 
Mrs. Blanche L. Smith and Mrs. Leonard 
Hyde. 

Mr. and Mrs. Hubbard, before their de- 
parture for the Bahamas, had made their 
home for sometime at the Belmont Hotel. 
He was a member of the South Shore Coun- 
try and Wheaton Golf Clubs. 








L. G. Bolt, who has been the general man- 
ager and buyer of the Bailer Jewelry Mfg. 
Co.. Inc., 22 S. Main St., Memphis, Tenn., 
has severed his connection with that concern. 
Otto Bailer, who has been away for the past 
vear in Los Angeles, Cal., for most of his 
time, is now back as president, general man- 
ager, and buyer of this firm. 
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Wo. I. ROSENFELD AND COMPANY 


Dramonps and “Pirts 


ANNOUNCE THEIR REMOVAL TO 


604 FIFTH AVENUE AT 48TH STREET 
NEW YORK 








tHE PIRCES of 8 CHEST 


A new merchandising feature, 34 pieces of ware—“eight of each”—in a 
gorgeous Spanish Treasure Chest designed by W. T. Benda. Ware in 
any of the attractive fast-selling designs of 


‘1847 ROGERS BROS: 


SILVERPLATE 
BY . : a1 ¢ se] his y lerful ches . se . 
3e the first to display and sell this wonderful chest set, created to answer 























a definite demand where “six is too few and twelve, too many.” 
J. W. JOHNSON 
Telephone Cortlandt 4644-5 14 Maiden Lane, New York 














G. C. HUDSON & COMPANY 


Announce the removal of their New York Office 


to 
366 Fifth Ave., Room 807 


Phone, Wisconsin 1392 New York City 


Factory: NORTH ATTLEBORO, MASS. 











THE BUYERS’ DIRECTORY 


Price $1.00 
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LEWY BROS. CO. BANKRUPT 





Court Refuses to Confirm Proposed Settle- 
ment and Bankruptcy Adjudication 
Follows—Assets Offered For Sale 
by the Receiver 

Chicago, Apr. 21.—To the surprise of 
many in the Jewelry trade, the Lewy Bros. 
Co., retail jewelers, against whom an invol- 
untary petition in bankruptcy was filed last 
November, but whose creditors worked. out 
a basis of settlement which was apparenily 
acceptable to a majority, has been adjudi- 
cated bankrupts after a motion to confirm 
the settlement had been dismissed by Judge 
Geir, in the United States District Court. 
After the settlement had been turned down 
by the court, on the application of objecting 
creditors, the adjudication in bankruptcy was 
assented to by the jewelers, and thc receiver, 
the Chicago Title & Trust Co., has adver- 
tised the assets for sale. 

As told in previous issues of THE JEWEL- 
ERS’ Circuar, following the petition in 
bankrutpcy which was filed by certain credi- 
tors whose claim was controlled by a credit 
insurance company, the general creditors of 
the concern who had been endeavoring toa 
arrange for a settlement, worked out a plan 
by which the company might be continued. 
They proposed a settlement which contem- 
plated that a certain amount of additional 
capital be put in and the creditors receive 
payment on a nominal basis of 100 per cent. 
About 50 percent of this would be in notes 
running for a long time and 50 percent in 
preferred stock of the company. The busi- 
ness was to be run practically under a trus- 
teeship, the members of the creditors’ com- 
mittee being the directors. 

This agreement was accepted at meetings 
in New York and Chicago and it was an- 
nounced that a large majority both in num- 
ber and amount of creditors had accepted. 
But objections were filed to the settlement 
and the matter was referred to Referee in 
Bankruptcy, Sidney W. Eastman, to act as 
special master and report to the court. 
Among the objections to a confirmation of 
settlement was the claim that the members 
of the Lewy Bros. Co. had made a false 
statement on which to obtain credit. 

Referee Eastman conducted a number of 
hearings and filed his report, March 25. This 
report in effect recommended the acceptance 
of the proposed settlement, and ordered 
that distribution under it be started, the 
referee recommending “that such specifica- 
tions of objections be over-ruled and bank- 
rupts’ offer of composition be confirmed.” 
Further objections were then filed by at- 
torneys in behalf of a number of objecting 
creditors, among them the Anchor Jewelry 
Co., Silverman Bros., Jacques Kreisler Co., 
Kaufman Mfg. Co., D. & I. Mfg. Co., Ger- 
stenblith Bros., Bulova Watch Co., and 
Eaton, Crane & Pike and these objections 
were argued when Referee Eastman’s report 
came up for confirmation yesterday before 
the United States District Court. 

Judge Carpenter was absent and in his 
place was Judge F. A. Geiger of Milwaukee, 
who, after the argument by the: attorneys 
for the objecting creditors and the bankrupt, 
issued an order that “the application for 
confirmation be dismissed and disallowed.” 
As a result of this adjudication, no further 
fight against the bankruptcy proceedings was 
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made and the case will now be wound up. 
What the creditors will receive as a result 
of the winding up of the business, it is 
hard to determine or whether they will re- 
ceive more than they would if the settlement 
had gone through. It is reported that the 
January business of the concern showed a 
substantial profit but that the February and 
March business was not nearly so good. 





Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, who has been acting as counsel to 
the creditors’ committee representing claims 
in excess of three-quarters of a million dol- 
lars of the indebtedness of the Lewy Bros. 
Co., Inc., was interviewed by a JEWELERS’ 
CIRCULAR reporter last Thursday. He said: 
“Now that Judge Geiger of the United States 
District Court has refused to confirm the 
composition offer made by the Lewy Bros. 
Co., Inc., which concern was recently adjudi- 
cated bankrupt, this estate will have to be 
wound up in the usual way through the bank- 
ruptcy courts. The creditors’ committee will 
do all in its power to see that a proper 
trustee is elected and that the estate is liqui- 
dated as expeditiously as possible and to the 
best advantage of the creditors. It would be 
futile at this time to even venture a guess 
as to the amount of the liquidating dividends, 
but it is believed that the creditors may ex- 
pect to realize a sizable percentage of their 
respective claims.” 








Charles F. Bates, Philadelphia, Pa., Goes 
Into Bankruptcy with Liabilities of 
$10,619 and Assets of $1,791 


PHILADELPHIA, Pa., April 27.—Several 
local jewelry firms received a jolt in the 
failure of Charles F. Bates, a retailer, who 
has been in business for several years at 212 
S. 52nd St. and was supposed to be in good 
financial circumstances and with a good 
trade. He filed a voluntary petition in the 
-United States District Court here, showing 
liabilities of $10,619 with assets given as 
$1,791. 

His schedules show that notes of his are 
held by these firms: S. Kind & Sons, $800; 
L. L. Gander Bros., $470; Maurice Mintz, 
$617; Samuel Vederman, $283; Joseph 
Goldberg, $101; all of Philadelphia, and 
Irving Spiro & Bros., New York, $390. 

Bates lists his creditors as follows: Phila- 
delphia—S. Kind & Sons, $1,254; L. L. 
Gander Bros., $1,401; Maurice Mintz, $150; 
Samuel Vederman, $94; I. Paul, $151; A. R. 
Justice Co., $158; L. P. White, $154; 
Joseph Goldberg, $575; Matz & Co., $60; 
H. B. Sommer & Co., Inc, $60; J. B. 
Bechtel & Co., Inc., $50; Louis J. Meyers, 
Inc., $42; Sobel & Mushlin, $32; Levin & 
Son, $39; Metropolitan Silversmithing & 
Plating Co., $21; Ajax Pen Co., $66. 

New York creditors are given as: Moor- 
head & Co., $150; S. J. Heiman Co., Inc., 
$106; Benedict Mfg. Co., $97, while Dowd, 
Rogers & Co., Inc., Wallingford, Conn., are 
down for $31. 

Claims amounting to $7,457 are unsecured. 
The assets consist mainly of stock and some 
accounts receivable. Joseph Mellors has 
been appointed referee and will call a meet- 
ing of creditors. 








The McKee. jewelry store, Lexington, 
Nebr., was recently damaged by fire. 


e 
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Horace N. Peck Appointed Temporary 
Receiver For General Manufacturing 
& Exporting Co., Inc., Provi- 
dence, R. I. 


ProvIDENCE, R. I., April 24——Under a 
decree entered by Presiding Justice Willard 
B. Tanner in Superior Court on Thursday, 
Horace M. Peck, manager of the Manu- 
facturing Jewelers’ Board of Trade was ap- 
pointed temporary receiver for the General 
Manufacturing & Exporting Co., Inc., manu- 
facturing jewelers, at 36 Garnet St., this 
city, and a hearing was .assigned for Mon- 
day, May 3, at 9.30 o’clock on the continu- 
ance of the receivership. The temporary 
receiver’s bond was fixed at $10,000. 

The petition for appointment of temporary 
receiver was filed by Eugene Prestinari, of 
Pawtucket, secretary and treasurer of the 
company, who declared that he was filing 
the petition for himself and at the request 
of stockholders owning a majority of the 
stock, and for creditors having claims in 
excess of $11,000 against the concern in 
order to protect the assets. 

In the allegations accompanying the peti- 
tion, Mr. Prestinari states that the concern 
is indebted to a large number of creditors 
in amount aggregating about $27,000 and is 
without funds to pay bills. The petition 
also alleges that certain creditors were 
threatening suit and attachment and that 
the receivership is sought to protect all 
interests. 

Under the decree Mr. Peck is authorized 
to continue the business pending the ap- 
pointment of a permanent receiver, or fur- 
ther order of the court, with a view to ulti- 
mate dissolution of the concern. Creditors 
or others having claims against the company 
are instructed to file them immediately with 
Mr. Peck, but are enjoined from bringing 
suit against the company during the re- 
ceivership. 

In March last, Mr. Peck took charge of 
the business as trustee for the benefit of 
certain creditors, at the request of Wilhelm 
Forstner, president of the corporation. Mr. 
Forstner was one of the owners of the F. 
Speidel Co., of this city, which started 
manufacturing chains here in October, 1910. 
At the time Mr. Peck took the business in 
charge as trustee he made a thorough inves- 
tigation and took a careful inventory of its 
affairs and in a statement issued to the 
stockholders and creditors estimated the 
assets at about $32,000 and the liabilities at 
about $27,000. 

The present company was incorporated 
under the laws of Rhode Island in Novem- 
ber, 1917, with an authorized capital of 
$10,000 and at the organization Mr. Forstner 
was elected president; Eugene Prestinari, 
who came from Austria several years before 
and had. been with various concerns, was 
made treasurer and secretary and George 
Keppler, formerly of the manufacturing 
jewelry concern of Keppler & Weidelich, 
was elected vice-president. In Jan. 1921, 
the capital stock authorization was increased 
to $50,000 and the manufacture of eyeglass 
chains was commenced, the selling style of 
American Eyeglass Chain Co. being used. 








A. T. Neibergall, formerly with the Lar- 
son jewelry store, at Bend, Ore., is opening 
a jewelry store on Wall St., in that town. 
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JUERGENS & ANDERSEN Co. 


For nearly a century 
makers of Fine “Diamond Jewelry 


CHICAGO 

















April 28, 1926 


Attleboro Jewelers Participate in Dinner 
Meeting of Attleboro Chamber of 
Commerce 


ATTLEBORO, Mass., April 24.—The dinner 
meeting of the Attleboro Chamber of Com- 
merce last Thursday evening was a decidedly 
successful affair from every point of view, 
and it is expected that considerable benefit 
to this community will result from it, as a 
number of special committees made inter- 
esting, instructive and valuable reports upon 
activities in which the chamber is now en- 
gaged or has under contemplation. 

William H. Blake, treasurer of the James 
E. Blake Co., as president of the chamber 
in opening the post-prandial session said 
that the chamber is desirous of bringing the 
needs of the city and the best manner of 
helping it grow, home to all of the people. 
The chamber is doing nothing spectacular, 
he said, but its members as a unit are work- 
ing hard for the best interest of the city. 
He then called upon Vice-President, Stephen 
H. Garner, secretary and treasurer of the 
Leach & Garner Co., to officiate as toast- 
master. 

In assuming charge of the meeting, Mr. 
Garner said there were no formal speakers 
and no set speeches on the evening’s pro- 
gram. Rather, the occasion was a com- 
munity gathering for the consideration of 
community conditions and therefore the 
speaking would be furnished by the represen- 
tatives of various committees who would re- 
port upon the activities of their bodies and 
explain their workings. 

The most important report and one which 
occasioned the most discussion, was that 
of the special committee on taxation, of 
which Aldro A. French, treasurer of the 
D. E. Makepeace Co. is chairman and 
Sidney O. Bigney of the S. O. Bigney Co., 
Frank O. Carnes of the Smith Richardson 
Co. and Samuel M. Holman, Jr., were among 
the members. Regarding taxation problems, 
the report said, the inequality of valuation 
makes for disturbance and that the real ques- 
tion to be met by, this city at the present 
time is the establishment of a pure system 
of valuation which will be fair to all. 

Following the reading of the committee’s 
somewhat lengthy report, William L. King 
of E. D. Gilmore & Co., opened the discus- 
sion and presented a motion that the city 
council be urged to take immediate action 
in accordance with the recommendations of 
the committee. 

The need of a modern hotel in this city 
was also urged to the members of the cham- 
her, when Frank Mossberg, president of the 
Mossberg Corp., chairman of the special 
committee on hotel survey gave his report, 
stating that no rivalry was intended to the 
project now under way in North Attleboro 
to build a modern hotel. In the opinion of 
the committee there is room for such struc- 
tures in both places, each dependent for a 
large part of its support on the community 
in which it is centered. A 60-room building 
with one-half devoted to apartment suites 
for permanent residents and the remainder 
for transients was favored by the committee. 
This, it is estimated, would cost $300,000. 

The report for the special committee on 
industrial needs of the city was given by its 
chairman, Lewis R. Smith, president of the 
Frank Mossberg Corp., and further time 
was voted the committee to complete its 
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work which is regarded as most important. 
The idea is to foster greater business de- 
velopment for every industry in the city, 
bringing each separate line of manufacture 
to the highest point of efficiency to compete 
against outside competition. The establish- 
ment of a clearing house for ideas which 
would help local industries is a leading point 
of the report. 

Upwards cf 100 members of the Chamber 
of Commerce were present at the meeting, 
among them being a large number affiliated 
with the manufacturing jewelry and co-or- 
dinated industries. 








Many Topics Discussed at Monthly Lunch- 
eon of Chicago Jewelers 


Cuicaco, April 21.—Those who attended 
the regular monthly meeting of the Chicago 
Jewelers Association in Mandel’s_ Ivory 
Room last week expecting to hear Captain 
P. Stege, of the Chicago Detective Bureau, 
were disappointed, as he was called out of 
the city that day. After lunch was finished 
President Milhenning called on Albert L. 
Ellbogen, chairman of the Good and Wel- 
fare Committee. Mr. Ellbogen told of the 
activities of the committee and of the 100 
per cent. co-operation given by the State’s 
Attorney’s office and the Chief of Police. He 
commended attorney Francis V. Healy for 
the conscientious efforts he has put forth for 
the committee. 

A discussion of golf for the year resulted 
in a motion that only two outings be held, 
one in June and one in September. 

The Kelly Bill was read by T. G. Mc- 
Mahon, who reported on the work of the 
American Fair Trade League, and stated 
that the bill is indorsed by the League. The 
secretary was instructed to send a letter to 
each member of the association urging him to 
call the attention of his Congressman and 
Senator asking favorable consideration of the 
bill. 

Before adjourning, President Milhenning 
stated that Captain Stratton, of the Jewel- 
ers’ Co-operative Bureau of New York, 
would attend the May meeting and tell of 
his work in that city. 








Consular Notes 





A firm in Stockholm, Sweden, has called 
for shirt studs, of mother of pearl, according 
to the reports of the Bureau of Foreign & 
Domestic Commerce. The Bureau at Wash- 
ington, D. C., or any of its branches will 
be pleased to furnish further information 
about this firm if reference is made to File 
No. 18942. 

x *k * 

Jewelry including cuff links, dress studs 
and hair ornaments are listed as required 
by a firm in London, England, by the De- 
partment of Foreign & Domestic Commerce. 
By referring to File No. 19634, the Bureau 
at Washington, D. C., or any of its branches 
will be pleased to furnish further informa- 


tion. 
*x* * * 


The Bureau of Foreign & Domestic Com- 
merce reports that a firm in Toronto, 
Canada, is in the market for jewelry, silver- 
ware, watches, clocks and watchmakers’ 
tools and materials. The Bureau at Wash- 
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ington, D. C., or any of its branches will 
furnish further information on this if refer- 
ence is made to File No. 19655. 


* * * 


Pencils and fountain pens are being sought 
by a concern in Mexico City, Mex., accord- 
ing to the report of the Department of For- 
eign & Domestic Commerce. For further 
information, write to the Bureau at Wash- 
ington, D. C., or any of its branches and 
refer to File No. 19383. 


*x* * xX 


The Bureau of Foreign & Domestic Com- 
merce announces that a concern in Buenos 
Aires, Argentina, is in the market for jewelry 
including watches, watchmakers’ supplies, 
silver plate, and imitation pearls. The 
Bureau at Washington, D. C., or any of its 
branches will supply further information if 
when writing reference is made to File No. 
19312. 








Philadelphia Jewelers and Newspapers Re- 
joice Over Passage of New Auction 


Ordinance 


PHILADELPHIA, Pa., April 27.—Retail 
jewelers of this city are loud in praise of 
the City Council for passing the auction 
ordinance which went through by a unani- 
mous vote and its signing by Mayor Ken- 
drick is regarded as a certainty. Their 
views are shared by the local newspapers, 
the Evening Bulletin, in an editorial com- 
ment on the ordinance saying under the 
caption, “Curbing Merchandise Fakers”: 


passing an ordinance to regulate 
auction sales of merchandise and penalize the 
fraudulent practices of “fly-by-night” fakers has 
tardily taken action to protect both the public and 
legitimate retail merchants from an_ insidiously 
tricky species of swindle. A bond for $15,000 in 
addition to the license fee of $250 should prove 
an effective check on most of these persuasive 
gentry, who offer jewelry. watches, clocks, bric.a- 
brac, clothing and haberdashery or other flashy look- 
ing wares at ‘sacrifice’ prices. 

“The ‘highest bidder’ is the supposed purchaser, 
usually unaware that the bidding is forced up 
beyond the intrinsic value of the articles by 
‘cappers,’ or confederates of the glib auctioneer. 
If it prove possible to detect these ‘by-bidders,’ the 
penalties may deter a resort to systematic fraud. 
More effective aid is to be expected from another 
provision of the ordinance which requires the new 
applicant for a license to produce three attesting 
witnesses who will verify his good character, in- 
tegrity and honesty. 

“To have conducted an auction business in one 
location for five years exempts the auctioneer from 
the need of entering bond and producing witnesses. 
Rut the common practice of giving premiums or 
adding something else to the principal offering in 
order to stimulate bidding is penalized, and under 
the restrictions some of the five-year-old bazaars are 
likely to encounter hard sledding. The ordinance 
does not cover all the ‘fakers’ of cheap and 
imitation merchandise, usually temporary squatters 
who pray on imprudent purchasers at the expense 
ef honorable retailers. They, too, should be regu- 
lated and suppressed.” 


“Council by 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
I.ondon U.S. Gov't New York 

Date Official Assay Bars Official 
April ere 29%, 65% 63% 

=  \Bbwcerkea 29% 65% 63% 

oe ES a ode ai 29 #5 65% 63 

a ee 29% 66 6356 

me eee ee 29% 66% 64 

i ve cane 29% 66% 64% 
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-for Belt or Vest 
SPEIDEL CHAIN 


Whether on the golf course or at 
the theatre, men demand watch 
chains that are durable yet beautiful 
of design. In Summer he wears the 
belt chain, made for either wide or 
narrow belts. For formal wear, the 
Waldemar comes into play. The 
chains are made of 1/10-14 karat. 
They are strong and well made to 
withstand much handling and strain. 


Each chain is a new and original 
Speidel pattern. And Speidel qual- 


ity is your best guarantee. 


Speidel chains are also made in the 
following grades: Magnet, 1/20-12 
karat; Bonafit, 1/40-12 karat; 
Oresto, best plate; Iridon, special 
process, white throughout. 





Speidel Chain Co. 


70 Ship St., Providence, R. I. 
New York Office: 15 Maiden Lane 


This Company is not the successor of, one 
neither this company nor either one of it 

proprietors, Friedrich Speidel or Eugen Speidel, 
has now any connection with the business for- 
merly conducted ~~ the F. Speidel Company of 
Providence, 
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LATEST CUSTOMS RULINGS 





Imported Jewelry Items Are Classified 
by the Customs Board for 
Dutiable Purposes 


SEMI-PRECIOUS STONES 


In sustaining protests of A. H. Veith, New 
York, the Board of United States General 
Appraisers holds that certain imitation semi- 
precious stones, consisting of roses montees, 
were incorrectly assessed with duty on entry 
through the customs at the rate of 55 per 
cent. ad valorem under Par. 218, Act of 1922. 
Judge Sullivan, who writes the board’s con- 
clusions in favor of the protestants, finds that 
duty should have been taken at but 20 per 
cent. ad valorem under the provisions of 
Par. 1429 of the same act. The collector’s 
assessment at the 55 per cent. rate is there- 
fore set aside. 

SHOE BUCKLES 


Shoe buckles made wholly or partly of 
base metal, imported by Isaacs Bros., Los 
Angeles, .and classified for duty under the 
provisions of Par. 1428, act of 1922, at the 
rate of 80 per cent. ad valorem, are held by 
the Customs Board to be more correctly 
dutiable, as claimed by the importer, at the 
rate of 15 cents per hundred and 20 per 
cent. ad valorem under Par. 346. 


IMPORTED CLASPS 


According to a ruling by the Board of 
Appraisers, granting customs claims of 
Friedman & Co. and the Brier Mfg. Co., cer- 
tain brass clasps or snaps, not plated with 
gold, silver or platinum, were erroneously 
returned for duty under the provisions of 
Par. 1428, 1922 tariff act, at 75 per cent. ad 
valorem. In finding in favor of the im- 
porters, Judge Sullivan fixes duty on the 
articles, the subject of this ruling, at only 
55 per cent ad valorem under Par. 348 of 
the 1922 act. 


BEADS, STONES, ETC. 


Protests filed by F. & B. Lewenthal Co., 
Inc., A. & H. Veith, Daniel Smilo, S. Stern, 
Nathan Kaufman Co., and the Nov-E-Line 
Mfg. Co., against the collector’s assessments 
of duty on certain imported beads, semi- 
precious stones, etc., are sustained in a 
ruling by the Customs Board. In reducing 
the rates of duty on the various articles in- 
volved, Judge Sullivan finds as follows: 

Beads in imitation of precious or semi- 
precious stones, assessed at 60 per cent ad 
valorem, should have been taxed at but 45 
per cent ad valorem under Par. 1403, Act 
of 1922. 

Beads, not ivory, nor imitation pearls, nor 
in imitation of precious or semi-precious 
stones, returned for duty, some at 60 per 
cent ad valorem, some at 55, and some at 
45 per cent, should have been assessed at 
35 per cent ad valorem under Par. 1403. 

Imitation precious or semi-precious stones, 
cut or faceted, taxed on entry at 60 per cent 
or 55 per cent ad valorem, should have been 
assessed at only 20 per cent ad valorem un- 
der the provitions of Par. 1429. 

Certain other imitation precious or semi- 
precious stones, not cut or faceted, but 
mounted, should have been taxed with duty 
at 60 per cent ad valorem under Par. 1429, 
1922 act, rather than at 80 per cent, as classi- 
‘fied by the:collector. 
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CRYSTAL BEAD NECKLACES 


Marshall Field & Co., Chicago, lose in a 
decision just handed down by the Board of 
General Appraisers having to do with the 
correct tariff classification of imported crystal 
bead necklaces. The merchandise in question, 
the record disclosed, was assessed with duty 
on entry at the rate of 80 per cent ad valorem 
under Par. 1428, 1922 tariff act, as unfinished 
jewelry. The protestants claimed duty under 
Par. 1429 of the said act, at the rate of but 
20 per cent ad valorem, as “precious or semi- 
precious stones cut but not set, and suitable 
for use in the manufacture of jewelry.” In 
affirming the collector’s classification of the 
necklaces in question at the 80 per cent rate, 
Judge Sullivan concludes his opinion as fol- 
lows: 

“The only witness called by the protes- 
tants was Mr. H. W. Gilmore, the examiner 
of merchandise at the port of Chicago who 
passed the merchandise in question. He de- 
scribed it as follows: ‘This was genuine crys- 
tal beads strung on a heavy cord with knots 
between each bead, and the ends of the cord 
was loose. They were graduated, with suf- 
ficient beads to be of necklace length.’ 

“He further testified that the crystal beads 
were semi-precious stones, and that they are 
used in the manufacture of jewelry. On 
cross-examination he testified they were per- 
manently strung, and in his opinion were 
unfinished jewelry. 

“The evidence in this case shows that the 
strung crystal beads in question are not 
semi-precious stones, the material, which is 
the class of merchandise covered by Par. 
1429, but rather semi-precious stones made 
into articles, or unfinished articles, apparently 
unfinished necklaces. Inasmuch as necklaces 
of semi-precious stones have been held 
jewelry, we are of the opinion that this mer- 
chandise was properly assessed with duty 
under Par. 1428 at 80 per cent ad valorem. 








Buffalo Police Chief Thinks Epidemic of 
Window Breaking Jewelry Store Robber- 
ies Has Been Curbed with Arrest 
of Three Alleged Crooks 
Burrato, N. Y., April 23—Replying to 
the communication of Jerome A. Scherer, 
president of the Buffalo Retail Jewelers’ As- 
sociation, protesting against the epidemic of 
window-breaking jewelry robberies, Chief 
of Police James W. Higgins encloses alleged 
signed confessions of three prisoners now 
awaiting trial, the arrest of whom, in the 
chief’s opinion, has cleared up a series of 
thefts which numbered 15 within a period 

of less than three months. 

Explaining the delay in responding to Mr. 
Scherer’s letter of more than a month ago, 
Chief Higgins declared he had waited to see 
whether the arrests of the trio would stop 
the epidemic of window smashing. While 
the prisoners confess to but three jewelry 
thefts, Chief Higgins is convinced that they 
may have been responsible for a dozen simi- 
lar jobs, since but one robbery of that type 
has occurred in the past five weeks. 

The men whose alleged confessions are 
submitted to President Scherer are Norris 
Jackson, Ross Benson and William Foster. 
The latter admits having broken windows 
in the stores of the Kay Jewelry Co., 568 
Main St., in Bert Fisher’s, 372 Genesee St., 
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wanna. He declares he used a hammer en- 
cased in rubber to break the glass after 
cutting it with a glass-cutter. He con- 
fesses sharing the loot with Jackson and 
Benson. The latter pair admit participation 
in the crimes and in accepting a share of the 
stolen merchandise and of pawning it, evi- 
dently with little difficulty, in three or four 
pawn shops on the East Side. It was while 
Jackson was endeavoring to pawn additional 
loot that he and Foster were apprehended. 








TRUNK CHECKS SWITCHED 
Articles Valued at $15,000 Taken When Old 
Trick Is Worked—Loss Covered by 
Insurarice 

ProvipENCE, R. I., April 24——Word was 
received here early the past week that a 
salesman’s truck and contents, valued at 
$15,000, belonging to the Ostby & Barton 
Co., had been stolen while en route between 
Philadelphia and Baltimore, the theft having 
been accomplished by means of changing of 
checks. No trace has been obtained of the 
missing property. The firm's loss, however, 
is covered by insurance. 

C. L. Drown, who has been a member of 
the firm’s selling forces for a number of 
years, after canvassing the trade in Phila- 
delphia, checked the trunk in the evening for 
Baltimore. When he presented his check to 
the railroad officials at Baltimore the follow- 
ing morning, he received an entirely differ- 
ent looking trunk than that which he had 
checked the previous night in the City of 
Brotherly Love. 

The matter was immediately investigated, 
and it was discovered that the checks had 
been changed while on the road between 
the two cities and that Mr. Drown’s trunk 
had been delivered to a man at the Balti- 
more station between 2 and 3 o’clock in the 
morning, the man presenting the check that 
corresponded to the trunk check at the time. 








MAXWELL DEAD 


Jeweler was Life-Long Resident of St. 
Joseph—Had Been III Six Weeks 

St. JosepH, Mo., April 24—William F. 
Maxwell, 63 years old, lifelong resident of 
St. Joseph, and for many years engaged in 
the jewelry business, died early this after- 
noon at his home in the Victorian Court 
apartments. He had been ill six weeks. 

Mr. Maxwell was a son of the late Robert 
F. Maxwell, who was engaged in the farm 
machinery business many years. The son 
was educated in the public schools, and at 
the age of 18 years he entered the employ- 
ment of the Schuster-Hax National Bank. 
He was connected with various banks, and 
his last position before engaging in business 
for himself was that of assistant cashier of 
the First National Bank. 

Mr. Maxwell conducted the store at 418 
Felix St. and also was associated with his 
son, Ernest C. Maxwell, in the business at 
705 Felix St. He was president of the 
Provident Building and Loan Association 
and president of the Hudson Lumber Co. 

Mr. Maxwell was a Mason, an Elk, a 
Woodman of the World, and a member of 
the St. Joseph Country Club.. Besides his 
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and in’ John. Raggi’s, 623 Ridge Rd., Lacka-. - son, he is survived by. his :widow..:: 
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FOR SALE! 


LEWY BROTHERS 


This million dollar jewelry business in Chicago is offered as a unit to the 
highest bidder. Bids are returnable 


May 7th—9 A. M. 


before the United States District Court, Federal Building, Chicago, Illinois. 


The property for sale includes a merchandise cost inventory. of $550,- 
000, fixtures cost $150,000, and a lease on valuable ground floor corner 
space in the Straus Building, Jackson Boulevard and Michigan Avenue. 

Copy of inventory, and opportunity to inspect the premises furnished 
on request. Address: 


CHICAGO TITLE & TRUST COMPANY 


Receiver in Bankruptcy—Lewy Brothers 
69 W. Washington St. Chicago, Illinois 



























































L. ADELS COMPANY | 


Importers of 


“LACO” and “SLEDA” WATCHES 


will locate at 


64 West 48th Street 


NEW YORK 


after 


May Ist, 1926 


Foreign Office: La Chaux de Fonds, Switzerland 
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Paris Jewelry Fashion Notes 











By L. Reid 














S fine jewelry gets dearer, owing to 

economic reasons, it is worn in more 
and more profusion. The threatened reac- 
tion, which has been expected for some time, 
against a too great profusion of ornaments 
has not come nor is it likely to come for the 
present. This is owing to the cost of dress 
material. A traveler selling ladies’ woolens 
tells me that the only change that will occur 
this Spring and Summer is the texture of 
the material itself. Woven in cross lines, 
running left and right, for the Winter and 
cut on the cross, to make the skirt much 
fuller, it is now woven and cut straight 
again, making for narrow skirts. But the 
lines run horizontal, not perpendicular, the 
favorite tissue being poplin. There is only 
one interpretation to be placed on this return 
to straight-cut and scantier fashions, for 
gowns are shorter than ever, and require 
less material—it is the growing price of 
material per yard. This might be thought 
immaterial as far as the upper ten thousand 
is concerned, but this is not so. The big 
Paris tailor and dressmaker supplies her own 
material asking so much for the finished 
model. Thus the price per metre ranks 
very high in her idea of things, as she pays 
for it out of her own pocket, so to speak, 
any economy being to the good. She can- 
not skimp on labor, but by arranging that 
fashions requiring the very smallest amount 
of material are the- vogue, she. can keep 
prices fairly reasonable. Even as things 
are women are economizing, even in the 
highest circles, they simply cannot afford 
soc many dresses at such a price, while in 
the middle classes one costume is bought 
where two were ordered in former years and 
one gown does the work of two. This is 
more especially the case in light afternoon 
dresses, which can be converted into simple 
evening gowns. But all these simple gowns 
require masses of ornaments, whether fine or 
artificial and the money so invested is not 
lost, as the gems remain, even if they must 
he reset next vear, to fall into line with the 
fashion. 


* * x 
Thus the demand for “fine” jewelry 
is not lessening, while ‘the sale of 


artificial stuff is increasing by leaps and 
bounds. It is even sold in the street on the 
Riviera, by peddlers, who have some very 
fine stuff in their particular line. The gown, 
made of material that is exorbitantly dear 
out of all proportion to what it really ought 
to cost, thus becomes merely a background 
to a mass of jewelry. When the gown has 
lost its first freshness, it is brightened up 
by ornaments and the attention is called 
away from the dress by the ropes of pearls 
or diamonds. When the dress is not a 
frame for showing off jewelry, the fabric is 
sewn with artificial stones. An instance of 
this that is very successful for the toilette 
of an elderly, perhaps white-haired woman, 
is stamped velvet. The great roses are out- 
lined with “diamonds.” Whether in black, 
purple or green the effect is very handsome, 
and as the lady moves across the floor of a 


palace the stones twinkle in the light. She 
naturally wears her diamonds with this 
gown. Another woman seen at the same 
reception, wore plain black silk velours, with 
a diamond parure. It was quieter and more 
distingué, but she looked just a bit plain 
by the side of her more brilliantly dressed 
sister. Even girls are seen at dancings with 
white gowns covered with lines of “dia- 
monds” the legend that the jeune fille must 
keep to pearls has been flung to the winds 
like a great many other things since the 
great war. 
* * 

Just now there is a demand for white 
materials for the dresses of brides and 
premieres communiantes. In both cases the 
girl is standing on the threshold of a new 
life and enters it in white. A necessary 
adjunct to the toilette of the girl “making 
her first communion” is a rosary, which is 
usually in the traditional mother-of-pearl, 
with silver links between the beads, while 
she often has a pearl necklace, either in 
mother-of-pearl or fine pearls, and a silver 
watch which is presented to her on this occa- 
sion, with the slender silver chain. Some- 
times her white shoes are sewn with “pearls,” 
while her prayer book has a_ mother-of- 
pearl cover, her purse and handbag match- 
ing. Although all these things are tradi- 
tional, they are affected by the mode, the 
handbag being very large this Spring. In 
many cases too, the watch, with a bombed 
back, studded with tiny pearls, will be pinned 
to the breast. The white veil will be pinned 
with pearl pins, in some cases only ordinary 
pins will be used. In others the new rounded 
pearl standing on a stalk will be seen, as the 
head to the pin. For brides, some will wear 
pearls and some diamonds this season, while 
in many cases both diamonds and pearls 
will be seen intermingled. The white satin 
bag carried by the bride, will be sewn with 
pearls, or with diamonds and pearls, while 
the string by which it hangs from the arm 
will be in diamonds. A great variety of pins 
are being shown for pinning on the immense 
veil. Like the other jewelry, the “pearls,” 
used as pin-heads, will be not only large, 
but immense. An Easter bride wore five 
long ropes of “pearls” the biggest, central 
pearls, as big as filberts. Her gown sewn 
with seed pearls, with pearl “shields” on 
the shoes, a chain of pearls intertwined in 
her hair, she looked like some Arabian 
Nights princess. Another sparkled with 
diamonds, from the diamond net that held 
the curls of her short hair in place, to the 
diamond buckles on her shoes. 


* * x 


Imitation diamonds are being used for 
ordinary hangbags, but in quite a new way. 
A single blue or green stone stands out in 
the corner of handbag, cigarette case or 
purse. It is encircled with “diamonds,” but 
whereas the colored stone stands out in high 
relief, the “diamonds” are in low relief, be- 
low the surface of the leather, or enamel, 
of which the accessory is made. 
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FILE BANKRUPTCY SCHEDULES 


List of Creditors of K. N. Shaffer & Son, 
New York, Shows Liabilities of $200,- 
686 and Assets of $61,000 

Kalman N. Shaffer and Louis Shaffer, 
co-partners, trading as K. N. Shaffer & Son, 
jewelers, 167 E. Broadway, New York, who 
were petitioned into bankruptcy on Feb. 27 
last, filed schedules last Monday in the 
United States District Court listing their 
liabilities at $200,686 and the assets at 
$61,000. The debts of the concern represent 
wages, $150; secured claims, $6,530; unse- 
cured claims, $186,006 and notes and bills 
which ought to be paid by other parties 
thereto, $8,000. The assets include: Stock 
in trade, $10,000; debts due on open ac- 
counts, $11,000, and unliquidated claims, 
$40,000. 

Some of the largest unsecured creditors 
include: Accounts payable—L. Abrams & 
Sons, $212; Anchor Mfg. Co., $384; Art 
Ivory Mfg. Co., $405; Barrasso & Sons, 
$328; Bomart Novelty Co. $260; J. L. 
Block & Son, $829; Farrell Hyland Co., 
$393; Wm. L. Gilbert Clock Co., $255; A. 
Goldman, $298; International Silver Co., 
$444; Levine, Silverstein Co., $201; Loeb- 
Phillips, Inc., $224; Miller & Kosenthal, 
$219; Queen City Silver Co., $621; Reliable 
Watch Co., $216; Reed & Barton, $2,588; 
Wm. A. Rogers, Ltd., $926; S. Silberblatt, 





$207; Trachtman Bros. & Co. $287. 
Notes payable—Abrams Bros., $306; Ameri- 
can Ivory Mfg. Co, $1,595; Century 


Silver Co., $369; A. Cohen & Sons, $643; 
Estee Novelty Co., Inc., $303; L. Edeson, 
$1,921; Federal Silver Co., $266; S. Fuchs 
& Co., $1,400; Futterman, Sobil & Son, 
$3,506; A. Futterman, $660; Toplite Futter- 
man, $510; A. Goldman, $899; William 
Glaubinger, $1,988; P. & S. Indenbaum, 
$2,240; International Silver Co., $372; J. 
Lippman, $212; Majestic Lamp Co., $2,385; 
Max Mandelbaum, $1,280; Paul Medow, 
$550; Metropolitan Art Glass Co., $623; 
Rubin & Paskow, $390; Reed & Barton, 
$2,266; Otto Reichardt, $216; Reskram 
Silver Co., $318; Joseph Robinson, $770; 
Royal Silver Co., $499; J. Schwartz, $467; 
S. Silberblatt, $375; J. Shain, $827; 
Standard Silver Co., $593; M. Stern, $843; 
Trachtman Bros. & Cohen, $867; Triangle 
Jewelry Co., $240; I. Weinstein, $631; J. 
Levison, $1,100; Sam Rubin, $2,300; A. 
Greenberg, $1,000; M. Yerdaikin, $2,000; 
N. Kaplan, $300; Rose Kaplan, $400; Dr. 
Robinson, $7,250; I. Naiburg, $950; A. 
Weiss, $500; J. Lapson, $550; D. Surdut, 
$1,000; J. Landes, $300; Julius Levine, 
$276; M. L. Kramer, $350; L. Prilutzky, 
$465; Rev. Katz, $800; Sol. Lampert, $400; 
Rabbi Warshavsky, $300; Samuel Hururtz, 
$410; A. M. Holtzman; $500; S. Cooper, 
$387; Charles Pastor, $235; Maurice 
Rubinstein, $250; Walter Diamond, $485; 
Max Alberts, $375; Columbia Credit, $639; 
Ben Fried, $475; Dr. Lillienblum, $500; 
Boroshilovker Business Association, $1,049; 
B. M. L. of Harlem, $1,142; Independent 
Credit, $600; River, Singer & Lapson, $800; 
Monroe Mutual, $300; J. Fisher, $5,603; 
Friendly Credit Union, $460; Crescent Silver 
Co., $775; M. Bernstein, $1,369; I. Shaffer, 
$1,744; P. Benenson, $325; M. Novik, $676; 
B. Travers, $375; Sol. Stern, $618; Kolman 
Luria, $3,274; H. Heller, $2,900. 
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Los ANGELES, Cal., April 21.—The 16th 
annual convention of the California Gold 
and Silversmiths’ Association must go on 
record as having been one of the most suc- 
cessful in the association’s history. Pre- 
vious meetings may have been attended by a 
larger number, but the papers presented and 
the addresses made generally have been 
without exception of much intrinsic worth. 
Each one was filled with good practical in- 
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formation and suggestions. The first day, 
Thursday, April 15, as previously announced 
by James A. Montgomery, president, was 
devoted to registration of members and the 
golf tournament. No attempt was made to 
do any business, but the following two days 
were devoted to intense consideration of 
business matters affecting jewelers. 

On Friday morning, George A. Brock 
gave a very cordial address of welcome. 
About 70 members were enrolled at that 
time. Later in the day a large number of 
others added their names to the list. An 
especially valuable feature of the morning 
session was an address by W. R. Morehouse, 
vice-president of the Security Trust and 
Savings Bank of this city, on “A New Eco- 


nomic Problem—lInstallment Buying and 
Selling.” 
Immediately after the opening of the 


afternoon session, Howard Whiffen, of the 
National Cash Register Co., was introduced 
and spoke on “The Problems of the Mer- 
chants’ Service Division.” He explained 
the methods by which information is gained 
and given out by the division, going into 
details and relating changes in methods dur- 
ing recent years. He said that the sales- 
man holds the key position between the mer- 
chant and the customer. He advised pro- 


prietors to take the salesmen into their 
confidence and also to offer inducement in 
the way of promotion or increase in com- 
pensation for superior service. The speaker 
had sheets with statements skeletonized, and 
many of the jewelers took occasion to take 
notes from his sheets and to preserve the 
ideas. Mr. Whiffen was very loudly and 
enthusiastically applauded. 

Following Mr. Whiffen’s address, Presi- 
dent Montgomery read a paper prepared by 
John L. Pofahl, representative for Califor- 
nia of the Cincinnati Art Publishing Co., 
the title being, “What Shall I Sell?” His 


paper called attention to the sale of greeting 
cards and mottoes. 

President Montgomery read a paper which 
prepared on 


he himself had “Collecting 














GEO. A. BROCK, WHO WELCOMED THE JEWELERS 


Your Accounts by Mail,” which he said he 
had “cribbed” largely from the public press. 
His address follows: 


ADDRESS OF PRESIDENT MONTGOMERY 


There are four classes of retail debtors: (1) 
Those who pay promptly; (2) Those who are good 
pay but slow; (3) The “bad pay” class; (4) 
The “dead beats” or “judgment-proof” class. 

Credit accounts are almost universal in all 
jewelry stores, large or small. Somehow, these 
days, credits are piling up in our trade, and actual 
cash sales are declining. Jewelers as a class are 
not able to have collectors to care for their book 
accounts. They are not always able to collect the 
accounts payable in person or by clerk, so the 
mail is then used for collection. We all send 
out statements on the first of the month. Our 
answers are not always equal to our expectations. 
Time passes, and again we mail out statement, 
and no response comes back. Then what’s the 
best thing for us to do? The obvious answer is, 
“Write a letter! We all want to get the money 
that is due us, but there is something more back 
of the matter. What kind of letter shall go out? 
We want to conserve the good will of our cus- 


tomers and bring them back to our store for 
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future purchases. No matter what the size of 
our bill, we fear to alienate the good will of our 
customers. We find ourselves on dangerous 
ground. We are up against a job that demands 
tact—diplomacy—careful thought. One is “ogg 
of money,” the other “loss of good will,” Be. 
tween these two channels we must cuide our 
craft. You must map out your course well in 
advance, you must think out a series of carefully. 
prepared letters to suit the circumstances of your 
own business, with your own customers, which 
will enable you to secure the payment of your 
just debt, without the loss of future patronage, 
When I speak of a series of letters, I do not 


mean the use of a rubber stamp or a sticker, 
No, I mean a series of letters that have the 
human touch, the personal appeal, which is eg. 


sential to the collection of money and still retain 
the good will of our customer. Each letter written 
should appear to he personally directed to the 
debtor. 

There is no dodging the fact that people do not 
pay as much attention to letters received today ag 
they once used to do in times past. Perhaps the 
one you are writing to is sending out letters of 
his own, to his own debtors. <A lot of our retail 
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patrons are doing precisely the same thing. They 
intend to pay up and eventually they do pay up 
sooner or later. Why, then, not classify your 
letters along the lines I have suggested in my 
opening remarks? 

Those who pay promptly. 

Those who are good pay but slow. 

The bad-pay class. 

Those who are dead beats or judgment-proof. 


The first class, bless their hearts, need little 
consideration. They are the salt of the earth, their 
checks come in promptly before the 15th of the 
month, every month. 

Our second class is a problem. Conditions and 
circumstances change. It is easy to write: “We 
enclose a statement of your account! It is past 
due. We would greatly appreciate a check.” Any 
one can write such a statement. How often does 
the check come in, as its answer? Then there is 
the frank, free soul letter, the kind that is human, 
complete, that touches the spot, the kind that 
shows the debtor why the bill should be paid. 
At this time, this is a harder letter to write. But 
it brings home the bacon. 

Third, the “bad pay’? who are the slow pays 
worked out to a longer date. Letters leading 
from pleading persuasivness to threats have little 
influence on this class of hardened sinners. They 
merely throw your letter in the waste basket. 
When your attcrney writes them a letter they 
pay, perhaps, to avoid suit and costs. A lawyer’s 
letter never built up good will for any store. 
Obviously you should do everything to try to 
prevent your accounts from falling into the “bad 
pay” class. My own idea is, once your account 
becomes bad pay and of your own efforts you can 
not collect it, you may just as well charge it off 
to profit and loss. If you feel you. must collect 
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your account by law and threaten to do so, do it 
at once. Do not bluff. 

The fourth class is made up of those who have 
no property, no responsibility, and generally speak- 
ing no conscience. They are professional dead 
beats. What to do with them is hard to say. 
Why not be more careful and inquire more care- 
fully into the circumstances and conditions of 
each individual before you open any account? 
That is the beacon light for you to search out 
before you give any one credit. Once an account 
is on your books do everything possible to prevent 
it from falling into the class immediately below, 
and above all take the trouble to explain and be 
human in all your words and actions. 

This paper is presented to you this morning 
with one idea: to advise you to take the time to 
prepare a series of letters, carefully worded and 
thought cut, to send out on your own ledger 
accounts. Do it in advance now to meet the 
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conditions of your accounts. Do not stop at one 
letter; write again and again and again, only a 
different letter each time. Remember it is hard 
to educate a man from the lower class of credit 
into the highest. Everything about credit runs 
in the opposite direction. 

In these days of increased and extensive credit 
in. the jewelry business so freely given to the 
public, would it not be a good thing to give the 
collecting end a little better and more intense 
consideration? Once you are parted from your 
merchandise, your chance of recovering it again, 
if unpaid for, is very small. You differ from the 
automobile man, the vacuum cleaner, the furniture 
man. Your merchandise is a disappearing quality 
—you can not find it when you want to claim it. 

An ounce of prevention at the beginning is 
worth a pound of cure at the end. If you are do- 
ing a credit business, watch your collections. I 
am of the opinion that many of the credit losses 
in jewelry stores can be avoided if more careful 
attention is given when credit is applied for. 
Without any hesitation, you should establish the 
fact to your own satisfaction—Is the applicant 
worthy of any credit at all? Under surrounding 
circumstances pay no attention to the so often 
used remark and his frequent boast that he can 
get all the credit he wants from a competitive 
store. That’s all bunk. Don't you fall for it. 
Use your own brains and your own good judg- 
ment. Credit him if he is worthy. Say NO and 
stick to it if you have a doubt. 


Peggy Hamilton, a fashion expert cf the 
Los Angeles Times, who has become inter- 
nationally known for her skill in ¢reating 
attractive dress for women, proved to be not 
only one of the most interesting features of 
the convention ‘but appealed directly in a 
business way to dealers in jewelry. Her 
topic was “How Los Angeles and Holly- 
wood Have Become Style Centers in Dress. 
Why not in Jewels?” She incidentally nar- 
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rated how she took 42 gowns made in Los 
Angeles to Europe, and how interest there 
was aroused by the dresses she took with 
her. She told how the lagging interest in 
ostrich plumes had been revived by an espe- 
cially attractive exhibition of the feathers, 
and how a similar revival of the use of 
leopard fur was brought out. She sug- 
gested that jewelers, by properly exploiting 
their most attractive wares, could create a 
demand for them instead of the demand for 
cheaper costume jewelry. Miss Hamilton 
was applauded very loudly and long at the 
close of her address. 

Albert H. Elliott, the attorney for the 
association, gave a review of recent decisions 
affecting trade associations. He quoted 
from many decisions and made a careful 
analysis of the various rulings of the courts, 
and called attention to some very fine dis- 
tinctions made in the: courts in regard to 
combinations in restraint of trade. 

After a short recess, Louis G. Sherman, 
of the Los Angeles Art Display Co., pre- 
sented a paper on “Selling Jewelry Through 
the Window.” His ‘address will appear in 
full in a future issue of THE JEWELERS’ Cir- 
CULAR. 

A. N. Slavick, a pioneer in installment 
selling in Los Angeles, spoke of “Problems 
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of the Credit Jeweler.” His remarks will 
be featured in the Storekeeping Department 
of a future issue. 

Saturday afternoon Godfrey Eacret, San 
Francisco, made an _ illuminating extem- 
poraneous address which he entitled “Some- 
thing About Diamonds.” He gave a techni- 
cal description of the methods employed in 
cutting and preparing diamonds for the mar- 
ket. He followed his descriptive talk with 
the presentation of a series of moving pic- 
tures which visualized the methods he had 
described in his remarks. 

J. A. Barr, head of the watch repair de- 
partment of Brock & Co., gave an address 
on “Watch Repairing as It Is Today, Its 
Profits and Its Losses.” He first spoke of 
some of the problems that continually arise 
in this department. Although the watch- 
maker’s salary has more than doubled since 
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the war and materials have correspondingly 
increased, Mr. Barr said that watch repair- 
ing may be made to show a profit if the 
department is given a close analysis. When 
watchmakers’ wages were from $18 to $35 
a week most stores thought they could prac- 
tically give away watch work, expecting to 
make up the loss in other departments. The 
economic conditions brought about by the 
war, the ‘scarcity of watchmakers and the 
high prices of materials made jewelers study 
the department more than ever before. Mr. 
Barr strongly advocated the piece work plan. 
It stimulates initiative and earnest applica- 
tion. The good workman is conscious of 
his ability and applying that ability diligently 











C. J. AUGER, 3RD VICE-PRESIDENT 


turns out the maximum amount of work in 
the time allowed knowing his reward in 
compensation will be correspondingly greater. 
Piece work, instead of lowering the quality 
of the work tends to improve it by concen- 
tration, the results being a satisfied cus- 
tomer, a satisfied employer and a satisfied 
employe. 

Forceful addresses were also made by W. 
H. Carter, of the Central Life Assurance 
Society on “Salesmen, Full Time, Part 
Time” and by Dale M. Parke on “Per- 
sonality in Business.” 

The following resolutions presented by C. 
F. Manahan, of the committee on resolu- 
tions, were adopted: 


The Resolutions 

Our hearty. thanks and deep affection are ex- 
tended to the officers and members of the Southern 
California Jewelers’ Golf Association for the unique 
entertainment provided. We appreciate that much 
of the success of this convention is due to their 
efforts—and hope that on another visit to Southern 
California, we may again have the benefit of this 
organization which is doing so much to extend 
acquaintance among the various branches of our 
profession. 

The grateful thanks of this association is due the 
Biltmore Hotel, the California Country Club, Miss 
Peggy Hamilton and the secretary is instructed 
to write each of them and also each person who 
assisted on the program, a letter of thanks and 
appreciation in the name of this organization. 

- * * 

The papers we have heard today by Mr. Eacret 
and Mr. Barr intensify our interest in the watch- 
making craft and we therefore give the American 
Horological Institute our emphatic support in the 
effort to raise the standard of efficiency and 
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remuneration among the American watch- 
makers. 
* * * 
We endorse the National Publicity movement as 
promoted by the American National Retail 


Jewelers’ Association and the effort to make the 
American public jewelry conscious. We suggest 
propaganda through the channels of moving pic- 
tures, special articles in society magazines, fashion 
plates, rotogravure sections and style shows and 


pledge our support. 
* 


The California Gold & Silversmiths’ Association 
assembled in Los Angeles in annual session unani- 
mously endorse the Kelly bill on price maintenance 
by different manufacturers and the secretary is 
instructed to wire Congressman Kelly a copy of 


this resolution. 
* * * 


We commend to every jeweler in this State a 
careful reading of the trade papers that a clear 
understanding of changing conditions may ever be 
before them and that they may thus be prepared 
for any untoward condition. 

The following resolution was also pre- 
sented by the committee and aroused unani- 
mous interest and very extensive debate. It 
was finally referred to the new executive 
committee with instructions to investigate 
and bring before the next annual meeting 
as a definite order of business for disposition 
at that time: 

In view of a growing sentiment as evidenced in 
several recent magazine articles and in actions by 
“Truth in Advertising’ clubs, we think it a 
proper time for action by an authoritative body 
and therefore suggest to the American National 
Retail Jewelers’ Association that they definitely 
define for the guidance of all the industry, just 
what is meant by the word “perfect” as it is 
applied to a diamond. 

The following officers were elected for 
the coming year, after which the business 
session was adjourned and a recess taken 
until the time for the annual banquet in 
the evening in the Biltmore Hotel: Presi- 
dent, Julius A. Young, Oakland; first vice- 
president, J. Herbert Hall, Pasadena; sec- 
ond vice-president, Armand Jessop, San 
Diego; third vice-president, C. J. Auger, 
San Francisco; secretary, M. A. Hirsch- 
man, San Francisco; treasurer, J. A. Soren- 
sen, San Francisco. Executive committee: 


THE JEWELERS’ CIRCULAR 
Jas. A. Montgomery, E. L. Bothwell, J. G. 
Donavan, Godfrey Eacret, John Ernsting, 
Carl G. W. Noack and H. Preston Smith. 


The Banquet 
The banquet at the Biltmore Saturday 
evening was a happy and fitting ending for 
the convention. A large number of jewel- 





E. V. SAUNDERS, TOASTMASTER 
ers, their wives, daughters and other friends 
participated. The local press estimated the 
number at 150. E. V. Saunders, San Fran- 
cisco, Coast representative of the Interna- 
tional Silver Co., presided as toastmaster. 

An address on “Should Jewelers Adver- 
tise?’ was delivered by Charles W. Duncan, 
who gave valuable information about the 
effective use of printer’s ink as an essential 
of business building. 

Albert H. Elliott, the association’s attor- 
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ney, spoke on the topic, “California, Florida 
—Interstate Competition.” An address by 
Frederick Warde, retired veteran actor, was 
an outstanding feature of the evening. He 
gave his theme as “Perpetuating the Past,” 
and his talk was devoted largely to the 
drama as developed during his many years 
on the stage. His reminiscences, especially 
of his own mistakes and embarrassments, 


were listened to with eager interest and 
pleasure. 

An elaborate entertainment, comprising 
musical selections, both vocal and _ instru- 


mental, dancing and so forth, added to the 
evening’s pleasure. 

Clem S. Glass and Chester Montgomery 
were the committee on arrangements and 
A. N. Slavick provided for the entertain- 
ment. 








GOLF TOURNAMENT 


Members of Southern California Jewelers’ 
Golf Association Participate in 
Contest for Splendid Trophies 

San Francisco, Cal., April 21.—The 
tournament of the Southern California 

Jewelers’ Golf Association, held April 15 

in connection with meeting of the California 

Gold and Silversmiths’ Association, called 

out the largest attendance and was, generally 

speaking, the most successful tournament 
since the golf association was organized. 

Seventy-five players participated. Fifteen 

sterling silver trophies were awarded to the 

winners, but the promoters took occasion to 
emphasize the fact that the object of these 
tournaments is not alone to play golf but 
also to promote good fellowship in the 
jewelry fraternity. In connection with the 
golf tournament was the announcement that 
the principal event of the day was the dinner 
following the tournament. The events were 
held at the California Country Club near 
this city, beginning soon after 8 a. M. and 
continuing until 11.30 a. M., when a recess 
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was taken until 1 p. M., during which lunch- 
eon was served at the club house. After 
the luncheon the playing was resumed and 
continued until nearly dark. Dinner was 
served at 6.30 o’clock. 

The trophies awarded were the following: 


International Silver Co. cup, perpetual 
trophy, low net for 36 holes, and the James 
A. Montgomery trophy as the take-home 
prize. 

L. Heller & Sons cup, perpetual trophy, 
low gross for 36 holes, and the G. D. David- 
son Co. trophy as a take-home prize. 

Slavick & Co. trophy, second low gross, 
36 holes. 


THE JEWELERS’ CIRCULAR 


won by George D. Davidson, Los Angeles. 

Low gross, 18 holes, p. M., first prize, 
Walter Butler, Los Angeles; second prize, 
C. T. Kathe, Visalia. 

Low net, 18 holes, a. M., first prize won 
by J. E. Dunaway, Los Angeles; second 
prize, Jack Neil, Los Angeles. 

Low net, 18 holes, p. M., first prize won by 
H. C. Bowden, Los Angeles; second prize, 
B. M. Selby, Ventura. 

Highest score, 18 holes, won by B. G. 
Anderson, Los Angeles. 

The banquet in the club house after the 
game comprised a nine-course dinner. James 
A. Apffel acted as toastmaster. James A. 
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Brock & Co. trophy, third low gross, 36 
holes. 

Brock & Co. trophy, second low net, 36 
holes. 

J. Herbert Hall trophy, third low net, 36 
holes. 

G. D. Davidson Co. trophy, first low 
gross, 18 holes, a. M. 

Donavan & Seamans Co. trophy, second 
low gross, 18 holes, A. M. 

Donavan & Seamans Co. trophy, first low 
net, 18 holes, A. M. 

O. L. Wuerker trophy, second low net, 18 
holes, A. M. 

Slavick Co. trophy, first low gross, 18 
holes, p. M. 

Montgomery Bros. trophy, second low 
gross, 18 holes, Pp. mM. 

Brock & Co. trophy, first low net, 18 holes, 
P, M. 

Donavan & Seamans Co. trophy, second 
low net, 18 holes, p. M. 

J. P. Tait trophy, highest score, 18 holes. 

These prizes were won as follows: Low 
net, 36 holes, first prize won by J. M. Riker, 
Newark, N. J.; second prize, won by C. F. 
Manahan, Pasadena; third prize, W. H. 
Porter, Los Angeles. 

Low gross, 36 holes, first prize won by 
C. F. Weston, Los Angeles; second prize, 
Guy Hanson, Los Angeles; third prize, 
‘Raymond Finch, Covina. 

Low gross, 18 holes, a. M., first prize won 
by J. A. Roth, Los Angeles; second prize, 





Montgomery made a short address, and a 
number of others at the table were called 
upon and spoke extemporaneously. 

The following committees served in con- 
nection with the tournament. 


Arrangements: James D. Bridges, G. F. 
Hambright, J. A. Apffel. 

Entertainment: C. F. Weston, J. Allison, 
IT. Behrstock. 

Publicity: W. Phillips, C. G. Manahan, 


H. L. O'Neil. 
Tournament: J. A. Roth, Guy Lauder- 
baugh, O. L., Wuerker. 
Membership: G. F. 
Plate, J. A. Kaplan. 
Secretary-Treasurer, C. F. Weston. 
Special credit is given to Frank Davidson 
and C. F. Weston for their untiring efforts 
to make the tournament the success which 
it was. 


Davidson, F. C. 








Association Notes. 





The annual convention of the Connecticut 
State Retail Jewelers’ Association will be 
held at the Highland Club, Meriden, May 
12-13. 

x Ok 

The dates for the annual convention of 
the South Dakota Retail Jewelers’ Associa- 
tion have been changed from April 28-29 to 
May 17-18. The convention will be held at 
Sioux Falls. 
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Handwork versus the Machine 





UST one more statement concerning the 

above topic comes from the pens of C. 
DeGarmo and L. L. Winslow in their useful 
little work entitled “Essentials of Design” 
(New York: Macmillan Co., 1924). They say: 

“From the primeval days when men first 
began to produce beautiful articles of utility 
down to the closing decades of the eighteenth 
century, the hand furnished the power and 
guided the tool that fashioned the thing to be 
produced. This period was so long that it 
might well be regarded as a not insignificant 
section of time. But with the invention of 
the steam engine a world-transforming in- 
fluence began to operate. The motive forces 
of nature were destined to take the place of 
hand power, the machine tool to displace the 
hand tool, and the craftsman’s shop to dis- 
appear in the factory. These prodigious 
changes constitute what is called the Indus- 
trial Revolution. 

“Art as an expression of personality de- 
mands uniqueness. In machine-made prod- 
ucts, however, the thousandth output has 
most, if not all, the artistic merits and other 
characteristics of the first. Before machines 
were invented the craftsman could apply the 
new aesthetic idea of personality in art to the 
making of objects of utility, for uniqueness 
could be obtained in decoration if not in con- 
struction. Every object could, to some extent 
at least, reflect the skill, insight, and even the 
emotions of the maker. The real difficulty 
of applying this new idea to industrial art be- 
came apparent only when hand manufacture 
began to be replaced by that of the machine, 
for it is a peculiarity of the machine that 
what it makes once it must need make many 
times. The artistic merits of its products, 
so far as expression of personality is con- 
cerned, are confined to the original design. 
The uniqueness of this, however, becomes 
submerged in multiplication. * * * 

“An easy way out of the conflict between 
the ideal of individual expression furnished 
by the Renaissance and the new instrument 
of production furnished by the Industrial 
Revolution, the machine, is to deny beauty to 
all articles of utility. But such judgment 
fails to conform to reality, for inspite of the 
scorn or indifference of those who find beauty 
in products of the so-called fine arts only, 
many machine-made articles obviously pos- 
sess great beauty, though somewhat different 
in type from that which formerly came from 
the craftsman’s shop.” 








John J. Lynch, for the last five years man- 
ager of the Kittredge jewelry store, Spring- 
field, Mass., has resigned his’ position with 
that concern and plans to open, May 1, at 
278 Bridge St., with a complete stock of 
diamonds, watches and jewelry. The store 
will be fitted throughout with period design 
American walnut fixtures, with special day- 
light arrangement for the display and sale 
of diamonds. Mr. Lynch has been actively 
identified with the retail jewelry business in 
Springfield for over 20 years, and is well 
known in fraternal and social circles, includ- 
ing the Springfield Lodge of Elks, Home 
City Council Knights of ‘Columbus, the 
Tuesday Club, and the Springfield Post, 
American Legion. He has for years taken 
an active part in the promotion of aquatic 
sports in Springfield and vicinity. 
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Iowa Jewelers Gather at Des Monies 








Twenty-first Convention of State Retailers’ Association Noted for Its Fine 
Exhibits of Jewelry—Important Addresses and Fine Entertainment 
7 Also Mark Proceedings 




















Des Moines, Ia., April 24. The 21st an- 
nual convention of the Iowa Retail Jewelers’ 
Association, held at Hotel Savery, Des 
Moines, April 21 and 22, was featured by 
the finest and largest display of jewelry 
shown at an lIowa convention in recent 
years. The convention was held on the mez- 
zanine floor and the third floor was given 
over entirely to the manufacturers for their 
large and varied displays. 

Among the exhibitors were: 
Mac Kinnon Co.; Dirigold Corporation; 
Wilcox Silver Plate Co.; Meeker Made; 
‘Quast & Olsen; Philip G. Ruvelson; Eisen- 


stadt Mfg. Co.; New Haven Clock Co.;_ 
Henry Paulson & Co.; McCourt Studios;_ 
Sheets Rockford Silver Co.; Swartchild & 


Co.; M. A. Lumbard; International Silver 
o.; Gruen Watch Makers’ Guild; Denni- 


son Mfg. Co., and the Des Moines Office 


Supply Co. 
The $7,000 diamond 


and 


their wives and their friends. The new neck 
‘bracelet displayed by another manufacturer 
excited much comment, and was featured 
on the front page of one of the local news- 
papers. 

The principal addresses of the opening 


session were the work of two men, na-. 


tionally known to jewelers, Edward O. 
Little, regional vice-president of the Na- 
tional Association, and Alexander Vincent, 
secretary of the Sterling Silversmiths’ Guild. 
Mr. Little told the Iowans of the national 
publicity plan, while a paper prepared by 
Mr. Vincent was read at the meeting, Mr. 
Vincent being unable to attend. The sub- 
ject of the paper was “The Silver Program 
for 1926,” and was similar to the address 
‘delivered at the Massachusetts convention 
published in full in THE JEWELERS’ Cir- 
-CULAR, April 7. ‘President Ray B. Swenson 
delivered his annual address and presided 
at the meeting. 

George Hamilton, secretary of the con- 
vention bureau of the Des Moines Chamber 
of Commerce, in his welcome to the jewel- 
ers urged them to get the home-town hard- 
ware man, the grocers, the professional men 
and other boosters and see what could be 
done in the way of establishing industrial 
plants in every town in Iowa. He declared 
Towa should keep more of her money at 
hhome—money which now goes east for 
manufactured products. 

At noon the ladies of the convention were 
entertained at luncheon by the Chamber of 
Commerce, and later made up a theater 
party at the Orpheum. The outstanding 
paper of the afternoon session was read by 
“Shorty” Janssen on “How to Make the 
Watch Repair Department Pay.” He em- 
phasized that there are three essentials: 
High class workmanship, orderly arrange- 
ment of repair parts, and proper equipment. 
He declared the biggest item of expense is 
time, and pointed out that a workman can 


Bosca-Reed-_ 


sapphire en- 
rusted watch exhibited by J. M. Ford, Jr., 
was the center of attraction for the jewelers, | 


waste much valuable time looking among a 
conglomeration of parts to find the one suit- 
able for his needs. Janssen suggested that 
the jewelers make several time tests to 
ascertain how long various jobs require. 
He emphasized that reports from modern 
repair departments prove conclusively that 
the department can be made very profitable. 
He said in part: 


MR. JANSSEN’S ADDRESS 


The subject selected for my talk ‘‘How to Make 
the Watch Repair Department Pay” is one that 
I have given thought to almost every day during 
my traveling career for almost a quarter of a 
century. I have listened to many stories of my 
friends indicating the profitable and prosperous 
repair department, and also to thcse who did not 
fare so well, who told me of their ills and com- 
plaints. After analyzing each case, I have come 
to the conclusion, Gentlemen, it is the question of 
proper handling on a rather scientific basis if a 
repair department shall be profitable and productive. 

We have absolute statistics from various institu- 
tions in every part of the United States with whom 
we constantly do business, showing us conclusively 
that the repair department is a very profitable one. 
The repair department,” (and I speak mainly of 
watch repairing), is one of pure service. In 
order to give the customer what he requires, it 
costs much more to produce than many dealers 
presume or figure on. Someone said one time: 
“T cannct get the price that some larger concern 
in a large metropolis receives for his repair 
work.” That is generalizing. But when I got 
down to discussing this in detail, with him, I con- 
vinced him that his charges were entirely out of 
line. 

Starting from the embryonic stage, as it were, 
there are three essential things: High-class work- 
manship, systematic arrangement of quality repair 
parts, and proper tools or equipment to work with. 
The greatest cost I have found in my observation 
is that mighty expensive charge of ‘Time.” 
Entering into this means lack of knowledge; im- 
proper materials and lack of equipment. 


If a department is properly managed, the 
materials and equipment should be _ zealously 
watched, that it is always 100 per cent. I have 


seen watchmakers spend 20 minutes selecting a 
piece from an assorted lot of parts that would do 
for his particular job. Think of it, Gentlemen! 
When you figure a man’s salary or wages at 
approximately one dollar per hour, when he spends 
25 cents or more in merely seeking a piece. This 
was all right in by-gone days. It is not necessary 
any more. Properly organized departments should 
have this equipment so in a moment he may select 
what he wishes. There should be no guess-work. 
I have in mind one large institution in my city 
that employs approximately 20 watchmakers rang- 
ing in salary from $40.00 to $60.00 per week, 
according to experience and quality, whose stocks 
of materials are in as systematic a manner as 
these parts are in an organization like with whom 
I am connected. 

When a repairer requires a certain piece which 
is broken, he give that to what they term a 
“Tunior Watchmaker” who looks after the materials. 
He selects it immediately. Now in a smaller busi- 
ness, it can be done just as rapidly by that specific 
watchmaker himself. 

As te proper charges, of course this should be 
always based on cest of doing the work. In order 
to ascertain the cost on repair work, one can 
easily make several test cases. When a workman 
starts a job and until he finishes it, he should 
keep actual record of the amount of labor and this 
plus the cost of materials and overhead percentage, 
should be the cost. After a few tests like this, 
by the law of the average, one readily knows what 
the proper quotation or charges for jobs should be. 

T am sure, by analyzing in this manner, you 
will find that the flat charges you will give to 
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your customers will show a reasonable profit for 
you. 

"In large institutions the one who takes in the 
work is thoroughly accustomed, and experienced 
and practically at a glance makes a quotation. 

“The Jeweler’s Problems for 1926” was 
the subject discussed by Dr. C. W. Wassam, 
of the University of Iowa. L. S. Robinson, 
of Glenwood, veteran Iowa jeweler, talked 
about “Competition Outside of Jewelry 
Store, and How I Meet It.” The session 
then adjourned so that the jewelers could 
visit the manufacturers’ displays. 

The annual banquet held in the Venetian 
room of Hotel Savery was a gala affair. 
After dinner, “The Larks,” a local musical 
organization of young women, sang several 
numbers. The Ford Motor Co.’s Scotch 
Kiltie Band together with John and Esther 
Brodie put on a program of lively Scotch 
tunes with the pipes and drums. Brodie 
sang and Miss Esther danced. Brodie led 
the jewelers in a number of Scotch songs, 
and several of the dispensers of “gifts that 
last” dispensed a brand of music that only 
their closest friends knew they carried in 
stock. The remainder of the evening was 
spent in dancing. 


THURSDAY'S SESSION 


Thursday morning’s session was given to 
a series of 10 minute talks on subjects and 
problems which confront the jewelers daily. 
J. H. Lepper, of Mason City, discussed 
“How Installment Selling Increases Turn- 
over.” Charles Rowe, of Chariton, talked 
about “How to Run the Gift Department,” 
and Oscar Lau, of Plumbs, Des Moines, 
told of “Selling Larger Units of Silver- 
ware.” Adolph Boysen, of Cedar Rapids, 
handled the ever recurring subject, “Should 
Watchmakers Be Paid Salary or Commis- 
sion?” 

An address by Stanley L. Krebs on 
“Ways That Win” and the annual business 


meeting closed the convention Thursday 
afternoon. Earl George, who now _ heads 


the Beck Jewelry Co., Sioux City, was 
named president; L. J. Major, of Perry, 
vice-president; Elmo Roper, Creston, secre- 
tary-treasurer. Seth Thomas, of Oskaloosa, 
and L. §S. Rebinson, of Glenwood, were 
named to the board of directors. Retiring 
President R. B. Swenson was elected dele- 
gate to the national convention at Philadel- 
phia. 

The resolutions committee brought the 
convention wide publicity when it brought 
in a resolution opposing any compromise 
with the wets on the 18th amendment. It 
was adopted. 

A resolution proposing a regional division 
of the State with a vice-president and sec- 
retary in each division, was also adopted. 
The plan was recommended to stimulate 
more interest in the State association. 

The complete resolutions follow: 


THE RESOLUTIONS 1926 


ReEsotvep: That we thank Representative Green, 
and cur other representatives in Congress, for their 
most successful efforts in relieving us of the excise 
tax burden. 

. * a 

That we thank Ralph Roassler personally, and 
present to him a token in evidence of our apprecia- 
tion of his sacrifice and hard work in our behalf 
in eliminating the excise tax. 

* a * 

That we felicitate our National President, Conrad 
Brotherly; Secretary A. W. Anderson, and other 
national officers, for their conscientious devotion to 
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the duties of their respective positions, and for 

the successful and constructive progress their 

administration enjoys. 
* * * 

That while feeling that some conditions of which 
we are unaware must have guided their decision 
to discontinue the service of the Harvard Research 
Department, yet we very much regret the same 
as a step backward, and urge its immediate resump- 
tion if possible, promising all moral and financial 
support possible from Iowa. 

* * * 


That we endorse most heartily the work of the 
National Jewelers’ Publicity Association, and assure 
them that a temporary condition, and not lack of 
interest, has hindered more substantial support, 
from Iowa. 

* * * 

That we recommend a regional division of the 
State for stimulating interest of our craft, making 
mcre efficient and constructive cur State Asso- 
ciation. : 

J * _ * 

That we further recommend that our officers ap- 
peint a committee to study out and make such 
regional divisions, and with the state officers and 
executive board, select a regional vice-president 
and secretary for each district to put it over. 


. * * 
That we congratulate the Sterling Silversmiths 
Guild on their wonderful accomplishment, and 


promise our utmost effort and support in maintain- 
ing their plan. 

That we congratulate the officers of the American 
Horological Institute of America for the wonderful 
progress they are making, and recommend to our 
members, and the jewelers of Iowa; an earnest 
study of its purposes and_ benefits. 

* * * 

That we, the Iowa Retail Jewelers, in convention 
assembled, leaving aside all question of business, 
with one thought of social. welfare in mind, do 
deplore the present agitation and loss of time in 
national effort now evident at our nation’s capital, 
in discussion of the 18th Amendment and _ the 
Velstead Law, as this is the law and we oppose 
any compromise. 

* * * 

That we recommend to each jeweler that he 
study the simplicity of a running invoice, and call 
his attention to the fact that it does not necessarily 
mean a stock record. ‘ 

Further, be it 

REsotvep: That while giving serious thought 
toward the affiliation with the Jewelers Association 
of our sister State, Nebraska, we recommend that 
our officers defer any action on same for at least 
one year. 

* * * 

That we express our appreciation to Mr. George 
Hamilton personally for the very gracious treatment 
and assistance he has always accorded us, and most 
especially this year. 

That we felicitate the Des Moines Chamber of 
Commerce on their wisdom and good fortune in 
having a man of so pleasing personality as Mr. 
Hamilton as their Convention Secretary. 

That we in our hearts respond to his happy 
thorght always expressed in conventions that Des 
Moines is OUR capital city, and further, 

Be it . 

RESOLVEnp: That we, as good Iowa citizens 
heartily endorse and suppcrt the thought of making 
the slogan “Des Moines the Nation’s Convention 
City,” of national import. 

That as a matter of self interest, as well as 
state pride, endorse and support the Des Moines 
Chamber of Commerce plan for the National Con- 
vention called for November, 15, to be known as 
American Homes National Congress. 

* * * 


That we thank our friends and firms who have 
been with us—either by exhibit, or simply in person, 
for their presence, assistance and entertainment, and 
we hope the occasion will be as mutually profitable 
as it has been most enjoyable. 

* * iad 


That our thanks and appreciation be expressed to 
our speakers and others who have contributed to 
our program and the success of our convention. 

* * * 


That a copy of these resolutions be sent to the 
Circular, Keystone and other trade papers, and also 
to individuals, firms and organizations mentioned 
therein. 


Adolph Boyson, 
J. L. Simpson, 
Mack Hurlburt. 
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PRICE MAINTENANCE HEARING 





House Committee Hears Arguments for and 
Against Kelly Bill That Would Legalize 
Contracts to Standardize Prices on 
Standard Merchandise 
Wasuincton, D. C., April 26.—Manufac- 
turers of standard trade-marked goods and 
independent retailers divided on the question 
of resale price maintenance at hearings on 
the Kelly bill before the House Committee 
on Interstate and Foreign Commerce, April 
22-23. The committee was informed on the 
one hand that the price-cutting issue is one 
involving the life of the independent retail 
trade, and, on the other, that the retail mer- 
chant should be allowed to fix a retail price 
on any product that conforms to his cost of 

doing business. 

Numerous witnesses testified in support of 
and in opposition to the Kelly bill during 
the two days’ hearing. The bill has been 
pending in Congress for several years, but 
is not expected to be reported out this ses- 
sion, and is regarded by many as a dead issue. 
Committee members indicated that they are 
not satisfied regarding either the constitu- 
tionality of the measure, its effectiveness in 
preventing price-cutting, or its effect on 
prices to the consumer. 

The bill was indorsed on behalf of the 
American National Retail Jewelers’ Asso- 
ciation and other retail trade organizations, 
but the retailers were not united in support 
of the measure, and it was actively opposed 
by the National Retail Dry Goods Associa- 
tion. 

William H. Ingersoll, former managing 
director of the Ingersoll watch concern, de- 
clared that chain stores create a false im- 
pression of value and do not on the whole 
sell their products cheaper than the inde- 
pendent merchant. He asserted that chain 
stores and department stores are forming a 
distributors’ monopoly which is menacing the 
small manufacturer and retailer. He ex- 
pressed the opinion that the Kelly bill would 
be instrumental in retarding this trend .to 
large combinations which, he said, is increas- 
ing the cost of living because it is increas- 
ing the cost of retailing. 

Price-cutting was described by Mr. Inger- 
soll as a form of blackmail by the unscrupu- 
lous merchant upon a manufacturer who will 
not permit him to take a great profit on a 
particular article. The revenge of the mer- 
chant takes the form of retail prices cut 
almost to cost, ruining the business of neigh- 
boring merchants and, of course, the pro- 
ducer, said Mr. Ingersoll. Mr. Ingersoll re- 
lated an instance in which a single retailer in 
the Philadelphia territory cost the watch 
company two-thirds of its business there by 
a bargain sale on watches. The buyers were 
victimized by the practice of the retailer to 
sell only a few of the Ingersoll watches .at 
the advertised price and tell other prospect- 
ive customers that the cut-price watches 
were sold out, offering other types of 
watches on which he made a large profit. 

“The Kelly bill would enable the manufac- 
turer to compel his products to be sold at a 
certain price and to bring an injunction 
against a cut-price merchant,” said Mr. In- 
gersoll. “The producer’s business would not 
be injured because at least 98 per cent. of 
the merchants favor such a bill as this. Eng- 
land has a system that works perfectly,” Mr. 
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Ingersoll informed the committee. “It is 
much more drastic than this bill, providing 
that if a merchant cuts the price on one 
product he is not allowed to handle the prod- 
uct of a rival concern. The United States is 
the only country where the right to control 
the price of your own product is denied the 
manufacturer. 

“This is also a trade-mark issue,” said Mr. 
Ingersoll. “There is discrimination against 
the trade-mark under our present system. 
When the producer sells the trade-marked 
article, he sells more than the physical com- 
modity—he sells his goodwill. He has helped 
the merchant sell the product because he has 
created a demand. He has a right to insist 
that his trade shall not be injured by cut- 
price merchants.” 

Ralph C. Hudson, of O'Neill & Co., Balti- 
more, testifying in opposition to the Kelly 
bill, attributed the financial difficulties of the 
old Ingersoll watch concern to the very fact 
that they tried to market their article at a 
fixed price. That company had tied its 
product up to a dollar—a fixed price—and 
during the war rising costs of labor and ma- 
terials made it impossible to produce the 
watch to retail at a dollar. That is an ob- 
ject lesson against establishing a uniform 
price on any product, Mr. Hudson asserted. 








Goldman Bros. & Co., New York, File 
Schedules in Bankruptcy Showing Assets 


of $39,500 and Liabilities of $81,789 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Monday, by Bert Goldman and Jesse 
Goldman, trading as Goldman Bros. & Co., 
wholesale dealers in diamonds and jewelry, 
2 Maiden Lane, showing assets of $39,500: 
as against liabilities of $81,789. The firm, 
which was petitioned into bankruptcy on 
Feb. 18 last, owes on secured claims $41,775 
and on unsecured claims $40,014. The 
assets represent: Stock in trade, $8,500; 
machinery, tools, etc., $500; unliquidated 
claims, $30,000, and deposits of money in 
the banks and elsewhere, $500. 

Listed among the largest unsecured 
creditors are: Joseph H. Jacobson, $449; 
Johnson Bros., $186; Kalisher Mfg. Co., 
$2,915; Katz & Ogush, Inc., $3,631; Knox 
& Bernheim, $125; M. H. Levy & Bro., 
$1,802; Dora Kaufman, $12,323; Morris. 


Rubin, $155; Nathan Newman, $4,293; 
Stern, Wolff Jewelry Co., $529; Mory 
Rabinowitz, $1,412; Sidney Kaufer Co.,. 


$1,461; Nathan Wallach, $3,019; I. Levy, 
$100; Goldmuntz Bros., $5,104; Usona 
Jewelry Mfg. Co., $1,128; Irving Bender,. 
$597; David Siegel, $121; J. Horodas, $554, 
and A. E. Goldman, $100. 








Three quartz discs, 11 inches in diameter, 
which are as nearly perfect optical flats as 
can be made, have been constructed success- 
fully by J. Clacey, of the Bureau of Stand- 
ards. These quartz discs will be used for 
the standardization of master gauge blocks. 
Quartz was used in preference to other ma- 
terials because of its low co-efficient of ex- 
pansion. Glass, for example, will change by 
expansion under the heat of the maker’s 
hand, whereas quartz expands in a ratio of 
but one to five million. Quartz is used in 
the lens of violet-ray apparatus. 
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Keeping Faith 


with the Jobber!!! 
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Our business growing by leaps and bounds due to our 
change of policy of selling our mountings through the jobber 
has compelled us to seek larger quarters with additional 
facilities to keep up with our ever increasing trade. 
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We have equipped a new plant with matchless equipment 
and more spacious quarters so that we may continue to merit 
the good will and faith of our jobbers. 
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When in the neighborhood come in and inspect our new 
home. You will be given a cordial welcome. 
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Wedding bells were rung last week for 
Carl Lest, assistant superintendent at Thomas 
Long Co.’s establishment. 

Charles A. Harriman motored from Bath, 
Me., last week to Boston where he visited 
the trade, looking over the Spring lines. 

The Shreve, Crump & Low, Inc., last week 
conducted a special exhibition of American 
antiques which were assembled on the third 
floor and made a display seldom, if ever, 
excelled in this country. 

The death is announced of Miss Doris Os- 
borne, formerly cashier for Thomas Long 
Co. She was a victim of pneumonia. The 
sympathy of the trade is extended to the be- 
reaved, her father and mother and other rela- 
tives. 

Callers m town last week included F. C. 
Beckwith, vice-president of the Hamilton 
Watch Co., and Jack Keenan, vice-president 
of the Keystone Watch Case Co., among 
manufacturers, and West Doe, Bradford, Vt., 
and C. E. Daniels, Rockland, Me., among 
retailers. 

“Diamonds, Their Industry and Distribu- 
tion” was the subject of an address by E. E. 
Hardy, of D. C. Percival Co. at a meeting 
of the Rotary Club of Marlboro, April 22. 
Mr. Hardy attended at the invitation of 
A. E. Holman of Marlboro. There was a 
large attendance and Mr. Hardy’s talk was 
well received. 

H. R. Williams, general sales manager of 
the Waltham Watch Co., visited New York 
last week. I. E. Boucher, manager, has gone 
to Chicago on a business trip. The company 
received a visit last week from W. P. Sack- 
ville of Birmingham, Eng. F. W. Rowe, 
of A. I. Hall & Son, San Francisco, also was 
a caller at the factory. A. S. Flint has just 
returned from a trip to New Orleans, where 
he found business to be in a good condition. 

A dinner was given April 22 by the sales 
managers of the Dennison Mfg. Co. to the 
resident officials of the company at Hotel 
Brunswick. About 80 were present. Presi- 
dent Henry S. Dennison and Vice-president 
W. E. B. Howell were the guests of honor. 
The dinner was only one of the activities 
of the sales managers from all parts of the 
United States, Canada and from as far away 
as London, who are attending a sales con- 
ference at the home plant in Framingham. 

The exhibition of the Jewelers’ Guild of 
the Society of Arts and Crafts at the so- 
ciety shop, 9 Park St., bore witness to the 
attainments of this small but able group of 
workers. Nowhere does the semi-precious 
stone and precious metals come into their 
own as in the hands of a skilled jeweler. 
The topaz, which combines so pleasingly 
with the various shades of gold, has been 
used in many pieces exhibited. Miss Ger- 
trude Peet has an oval brooch of delicately 
foliated design centering a large topaz; Miss 
Amy Beal has a number of the pale type en- 
hancing a pin of naturalistic spray design. 
while Miss Doris Hatfield’s pendant had 
nine small stones in an elaborate mounting 
surrounding a large central stone. Aqua- 
marines were also effectively displayed, and 
jade carved in many fascinating shapes were 
exhibited. A number of exquisite pieces in 
gold were done by Mrs. Emma G. Hunt. 
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Rings, bracelets, pendants and brooches made 
up a large and interesting collection, worthy 
examples of the best tendencies of the day 
in modern jewelry. 








Allentown, Pa. 





Daniel A. Grechan, local manager of the 
Kay Jewelry Co., spent the week-end with 
relatives in Patterson, N. J. 

Dr. E. J. Faust, of Faust & Landes, who 
was on the sick list for a week or more, is 
now out again and able to atend to his busi- 
ness. 

Samuel Perkin, 527 Hamilton St., pur- 
chased the Menges property at 231 N. 6th 
St. at public auction last week, and intends 
later on to convert the present dwelling into 
apartments. 

Abraham Cohen, 393 Hamilton St., is hav- 
ing alterations made to his show window. 
This window was broken some days ago by 
a window smasher who used a hammer on 
the glass. It has since developed that the 
would-be burglar is weak-minded, and he 
has been sent to the asylum for feeble-minded 
people at Rittersville. 

The following traveling men are calling 
on the trade in this locality: Mr. Sehlhorst, 
Reus & Sehlhorst; C. H. Killingsworth, 
Walker-Longfellow Co.; Philip Pardee, the 
Gorham Co.: J. Rodney Allen, Oneida Com- 
munity, Ltd.; T. Connelly, George Borg- 
feldt & Co.; William G. Mayer, Powers & 
Mayer Mfg. Co.; Samuel H. Maybaum, 
Maybaum Bros., Inc. 

W. W. C. Geary, 415 Wyandotte St., 
Bethlehem, Pa., had one of his show win- 
dows broken some time Thursday night, 
April 22, by a window smasher, who escaped 
with a number of rings and neck chains val- 
ued at approximately $150. Mr. Geary is 
unable to determine just how the window 
was broken, but he suspects that the thief 
used a brick, taking the missile with him 
again when he departed with his loot. Evi- 
dently the thief was frightened away before 
he had finished raiding the window, as he 
overlooked a number of men’s fine strap 
watches lying directly in the front part of 
the window. 

One of the show windows of the jewelry 
store of Frank S. Musselman, 22 N. 6th St., 
was broken by a window smasher shortly 
after 5 o’clock Friday morning, April 23, 
and jewelry to the value of about $500 was 
stolen. Mr. Musselman is unable to deter- 
mine the exact amount of his loss at this 
time, but among the articles taken were four 
diamond rings and other stone set rings and 
jewelry. It is supposed that the thief threw 
a heavy monkey wrench through the window, 
as a wrench was found near a jewelry tray 
in a small alley to the side of the store. A 
passer-by told Mr. Musselman that he looked 
in his window at 5 o’clock in the morning to 
get the correct time, and the window was 
intact at that time. So the culprit must have 
performed his window-smashing feat some 
time later. This is the third time Mr. Mus- 
selman has been robbed within recent years, 
and on one occasion he was severely beaten 


by a thug who was later captured and sent-. 


enced to a term in the penitentiary. The 
police were notified but as yet have obtained 
no clue which will lead to the identity of 
the thief. 





John J. Bowman, of Ezra F. Bowman’s 
Sons, was a grand juror in Criminal Court 
last week. 

John M. Shookers, Elizabethtown, and 
Mrs. Luella Koons, Atlantic City, jewelers, 
were recent visitors. 

Louis Kline, of Herr & Kline, Norfolk, 
Va., has been visiting his parents at Man- 
heim, Lancaster county. : 

George De Vries, of the Pennant Watch 
& Supply Corporation, New York, visited 
customers here recently. 

William H. Jacobs, Uniontown, Pa., hav- 
ing finished a course at the Bowman Tech- 
nical School, has taken a position with Bailey 
& Holland, Uniontown. 

Ray C. Gable, formerly with the Rishel 
Jewelry Co., Patton, Pa., is visiting Lan- 
caster. He was a former student of the 
Bowman Technical School. 

Michael Vignella, Bound Brook, Va., fin- 
ished a course at the Bowman Technical 
School last week and about May 1 will open 
a jewelry store at Bound Brook. 

Miss Emma Micken, Lancaster, has taken 
a place at the Appel jewelry store as a sales- 
lady, to fill a coming vacancy to be made by 
the marriage in June of Miss Groff. 

Robert E. Miller, of the Hamilton Watch 
Co.; S. Kurtz Zook, jeweler, and Percy L. 
Appel, of W. W. Appel & Son, were last 
week appointed members of committees of 
the Lancaster Chamber of Commerce. 

The J. F. Apple Co. has received orders 
for medals for the Berks county, Pa., ath- 
letic meet at Kutztown, Pa., on May 8; for 
gold class pins for the Westinghouse and 
Fifth Ave. High Schools of Pittsburgh, and 
medals for the track and field meet at the 
West Chester, Pa., Normal School. 


The funeral of Lee Charles, Lancaster, 
was held last week. The deceased was the 
father of two jewelers, Henry T. Charles, 
Meadville, Pa., and Christian Charles, Do- 
nora, Pa. He was the father-in-law of 
Kendig H. Bare, head instructor of the 
watchmaking department of the Bowman 
Technical School. 7 

The trophies in the recent wrestling tour- 
nament held here under the auspices of 
Franklin and Marshall College athletic 
body were furnished by S. Kurtz Zook, who 
also furnished the Past Eminent Com- 
mander’s jewel awarded to Karl B. Kuhl- 
man by Lancaster Commandery, No. 13, 
Knights Templar. 

The April meeting of the Lancaster Op- 
tometrical Society was held at the office of 
Dr. George R. Huber, when a lecture on 
“Anatomy” was given by Dr. John H. For- 
rey, a member of the society, who dissected 
a hog’s eye during his talk. The society 
has been invited by the Reading Optomet- 
rical Society to attend its meeting on the 
evening of May 4 at Lebanon, where sev- 
eral members of the Reading body reside. 
Invitations have also been sent to the so- 
cieties at Harrisburg, York, Pottsville and 
Pottstown. The feature will be an address 
by Dr. Leo Mayer, first vice-president of 
the American Optical Association and vice- 
president of the New York State Optical 
Association. 











Howard D. Wilcox was in New York and 
vicinity last week on a business trip. 

Mr. and Mrs. J. Arthur Clem have re- 
turned, after a 10 days’ stay at Atlantic City. 

Louis E. Ouellette has been making ex- 
tensive improvements in his rooms at 212 
Union St. 

Mr. and Mrs. Thomas O’Gorman, who 
have been spending the Winter at Palm 
Beach, Fla., have returned to their home in 
this city. 

Russell Talbot, of the Talbott Mfg. Co., 
left last week on an extended business trip 
for the firm, during which he will go to the 
Pacific Coast. 

H. Oscar Huse, a well-known journeyman 
jeweler of this city, died at his home in the 
Meshanticut Park district last Monday night 
in his 74th year. 

Joseph Finberg has commenced the re- 
moval of the property of the H. C. Lindol 
Co. from 7 Beverly St., this city, to his 
plant at Attleboro. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was a busi- 
ness visitor in New York, Newark and Phil- 
adelphia the past week. 

Arthur V. DaCosta, Manufacturer, is the 
style of a new concern that has started in 
business at 12 Beverly St., of which Arthur 
V. DaCosta is the owner. 

Earl G. Spooner has filed a statement with 
the city clerk’s office that he is the sole 
owner of the business conducted as the FE. G. 
Spooner Co. at 7 Beverly St. 

The trade in Boston and vicinity received 
a business call from J. Robert Sweet, of the 
Providence office of the National Jewelers 
Board of Trade on revisional reports. 

Joseph P. Burlingame, of the J. P. Bur- 
lingame Co., was a special guest at the Re- 
publican testimonial dinner at the Provi- 
dence-Biltmore Hotel last Thursday evening. 

At a meeting of the board of trustees of 
the People’s Savings Bank of Providence 
last week, Walter R. Callender, of the Cal- 
lender, McAuslan & Troup Co., was elected 
a trustee. 

Albert N. Davis has severed his connec- 
tion with Rabinowitz & Davis, 137 Chestnut 
St., and is now interested with the D. & S. 
Co., successors to the Mackey Jewelry Co., 
158 Pine St. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, was in southeastern New 
England the past week on business for the 
New England district. 

The George L. Claflin Co., of this city, 
has increased its capital stock from $100,000 
to $200,000, according to an amendment to 
its charter filed at the office of the Secretary 
of State the past week. 

Frank L. Barrows, with the Gorham Mfg. 
Co., was elected Senior Vice Division Com- 
mander of the Rhode Island Division, Sons 
of Union Veterans of the Civil War, at the 
annual convention held last Tuesday. 


Mrs. Mary R. Ballou, widow of Barton: 


A. Ballou, founder of the B. A. Ballou & 
Co., Inc., died at her home in this city last 
Wednesday in her 89th year. Her son, Fred- 
erick A. Ballou, is now head of the business. 
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Among the jewelry buyers reported in this 

city and vicinity during the past week were 
the following: Miss’ Birkenbuhl, of 
Marshall Field & Co., Chicago, and Mr. 
Bloom, of the Quackenbush Co., Paterson, 
N. J. 
Williams & Co., Inc., who have been lo- 
cated in their own building at 254 Georgia 
Ave. for the past few years, will remove 
their plans to new quarters in the Eden 
building, 43 S. Main St., Attleboro, about 
May 1. 

Charles M. Gerber, who has been asso- 
ciated with his brother as the George Gerber 
Co., wholesale jewelers, 84 Weybosset St., 
has recently started in business for himself 
under the firm name of the Novelty Sales 
Co. at 68 Exchange PI. 

Officer H. Cote, a few nights ago, found a 
pane of glass broken in the second story of 
the Girard building, at Social and Rathbun 
Sts., Woonsocket. It is supposed that 
thieves attempted to enter the Social Loan 
Co.'s offices, but were frightened away. 

Mrs. Charles A. Russell, wife of C. A. 
Russell, of the Irons & Russell Co., was re- 
elected president of the Home for Aged 
Worren at the 70th annual meeting held last 
Wednesday. Among the managers elected 
were Mrs. Howard D. Wilcox and Mrs. 
David M. Watkins. 

The appeal of the American Railway Ex- 
press Co. from the decision of the Sixth 
District Court in awarding judgment to the 
Hope Optical Co. for damages to goods in 
transit, is on this week’s calendar of the Su- 
perior Court for jury trial. 

The case of Samuel F. Meyers against C. 
N. Johnson was heard before Judge Howard 
B. Gorham in civil session of Sixth District 
Court last Monday, and the respondent was 
ordered to pay judgment and costs entered 
some time ago within 30 days from date to 
the attorney for the plaintiff. 

Among the grand jurors drawn for the 
May term of the United States District 
Court for Rhode Island are Robert I. Dur- 
fee, David P. Wylock and F. Usher DeVoll, 
and among the petit jurors are Horace A. 
Carpenter, George F. Berkander, Herbert A. 
Capron and Allan P. Peacock. 

Henry D. Sharpe, president and treasurer 
of the Brown & Sharpe Mfg. Co., of this 
city, has accepted membership on the Na- 
tional Advisory Committee of the American 
Historical Association, which is seeking to 
raise an endowment fund of $1,000,000 for 
the association’s activities in historical re- 
search. 

At the annual reception of Pawtuxet 
Chapter, Order of the Eastern Star, at the 
Providence Plantations Club on Saturday 
evening, to its Worthy Matron, Mrs. Frank 
R. Budlong, wife of Frank R. Budlong, of 
the William C. Greene Co., the latter’s part- 
ner, Edgar M. Docherty, was chairman of 
arrangements. 

Supplementary proceedings were heard by 
Judge Rueckert on Monday last in civil ses- 
sion of Sixth District Court in the case of 
the M. S. Co. against the Sohn Mfg. Co. 
Upon hearing, the defendant was ordered to 
pay the plaintiff $10 forthwith, $24 on May 
15 and the balance of the plaintiff's judg- 
ment on June 1. 

Joseph Doyle, formerly a foreman of one 
of the departments of B. A. Ballou & Co., 
Inc., and who recently went to. De Land, 
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Fla., with his family to reside, writes that 
he has just completed a four-room, stucco- 
tile bungalow. He has a tract of 15 acres 
that he is planting to orange trees and also 
has 250 chickens. 

A hearing on the report of the receiver 
of the John T. Mauran Mfg. Co., of this 
city, and an allowance for compensation and 
witness fees, will be given in Superior Court 
on Wednesday, April 28, at 9.o’clock. At 
that time a list of claims that have been al- 
lowed or disallowed will be offered for ap- 


‘ proval and confirmation. 


A two-story brick building at 15 Gordon 
Ave. caught fire early last Tuesday evening 
from an unknown cause. The blaze origi- 
uated in the shop of Simon Margulies, man- 
ufacturer of novelties, and did considerable 
damage to the stock and machinery. As far 
as could be discovered, the blaze started be- 
hind a workbench. The plant of the Cutler 
Jewelry Co. in the same building escaped 
damage. 

Walter R. Callender, of the Callender, 
McAuslan & Troup Co. (The _ Boston 
Store), was elected president of the Better 
Business Bureau of Providence at the an- 
nual meeting held last week. Among the 
directors elected for the ensuing year are: 
Arthur L. Aldred, Charles A. Blake, Rich- 
ard W. Blanding, Harold H. Price, James 
E. Roosa, Leon Samuels, Frederick B. Thur- 
ber and George Walder. 

Seginning Monday, April 26, the National 
Exchange Bank, established in 1801, became 
the Exchatige branch of the Industrial Trust 
Co., the latter having taken over the former 
institution. The former directors of the 
National Exchange will continue as a board 
of managers of the Exchange branch, among 
them being the following, identified with the 
jewelry interests of this city and Attleboro: 
George H. Cahoone, Charles A, Dunn, Sam- 
uel M. Einstein, Theodore W. Foster, Ar- 
thur Henius, Joseph L. Sweet and Clarence 
L.. Watson. ; 

Announcement was made the past week 
that the factory, equipment and merchandise 
of the C. H. Cooke Co., Inc., manufacturing 
jewelers, 61 Peck St., is for sale as a going 
business, although the business of the pres- 
ent concern is to be liquidated and discon- 
tinued. William T. Chase and Arthur L. 
Smith, who compose the firm, have not yet 
announced what their future plans will be, 
excepting that they will retire from active 
business for the time being at least. The 
passing of the C. H. Cooke Co., Inc., adds 
one more to the rapidly increasing list of 
the old-line manufacturers who have made 
Providence for more than a century the re- 
puted center of the manufacturing jewelry 
industry and given it the prestige that it has 
enjoyed for so many years. The firm has 
been conducted under its present name for 
nearly 35 years, having succeeded in Novem- 
ber, 1892, the firm of J. B. Mathewson & 
Co., which was established by the late Jo- 
seph B. Mathewson previous to 1860, thereby 
making it one of the oldest in the city. Im 
November, 1892, when the interests control- 
ling the concern decided to liquidate the busi- 
ness, it was purchased by Walter C. Young, 
a son-in-law of Charles H. Cooke, who had 
been a partner in the old concern for several 
years, and reorganized. William T. Chase, 
who had learned his trade with J. B  Mat- 
hewson & Co. and had been associated with 
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it for a number of years, with Messrs. Cooke 
and Young formed the C. H. Cooke Co. and 
has continued the business to the present 
time, with slight changes in the personnel of 
the partners. Mr. Young withdrew his in- 
terests in the business in May, 1901, but 
Messrs. Cooke and Chase continued until 
March 31, 1905, when the tormer withdrew, 
his interests being taken over by Randolph 
J. Rogers, of Summit, N. J., and the part- 
nership was continued for more than 10 
years. The business was incorporated under 
the present style in accordance with the laws 
of Rhode Island on Sept. 10, 1915, with an 
authorized capital stock of $50,000. Mr. 
Chase was elected president and treasurer, 
and Arthur L. Smith, who had been in the 
employ of the firm as a bookkeeper for a 
number of years, was elected secretary. 

Albert N. Davis, formerly of Rabinowitz 
& Davis, has severed his connections with 
that. firm and is now interested in the D. & 
S. Co., successors to the Mackey Jewelry 
Co., 158 Pine St. 

Hamilton & Hamilton, Jr., Inc., announce 
that they have purchased the entire white 
stone sterling silver line of the C. E. Han- 
cock and the E. E. Weller companies. Pre- 
vious to this time the trademark of the 
above concerns known as “American Maid” 
was widely known throughout the country. 
The new merchandise which they have re- 
cently taken over will be sold under the 
name of the “Lady Hamilton Line” and will 
include a great variety of brooches, La 
Vallieres, bracelets, rings, shoe and hat or- 
naments. The tools, stock and equipment 
of the “American Maid” line have already 
been moved to the new Hamilton factory in 
Providence, as well as the working force 
and designing department. 











Lester Peterson is making a business trip 
for G. C. Hudson & Co., Inc. 

Donald La Stage has returned from a 
western trip for the La Stage Mfg. Co. 

J. Howard Rhino has returned from his 
first western trip for the H. D. Merritt Co. 

George H. Kettlety is calling on the trade 
through the middle west in the interests of 
the Bishop Co. 

‘Wallace Kenyon has been named as one 
of the supervising committee in charge of 
the local community field. 

Allan A. Gordon, of the Paye & Baker 
Mfg. Co., has been named as chairman of 
the town finance committee. 

Edson Franklin is making an extended 
business trip through the west in the inter- 
ests of E. I. Franklin & Co. 

Monday—Patriots’ Day—being a legal 
holiday in Massachusetts, nearly all the 
places of business were closed. 

Congressman Joseph Martin, Jr., returned 
to Washington last Monday evening, after 
having spent several days in town. 

The movement to erect a new hotel in this 
town has taken definite form through the in- 
corporation of the North Attleborough Ho- 
tel Co. by J. Frank Mason, Harry Fisher 
and Ernest C. Mulvey, with $250,000 capital 
stock, to consist of 2,500 shares of 6 per 
cent. cumulative. preferred, $100 par value, 
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and 2,500 shares of no par value common 
stock. 

The T. I. Smith factory and building has 
been sold to the Worcester Lunch Cart Co., 
which, according to President Duprey, will 
increase the plant for the manufacture of 
lunch carts, an entirely new industry for 
this town and which will afford employment 
for upwards of 100 men. 








Fall River, Mass. 


Leo E. Vaillancourt has discontinued re- 
pair business at 111 Park St. 

A. P. Cardozo & Son, retailers, at 266 
Bedford St., have discontnued busness. 

The retail jewelry business of J. H. Wood 
& Co., 214 South Main St. is being sold 
out at closing sale. 

Because of the mill situation in this city 
business of all kinds is experiencing an un- 
usually dull period. 

This year marks the 90th anniversary of 
the establishment of Gifford’s, now located 
at 36 North Main St. 

Harry P. Brown, former head of the E. 
S. Brown Co. has returned from California, 
where he has spent the Winter. 

Edward M. Wheeler, manager of the New 
England office of the National Jewelers 
Board of Trade, was here last week on busi- 
ness for the Board. 

The Fall River Nickel Plating Co. which 
was formerly owned by Philip Russell, at 
33 Blossom Ave., is now owned by John C. 
Mendes, although Mr. Russell is still con- 
nected with the business. 











Plainville, Mass. 


Charles A. Whiting, of the Whiting & 
Davis Co., is one of the most active advo- 
cates of the Board of Trade which it is pro- 
posed to form here. 

‘At the annual supper and meeting of the 
Plainville Athletic Association held Thurs- 
day evening, Clarence Telsford was elected 
president; Frank O. Corbin, vice-president, 
and Elwin Sylvia, secretary. 

The Whiting & Davis Co., as a feature of 
its golden anniversary celebration last Mon- 
day evening, sent a program over the radio 
from station WBZ, the program including 
a musical entertainment by high-class talent 
and a talk by Charles A. Whiting, of the 
concern, regarding the Whiting & Davis Co. 
and the town of Plainville. 











New Enterprises 





H. P. Classen has opened a jewelry busi- 
ness at Lemars, Ia. 

At Waterloo, Ia., H. C. Russell has en- 
gaged in the jewelry business. 

R. H. Ewert, it is reported, has opened a 


jewelry business at 761 Main St., Riverside, : 


Cal. 

John H. H. Frankenfield has opened a 
jewelry business at 405 Guth building, Ham- 
ilton St., Allentown, Pa. 

Harry C. Otwell has started in the jewelry 
business at Valley Falls, Kans. 

It was announced that Aldo Proietti has 
opened a jewelry business at the Ellis Star 
building, South St., Peekskill, N. Y. 





John H. Vallette returned last Tuesday 
from a cruise to Jamaica. 

Mr. and Mrs. Ruel H. Smith motored to 
New Haven last Thursday over the week- 
end. 

Mr. and Mrs. Frank C. Rounseville spent 
the last wek-end at Snow Inn at Harwich- 
port. 

Mr. and Mrs. Frank J. Ryder have re- 
turned from Washington, D. C., where they 
spent the past week. 

Mr. and Mrs. Harold E. Sweet and family 
spent the past week at their Summer home 
at North Falmouth preparatory to their sea- 
son’s stay. 

Samuel Holman, Albert Saart and Fred- 
erick Wilmarth were among the contestants 
at last Saturday’s shoot of the Providence 
Gun Club at its grounds at Norwood. 

Edwin F. Thayer, assignee of the Santos 
Co. has issued notice that all creditors should 
present their claims to him in the Court 
House building, and that all payments should 
also be made to him. 

The foundations for the new factory build- 
ing that it being erected for the General 
Plate Co. on Forest St. are rapidly being 
completed and the building is to be pushed 
forward as rapidly as possible. 

Among those who assisted the hostess at 
the opening event of the Highland Country 
Club were Mr. and Mrs. Lawrence E. Baer, 
M. J. Baer, Mr. and Mrs. Harold D. Baker, 
Mr. and Mrs. Lloyd G. Balfour, and Mr.. 
and Mrs. H. Dean Baker, Jr. 

The American Legion Athletic Association 
was formed here last Thursday evening. 
Shirley Black was elected president with 
Lawrence Swift as secretary-treasurer and 
Harold Brown, Walter Moon and George 
Austin as managing directors. 

Weather conditions were anything but 
favorable for the golfers who essayed the 
first round of the season on Patriots’ Day at 
the formal opening of the Highland Country 
Club. Despite the cold wind and lack of 
sunshine some good cards were turned in. 
In the sweepstakes event H. D. Baker led 
the field in Class A. . 

As Monday was a legal holiday in this 
State, stores and offices for the most part 
and some factories were closed. A number 
of the latter were running with the help 
having the privilege of taking the day off 
if they desired. As work has not been any 
too steady in recent months, few took ad- 
vantage of the opportunity. 

After having withdrawn from the league 
once and returning, the Watson Co. baseball 
team again withdrew from the Manufac- 
turers League at the meeting last Tuesday 
evening. The Bay State Optical Co. team 
declined to enter the league at the reorgan- 
ization, so that the Balfour Co. team is the 
only representative of the jewelry industry. 

Mr. and Mrs. Eric Hedberg of 110 Wil- 
marth St. celebrated their 25th wedding an- 
niversary last week Saturday evening, a 
large gathering of relatives and friends as- 
sisting them. They were the recipients of 
many beautiful gifts of silverware and of 
money. Guests were present from Provi- 
dence, Boston, North Attleboro and other 
communities about the vicinity. 














the trade as 
“Sonny” Bachofer, wholesale jeweler at 900 
Chestnut St., has sailed on a six weeks’ trip 
to Europe. 


Louis, better known in 


Joseph E. Abrams, proprietor of The 
Centennial Jewel Shop, 1543 South St., will 
announce his engagement to Miss Sid 
Snader, 329 Bainbridge St., Philadelphia, at 
Himmelstein’s Café, Sunday, May 2. A 
number of jewelers will attend the function. 

Attempts are being made to interest jewel- 
ers here in the plans for a permanent ex- 
position with business and amusement fea- 
tures combined at Atlantic City, those back- 
ing the plan having been incorporated under 
title of the American International Exposi- 
tion. It is proposed to include jewelry and 
gifts among the exhibits. 

Harry M. Fitton, for many years in the 
retail jewelry business at Atlantic City, died 
last week at his home in Pleasantville, a 
short distance from the resort. He was 
well known to the wholesale trade here and 
had many friends in and out of the business 
in this city. Funeral services were held at 
his home last Saturday and were largely 
attended. He leaves a widow, Mrs. Mabel 
K. Fitton. 

One of the interesting window displays of 
last week was that of J. E. Caldwell & Co., 
which illustrated the processes from start to 
finish of the making of a solid silver water 
pitcher. The rough plate of sterling silver 
was shown first, then the same piece after 
it had been hammered into partial shape, the 
nose and handle and finally the pitcher, com- 
pleted and engraved. The exhibit was a 
concrete demonstration of the skill and 
artistry required and attracted much atten- 
tion. 

A number of suspects, several said to be 
wanted by the police of other cities, were 
caught in one of the unannounced round-ups 
which the police are conducting to rid the 
city of undesirables from now until after 
the close of the Sesqui-Centennial exposition. 
These raids also are being carried on in the 
belief that by .keeping the underworld in a 
state of uncertainty, bandits and _ other 
thieves will be kept too busy in dodging the 
police to carry out plans for jewelry store 
and other holdups. 

Carlton B. Abrahams, son of Benjamin 
Abrahams, well-known diamond merchant 
of 8th and Sansom Sts., is being felicitated 
on his approaching marriage to Miss Eleanor 
S. Jacobs, daughter of Mr. and Mrs. Frank 
D. Jacobs, Mr. Jacobs being at the head of 
one of the leading printing houses of Phila- 
delphia. The ceremony will take place at 
the Ritz-Carlton Hotel on Thursday eve- 
ning, the 29th, and the young couple will 
take a honeymoon trip to Bermuda. The 
bridegroom-to-be is in the jewelry business 
as are his father and uncle. 

George Riley, accused by the police of 
Sharon, Pa., with having smashed the win- 
dow of the jewelry store of Frank Wengler 
in that town with a brick and stolen rings 
and watches valued at $3,000 is under 
arrest. Riley is crippled and walks with a 
crutch. He is alleged to have hidden in an 
adjacent building after smashing the-window 
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and watched the police and citizens hunt for 
the thief. Suspicion finally fell upon him 
and he was arrested by County Detectives 
Leyshock and is said to have confessed and 
told where the loot could be recovered. 

Organization leaders in City Council are 
still struggling desperately for the widening 
and arcading of Sansom St., from &th to 
22nd at a cost to the city, now put mildly 
at from $7,000,000 to $9,000,000 and involv- 
ing disruption of business and trouble to 
merchants and dealers in.a number of lines 
on the south side of the street. Included 
are a number of jewelry manufacturers and 
wholesalers, who will be put to considerable 
inconvenience by the proposed work, but 
their objections appear to have little weight 
with the councilmen who are pushing the 
project. 

Wholesale and retail jewelers on Chestnut 
St., the majority of whom are members of 
the Chestnut Street Association, are co- 
operating in the move to have the name of 
the thoroughfare, one of the principal busi- 
ness and shopping ones in the city, changed 
to “The Street of America’ during the 
Sesqui-Centennial. The association has 
adopted a general scheme of decoration for 
the Sesqui period, which in addition to 
flags and banners will include large placques 
on the many buildings of historic interest 
along the street. With the decorations 
already planned, the street will be a blaze 
of color all through the exposition period. 

George S. Kelper, now 82 years old and 
living at 255 Arlington Ave., Brooklyn, for 
many years in the jewelry business at Ash- 
land, Pa., who retired from business about 
10 years ago, has the distinction of being 
one of the very few survivors of the “First 
Defenders” as the first five companies of 
Pennsylvania militia to reach Washington 
after Fort Sumter had been fired upon and 
the Confederates were preparing to seize the 
capital, are known. Mr. Kelper at the time 
was a student in the old Allentown academy 
and the youngest of the Allentown Infantry 
to enlist. The five companies reached the 
capital in time to prevent a raid by the Con- 
federates and each member: was _ thanked 
personally by President Lincoln. 


Traveling men returning from the anthra- 


cite mining regions report a general im- 
provement in business in that section but 


merchants are not ordering as largely as 
was expected for the reason that they are 
engaged in receiving payment of back bills 
by the miners and in turn paying up with 
the wholesalers, who helped to carry them 
through the six months’ strike. Jewelry re- 
tailers in the hard coal counties agree that 
their Fall trade should be larger than ever 
and that there is every indication of a five 
year reign of prosperity now that strikes 
are banned for that period. Miners spend 
liberally for jewelry when working steadily 
and large Fall orders are expected from that 
region by Philadelphia wholesale and jobbing 
houses. 

‘Secretary Philip Kind, of the Better Busi- 
ness Bureau, in which the jewelry mer- 
chants are co-operating heartily, told the 
Civitas Club that after the bureau gets into 
full working operation within a few days, 
misrepresentation of facts to the buyer or 
investor will be next to impossible in this 
city. He added that complaints, regardless 
of their origin will be investigated immedi- 
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ately and adjustments made fearlessly and 
without prejudice and always in the interest 
of clean, honest, straightforward business, 
fair competition, and truth in advertising,” 
With the new auction ordinance in force, 
the bureau is expected to pay special atten- 
tion to auctioneers who may ply their 
“trade” here during the Sesqui and a close 
watch will be kept upon their activities. 

Whereabouts of Phillip Salonic, who 
trading as the Acme Jewelry & Novelty Co., 
1200 Arch St., was petitioned into bank- 
ruptcy on July 3 last year, are a mystery to 
his creditors and to the receiver, Thomas 
K. Goldenberg, appointed by the Federal 
court here. Goldenberg in a report to the 
court states he believes that Salonic is 
“somewhere in Florida” but that efforts to 
get into communication with, him have been 
fruitless. The presence of Salonic is de- 
sired to answer some searching questions 
and to complete the legal steps necessary 
for the settlement of the case. Although 
the bankruptcy petition was filed almost a 
year ago, the schedules of claims and assets 
have just been turned in. The liabilities are 
stated as $7,600 and the assets, a large share 
of which are accounts due, some of doubtful 
value, are given as $2,207. 

Loss or theft of a tray containing a dozen 
or so white gold rings, all mounted, from 
the display window of the jewelry store of 
the C. S. Kepner Co., Chester, Pa., is caus- 
ing members of the firm and the police much 
concern. The tray was not missed for 
almost a day after it disappeared from the 
window and it is not absolutely certain 
whether it was stolen or mislaid. Members 
of the firm, however, believe it was taken 
by a slick thief who waited for his chance 
when attention of clerks was distracted and 
then reached in and seized the tray, slipping 
it under his ccat. The store is the largest 
jewelry establishment in. Chester and it is 
necessary to mount a small step to gain 
access to the window from the inside. The 
value of the rings is set at about $2,000. 
Detectives. both from the city force and 
private agencies, are working on the case 
but without a clue thus far as the clerks 
cannot remember anyone in the store going 
near the window. 

About to use nitro-glycerine on a safe in 
the jewelry store of Richard G. Hadley & 
Son, 4812 Frankford Ave. late Sunday 
night, burglars were surprised by a police- 
man. The bandits escaped with watches 
valued at about $300 which they had taken 
from a window but missed diamonds and 
other pieces valued at more than $3,000 
which were in the safe. Policeman Hallam, 
of the Paul and Ruan Sts. station, was pass- 
ing the store when his eye was caught by 
intermittent gleams from flashlight bulbs. 
Peering through the front door he saw 
three men grouped about the safe. As he 
tried the door to see if it opened, the men 
heard the slight noise and fled through a 
rear door they had jimmied open. Return- 
ing to the store after a vain chase after the 
men, Hallam found they had bored holes in 
the safe and were ready to blow it open 
when he appeared. The burglars left saws, 
jimmies and other tools on the floor in their 
haste. Finger prints on these tools are ex- 
pected to give the police clues. 








Ellis C. Lehman Berne, Ind., is selling out. 
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TRADE CONDITIONS 


Things are moving along at a very fair pace 
with the retail jewelers of Louisville, business not 
being rushing, but quite good for the season. 
Watch repair work has been abnormally heavy over 
the past few weeks. 





Brainard Lemon, of Lemon & Son, Louis- 
ville, has recently returned to the city after 
a vacation in Florida. 

C. N. Seifert, of the George Katzman Co., 
has left for a trip through Indiana, planning 
to be away about two weeks. 

The Lincoln Watch & Jewelry Co., which 
has a baseball club this year, has started 
its season, being one of the first clubs to 
start its schedule. 

G. F. Geiger, of G. F. Geiger & Son, 
Louisville, is spending 10 days in fishing at 
Cumberland Falls, on the Cumberland River, 
in Southern Kentucky. 

Miss Myrtle Small, of William Kendrick’s 
Sons, following a period of illness, has been 
given a six moriths’ leave of absence, after 
which she will return to the company if her 
condition improves. 

Robert J. Seifert, of the Albert & Seifert 
Co., Cincinnati, O., was in Louisville part 
of the week of April 19, calling on the trade 
and visiting with his brother, C. N. Seifert, 
connected with the George Katzman Co. 

A number of jewelers who have optical 
departments were in Louisville on April 19 
to 21, attending the convention of the Ken- 
tucky Association of Optometrists, at the 
Kentucky Hotel. H. K. Fulkerson, Somer- 
set, Ky., was elected president. 


The April meeting of the Louisville Re- 
tail Jewelers Association was called off on 
account of G. F. Geiger planning to go out 
of the city and others being away. The 
question of co-operative advertising by the 
association will be taken up in May. 

Miss Ruth Pangburn, office manager for 
William Kendrick’s Sons, has resigned, to 
go to Florida, where she will make her 
future home with a sister. George P. 
Kendrick, of William Kendrick’s Sons, was 
recently elected treasurer of the State Y. M. 
C. A., an organization in which he has been 
active for some years. 

Wholesalers report better business from 
the coal towns of Kentucky than is normal 
for the season. As a result of favorable 
freight rates, and non-union labor scales, 
below that paid in the northern mining 
fields, Kentucky mines are in position to 
handle good business this year, and the out- 
look is brighter than for some seasons past. 

Among recent visitors to Louisville were 
Ross S. Atwood, for the Gorham Co., Chi- 
cago; J. W. Lewy, Lewy Co., New York; 
Ira Barzilay, M. Guggenheim, Inc., New 
York; A. J. Gannon, Tuttle Silver Co., 
Boston; John M. Hartzberg, J. & L. Hartz- 
berg, New York; Louis Gerstman, Dattel- 
baum & Friedman, New York; Clare 
Glander, John M. Keim & Co., New York; 
M. L. Braun, O. J. Sommers Co., New 
York; Harry D. Meyer, Allsopp & Allsopp, 
Newark; J. J. Diskin, Frederick Keim & 
Co., New York; F. P. Berry, Wefferling, 
Berry Wallraff Co., Newark; T. A. 
O’Malley, The Napier Co, New York; 
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George C. Harrison, Paye & Baker Mfg. 
Co., North Attleboro, Mass.; F. W. Price, 
Charles E. Weyand & Co. New York; 
George A. Schuetz, Traub Mfg. Co., De- 
troit; Paul Barr, Chapin-Hollister, Stone 
Co., Providence; Harry Goodison, Interna- 
tional Silver Co., Meriden; A. E. J. 
Winter, Krementz & Co.; Harry Van 
Praag, D. Lisner & Co.,sNew York; E. S. 
Astley, Champenois & Co., Newark, N. J.; 
Lester Nathan, Bernard Rice’s Sons, Brook- 
lyn; Charles E. Lechner, Shafer & Douglas, 
Newark; E. J. Cutrer, Leys Christie & Co., 
New York, P. Levine & Co., New York, 
and Victor A. Picard & Co., New York; 
W. H. Smeading, Jr., M. B. Bryant & Co., 
New York; J. B. Crawford, A. Wittnauer 
Co., New York, and Mr. Isaacson, B. 
Aronson & Son, Chicago. 











Max Weisbuch has moved into his new 
location, 115 Clinton Ave., N., a store in the 
new Elks’ building. In 1904 he opened a 
jewelry business on North St. and moved 
to Clinton Ave., near Andrews St., in 1907. 

Jewelers in the neighboring towns who 
were in Rochester last week for merchandise 
included: R. D. Fassett, Palmyra; J. Mc- 
Goodwin, Macedon Center; H. M. Ingraham, 
Batavia, G. W. Holcomb, of Holcomb & 
Canfield, East Rochester. 

Representatives of manufacturing and 
wholesale houses who visited Rochester last 
week included: J. T. Kelly, of the Gorham 
Co.; A. W. Moore, of Moore & Son; L. J. 
Chapman, of Frank W. Smith Co.; I. W. 
Neuwirth, of Ciner Mfg. Co.; A. E. Day, 
of Smith Metal Art Co., Inc.; A. B. Wills, 
of Wills & Horwitz Co.; L. E. Clark, of 
Norris, Alister-Ball Co. 

The Cooperstown Chamber of Commerce 
has sent a letter of appreciation to President 
E. J. Scheer, of the New York State Retail 
Jewelers’ Association for selecting that city 
for the annual convention to be held this 
year, July 12, 13 and 14. Mr. Scheer says 
that the hotel there is one of the finest in 
this State and that rates will be from $8 a 
day up, on the American plan. A large at- 
tendance is anticipated and those who are 
intending to be at the convention should 
send in reservations early. The Buffalo 
jewelers who are arranging to go by auto- 
mobiles are planning to make the trip in a 
party and those in Rochester will join them 
when they arrive here. 








Canada Notes 





Runolfur Halldorsson, jeweler of Selkirk, 
Manitoba, has made an assignment, and the 
Trader’s Trust Co. has been appointed cus- 
todian. 

The new drug store opened at 496 Main 
St., Winnipeg, by Cecil James, has a very 
complete optical department, fitted up in the 
most modern style. 

The jewelry store of J. Hamelin at Drum- 
mondville, Quebec, was broken into during 
the night of April 13, and $400 worth of 
watches, stickpins and small jewelry stolen. 
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Three men were arrested on suspicion, but 
having nothing in their possession that could 
implicate them in the burglary, were allowed 
to go. 

The stock of Fowlie’s jewelry store at 
Midland, Ont., was considerably damaged by 
smoke during a fire which occurred on the 
night of April 16. The loss was covered by 
insurance. 
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Walter M. Bonn is home from a trip to 
Bermuda, where he took Mrs. Baum for a 
holiday. This house is preparing for a brisk 
Spring and early Summer trade. 

During the last week S. H. DeRoy & Co., 
Smithfield St., have been making a display 
of replicas of Europe's crown jewels. At 
times, the crowd has been so large that it 
was necessary for the police to keep the 
sidewalks passable. 

Miss D. M. Tedrowe, jewelry and leather 
goods buyer for the Joseph Horne Co., sailed 
recently for Europe on a buying trip. She 
is going first to Naples and then will go to 
the Slovak countries and elsewhere in quest 
of merchandise for the establishment. 

Gillespie Bros., who are moving from the 
second to the street floor of the Jenkins Ar- 
cade, will install new fixtures in the location 
formerly occupied by Will Pyle and will 
make the establishment one of the most at- 
tractive of its kind in Pittsburgh. More at- 
tention will be paid to the sale of diamonds 
than ever before. 

Israel DeRoy, Smithfield St., jeweler, will 
observe his 79th birthday next month. Mr. 
DeRoy, to his friends, does not look any 
older today than he did 20 years ago, and 
the splendid manner in which he holds his 
age is a great satisfaction to his friends both 
in Pittsburgh and elsewhere throughout the 
country, where he is well known. 

Nothing has been done in Pittsburgh as 
yet in the reorganization of the Jewelers 24 
Karat Club along the lines indicated in THE 
JEWELERS’ CIRCULAR two weeks ago, so it 
has been learned, but the plan now is to 
communicate with the members of the trade, 
and this will be done in the near future. The 
feeling appears to be growing for a re- 
organization of the club in accordance with 
the plans discussed. Some of the members 
of the trade are being asked about the propo- 
sition and something definite is expected to 
come out of the new efforts now being put 
forward. 








Twenty thousand francs worth of jewels 
were stolen recently from a jeweler’s shop in 
the Rue Fontaine, Paris, by three burglars 
who broke into the premises. The police dis- 
covered the whereabouts of the three burglars, 
and arrested them. Two, who had been 
concerned in the murder of an old woman, 
had stolen a car to get away, but were forced 
to abandon it. At the lodgings of one of 
the burglars a whole set of tools used for 
house breaking was discovered. All three 
are dangerous criminals. Their prompt cap- 
ture gives great satisfaction in trade circles 
where it is felt that such smartness in ar- 
resting burglars acts as a warning and 
deterrent to others. 
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“ats te ip Heaf 


ion is the shorthand of speech—a quick way 
to say a lot—and what we really mean by those 
four short words is this: ‘Back of everything that 
is said or done there’s a reason—an idea. Tell me 
your reason, describe your idea, then I'll 


understand.” 


“What’s the big idea” behind the “Early 
American Style?” Just this— 


The public buys what the public wants. 

The public wants what it thinks about. 

Millions of people are thinking— 
EARLY AMERICAN. 





In silver, furniture or architecture, every truly great 
style is based on a great wave of public interest. Sweep- 
ing the country like wild fire, there is an absorbing interest 
today in our own American past. The public is waking 
to all the charm and beauty of things Early American. 


The public is buying—chairs, tables, chests, beds, 
pictures, wall papers, draperies, rugs, china, houses—a 
world of things—all based upon this central idea. Walk 
down Main Street, look in the windows, think about it. 


A great wave of public interest in Early American 
—that’s the big idea—and a fine one. It constitutes a 
tremendous power to sell goods. And here is the pattern 
that will gear your store to this buying idea—the 
“(EARLY AMERICAN STYLE.” 


“Treasure” 


~$2.. 


ROGERS, LUNT & BOWLEN CO. 
THE EARLY AMERICAN STYLE 


Silversmiths ~ Creators of Distinctive Tableware esdeiecite aman aes eee de 
illustrated above) the pattern comes 


GREENFIFELD\, MASSACHUSETTS above), the, ba 
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5 ESPITE the fact 

Unnecessary Confu- that the new 

sion as to Tax on Revenue Law went 

instalment Sales into effect Feb. 26, 

and the jewelry tax 
on sales to consumers then ceased, and that 
the last reports by the jewelers to the gov- 
ernment were due on March 31, questions 
on the tax laws still continue to come in, 
both to THE JEWELERS’ CIRCULAR and to the 
offices of the Collectors of Internal Revenue. 
We had thought that the various articles 
published on the subject in recent issues of 
this journal had clearly laid a groundwork 
for answering all questions that might come 
up, but it would seem that there are many 
members of our trade who either cannot or 
will not try to understand the principles on 
which the tax was applied. 

Most of the inquiries that have come in 
during the past week have related to the tax 
on jewelry sold on instalments, where the 
sale was negotiated and the property deliv- 
ered before the change in the law, but where 
final payment for the jewelry was not due 
until after the new Revenue Law abolishing 
the tax went into effect. It would seem 
from many of these inquiries that certain 
instalment jewelers have either completely 
misunderstood the basis on which the tax 
was applied or their collectors in certain 
sections of the country have been equally 
ignorant and have permitted them to pay 
their tax in instalments iristead of at once. 
On the above assumption, many of the ques- 
tions asked might be considered reasonable, 
but as we understand the rulings of the 
Treasury Department, the theory is-untena- 
ble, and it would seem that many of these 
jewelers have either on one hand disobeyed 
the law and not paid to the government the 
tax due it, or on the other hand, have paid 
to the government taxes.on sales which un- 
der the present law are exempt. 


For the benefit of the jewelry trade, we 
again call attention to the fact that on arti- 
cles of jewelry worth more than $30, or 
watches worth more than $60, the old law 
provided that a tax of five per cent. must 
be paid at the time that the article was 
leased or sold. Now, if the article was 
either leased or sold prior to Feb. 26, when 
the jewelry tax was abolished, five per cent. 
on the entire amount of the purchase should 
have been paid to the collector and the sale 
have been included in the report filed at the 
end of the following calendar month. If the 
article was sold after Feb. 26, no tax ac- 
crued and no report should have been made. 

Now, the article was sold when the pur- 
chaser took title thereto, and (in the absence 
of a specific agreement to the contrary) the 
government presumes that title passed when 
the merchandise was delivered. But in some 
instalment sales there is an agreement to the 
effect that title does not pass until the arti- 
cle is paid for. Thus in such cases delivery 
does not presume passing of title. If the 
last payment fell due after Feb. 26, and title 
then passed, there was no tax upon the arti- 
cle unless it had been sold with a lease. In 
such a case, the tax on the full amount ac- 
crued when the lease was executed, if this 
was during the time the old law was in 
effect. 

As we understand it, there can be no con- 
ditions of sale in which part of the tax may 
have come due under the old Revenue Law 
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and part be exempt under the new. The tax 
must necessarily be on the full amount of the 
sale and is either due as a whole or exempt 
as a whole. 





Proposed Legisla- TTEMPTS are 
tion That May being made to 
Hele -the Santee 2 the support of 
erp tne Bandit jewelers in various 


sections of the country in favor of !ocal, 
State or national laws intended to suppress 
the sale, the use and even the possession of 
firearms, in the belief that legislation of this 
kind will help the police of the country in 
putting an end to banditry. Many jewelers 
have already given their support to such 
movements without thought, while a num- 
ber of others who are doubtful on the sub- 
ject have written to THE JEWeELeErRs’ Circu- 
LAR for advice. While it is impossible to 
conscientiously advise merchants generally 
as to the value of all such legislation with- 
out knowing exactly what it is intended to 
cover, we have unhesitatingly urged those 
who asked us, to go slowly in giving their 
backing to such legislation until they have 
made a careful study of the full effect that. 
it will have upon the community as a whole. 

We cannot but sympathize with those who 
wish to take every means possible to disarm 
the bandit, but we are frank to confess that 
we see little good as a result of the so- 
called disarming acts that have been passed 
in many sections of the country. Banditry 
and the use of revolvers in subduing and 
cowering jewelers, it seems to us, is more 
rampant today in the sections of the country 
where these laws are in effect than in those 
in which there are no laws covering fire- 
arms. In certain of the larger sections, like 
New York, banditry was practically un- 
heard of before the so-called Sullivan law 
was passed, making it a crime to possess a 
revolver, pistol or similar weapon. The ef- 
fect of such legislation in these centers has 
primarily been to disarm the honest citizen 
and take away his only means of defense 
against the bandits. The point for people 
to remember is this: that such laws are only 
obeyed by the law-abiding citizen; they are 
never obeyed by the bandit. He has noth- 
ing to gain by obeying the law and nothing 
to lose by violating it. 

Even in places where permits are granted 
to jewelers who possess weapons, the bandit 
has every advantage, because he draws first 
and the jeweler is at his mercy, and no mat- 
ter how big the crowd that may collect (if 
there are no officers present), he can fight 
his way through any mass of citizens and 
escape, knowing that as a rule none of them 
dares possess a weapon. In New York, re- 
cently, a gang of thieves forced their way 
through hundreds of people on the sidewalk 
and escaped because the thieves possessed 
revolvers and they knew that none in the 
crowd did. This condition could not have 
happened in many sections of the country 
where the populace-at-large still retain the 
right to carry weapons and most of them 
know how to use them. 

As far as we can see, the movements for 
disarming legislation have simply worked in 
favor of the crook, and it should be borne in 
mind that no legislation, city, national, or 
Federal, can prevent the crook from pos- 
sessing weapons. He has them now ard he 
will continue to have them. Even if their 
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manufacture could be stopped throughout 
the country there are enough weapons avail- 
able to the crook to arm him for the next 
decade. If there were not, he could get 
them from abroad and he would do so. As 
a matter of fact, however, legislation by the 
Federal government seeking to suppress the 
use of firearms is impossible without an 
amendment to one of the most important 
sections of the Constitution which states that 
“the right of the people to keep and bear 
arms shall not be infringed.” This is one 
of the first 10 amendments (known as the 
Bill of Rights) which has been declared by 
the Supreme Court, to apply distinctly to 
the Federal government and not to the 
States, and this seems to have been lost 
sight of by many of those who are acting 
in favor of Federal legislation on the sub- 
ject. 

What we do need, and what we should 
have in every State of the Union are care- 
fully prepared laws which would strike at 
the possession of firearms in the hands of 
the crook and not of the honest citizen. It 
should be a misdemeanor for any man who 
had been convicted of a misdemeanor to be 
in possession of a gun of any kind. It 
should be a felony for any man convicted 
of a felony to have such a weapon. A 
weapon found in the possession of a crook 
during the commission of a crime should 
change the character of that crime, no mat- 
ter what it may be to one of a most seri- 
ous character if not to one involving at- 
tempted murder; because the crook who 
carries a gun is a potential murderer as 
there is no other reason for him to have it 
except that he intends to use it either on his 
victim or to enable him to escape. 

Legislation on the above lines can heartily 
be supported by all merchants; whereas 
legislation of a general character that results 
simply in the disarming of the reputable 
citizen at the expense of the crook and puts 
the latter at the mercy of the former, should 
be fought and not supported. 

It is for these reasons that we have sug- 
gested to our subscribers that they go very 
slowly in giving their support to measures 
dealing with disarmament and endorse no 
bill simply on the “say so” of the sponsors as 
to its effect but should carefully study the 
legislation in question, find out what its 
actual effect will be if put in operation and 
make their decision accordingly. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended April 24, 1926 
The U. S. Assay Office reports: 


Gold tars exchanged for gold coin..... $829,154.74 
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The Interborough Medal & Badge Co. has 
moved its business from 123 Fifth Ave. to 
32 E. 22nd St. 

Henry Goldblum, importer of diamonds, 
170 Broadway, will move on May 1 to room 
705, at 10 W. 47th St. 

Irving Baum and Albert Baum are mov- 
ing their offices today (Wednesday) from 
170 Broadway to.room 1505, at 48 W. 48th 
St. 

Peter Morse, dealer in diamonds at 11 
John St. has recently returned from a two 
months’ visit to Miami and other points in 
llorida. 

The firm of Kantor Bros., wholesale 
jewelers, 37 Maiden Lane, was recently in- 
corporated under the style of the Kantor 
Bros. Jewelry Corp. 

The trade was notified last week that 
Binder Bros., manufacturing jewelers, are 
now located in the McCutcheon building, at 
Fifth Ave. and 49th St. 

J. M. Weissman, wholesale dealer in 
watches, jewelry and clocks and watch ma- 
terials and jewelers’ supplies, will move on 
May 1 from 33 Forsyth St. to 38 Forsyth 
St. 

Mrs. Fernande Welsch, who for many 
years has been engaged in the business of 
polishing platinum jewelry in the downtown 
district, has moved her business to 64 W. 
48th St. 

The Pen-O-Graphic Pen Co., 2 W. 47th 
St. announces that it is opening a con- 
venient service station, May 1, in Suite 1114 
at 1133 Broadway, where larger quarters 
have been leased. 

A. D. Leveridge, 22 W. 48th St., sailed 
on the Majestic last week for a protracted 
stay overseas. Before leaving, Mr. Lev- 
eridge completed details entailed by the en- 
iargement of his diamond office. 

De Irece Bernstein, importer of watches 
and traveling clocks, has arranged to move 
- his business from 15 W. 37th St., where the 
firm has been located for some years, to new 
and more modern quarters at 48 W. 48th St. 

William Haufler, of Marki, Haufler & 
Drees, 64 W. 48th St., has severed his con- 
nections with that concern. Mr. Haufler 
will hereafter operate a lapidary shop in the 
same quarters occupied by Louis Beitchman 
at 106 Fulton St. 

Martin Bernstein, of the National Silver 
Co., 61 W. 23rd St., is leaving for a four 
weeks’ trip to the concern’s Chicago office at 
5 N. Wabash Ave., where he will assist M. 
I. Lee in featuring the concern’s 1926 line 
of ivory ware, fancy goods, etc. 

Morris Kaplan, of Morris Kaplan & Sons, 
manufacturers of diamond jewelry, 36 W. 
47th St., sailed last week on the Majestic, 
to make purchases in Antwerp and Amster- 
dam. Mr. Kaplan is accompanied by Mrs. 
i. and will return the early part of 
uly. 
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De Frece Brewster filed a default judg- 
ment in the City Court on Wednesday last 
against the Self Set Ring Corporation for 
$1,854 for loans made in December and 


January last. After the judgment had been 
entered a settlement was made out of court 
in the way of an arrangement by which 
the debt will be liquidated. 

Miss M. S. Wittnauer, president of the 
A. Wittnauer Co., 30 W. 36th St., sailed for 
Genoa last Saturday on the Duilio. Miss 
Wittnauer will be in Switzerland about the 
middle of May, where she will visit the fac- 
tories of the Longines and Agassiz watch 
concerns. She will also tour the Italian 
lakes and will visit Locarno. 

James K. Shaw, who controlled James 
M. Shaw & Co., dealers in china, glass and 
silver, left an estate appraised on Wednes- 
day last at $266,472. The estate went to 
his son Walter, and daughter, Dorothy S. 
Tucker. He owned 1,110 shares of common 
stock of James M. Shaw & Co. appraised 
at $129,392, and 557 shares of preferred 
stock worth $27,850. 

An appraisal of the estate of Herman A. 
Lans, who died May 28, 1922, and owned 
one-third of the stock of the Lans Curiosity 
Shop, at 554 Madison Ave., was appraised 
on Tuesday at $107,770. His interest in 
the business was valued at $99,313. He was 
in business with his brothers, Herman and 
Nathan Lans, who shared his estate with 
his wife and daughters. 

Handy & Harman, refiners and dealers in 
precious metal, after having been located on 
the street level for 59 years, moved on April 
24 to the ninth floor in the new Wadsworth 
building 57 William St. The new building 
is located at the corner of William and Cedar 
Sts., where the concern has secured light and 
airy offices and will enjoy additional space 
for the sales, credit and accounting depart- 
ments. 

Harry C. Larter, chairman of the com- 
mittee recently appointed at the conference 
between 2 number of manufacturing jewel- 
ers and a representative of the Division of 
Simplified Practice of the Department of 
Commerce, called a meeting of the com- 
mittee appointed at that conference Thurs- 
day, at 3p. M., at the rooms of the Jewelers 
24 Karat Club. Among those present were 
August Goldsmith, Goldsmith Stern & Co.; 
W. W. Schwab of J. R. Wood & Son, Wal- 
ter P. McTeigue, President of the Jewelry 
Crafts Association, Conrad J. Brotherly, 
President of the American National Retail 
Jewelers Association and T. Edgar Will- 
son. The session was devoted mainly to 
discussing principal evils from which the 
manufacturing jewelry trade suffers at the 
present time and enumerating a number of 
these practices which will be submitted to 
A. E. Foote, chief of the Division of Simpli- 
fied Practice of the Department of Com- 





merce, to find out if the department, through 
its experience in other trades, can give any 
aid and assistance in the way of sugges- 
tions as to how they may be minimized or 
eliminated. It is expected that after the 
tentative suggestions are laid before the 
Department, that in future meetings a mem- 
ber of the Department will sit in with the 
committee at its sessions. 

One of the most delightful luncheons that 
has taken place in the jewelry trade, that 
is, from the standpoint of those that parti- 
cipated, was that held in a private room in 
the Drug Club, Thursday, at 1 Pp. M., at 
which the members of the firm of Green- 
baum, Wolff & Ernst, counsel for the lead- 
ing jewelers’ associations, were the guests 
of honor. The luncheon which was given — 
by Harry Larter and “Gus” Niemeyer, and 
which was held in a private room of the 
club, was in the way of a “farewell” to 
these popular young attorneys on the re- 
moval of their offices at 7 Dey St. to their 
new quarters at 40th St. and Madison Ave. 
A spirit of hilarity prevailed at the whole 
affair from the beginning to the end and 
the hosts, the guests and the other parti- 
cipants all took their turn at being unmerci- 
fully “joshed” by the others. Each was 
presented with a humorous souvenir, ex- 
emplifying some peculiar personal trait and 
the speeches (if such they might be called), 
while the speeches all of a facetious char- 
acter bordering on burlesque, nevertheless 
hetokened the high esteem and affection in 
which Morris Ernst, Herbert Wolff, “Eddie” 
and “Larry” Greenbaum, are held by their 
many friends in the Maiden Lane district. 
Harry Larter acted as toastmaster, “Gus” 
Niemeyer participated as the principal ora- 
tor of the occasion ably assisted by “AI” 
Brown, while the “Bard of Maiden Lane” 
contributed a few stanzas of daggered verse 
for the occasion. Messrs. Ernst, Wolff and 
L. S. Greenbaum were in turn called upon 
to respond to the encomiums. E. S. Green- 
baum was unfortunately unable to be present 
as an important law case kept him in court. 
The affair was in every way enjoyable and 
will long he remembered by those who parti- 
cipated as one which had none of the feat- 
ures of the ordinary banquet and many 
enjoyable innovations that a luncheon or 
hanquet is not supposed to possess. 

Theodore B. Williams, who, for four years 
was employed as a bookkeeper by John R. 
Greason & Son, 11 John St., and who was 
arrested several weeks ago, and indicted on 
a charge of grand larcency and receiving 
stolen property, pleaded guilty last Thursday 
in the Court of General Sessions to grand 
Jarcency and forgery in the second degree. 
Williams will come on for sentence tomor- 
row (Thursday). The district attorney in 
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_ his investigation, it is claimed, found that 
* Williams is an ex-convict and served a term 
in prison. After pleading guilty, last Thurs- 
- day, he was held without bail. Williams 
‘came to the Greason firm, four years ago, 
- and was highly recommended, having been 
' for two years previous employed by another 
‘Jarge concern in the trade. It is claimed 
that during his employment with the Grea- 
’ son concern, Williams raised checks, many 
of which were used to meet.the payroll. Mr. 
Greason had always evidenced a_ kindly 
feeling toward Williams and had no 
inkling that his employe..;was dishonest 
until last October. ‘At that time, 
Williams informed Mr. Greason that he 
needed $50 because his mother had just died. 
He was given a check by Mr. Greason for 
$50 and when the cancelled check was re- 
‘turned the jeweler discovered, it is alleged, 
that it had been raised to $150. 
Herbert Rosenberg, dealer in precious 
stones, has removed his office to 665 Fifth 
Ave. 
_ J. Freudenheim & Sons have removed 

their office from 180 Broadway to the 13th 
: floor at 48 48th St. 
‘ The Savoy Watch Co., importer of 
_watches, has moved its business from 49 
; Maiden Lane to 62 W. 47th St. 

The Kimberley Diamond Cutting Works, 
have been removed from 18 John St., to 
larger quarters at 56 W. 48th St. 

_ A, Suderoy, manufacturer of rings, has 
moved from 66 Nassau St. to 71 Nassau, 
where he will occupy the entire fourth floor. 

The Rosenfeld Chain Mfg. Co., which 
was formerly Rosenfeld & Friedenthal, has 
moved from 112 Fulton St., to 15 John St. 

On or about May 1, the Century Watch 
Co., will moveé its office and plant from 71 
Nassau St., to larger quarters at 64 W. 
48th St. 

FE. Miller, of the Savoy Watch Co., Inc., 
importers of watches, 62 W. 47th St., is at 
Atlantic City, recuperating after a major 
operation. 

Kionka & Hamburger, Inc., importers and 
cutters of diamonds, are now located at 48 
W. 48th St., having removed recently from 
15 Maiden Lane. 

Mrs. Regina Singer who has been in busi- 
ness for many years at 654 Third Ave., 
will sail for Europe on April 30 for an ex- 
tended pleasure trip. 

L. Stern & Co., importers and cutters of 
diamonds, and makers of diamond jewelry, 
have moved its business from 65 Nassau 
‘St.. to 48 W: 48th St. 

M. J. Lang, formerly with J. Macher, is 
now doing business under the firm name of 
Baskin & Lang, dealers in American and 
Swiss watches, 40 Forsyth St. 

Trifari, Krussman & Fishel, manufactur- 
ers of novelty jewelry, etc., 377 Fifth Ave., 
have been elected to membership in the Mer- 
chants Association of New York. 

The business of Bernard J. Wiener, im- 
porter and cutter of diamonds, has been 
removed from 87 Nassau St., to Room 800 
at 68 Nassau St. where he has larger 
quarters. 
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Bernard Rosenthal has severed his con- 
nections with Max Cutler, jobber in watches 
and jewelry, 49 Maiden Lane. In the future, 
Mr. Cutler will attend to the requirements 
of his trade. 

The Palais Gem Shoppe was incorporated 
at Albany, N. Y., last week to do business 
in this city. The capital is $5,000 and the 
incorporators are J. F. Lewis, D. C. Marden 
and O. Rubenstein. 

Michel Birnbaum & Bros., now located at 
87 Nassau St., will remove about May 1 to 
their new offices at 48 W. 48th St. C. C. 
Rosenberg will also continue to make his 
office with this concern. 

The L. Adels Co., importers of watches, 
will remove their business on May 1 from 
37 Maiden Lane to 64 W. 48th St., where’ 
the concern will occupy one half of the 
eighth floor. The concern is inviting the 
trade to inspect its new premises. 

Otis A. Edwards, covering Illinois and 
the middlewest for the Alvin Silver Co., 
was compelled to return home recently ow- 
ing to an attack of illness. It is doubtful 
whether Mr. Edwards will be able to resume 
his travel for sometime to come. 

Zach A. Oppenheimer, dealer in diamonds 
and precious stones, 22 W. 48th St., has ac- 
cepted the chairmanship of the jewelers com- 
mittee of the trade division for the United 
Jewish Campaign which began on April 25. 
The quota to be raised by the committee in 
the jewelry trade in this city is $150,000. 

Samuel Alper, importer of diamonds, 36 
W. 47th St., returned from abroad last 
Wednesday on the France, after an absence 
of six weeks during which time he visited the 
diamond markets of Paris, Antwerp and 
Amsterdam. After May 1, Mr. Alper, will 
be located at his new offices, 10 W. 47th 
St., in Room 1402. 

Maurice Davidson of Davidson Bros., dia- 
mond importers, 15 John St., will sail next 
Friday on the Leviathan for a purchasing 
trip to the European diamond markets. Mr. 
Davidson will visit Paris, Antwerp and Am- 
sterdam and will be accompanied by Mrs. 
Davidson. The Davidson firm will move on 
or about May 1 from its present location 
at 15 John St., to new quarters at 71 Nas- 
sau St. 

Joseph Fahys has been elected secretary 
of Jos. Fahys & Co., and has also been 
appointed advertising manager of the Alvin 
Silver Co. Leston N. Edwards has been 
appointed manager of the San Francisco 
office of the Alvin concern. Charles Beechell 
is now selling the new novelty line for the 
Alvin Silver Co., in New York. Ben C. 
Wilson of the Alvin Silver Co., recently re- 
turned from Bermuda after a vacation and is 
now back on the road. 

A new concern which will control the dis- 
tribution of the Zenith watches and clocks 
in the United States, and which has just 
been formed, has taken large offices in the 
jewelry building, at 64 W. 48th St. New 
York, where it has leased 2,000 feet of floor 
space on the tenth floor. The organization 
which will be known as the Zenith Watch 
Co., Inc., is an American incorporation act- 
ing as agents for the Swiss manufacturers 
and the officers of it are: Edward Gerardi, 
president and treasurer; H. H. Gibson, vice- 
president and general manager, and R. H. 
Schwab, vice-president. All are well-known 
in the jewelry and watch trades. The presi- 


107 































































dent, Mr. Gerardi has been connected with 
the industry for over 30 years both in the 
diamond and manufacturing line, while Mr. 
Gibson, who will manage the business here, 
was with the A. Wittnauer Co., for 12 years 
except during the time he served overseas 
in the World Warg Mr. Schwab, the other 
vice-president of 'iké:mewgcorhpany, will re- 
main at Le Locl&SwrtZerland, where the 
large factory gf the Zenith Watch Co. iis 
located and wail’ give personal attention to 
the production and manufacture of watches 
for the American market. The Zenith 
watches have long been known in this mar- 
ket and were handled through various chan- 
nels before the formation of the present com- 
pany. The Zenith Watch Co.,. Inc., is now 
arranging. its ‘quarters with handsomely 
decorated offices and hope to have facilities 
for meeting the full American demand. 
Pending the completion of the new quarters 
in 48th St., the concern had temporary 
offices at 200 Fifth Ave. 
The informal dinner held Jast evening 
(Tuesday) at the Hotel Roosevelt under the 
auspices of the Fifth Ave. Association ‘for 
the purpose of assuring Police Commissioner 
McLaughlin of the support of the civic and 
trade organizations of this city; was attended 
by a large delegation of jewelers. The 
police commissioner has made. a survey of the 
needs of the department and has found that 
numerically the department is inadequate. 
The jewelry and other industries repre- 
sented were loud in their commendations to 
the new police commissioner who has done 
such remarkable work since taking office 
on Jan. 1. The jewelers present and the 
associations they represent include: Samuel 
Feldman, president, Brooklyn Retail Jewel- 
ers Association; Henry Osterweil, president, 
Metropolitan Retail Jewelers Association; 
A. Landau, president of the B-onx Retail 
Jewelers Association; S. Dershinsky, presi- 
dent of the United Jewelry Storekeepers As- 
sociation; Harry C. Larter, chairman of the 
Jewelers Vigilance Committee: Walter P. 
McTeigue, president, Jewelry Crafts Asso- 
ciation; P. J. Coffey, president of the Na- 
tional Jewelers Board of Trade; Otto D. 
Wormseer, chairman of the Jewelers National 
Crime Committee. In addition, Emil W. Kohn 
acting in the dual capacity of the president of 
the Retail Jewelers Association of Greater 
New York and vicinity and a director of 
the Fifth Ave. Association, was present. 
Other jewelers present included: Alfred 
Morell, Prentice Luckey, William McDou- 
gall, Paul Rosier, Victor Lambert and Henry 
Healy. The civic organizations represented 
are as follows: Merchants Association, 
Broadway Association, Central Park Associa- 
tion, Columbus Ave. Association, West End 
Association, 34th St. Mid-town Association, 
Staten Island Chamber of Commerce, New 
-York Board of Trade and Transportation, 
Jamaica Board of Trade, Harlem Board of 
Commerce, Chamber of Commerce of the 
State of New York, Chamber of Commerce 
of the Borough of Queens, Central Mer- 
cantile Association, Bronx Board of Trade, 
Broadway Merchants Association of Brook- 
lyn, Brooklyn Chamber of Commerce, New 
York Junior Board of Trade and Transpor- 
tation. 
Sam Klinger, of the firm of Fred V-~el 
& Co., watch importers, 21 Maiden Le, 
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has fully recovered from his recent surgical 
operation and will call on his trade soon. 

Samuel R. Dawson moved, yesterday 
(Tuesday), from 170 Broadway to 10 W. 
47th St. 

Knox & Bernheim, 170 Broadway, are 
moving or May 1 to new quarters at 10 W. 
47th St. 

A. Ball, importer of pearls and precious 
stones, of 87 Nassau St., will be located at 
48 W. 48th St. after April 29. 

I. Hochberger & Sons, importers and cut- 
ters of diamonds, will be located after May 1 
in new quarters at 10 W. 47th St. 

G. C. Hudson & Co., manufacturing 
jewelers of North Attleboro, Mass., have re- 
moved their New York office to room 807, at 
366 Fifth Ave. 

John A. McDonnell, formerly of Cohn & 
McDonnell, 2 Maiden Lane, has withdrawn 
from the firm and is opening his new offices 
at 10 W. 47th St. 

The firm of Marki-Haufler & Drees, lapi- 
daries, has dissolved partnership. The busi- 
ness will be continued under the style of 
Marki & Drees, at 64 W. 48th St., in room 
1002. 

Frank Lopez and Carlo Queres, for many 
years with Felix Lopez, have opened a store 
in San Juan, P. R. Frank Lopez is now 
in this city on a buying trip in anticipation 
of the opening of their new store under the 
name of Frank Lopez & Co. He is making 
his quarters with S. Orlov, 65 Nassau St. 

Early last Saturday morning detectives 
arrested four men at 70th St. and Third 
Ave., whom they charge kidnapped Henry 
Delerson, representing Delahay & Astor, dia- 
mond dealers, 2 John St., several weeks ago 
and robbed him of nearly $100,000 in loose 
diamonds. All the men deny the charge and 
are being held on short affidavits. On Tues- 
day afternoon, after THE JEWELERS’ CIR- 
cuLAR had gone to press, Mr. Delerson was 
scheduled to appear at the police station, 
where the men were to be lined-up for 
identification by the diamond salesman. 








Oklahoma City 


Martin N. Coe, 204 S. Boulder St., has 
recently installed some fixtures and has had 
his store newly decorated. 

E. Wild, the former partner of Wild & 
Bower, recently went to Miami, Fla., where 
he has entered the jewelry business. 

A. Y. Boswell, proprietor of the Boswell 
Jewelry Co., 307 S. Main St., Tulsa, Okla.., 
recently returned from a Europedn buying 
trip. 

The Nicholson Clock Co., 216 E. 4th St., 
Tulsa, Okla., has recently added some new 
shop equipment and has increased its me- 
chanical staff. 

A. S. Eby, proprietor of the Eby Jewelry 
Co., 102 E. 3rd St., Bartlesville, Okla., is 
making a business trip to Chicago. The con- 
cern has lately added a gift department. 

The Mack Jewelry Co., 7 E. 3rd St., is 
putting in a new store front and some new 
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fixtures in the showroom. Dr. W. L. 
Weeks, of Texas, has been placed in charge 
of the optical department. 

The Bardon Co. sent Carl Moeler, a 
watchmaker, to Pawhuska, Okla., to work in 
its branch store. He has never reported at 
Pawhuska and all trace of him has been lost. 
Mr. Moeler was about 60 years old and of 
rather heavy build. His Tulsa friends fear 
he has met with foul play. 

Bower & Francis, manufacturing jewelers, 
9 Bynum building, have recently added some 
new mechanics to their mechanical depart- 
ment to help take care of their fast-growing 
husiness. The firm has added considerable 
new equipment to their shop, which includes 
a new drop-hammer and a lathe. 











R. M. Kant, representing the Hamilton 
Watch Co., called on the Cleveland trade 
last week. 

A. E. Hayward, 
Thomas Clock Co., 
trade last week. 

David Glasser, of the Merit Co., has re- 
turned from a five weeks’ trip on the road 
with window displays. 

H. W. Matalene, New York, stopped over 
in Cleveland last Saturday and Sunday 01. 
his way to the Pacific Coast. 

Among out-of-town jewelers who were 
business visitors last week were Charles E. 
Gygli, Madison, and Fred Reith, Elyria. 

Samuel! Strom, formerly watchmaker with 
“Abe” Sisser, E. 4th St., is now in business 
for himself in the store formerly occupied 
ly A. Madaros at Euclid Ave. and E. 5&th 
St. 

John Swasey, head diamond setter of 
Markowitz & Friedman, manufacturing 
jewelers, has just returned from a trip to 
California, where he was accompanied by 
his wite. 

Mrs. Winans, cashier of the Cowell & 
Hubbard Co. for some time past, has been 
forced to resign on account of ill-health and 
has been succeeded by Miss Lucile Hamilton 
of the office force. 

Frank G. Wengler, Sharon, Pa., and a 
frequent trade visitor, was the victim of 
burglars the past week, according to word 
received here. The safe was broken open 
and merchandise taken. 

A number of out-of-town jewelers visited 
Cleveland last week to attend the opening 
game of the “Indians” and Detroit “Tigers.” 
Samuel Deutch, of the Rudolph Deutch Co, 
was a hoxholder and entertained a number 
of friends. 

J. A. Russell, H. W. Burdick Co., and 
Frank Cox, Webb C. Ball Co., were mem- 
bers of the class in the Lake Erie Con- 
sistory last week and are now 32nd degree 
Masons. A number in the trade attended 
the ceremonies. 

J? B. Avery, Amherst, O., who fractured 
his hip in an automobile accident, has had 
the injured member placed in a cast, where 
it will be kept for the next six weeks. Mrs. 
Avery is attending to the business during 
her husband’s incapacity. 

W. Thompson, of the engraving depart- 
ment of the Cowell & Hubbard Co., has re- 
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signed to accept a position as head of the 
engraving department of the Sterling & 
Welsh Co. Ernest Bassier is now with the 
Cowell & Hubbard watchmaking department. 

Ralph Harburger has been appointed 
chairman of a committee, consisting of Leo 
Markowitz and Samuel Deutch, to have 
charge of soliciting the Jewish jewelry trade 
in Cleveland for funds to aid war sufferers. 
The campaign opens May. 15, and it is ex- 
pected that Cleveland will not only fill its 
quota but exceed it. 

The regular monthly meeting and dinner 
of the Cleveland Jewelry Crafts Association 
was held at the Hotel Statler on Monday 
evening, and the evening was devoted to a 
discussion of trade problems. It was unani- 
mously decided to attend the coming 
24-Karat Club banquet in a body. The meet- 
ing was well attended and President Samuel 
Zwee presided. 

The Cleveland Better Business Bureau is 
io draw up a set of recommendations regard- 
‘ng the advertising of jewelry, which will be 
presented to the 24-Karat Club for its ap- 
proval, and if this is given, the jewelers all 
over the city will be also asked to indorse 
hem. The recommendations will be then 
presented to the heads of the various news- 
papers, who will be asked to censor jewelry 
advertising copy according to the recom- 
mendations. 

The board of trustees of the 24-Karat 
Club held their regular meeting at the Hote! 
Statler on Friday evening, April 23. The 
evening was devoted to laying plans for the 
Spring banquet that takes place on May 7. 
It will be the most pretentious affair ever at- 
tempted by the club, and, in addition to an 
elaborate banquet, there will be 17 numbers 
in the vaudeville entertainment. The manu- 
facturing jewelers’ organization and the 
Jewelry Crafts Association have signified 
their intention of being present in a body 
and have reserved tables. Not only the 
Cleveland trade in all its branches will be 
present but a number of retail jewelers from 
northern Ohio towns have promised to at- 
tend. President Chamberlain and Secretary 
lack Moore, of the State association, have 
promised to attend. The affair will be held 
in the Lattice room of the Hotel Statler. 











Mortimer S. Abelson returned to Newark 
Saturday from Milwaukee, where he has ac- 
quired the retail business of the Bernz 
Jewelry Co. This is the fifth in the chain 
of Abelson stores, the others being located 
at Utica, Rochester and Cleveland and New- 
ark. Henry Cole, formerly of the Broad 
St. (Newark) store, has gone to Milwaukee 
as manager. 

Tappan’s Jewelry Stores, Inc., are moving 
their general offices from New York to New- 
ark. The stock and accounts of Lippman’s 
Market St. store, near Halsey St., the lease 
of which was recently taken over by Dia- 
mond, has been purchased by Tappan. An- 
other consolidation has just been effected by 
the firm at Troy, N. Y., where the Bernhard 
Marks store has been taken over and will 
be run in connection with Tappan’s Troy 
store. 











Mrs. John Bressler and daughter, Mary 
Patricia, called at the office of Frohman & 
Co. in ‘the Harrison building, Tuesday. 
Mrs. Bressler was Miss Margaret Reeves 
and was ‘connected with the Frohman firm 
for several years. 

Chase Hoffman, of the Hoffman-Green 
Co., Springfield, O., was one of the out-of- 
town jewelers who attended the opening 
game at Redland Field, last week. He 
called on *séveral of the wholesale houses 
while in Cincinnati. 

Heber W. Roe, Washington, Court House, 
O.; Mr. and Mrs. E. J. Staebler, Ports- 
mouth, O., and Mr. and Mrs. F. F. Vaughn, 
Applachia, Va., were among the visitors to 
the establishment of A. G. Schwab & Sons 
in the Duttenhofer building. 

Samuel Shapiro, jewelry salesman, has 
filed suit in the Campbell County Circuit 
Court against Samuel Cohen to recover 
$160 and interest alleged to be due on the 
sale of a-diamond ring. The plaintiff is 
seeking an attachment against property of 
the defendant to satisfy the claim. 

Clarence Loeb will have a large territory 
to cover in the annual drive that is made 
by the Community Chest in this city. He 
will supervise a group of 20 who will call 
on some 500 families in Avondale for col- 
lections to be made for the chest. An an- 
nual drive is held each year in Cincinnati 
for charitable institutions in order to elimi- 
nate a series of campaigns during the 
year. 

The entertainment committee of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
turers’ Association will meet Monday to 
make final ‘arrangements for the annual out- 
door frolic to be held Tuesday, June 8. 
Clarence Loeb, chairman of the committee, 
announced that the picnic would be held 
somewhere in the hospitable region of Ken- 
tucky near the border line of the Ohio 
river. 

Louis DeBeer, diamond cutter with A. S. 
Korkum Co., in. the Schmidt building, is 
now a Master Mason as he was given his 
final degree’ in Henry Barnes Lodge in 
Covington the other evening. The work 
was done by members of Indra Consistory, 
Covington Scottish Rite. A. S. Workum, 
president of the diamond cutting firm, who 
has. been a Mason for some time attending 
the ceremony. 

After an arduous campaign C. E. Richter, 
of Richter & Phillips Co., succeeded in be- 
ing elected a trustee of the Cincinnati Auto- 
mobile Club. He was receiving congratu- 
lations, Saturday, on his achievement as he 
and Frank J. Santry succeeded in breaking 
the slate of the club. Richter received 
1,987 votes and was third on the list. Five 
trustees were re-elected out of six. There 
were 14 candidates in all who entered the 
contest. 

William F. Pohlmeyer, lead-off man for 
Chief’s Five or what was formerly known 
as the Jewelers in the Hamilton County 
Bowling League, set the pace for the team 
when it defeated Ackermann Paints in three 
sets Monday night. The team rolled 951, 
983 and 894 which proved more than enough 
to win. Pohlmeyer rolled 223, 206 arid 169 
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and just missed making a total of 600 for 
the three games ‘by two pins. 

A number of social affairs are being given 
at the present time for Miss Justine DeLoy 
‘Hettiger and Frank Phister Stegeman, of 
the Wadsworth Watch Case Co., who will 
be marriedat the Hettiger residence on 
Manor Lane, Ft. Thomas, Ky., Sunday. 
The date also. marks the wedding anni- 
versary of both the bride’s and the bride- 
groom’s parents. The affair will be a fea- 
ture in the social annals of the Ken- 
tucky suburb as both families are widely 
known. 

Herbert C. Schwab, of A. G. Schwab & 
Sons, will represent the wholesale jewelers’ 
division of the Rotary Club as he has since 
become a member of the noonday luncheon 
organization. He was invited to join sev- 
eral weeks ago and was introduced at the 
last session. George H. Newstedt, presi- 
dent of the Newstedt company at 4th and 
Race Sts., is the representative of the retail 
jewelers. The Rotary Club 1s the largest 
of local luncheon organizations in Cincin- 
nati. 

In pitching his first game in the Class A 
League for Spencer Diamonds, Carl Acker- 
man, who was king of Class B hurlers last 
year, pitched a no-hit game against the 
Brown “Panthers” Sunday. His pitching 
was of such a high caliber that only one 
ball was knocked out of the infield and that 
was a fly to centerfield. While he was 
achieving his record, teammates pounded the 
other pitcher. The game only went seven 
innings, however, but that does not detract 
from the splendid game Ackerman pitched. 

Judges Samuel W. Bell and Joseph H. 
Woeste, sitting jointly on the Municipal 
Court bench awarded an unmounted dia- 
mond worth $600 to Clarence Carter, 23, in 
a suit filed by the latter against the police. 
Carter found the diamond on a rubbish heap 
in back of the Fox Paper Co. in Lockland 
and later pawned it. The police took pos- 
session of the stone and later John Burke, 
of St. Lovis, had experts testify that the 
stone was the same his wife had lost at 
Swiss Gardens during a New Year’s eve 
celebration. The court held that the testi- 
mony of the experts was not sufficient to 
establish ownership. 

A new clock manufacturing company will 
enter the Cincinnati market. Application 
for a charter by the Revere Clock Co. was 
submitted to the Secretary of State at 
Columbus, Saturday, by the new concern 
which is capitalized at $50,000. It is prob- 
able that the company will establish a 
manufacturing plant somewhere along Cole- 
rain Ave., Camp Washington, which is an 
industrial district here. Clocks, timing 
pieces and furniture will be turned out by 
the concern. James R. Clark, prominent 
attorney is one of the directors, but he 
would not divulge the names of others who 
are interested in the new firm. 

Charges of shooting with intent to kill 
were. withdrawn by Constable Croft Dillon, 
of Mad River township, against Jack M. 
Werst, diamond salesman, of Cincinnati, 
before Squire Fred Graybel, Friday night. 
A warrant had been sworn out by Dillon 
following a shooting fracas on a highway 
out of Dayton, O., last Friday night, which 
Werst reported as an attempted hold-up of 
his car at a time when he was carrying 
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considerable jewelry for display. Werst 
said he fired at a man who approached’ the 
automobile because he thought the. officer 
was a bandit. Werst was. prepared@@®. file 
several charges against the constablé%when 
the case was called by Squire Graybel Fri- 
day night, but withheld these when the 
constable announced he would withdraw his 
original charges. 

A general meeting has been called by the 
Interchange Credit Committee that was ap- 
pointed by A. Nuernberger, president of the 
Cincinnati Wholesale Jewelers’ and Manu- 
facturers’ Association, at the Cincinnati 
Club (Business Men’s Club) for Wednes- 
day noon. The meeting was called in order 
to adopt rules and methods of operation for 
the credit interchange system that has been 
decided upon by local jewelry houses. The 
committee which is in charge of the new 
system consists of Arno Dorst, chairman, 
president of the Dorst Co.; Edwin C. 
Brunst, of the Gruen Watch Co.; Maurice 
Phillips, of Richter & Phillips Co.; Albert 
C. Wallenstein, of Wallenstein-Mayer Co., 
and Louis Lange, of A. G. Schwab & Sons. 
Decision to adopt the plan of interchanging 
credits was decided on by the local associa- 
tion following a talk by Otto R. Hirt, of 
the Juergens & Andersen Co., Chicago. 
After the local system gets well under way 
it is very probable that jewelers in Cincin- 
nati and Chicago will interchange with each 
other. ‘ 
The Cincinnati district has been almost 
free of credit crooks, while Detroit and 
Cleveland have been the worst centers for 
operations of these thieves in the Central 
District, according to Arno Dorst, president 
of the Dorst Co., in a talk before a joint 
meeting of the . Cincinnati Credit Men's 
Association and Bankers’ Forum, Thursday 
evening. Mr. Dorst, who is chairman of 
the Credit Justice Committee, gave his talk 
at the Hotel Gibson and proudly acclaimed 
the keen fight that is being waged locally to 
eradicate those who take advantage of their 
credit standing. He declared that since last 
June there has been 317 cases investigated 
in the central district of which Cincinnati 
is a part, and of these 187 indictments were 
secured. Convictions were secured in 21 
cases and only three cases were absolutely 
lost. Twenty-one were held up for lack of 
evidence. A campaign was instituted last 
June to raise a fund for the purpose of 
checking up questionable cases involving 
credit and because of this the “Queen City” 
has remained singularly free of cases in 
which there might have been any off color 
dealings. 








The United States Board of Tax Appeals 
rendered a decision on April 20 in favor of 
the Meyer Jewelry Co., of Kansas City. 
The firm appealed from an assessed de- 
ficiency in income and profits taxes of 
$7,130.36° for the fiscal year ended January 
31, 1922. The deficiency arose from the in- 
clusion in gross income of $44,023.37 repre- 
senting the amount of indebtedness forgiven 
the firm by certain of its creditors, and by 
inclusion in income of $3,254.38 designated 
on the taxpayers books as a reserve for bad 
debts. The board held that cancellation of 
indebtedness by agreement of creditors, un- 
der the circumstances set forth did not con- 
stitute income. 
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Chicago Notes 





Fred Kline, of the Juergens & Andersen 
Co., returned last Thursday from a short 
business trip to St. Louis, where he visited 
the trade. 

Frank Whiting, of the Whiting & Davis 
Co., is making a business trip to Cincinnati 
and the circuit. Mr. Whiting expects to be 
gone for two weeks. 

B. O. Hess, Chicago manager of the Frank 
Krementz Co., left here Sunday night for a 
business trip through Illinois and Iowa and 
will be gone for several weeks. 

Ed. Fry, of Ed Fry & Co., wholesale 
jeweler, Columbus Memorial building, is 
making a business trip through the north- 
west and will be gone for a couple of weeks. 

H. H. Fruer, of Fruer & Schmoll, whole- 
sale jewelers located at 27 E. Monroe St., 
left last week on a business trip through his 
western territory and will be gone for a 
few weeks. 

Anton Rygg, watchmaker to the trade, has 
entered into business for himself on the 6th 
floor of the Columbus Memorial building. 
Mr. Rygg formerly was located in the Hey- 
worth building. 

Harry Higham, of the Frank Krementz 
Co., spent a few days in Chicago last week 
on business, and left here for Cleveland, 
where he met B. O. Hess, the company’s Chi- 
cago representative. 

Max Strasburg, well known jeweler of 
Denver, Colo., was a visitor in Chicago last 
week for a couple of days. While in Chi- 
cago Mr. Strasburg called on friends and 
looked over markets. 

I. B. Miller, representing the Fillkwik Co., 
Attleboro, Mass., just left for a business trip, 
and will call on the trade through the Cen- 
tral States. He will return to Chicago in 
about three weeks’ time. 

A. L. Fuller, manager of the Chicago of- 
fice of the Towle Mfg. Co., left Monday for 
a business trip through the south. Mr. Ful- 
ler will spend a few days at Atlanta, Ga., 
visiting with his brother. 

M. W. Silverberg, Morris Morwitz, Frank 
Barton and H. J. Hagen, representing the 
Stein & Ellbogen Co., spent the past week 
at the home office replenishing their stocks, 
and have again left for their respective ter- 
ritories. 

Harry Lossau, representing the Block- 
Weinfeld Co., returned last week from a five 
weeks’ business trip through Iowa. Mr. 
Lossau is getting his stock in shape and is 
preparing to leave for another trip sometime 
this week. 

Thomas Doyle, retail jeweler of 603 E. 
47th St., has leased the store at 1029 E. 47th 





St., where he will remove his business on 
May 1. The new location is near Ellis Ave., 
and Mr. Doyle feels it is a better one than 
the one he now occupies. 

Friends of A. L. Hancock, Chicago man- 
ager of the Bassett Jewelry Co., were happy 
to see him at his desk again and able to re- 
sume his duties. Mr. Hancock met with a 
slight accident a short time ago while he 
and his brother were riding in a bus. 

Jos. A. Aumert has moved his retail 
jewelry business from 5511 S. Halsted St. 
to 5525 S. Halsted St., just a few doors 
south of the old location. The new location 
is practically the same size as the space 
formerly occupied, but it is a little more 
modern. 

Sidney A. Rasens, operating the “Ye Olde 
Clock Shop,” is all settled in a new loca- 
tion at 925 E. 47th St. For the past 10 years 
the concern has occupied the store at 1029 E. 
47th St. The new store is very attractive 
and well aranged and seems a very choice 
location. 

Members of the Chicago Jewelry Manu- 
facturers’ Association held their regular 
monthly meeting on Tuesday evening of last 
week at the Hamilton Club. After dinner, 
which was thoroughly enjoyed, the regular 
routine of business was taken up and dis- 
posed of. The meeting was well attended. 

The Arch Crown Mfg. Co. of Newark, 
N. J., will discontinue its Chicago office on 
May 1. The office is located on the 8th floor 
of the Columbus Memorial building. August 
Wittstein, who has been in charge of the 
Chicago office, will discontinue active business 
for awhile, and will take a much needed rest. 

Charles G. Ray is now located in suite 
1030 Capitol building, 159 N. State St., and 
is operating the All American Watch Repair 
Co., doing watch work to the trade. Mr. 
Ray has been connected with the jewelry 
industry for many years and formerly was 
in the retail jewelry business for himself at 
Evanston. 7 

E. B. Gustafson will open his new retail 
jewelry store on or about May 10 at 5402 N. 
Clark St. Mr. Gustafson has ordered at- 
tractive mahogany fixtures for his store, and 
is now busy purchasing his stock. He has 
been engaged in the retail business for many 
years. His former connection was as Hedin 
& Gustafson, and he retired from this firm 
a month ago. ; 

W. F. Wiegand, who until recently was 
engaged as a diamond broker at 2 Maiden 
Lane, New York, has returned to Chicago 
and is engaged in the diamond business in 
suite 1103 Goddard building, 27 E. Monroe 
St. Prior to the time of going to New 
York, Mr. Wiegand had offices in the Repub- 


His many friends 
in the trade are happy to see him return to 
Chicago. 

Mr. and Mrs. Philip W. Sandack of 855 
Lakeside Place, Chicago, announce the en- 
gagement of their daughter, Pearl, to Mr. 


lic building of this city. 


Sam Sandack of Los Angeles, Cal. Mr. 
Sandack for years was engaged in the retail 
jewelry business at Chicago and a few years 
ago left for California, where he is operating 
both a wholesale and retail jewelry business. 
The wedding will take place sometime in 
June, and Mr. Sandack will return to Chi- 
cago about the end of May. .The couple will 
make their home in California. 

Henry J. Roovaart, who has been in the 
manufacturing business for more than 41 
years, has sold out his shop and tools to 
J. Brownstein. Mr. Roovaart manufactured 
fine art work in emblems. He commenced 
business in 1885 at Van Buren and Third 
Sts., Chicago, and that same year moved to 
State St., near Madison. In March, 1894, 
Mr. Roovaart entered the room on the 14th 
floor of the Columbus: Memorial building, 
which space he still occupies. Mr. Brown- 
stein will take over the shop on May 1, and 
Mr. Roovaart will retire from the jewelry 
business. He expects to spend a great deal 
of his time at his beautiful home at Mo- 
mence, II]., and will tour the east and west, 
enjoying a real rest. 

Through the efforts of Attorney F. V. 
Healy, representing the Good & Welfare 
Committee of the Chicago Jewelers’ Asso- 
ciation, a conviction and sentence was se- 
cured yesterday of two men, giving their 
names as Seaton F. Howard and Arthur 
Conway. A few days previous to this the 
two men entered the store of Moore & 
Evans, Inc., 218 S. Wabash Ave., and asked 
to be shown some watches. W. W. Beck- 
with, manager of the store, waited on them. 
He noticed one of the men take a watch 
from the tray and put it in his hat. The 
customer then pointed to a watch in the tray 
and said he would take that watch, give his 
check and when the check was cashed the 
watch was to be delivered to the Palmer 
House. Mr. Beckwith put the watches back 
in the case and came from behind the coun- 
ter and demanded the watch he had seen 
placed in the hat. The man denied having 
the watch and a scuffle ensued. A young 
lady in the office gave an alarm and one of 
the elevator men upon reaching the main 
floor called the police. Before the arrival 
of the police and during the efforts of Beck- 
with to hold the men, not only the watch but 
other pieces of jewelry were dropped upon 
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the floor. When the men were taken to the 


Bureau of Identification it was found that 
the man giving the name of Conway had a 
record of 20 convictions and much ot the 
time during the past 10 years he had served 
in prison. 

Henry. Mauer, watch repairer to the trade, 
is now located in suite 402, Goddard build- 
ing. Mr. Mauer formerly was on the 10th 
floor of this buiiding. 

Henry Peers, of J. C. Peers & Sons, and 
his wife, of Rockford, Ill., and Henry Hahn, 
Reedsburg, Wis., were among the retail 
jewelers who spent a few days in Chicago 
during the past week looking over markets. 

Maurice Karpeles, of the Karpeles Co., 
Inc., Providence, R. I., was a visitor in Chi- 
cago during the past week, spending a great 
deal of his time with Hiram Long, their 
Chicago manager, and calling on his many 
friends in the trade. 

Ed M. Locatlian, a watchmaker, has 
opened a retail jewelry and radio shop at 
7&3 S. Ashland Ave. He celebrated the 
grand opening of the store this week. Mr. 
Locatlian, for some time, was employed by 
the Phinney & Walker Co., automobile clock 
manufacturers. 

The N. & N. Engraving Co. has moved 
its business from room 407 to rooms 307-8, 
145 N. Clark St. This firm has only been 
in business a little more than a year, but 
finds it necessary to increase its space. F. L. 
Navlor and W. E. Neuvirth are the partners 
in this business. 

F. M. Padgett was held up in his retail 
jewelry store, 3503 W. Chicago Ave., last 
Wednesday, shortly after noon, by two men, 
who bound and gagged him and locked him 
in atrear room. Merchandise taken was val- 
ued at $2,500. This includes a diamond ring 
belonging to Mr. Padgett. 

J. C. Howard & Co. have removed their 
factory from 141 W. Austin St. back into 
the (Mallers building. This firm has been 


successful in securing large enough space_ 


on the ninth floor of the building to accom- 
modate both their office and shop. Their 
office formerly was on the sixth floor of this 
building. 

Tle Emanuel Maltz Co., Inc., 5 S. Wa- 
bash Ave., has leased the room adjacent to 
the Space occupied on the 10th floor of the 
Mallers building, and has completely re- 
modeled and rearranged the display rooms. 
The company has been in need of this ad- 
ditional space for some time to take care of 
increased stock. 

F. W. Bohn is now associated with Swift 
& Elammerberg, jewelers located in the 
State-Lake building, 190 N. State St., as 
director of sales. Mr. Bohn has had many 
years of credit business experience. He for- 
merly was associated with Klein & Co., of 
Chicago, in their mail-order department, 
where he had charge, and prior to that time 
was credit manager for another large com- 
pany. 

Charles Swanson, who was connected with 
the Kuehl Clock Co. for many years as an 
officer and director, is now connected with 
the Ghicago office of J. R. Wood & Sons as 
their credit manager. This change took ef- 
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fect this week. Mr. Swanson is one of the 
best and favorably known men in the whole- 
sale jewelry business. He has a host of 
friends and they wish him success in this 
new venture. 

Paul Golevicz reported to the police one 
day last week that burglars entered his store 
at 2009 N. Robey St. during the night and 
escaped with several thousands of dollars’ 
worth of diamonds, diamond jewelry, 
watches and Liberty bonds. They entered 
the store by cutting the bars on a rear win- 
dow and breaking the glass. When inside 
of the store they knocked off the safe com- 
bination and cleaned the safe of both mer- 
chandise and bonds. 

Sympathy has been extended to Otto 
Judae, of Grimm & Judae, on account of the 
death of his brother, Adolph, who passed 
away a week ago, after being ill since last 
September. Adolph Judae was not connect- 
ed with the jewelry trade, but had many 
friends in the industry on account of the 
devotion he had for his brother, Otto. 
Services were held at his home on Monday, 
April 19, 726 Junior Terrace, and interment 
was at All Saints’ Cemetery. 

Hyman Ginsburg recently opened a watch 
shop under the name of the Exclusive Watch 
Repair Shop at 72 W. Washington St. This 
firm has a very attractive place of business. 
The fixtures are all in walnut and the walls 
are all walnut paneled. Mr. Ginsburg for- 
merly was in the watch-repairing business 
at 7 N. Clark St., and prior to that time 
was at 527 W. Madison St. About two 
years ago he discontinued business and has 
enjoyed a good rest until he opened this 
shop. 

Window smashers were busy during thé 
early morning hours last week on E. Was!t- 
ington St. Elmer Rich, at 5 E., and Fred- 
erick’s, at 11 FE. Washington St., were the 
jeweler victims. The Rich window was 
smashed the early part of week, the thief 
breaking the window above the screen and 
fishing out the merchandise display. The 
loss is about $450. Frederick’s window was 
smashed early last Thursday morning and 
$1,300 worth of bead necklaces and pearls 
were taken. 

W. B. Peck, manager of the New York 
office of the Waite-Thresher Co., spent a 
few days in Chicago during the past week 
visiting the trade and renewing old acquaint- 
ances. Mr. Peck called on the trade through 
the northwest and middle west for Axel B. 
Paulsen, their Chicago representative, who 
is confined at the Swedish Covenant Hos- 
pital, recuperating from a serious attack of 
pneumonia. Mr. Peck called on the trade 
threugh this territory more than 20 years 
ago and was happy to visit with some of 
his old friends. 

Herman G. Alm, merchandise man for the 
clock, optical and kodak departments of 
Marshall Field & Co., retail store, passed 
away at his home in Glen Ellyn on Thurs- 
day of last week. Death came very sudden- 
lv after an illness of two years. Even 
though ill Mr. Alm looked after his duties 
until ‘only a few weeks ago, when he was 
compelled to remain at home. Mr. Alm was 
38 vears of age at the time of his death. 
Funeral services were held on Monday after- 
noon at his home, and interment was at 
Acacia Park Cemetery, where Masonic serv- 
ices were held. He was a member of Ori- 
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ental Lodge, No. 33, A. F. & A. M. De- 
ceased is survived by his widow and one 
daughter. 

During the past week several jewelers of 
Chicago had very attractive displays at the 
Woman’s Fair, held at the American Ex- 
position building, 666 Lake Shore Drive. 
C. D. Peacock, Inc., featured silverware. 
They had a table set for eight and every two 
days changed the silver service. They also 
showed wedding rings used by the various 
nations during the past centuries and had 
reproductions of diamonds. Miss Louise 
Voltz and Stewart Peacock were in charge. 
The display of the Hipp Coburn Co. was in 
connection with a display of antique furni- 
ture. They showed some very handsome 
pieces of Old English plate. Arthur W. 
Murley and H. H. Merrill looked after this 
firm’s interests at the Fair. Spaulding & 
Co. also had a silver display showing chests 
of flat silver and many handsome services 
in sterling silver. 

Two colored men, giving the names of 
Henry Adams and Luther Harrington, were 
captured last Thursday evening by Pinker- 
ton detectives operating for the Jewelers’ 
Security Alliance. Various jewelers through- 
out the South Side of Chicago have been 
victims of these men, who are professional 
sneak thieves. While at Wentworth and 
31st St., Pinkerton detectives noticed a col- 
ored man answering the description of the 
man they wanted, Luther Harrington, enter 
the jewelry store of Bennie Diamond, 222 
FE. 3lst St. After he was in the store for 
several minutes they entered and captured 
him. On Friday morning, when being ques- 
tioned by the police, Harrington confessed 
to several jobs and produced a list of jewel- 
ers they intended to rob. He also gave the 
name of his partner, Henry Adams, who was 
arrested later in the day. They were iden- 
tified by Chas. Bachman, 1524 E. 3rd St., 
and by M. Kople & Son, 809 E. 47th 
St., as the men that. escaped with several 
watches. 











The jewelry trade is just a little slack at 
this time in the territory, and some are lay- 
ing it to the season just before the com- 
mencement rush and before the June bride 
period. 

Among the out-of-town jewelers visiting 
wholesalers in Omaha during the week were 
R. S. Huston, Newman Grove, Neb.; Fred 


Gearhart, Neola, Ia., and Leonard Fitch, 
Fullerton, Neb. 
The radio program sponsored by the 


Omaha and Council Bluffs Jewelers’ Guild 
the evening of April 15 and broadcast over 
Station KOIL from Council Bluffs, Ia., 
brought a vast number of letters and tele- 
grams of commendation from several States. 
and many handsome prizes were awarded. 
George Gerner of Council Bluffs gave a lec- 
ture on diamonds. In some sections in the 
State jewelers reported that the program did 
not come in clearly, though the number of 
letters and telegrams received indicates that 
in other sections reception must have been 
much better. 
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Jewelers throughout Wisconsin have ex- 
tended their sympathy to Henry Bayer, 
prominent retail jeweler at Whitewater, 
Wis., whose wife died at her home in that 
city recently. 

A. L. Leman Jewelry Co. has been or- 
ganized at Appleton, Wis., by Gertrude 
Leman, Carl and Herman Schnitzkewitz to 
operate a jewelry business in that city. The 
frm is capitalized for $2,500, having 250 
shares of stock at $10 per share. 


The jewelry business which E. A. 
Meckelberg, of Manitowoc, Wis., has been 
operating for the past 25 years, has been 


incorporated with a capitalization of $25,000. 
Incorporators are Mr. Meckelberg, Edna 
Meckelberg, and Dorothy Hoverson. 

The Henry L. Tanezer Co., wholesale 
jewelry house at Milwaukee has announced 
that Miss Richardson, of Kansas City, Mo., 
is now associated with the firm as a sales- 
lady. Miss Richardson was formerly with a 
large wholesale firm at Kansas City. 

Henry Rank, of the Rank & Motteram 
Co., Inc., retail jewelry firm at East Water 
and Wisconsin Sts., has moved to his Sum- 
mer home on Pewaukee Lake, Pewaukee, 
Wis., for the season. Mr. Rank and his 
family will occupy their home there until 
Nov. 15. 

A. W. Anderson, secretary of the Wis- 
consin Retail Jewelers’ Association, has re- 
turned to his home in Neenah, Wis., after a 
trip through the east and also to the State 
conventions in Oklahoma and Kansas. Mr. 
Anderson spent some time in Milwaukee 
last week attending the board of directors’ 
meeting of the Wisconsin association. 

Donations are being made for a new town 
clock at Bloomington, Wis. The old town 
clock, which served for so many years and 
which everyone in the town checked up with, 
was torn out two years ago when the old 
school was razed and a new one erected in 
its place. Since that time, the residents 
have felt a sort of regret at not having a 
community clock, and recently some of them 
decided to start a fund for one. 

Robert Ehrhardt, 63, retail jeweler at 1007 
Teutonia Ave., Milwaukee; was found dead 
in bed on April 20 in the rooms behind the 
store which he occupied alone. He was 
found by a neighbor. Death was due to 
natural causes. His will was found in the 
safe and he leaves his personal property to 
Richard Ehrhardt, 902 Emory St., New 
York city. The will also asks that his 
sister, Mrs. Anna Mueller, living in Ger- 
many, be notified. 

Henry L. Tanezer, president of the Henry 
L. Tanezer Co., wholesale jewelry firm at 
Milwaukee, and Richard Globisch,  vice- 
president and treasurer of the Tanezer com- 
pany, are officers in the new B. S. T. Realty 
Co., which has just been formed in Mil- 
waukee. Mr. Tanezer is president of the 
new company and Mr. Globisch is treasurer. 
The firm is located at 4102 Lisbon Ave. One 
of the first transactions which the company 
made was the purchase of a $60,000 apart- 
ment building at Prospect Ave. and Menlo 
boulevard, Shorewood, a suburb of Mil- 
waukee. 

Incorporation of the Oleskie-Weggel Co. 
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at Milwaukee to operate a retail jewelry 
store has been announced. The _incor- 
porators of the new company are Miss 
Sallie M. Oleskie, Jacob J. Weggel, and 
Lorine Rediske. The company will open for 
business about May 15 in the new Pioneer 
building on Milwaukee St., between Wis- 
consin and Michigan Sts. Miss Oleskie has 
been associated with the William Schwanke 
Co., retail jewelry firm in the Wells build- 
ing on Wisconsin St., and Mr. Weggel was 
formerly with the Rank & Motteram, Inc., 
retail jewelers. The capitalization of the 
new company is $15,000 consisting of 150 
shares of stock at $100 per share. 











TRADE CONDITIONS 


The local retail jewelers report that April has 
proved to be a very good trade month and that in 
fact, the volume of business has been much larger 


than they had anticipated. Things have been 
gradually improving for the past month and 
dealers believe that with the coming of more 


settled weather, that there will be a marked im- 
provement in trade. Collections are getting bet- 
ter. Many of the large manufacturing plants in 
Evansville are being operated steadily and genera) 
business conditions are improving right along. 
Reports from the various towns in southern In- 
diana, southern Illinois and western and northern 
Kentucky are to the effect that business con- 
ditions are getting a whole lot better and that in- 
dications are that business in many lines will be 
better this year than last. 





Hovey H. Tislow, well known retail 
jeweler at Petersburg, Ind., was in Evans- 
ville a few days ago on business. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., retail jewelers, has been selected as 
one of the delegates to the Republican State 
convention at Indianapolis early in June. 

T. C. Bayse, well known retail jeweler at 
Rockport, Ind., fell down the back steps of 
his store a few days ago and suffered a 
sprained back and other minor injuries. He 
was confined to his home for several days. 
Mr. Bayse is one of the oldest and_ best 
known merchants in southern Indiana. 

The Appellate Term of the Supreme Court 
Friday last reversed a judgment for $190 
obtained by Mme. Blanche Dewey against 
Mme. Olive Fountaine, an importer of arti- 
ficial pearls, for a balance due on a loan of 
$1,000. The Appellate Term ordered a new 
trial. The defendant contended that she re- 
ceived only $800 and that the plaintiff re- 
tained $200 as a bonus. She also made a 
counterclaim for artificial pearls sold to the 
plaintiff. 

A quarter of a million dollars worth of 
diamonds were placed on display a few days 
ago at Mason’s, Inc., 422 Main St. These 
stones, which range up to 10 carats in size, 
were brought here by Loren C. Beck, presi- 
dent of the company, and they will be shown 
in all of the Mason stores, it was announced. 
The display at the local store continued for 
one week from 9 o’clock in the morning until 
10 o’clock at night and was under close guard 
at all time. Thousands‘ of people saw the 
display. 

The Business Men’s Association of Boon- 
ville, Ind., gave a banquet and get-together 
on Friday night, April 23, that was largely 
attended. Floyd B. Nester, of Heinzle & 
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Nester, and Charles Hebner, of the Hebner 
Jewelry Co., members of the association, 
helped to arrange for the banquet. The 
Boonville association has just staged a cam- 
paign for new members and special commit- 
tees have been appointed with a view of 
bringing new industries to the town. George 
Mosser, new secretary of the Chamber of 
Commerce, Evansville, was the main speaker 
at the banquet. 

Mussel shell camps along the lower Ohio, 
Wabash and White rivers have been oper- 
ating on pretty good time, although the rainy 
weather has interfered some with the opera- 
tions. With the coming of more settled 
weather, it is expected that larger crews 
will be employed and a busy season is looked 
for among the camps. Pearl button factories 
in southern Indiana and southern Illinois re- 
port that they now are getting all the shells 
they need and they are expecting to run 
most of the Summer months on steady time. 
Factories at Rockport and Leavenworth 
have been operating on full time during the 
past month. 








San Antonio, Tex. 





The Alamo Jewelry Co. has been display- 
ing in its show window a gold cigarette 
case that weighs 83 Dwts. It came from one 
of President Diaz’s family of Mexico. It is 
1 wonderful piece of hand work, being both 
made and engraved by hand. 

Overlooking diamonds and other jewelry 
valued at $406,000 a thief entered the hotel 
room of George Schultz, and took $250 in 
cash. Mr. Schultz is the representative of a 
New York jewelry firm. When he awoke 
in the morning he found his wallet had been 
rifled, but his sample cases which contained 
the jewelry had been unmolested. It is be- 
lieved the thief entered the room through 
the transom. 

H. A. Klotz, employed by the Bell Jewelry 
Co., since 1892, having charge of the watch 
department most of the time has found it 
necessary to take six months vacation on ac- 
count of his health. He will spend most of 
the time visiting relatives in Texas and also 
do some sight seeing. A. L. Lister will take 
his place. Mr. Lister came here from El 
Paso, being with Silberberg Bros. there. 
Prior to the time spent in El] Paso, he was 
seven years with the W. C. Dean Co., Okla- 
homa City, Okla. 








The firm of William Dixon, Inc., Newark, 
N. J., and New York city, has recently com- 
piled and mailed its 1926 catalogue to its 
clientele and customers in the jewelry trade. 
The book is bound in bright red heavy 
canvas, lettered in black, and comprises 482 
pages of illustrations, descriptions and prices 
of praetically everything in tools, supplies, 
machinery and equipment used by jewelers, 
watchmakers, silversmiths, etc. The quality 
of paper used in this edition is especially 
good, and the general arrangement and dis- 
play are far above the usual average in 
work of its sort. Among the many up-to- 
date features, an entire page is devoted to 
Sal-Hyde Electro-Plating Salts, and another 
to plating dynamos and dynamotors. Tllus- 
trations of the firm’s Newark and New 
York establishments introduce the work on 
its front pages. 
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L. H. Redmond, Pontiac, was in Detroit 
last week buying new merchandise for the 
Spring trade. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., in the Metropolitan building, is 
making a trip through Indiana and Illinois. 

Fugene Parker, Lansing, was in Detroit 
last week, making the rounds of the whole- 
salers and manufacturers. 

A. B. Milkins, Wyandotte, called on the 
wholesalers and manufacturers in Detroit 
last, week, selecting new stock for his Spring 
business. 

Albert Kamberg, of the E. H. Pudrith 
Co.; Metropolitan building, passed the week- 
end, in Indianapolis, where he went to take 
part in the Elks’ national bowling tourna- 
ment. 

Trevor Rickett, Brighton, called on the 
Detroit wholesale jewelers last week. Spring 
business is reviving in his territory, and he 
sees nothing but favorable conditions in pros- 
pect for a long time. 

Kenneth Judge, Adrian, was a caller on 
the wholesalers and manufacturers last week. 
The retail jewelry business in his territory 
is showing considerable improvement and he 
anticipates a good Spring business. 

The W. F. Broer Co., wholesale jeweler 
of Detroit and Toledo, has recently placed 
its Detroit branch in the Metropolitan build- 
ing under the protection of the. Detroit Still 
Alarm, which affords it protection from 
thieves. ok 

W. F. Broer, of the W. F. Broer Co., 
wholesale jewelers, Toledo,’ O.; passed the 
week-end in Detroit, where he .attended a 
meeting of the Interlake ‘Yachting Associa- 
tiori at the Detroit Yacht’ Club. He also 
paid a visit to the company’s Detroit branch 
in the Metropolitan: buitding. 

I'awrence Yax, 3 well-known retail jewel- 
er at Howell, Mich., is confined at Harper 
Hospital, Detroit, following a serious opera- 
tion that became necessary after an attack of 
pneumonia. He is reported recovering slow- 
ly, but it may be a considerable time before 
he will regain his former physical condition. 

Willard Jones, of the Luths, Dorweld, Hal- 
ler Co., completed an extensive trip through 
Michigan last week. He reports a decided 
improvement in retail jewelry buying in 
practically every place he visited. With 
plerity of work for.everyone, the entire State 
entérs the Spring.months under exceedingly 
favorable conditions. 

Morris Friedberg, well known in the retail 
jewelry business in: Detroit, as vice-chairman 
of the board of directors of the Keren Key- 
sod, an international organization, and Ar- 
nold Neiss, a wholesale jeweler, are devot- 
ing much of their time of late to raising 
funids in the interest of the Palestine move- 
ment. They have made a general solicita- 
tion of Jewish jewelers in Detroit. 

Two young men arrested in Superior, Wis., 
recently, on tips said to have been obtained 
through the Detroit underworld, stood mute 
wh'n arraigned in the municipal court at 
Ypsilanti, and a plea of not guilty was en- 
tered by Judge D. G. Curtiss. The two men 
aret accused of complicity in the robbery of 
the Charles Challis jewelry store on March 
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20. They were remanded to jail in default 
of bonds of $7,500 each for a later exami- 
nation. 

Harry Himelhoch, of the H. W. Himel- 
hoch Co., jewelry supplies, and Mr. Avery, 
of the W. F. Broer Co., are making ready 
for their Spring golf stunts. They arise at 
five in the morning, pass two or three hours 
on the links, and then, after a hearty break- 
fast, hustle to their work. They have found 
this an exceedingly favorable schedule for 
jewelers who are forced to pass much of 
their time in their stores. They say it brings 
them health, wealth and happiness. 

The Detroit police, by doubling up on 
their beats, seem to be successfully combat- 
ting the recent epidemic of window smash- 
ing and other robberies that for a time be- 
came an exceedingly serious matter. There 
has been no window smashing or important 
robbery in the downtown district of Detroit 
for a considerable time. The jewelers also 
are becoming more cautious and are not ex- 
posing their costly merchandise so freely, 
and particularly not in such a manner as to 
invite robbery. 

The Detroit city council, by a vote of six 
to three, has decided to overrule its policy 
of allowing no electric display signs on 
downtown stores higher than 18 inches, and 
allowed a sign on the Ray Jewelry Co., 123 
State St., which will be four feet high. At 
a hearing before the council, representatives 
of the Ray Jewelry Co. stated that the ex- 
pensive brass decoration in front of the shop 
would have to be removed, unless the sign 
were allowed, because a smaller sign would 
not fit the decoration. 

Now that fine Spring weather has arrived, 
one is reminded of the auction jewelers who 
formerly removed the front of their stores, 
particularly during nice weather, and prac- 
tically plied their trade on the sidewalk. 
This is the first Spring for a number of 
years that they have not been in operation 
here. Much credit is given to Harry Hogan, 
secretary of the Retail Merchants’ Associa- 
tion, for his persistent battle, extending over 
a long period, to put them out of business 
permanently. It has been accomplished in 
Detroit successfully, but not until after a 
long and bitter fight. Detroit jewelers ex- 
press their sympathy to other cities who still 
are fighting the auction pest. They are ad- 
vised to look up the Detroit ordinance, which 
has withstood the most intensive attacks 
from a constitutional standpoint. 

President James Garlick and Secretary 
Benjamin Steelman, of the Michigan Retail 
Jewelers’ Association, have the program for 
the State convention, which opens in De- 
troit May 10 and continues until May 12, 
nearly completed. It will be off the press 
within a week. It is in booklet form, and 
besides having a complete schedule of the 
events, it also will be filled with many other 
interesting things. The meetings will all be 
held in the convention hall of the Hotel 
Statler, one of the most convenient places in 
Detroit. The banquet and ball also will be 
held at the same place. There will be ample 
hotel accommodations for every jeweler who 
attends. The Detroit committees have their 
plans regarding entertainment nearly com- 
pleted. It is assured there will be plenty of 
fun, as well as a fine program of other in- 
teresting events. Retail jewelers throughout 
the State are urged to attend. 
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been in California on a combined pleasure 
and business trip and has just returned to his 
duties. He made the trip down and back by 
automobile. ; 

Felix Bloch, 348 Washington St., has just 
had in his store an interesting exhibit of the 
Longines watches, which featured many odd 
shapes, and included an exquisite wrist 
watch, on a flexible platinum bracelet, set 
the entire length with diamonds. Mr. Block 
reports quite a demand recently for fancy- 
cut diamonds, particularly in rings. 

Zell Bros. & Co.’s store, 360 Washington 
St., has been having the traveling exhibit of 
Gruen watches, under the charge of Walter 
Graham. The exhibit comprised all the vari- 
ous types of watches manufactured by the 
company, including ‘the “smallest watch in 
the world.” There was also a complete line 
of diamond watches, and a miniature model 
of the Gruen factory, which attracted much 


attention. Zell Bros. found that the exhibit 
stimulated sales, particularly in wrist 
watches. 


W. S. Schilling, who was formerly located 
at 143 Broadway, Portland, some little time 
ago, received such a fine offer for his lease 
that he couldn’t resist, and so gave up his 
space to a hosiery company. He will, after 
May 15, be located at 352 Morrison St., hav- 
ing space twice as large as in his old store. 
Until remodeling of the Morrison St. store is 
completed, he is located temporarily on the 
third floor of the Maegly-Tichner building 
on Broadway. Mr. Schilling will carry a 
greatly increased stock, and have many dif- 
ferent lines of novelty jewelry, in which he 
specializes to a large extent. 

A meeting of Portland retail jewelers was 
called for the evening of April 19 to consider 
some advertising of the jewelry profession 
as a whole, the cost to be pro-rated among 
those firms going into the project, and prob- 
ably a list of the firms interested to be printed 
at the bottom of each ad. The question of 
having a jewelers’ week, when special ad- 
vertising would be run in the papers em- 
phasizing the importance of the jewelry busi- 
ness, and the advantage of buying jewelry 
from a jeweler. Three committees were ap- 
pointed to confer on the various matters, 
and report back at a later meeting with full 
details. 

Ert D. Smith, ex-member. of the Portland 
firm of Smith & Lehman, jewelers, died on 
March 31 in a Salem hospital from a form 
of throat infection. Twenty. years ago Mr. 
Smith was well known throughout Oregon 
as a 135-pound wrestler, tumbler and gym- 
nast. He represented the Multnomah Ama- 
teur Athletic Club here in various contests, 
and was a member of several of its teams. 
Recently, Mr. Smith has been acting as the 
foreman of the McCarty hop ranch near 
East Independence, Ore. Mr. Smith was 44 
years old. He is survived by his widow, 
Marcia Burton Smith, a daughter, Betty, 
and his parents, Mr. and Mrs. E. B. Smith, 
of East Independence. Funeral services were 
held at the Portland crematorium on April 2. 
Mr. Smith’s former partner, James H. Leh- 
man, is still in business here at 251 Alder St. 
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Al Benard is leaving for a southern trip. 
Visiting town for only a few days, Frank 
Cresalia, of Levy & Cresalia, is now out on 
another of his long trips. 

Among visitors to the trade recently here 
was Louis Freund, of Henry Freund & Bro., 
New York. His friends in the trade 
learned with regret of the death of Henry 
Freund on April 9. 

Drawings are being prepared for a two- 
story and basement steel and concrete fac- 
tory and store building for Granat Bros., to 
be erected at the northeast corner of 20th 
and Mission Sts., at an estimated cost of 


$100,000. 

E. Bastheim, accompanied by Mrs. 
Bastheim, is a visitor here from Los 
Angeles. Harold Hartung of Grass Valley; 


Bert Warner, of the Warner Co., Fresno, 
and Morris Traub, of Goodfriend & Traub, 
Salina, Cal., are also recent visitors. 

Herbert Brant, formerly associated with 
the E. Bastheim Co., Los Angeles, and also 
a manufacturing jewelers’ agent, has given 
up the jewelry business and has settled in 
San Francisco, in a new field. His friends 
in the trade are wishing him success. 

After visiting his friends in the trade here, 
De Forrest Hulburd, president of the Elgin 
National Watch Co., accompanied by John 
Morse, Coast representative of the company, 
left a few days ago to visit the trade in 
Portland and Seattle. 

A visit has just been received by Val 
Molkenbuhr from his cousin who is, he 
states, one of the leading box-manufacturers 
of Germany. He has now sailed for 
Shanghai for a- combined business and 
pleasure trip. Val Molkenbuhr & Co. have 
branched into the paper dimension box busi- 
ness and are manufacturing paper and nest 
boxes. 

Feeling he doesn’t care to travel for 
pleasure, when he travels so much for busi- 
ness, Wm. Fulton, manufacturers’ repre- 
sentative of 704 Market St., did not ac- 
company Mrs. Wm. Fulton on her trip to 
Europe. Her glowing accounts of her 
travels almost make him wish he had tried 
whether traveling is different, when it is 
done just for pleasure. He is leaving to 
cover his territory about May 1. 

Fred L. Lee, Jr., who has been associated 
with Lee & Kierski for the past five years, 
has severed his connection with that firm 
and has associated himself with James L. 
Lawrence, representative of drug sundry 
lines for the past 25 years. Fred L. Lee, 
Jr., will take charge of the San Francisco 
office, calling on the wholesale drug and de- 
partment store trade. They represent some 
of the best specialty lines in the country. 

Don Santee, of A. I. Hall & Son, who 
is visiting the eastern factories, is sending 
back entertaining travel notes to Ye Hallson 
Herald, the editor of which, Miss Harriett 
Brown, herself contributes to every issue a 
vivid tabloid word-picture of old world 
Cities she visited last year. In New 
Orleans Don Santee visited Antique Row 
where he was shown some “rare old pieces,” 
one of them a teapot, price $160, “made by 
Shreve & Co., about 1790.” 

After making a trip through California, 
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where he found business satisfactory, 
William Davidson left for the east on April 
15. He is accompanied by his manager, 
idenry A. Mayfarth, and they will visit the 
principal cities of the east, according to a 
statement made by Mr. Davidson prior to 
his departure. During his absence, the office 
here is in charge of Dave Balkan, Miss 
Frances Rotke and Miss Miriam Davidson, 
with Jack Martin in charge at the factory. 
Messrs. Davidson and Mayfarth expect to 
be away for some two months. 








Minneapolis and St. Paul 





William Wittimaki, Eveleth, Minn., re- 
cently sold his business to his brother, Alex, 
and left for Aberdeen, Wash. 

Mr. Anderson, formerly with S. O. 
Huseth, Great Falls, Mont., has associated 
himself with F. W. Peterson of Fargo, N. 
Dak. 

J. M. Bennett, of the wholesale jewelry 
firm of J. M. Bennett Co., 627 First Ave., 
N. Minneapolis, returned April 23 from a 
trip of about five weeks to California. 

Olav M. Coll, watchmaker and _ retail 
jeweler, 1209 E. Franklin Ave., Minneapolis, 
left with his wife on April 23 for northern 
Iowa to attend the funeral of his father-in- 
law. 

St. Paul was recently visited by R. Gun- 
schel, M. Wille, New York city; Ferguson 
Meade, Barbour Silver Co., Meriden, Conn. ; 
John Irons, Towle Mfg. Co., Newburyport, 
Mass. 

John Rolin, Wenatche, Wash., has sold out 
to Boyd, Hays Co. Mr. Boyd was formerly 
with A. P. Lytle, Livingston, Mont., and Mr. 
Hays was with E, W. Phillips, Wallace, 
Idaho. 

Einer Bagge, who took charge of the Chi- 
cago office of the Waltham Watch Co. the 
first ‘of the year when J. M. Kelsey was 
transferred to New York, was in Minne- 
apolis April 13, 14 and 15 calling on the 
trade. 

J. B. Hudson, of the firm of J. B. Hudson 
& Son, 33 S. 7th St., Minneapolis, returned 
April 17 from California. His office was 
filled with flowers by members of the firm 
in token of their esteem. Mr. Hudson left 
with his wife on Feb. 10 for Passadena, 
where they stayed at the Huntington. 

R. H. Winter, secretary and treasurer of 
the R. G. Winter Jewelry Co., 608 Nicollet 
Ave., Minneapolis, is booked to sail April 
29 on the steamship Berlin for Europe. Ac- 
companied by Mrs. Winter, he plans to visit 
England, Germany, Holland, France, Italy 
and Switzerland, remaining away from home 
about three months. 

Retail jewelers from out-of-town who re- 
cently were in Minneapolis included Oscar 
Anderson, Velva, N. Dak.; Christian Nelson, 
Luck, Wis.; F. G. Nelson, International 
Falls, Minn.; N. S. Nelsen, Hutchinson, 
Minn.; Mr. Siverburg, buyer for J. S. Veen- 
ker, Northwood, Ia.; T. Thompson, Buffalo, 
Minn.; F. L. Weisman, Maple Lake, Minn. 

Representatives who recently were in 
Minneapolis included Lewis S. Chilson, J. M. 
Fisher Co., Attleboro, Mass.; Jack Craw- 
ford, A. Wittnauer Co, New York; Joe 
Fagen, Day, Clark & Co., Newark, N. J.; 
Joseph Fineberg, Fineberg Mfg. Co., Attle- 
boro, Mass.; “Al” Grabhorn, Grabhorn & 
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Dubiner, New York; Harry Hansman, In- 
ternational Silver Co.; Ferguson Meade, 
Barbour Silver Co., Newburyport, Mass.; 
Jack Prior, Shanley & Co. 

Jack H. Wilson, who was for over 10 years 
with Thomas B. Wilson & Co., wholesale 
jewelers, 100 N. 7th St., Minneapolis, is 
calling on jewelers in different parts of the 
country in connection with the National 
Jewelers’ Publicity Association, and several 
weeks ago word reached Minneapolis that he 
was in New Orleans. While with the Minne- 
apolis firm he traveled through the territory 
included in Minnesota and Iowa. The first 
part of this year he left to enter the publicity 
work, 

A. H. Pederson started April 19 in his 
employment as watchmaker for the Minne- 
apolis Watch Repair Shop, 402 Hulet Block, 
Minneapolis. He previously had been em- 
ployed five years at the counter and three 
years at the bench for H. L. Haussamen, 
Grafton, N. Dak., where he acted for a time 
as assistant buyer. Grafton was the home 
town of Mr. Pederson, and he lived there 
until coming to Minneapolis to make his 
present connection. His brother, H. G. 
Pederson is still with Mr. Haussamen. 

The Hirsch’s Watch Shop Ladies Bowling 
Team, sponsored by Hirsch’s Watch Shop, 
Bremer Arcade, St. Paul, has won second 
place in the Ladies’ City League of St. Paul, 
and during the first half of the season in the 
Capitol City League it attained the rating of 
first place. The final games of the Capitol 
City League are in progress at the present 
time. It is reported that as a result of a 
side bet between Mr. Hirsch and John Kel- 
ler, 7 W. 7th St, St. Paul, Mr. Keller will 
have to take his own team and the team of 
Mr. Hirsch to a dinner and theater party. 

O. H. Arosin, of the O. H. Arosin Co., 
retail jewelers, 414 Robert St., St. Paul, has 
been appointed a member of the reception 
committee for Crown Prince Gustaf Adolph 
of Sweden, who is to arrive in the Twin 
Cities June 28 for a visit of two days. The 
committee is composed of three residents of 
Minneapolis and two of St. Paul. Mr. 
Arosin has been in the jewelry business in 
St. Paul 43 years, and is perhaps the oldest 
in town in point of service. His firm han- 
dles the St. Paul watch inspection for the 
Chicago, Milwaukee & St. Paul and Great 
Western railroads. 

J. F. Lehman, watchmaker, about the mid- 
dle of March went with the retail jewelry 
firm of O. H. Arosin Co., 414 Robert St., St. 
Paul. For 17 years he was employed by 
George R. Holmes, prominent St. Paul 
jeweler, who died about six years ago. Then 
Mr. Lehman took a trip to Europe. Upon 
his réturn he was employed by Mr. Arosin 
about six months, but was persuaded by Ed- 
win W. Holmes, son of his former employer, 
to assist him in his retail jewelry business at 
254 Bremer Arcade. He was with Mr. 
Holmes up until the time when he went with 
Mr. Arosin in March. 








John Ritzi, jeweler, who has purchased the 
Hay building at Perry and Main St., At- 
tica, Ind., occupied by the Crigler drug store, 
announced that he will not occupy the 
premises until the present leases expire. The 
drug store tenancy will continue nearly two 
years under this arrangement but Mr. Ritzi 
plans eventually to occupy the corner site, 











1419 W. 
Ave. 
jeweler of 
is spending some time on a 
Angeles. 

Muth, for many years in the jewelry 


J, Schneider has moved from 
24th St, to 1904 S. Burlington 
Edward Lehman, wholesale 
Denver, Colo., 
visit to Los 
Ji F. 
trade in Janos, 
visited this city recently. 

A card has been received from Miss 
Lawler, head of the jewelry department of 
the May Co., announcing her arrivai in 
Paris. 

GL. Kronmiller, 
ment of Brock & Co., 
motor trip to the Gen. 
Park. 

Arthur P. Care, head of the material de- 
partment of the E. W. Reynolds Co., ac- 
companied a recent Chamber of Commerce 
excursion through the San Joaquin valley. 

J. W. Reed, of the jewelry department of 
the E. W. Reynolds Co., is back in his 
place with restored health after an absence 


Los central California, 


ot the diamond depart 
has returned from a 
Grant National 


of jabout three months on account of 
sickness. 
Jesse Measer of the  Berson-Measer 


Jewelry Co., has left on his northern trip. 
He ‘expects to be gone about six weeks. He 
is traveling by motor, and intends to go as 
tar as kureka. 

Roger Cannon, of Koke, Slaudt & Co., 
was. married on Saturday, April 17, to Miss 
Elizabeth Edinger, a young lady of San 
Francisco. The ceremony was performed 
in Sacramento. 


Gorge Smith, western representative of 
the ;Keystone Watch Case Co., and H. E. 
Jones, western representative of the 


Wadsworth Case Co., both came down from 
San. Francisco to attend the meeting of Cali- 
fornia Go'd and Silversmiths’ Association. 

L: G. feagans, of Feagans & Co., went 
to Palo Alto to attend the annual track 
meet between Stanford and the University 
of California, at which he served as the 
official timekeeper. He went by motor, 
taking his young nephew, who intends to 
enter college next Fall. 

R. C. Anstead, formerly in the diamond 
department of Brock & Co., has returned 
frorh Florida, where he went some months 
agoJand has decided to open a store on Wil- 
shire Blvd., near Western Ave. Before the 
‘opening, which he expects to make on July 
1, he will visit Europe to secure mer- 
chandise. 

Nate Feder, El Paso, Tex., was here re- 
cently on his way to Honolulu, where he 
was, going to close out the stock of the 
Waiker Gift Shop, which he bought. He 
sailed from San Francisco and expected to 
be gone about two months. Before going to 
El Paso Mr. Feder was in business in Los 
Angeles. 

R. H. Witzel, 1706 N. Vermont Ave., is 
in the Pacific Hospital recovering from an 
operation for appendicitis. He intends to 
sail:on the Hamburgh-American line on May 
12 gor Germany for a three-months visit 
with relatives and friends. His store will, 
during his absence, be in charge of Mrs. 
Witzel and Mr. Shearer. 

The jewelers occupying quarters in the 
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Jewelers’ building will have as neighbors a 
very aristocratic social club, comprising a 
number of prominent citizens, including 
bankers and other men _ of _ wealth. 
Elaborate and expensively furnished rooms 
are being fitted up on the second floor of 
the Jewelers’ building, and will be occupied 
as a home for the club. 

C. F. Sischo, of C. F. Sischo & Sons, 
has gone on a motor trip to and though 
Arizona in company with Harry Phillips, 
one of the firm’s traveling salesmen. He 
expects to be gone about a month. Robert 
Gilmore, another salesman of the firm, has 
gone north to be gone about a month. He 
reports conditions much more favorable than 
he has found them for some time past. 

Mrs. J. D. Bridges, wife of one of the 
local representatives of the International 
Silver Co., in company with others, recently 
had a very narrow escape from death in an 
accident with a motor car. Mrs. Bridges, 
her sister. niece and maid, skidded off the 
road while touring near San Louis Obispo, 
and tipped over. They were in a closed car, 
the top of which was completely demolished, 
and yet no one of the party was injured. 

The Jewelry Crafts Association met on 
April 13. An average attendance was 
present, and considerable discussion was held 
as to the time for holding the annual outing. 
It was decided to fix the date between May 


11 and June Gilbert Kinsey, Bernard 
H. Berson and FE. A. Miller were appointed 
a committee to make arrangements. 3y 
unanimous vote, Gilbert Kinsey and Z. S. 
Skinner were made life members of the 
association. 


The out-of-town jewelers here recently 
include Leo Schiller and Armand Jessop, 
San Diego; Neils Neilson, Fresno; C. T. 
Kathe, Visalia: George Bowers, Upland: 
C. J. Hase, Ontario; Howard Black, 
Riverside; G. W. Middleton and E. M. 
Wilkinson, Pomona; W. C. Guerth, Red- 
lands; Mel Smith, Santa Ana; H. R. Henry, 
San Juan Capistrano; James Funfar and 
E. Haeni, Santa Monica; J. H. Blanchard, 
Ocean Park; T. R. Canady, L. E. Hendrick- 
son and John Parker, Huntington Beach; 
Charles E. Perham and F. A. Sutherland, 
San Pedro; J. Tindall, Owensmouth ; 
C. W. Clark, Van Nuys, and V. B. Red- 
mond, Burbank. 








Pacific Coast Notes 





Fred J. Kasbohm has transferred his 
interest in the jewelry store at 402 F St., 
Eureka, Cal., to S. F. Hollander, who con- 
tinues. 

Perry’s jewelry-millinery store of Cald- 
well, Ida., which is a popular place for 
women shoppers, is preparing to cater still 
further to the feminine trade by adding a 
display room and comfortable dressing- 
rooms. 

In addition to remodelling and redecorat- 
ing the interior of their store on Wall St., 
Spokane, Wash., the jewelry firm of Sartori 
& Wolff are also improving their manufac- 
turing facilities. The store has been estab- 
lished for 20 years. 








A fire occurred recently at the music and 
jewelry store of A. Nye, West McHenry, 
Til. 


April 28, 1926 






IND) 


ava Fr ‘i 5 es as 
a ek , ‘Bor i = =) 
ct = 5 


The Crown Jewelry Co. soon will open a 
new store at 23 S. Illinois St. 

The Field Jewelry Co. has opened a store 
at 18 S. Illinois St., Indianapolis. 

The Muncie Jewelry Co., Muncie, Ind, 
located at 206 S. Walnut St., at that city, 
has announced the commencement of a big 
sale preparatory to quitting business. Ac- 
cording to the advertising of the store, the 
lease has expired and the company will retire 
from the field. 

The Bassin Bros. jewelry store at Gary, 
Ind., recently was burglarized and $20,000 
in diamonds and jewelry and $1,000 in cash 
taken. The thieves, after gaining entrance 
to the store, broke the safe. The robbery 
was not discovered until the store was 
opened as usual for business the following 
day. 

Frank Elwell, alias “Frank Smith,” alias 
“Frank B. Jackson,” alias “Frank Bouchard 
Jackson,” 35 years old, with each alias repre- 
senting a separate crime, according to 
criminal authorities, pleaded guilty recently 
in Superior Court at South Bend, Ind., to 
breaking into the Adler Bros. store at South 
Bend and stealing merchandise valued at $65. 
He was sentenced to serve one to 14 years 
and pay a fine of $100. 

Olsen & Ebann, jewelers at South Bend, 
Ind., are celebrating the 19th anniversary of 
the founding of the company, which now 
owns a chain of nineteen stores in the country. 
The celebration is in the nature of a sale 
with a special 19-cent price, that being the 
amount that is necessary to pay down on any 
article—provided, of course the credit is 
good. The South Bend store has been at 
its location, 214 South Michigan St., since 
1921 and has been in the city for eight 
years. It is one of the oldest credit jewelry 
stores in that city. 

The H. H. Maver, Inc., jewelers at 42 
W. Washington St., is celebrating its first 
anniversary with a public reception at the 
store and a display of diamonds valued at 
$500,000, exclusive of other merchandise. 
The merchandise, which was exhibited in 
the display windows included a marquis 
blue diamond of 5.53 carats, a square blue- 
white diamond of 10.48 carats and a canary 
diamond of 8.33 carats. The store 


square 
was attractively decorated in flowers and 
candles. The reception was held in the 


evening, between 7 and 9 o'clock. 

The E. K. Resoner jewelry store, 125 S. 
Mulberry St., Muncie, Ind., recently was 
damaged by fire to the extent of $10,000. 
The most of the damage was from smoke 
and water, the blaze being confined to the 
basement, where it started. Vaults contain- 
ing jewelry under repair, and precious stones 
valued at many thousand dollars were not 
injured. Damage was mostly to fixtures and 
the two large window displays. Watches 
valued at several thousands of dollars made 
up one display. Employes in an all-night 
restaurant nearby smelled smoke and called 
the fire department. A dense cloud of smoke 
rolling from the second floor where the 
repair department is located, misled the 
firemen. This department was given a 
gentle wetting before the firemen discovered 
the blaze to be in the basement. 
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The Thomas Jewelry Store Co., Aber- 
deen, Wash., has been moved to larger quar- 
ters across the street from the former store. 

Ed Reiner has purchased the retail store 
of S. Koski, Aberdeen, and is putting in 
new fixtures and having the store redeco- 
rated. 

The stock of Wm. C. Schimmel, Camas, 
Wash., was recently sold to a Portland 
retail jeweler who will continue the business 
in Camas. 

M. C. Petersen, of Petersen Bros. Co., 
wholesale materials tirm in the Holland 
building, went to Spokane, Wash., on busi- 
ness last week. 

Ed Norris, who formerly conducted a 
retail store at Raymond, Wash., has taken 
a position as watchmaker for W. B. Clifton, 
Pike St. jeweler. 

R. Rosenberg, who formerly operated the 
Montana Jewelry Co., Butte, Mont., was in 
Seattle recently and reported that he was 
seeking a retail location in some coast city. 

Mrs. A. Smith, who buys for Kirmses’s 
at Skagway, Alaska, visited in Seattle re- 
cently with her son Jack en route to Santa 
Anna, Cal., by motor on a pleasure and 
husiness trip for her firm. 

Edward M. Horner, who has been with 
the Seattle Optical Co. for 10 years, has 
gone into the shop of H. E. Berger on 
Fourth Ave., where he will be in charge 
ot the optical. department. 

Mrs. O. J. Friend, whose husband is a 
prominent retail jeweler in Anacortes, 
Wash., was recently severely injured in an 
automobile accident and was unconscious for 
some time. She is reported improving. 

Hy Golub, formerly of S. Golub & Son, 
Second Ave. manufacturing jewelers for the 
retail trade, has opened a diamond setting 
business for the trade on the fourth floor of 
the People’s Bank building on Pike St. 

Joseph Mayer, of the wholesale and manu- 
facturing firm of that name, is traveling in 
Montana, Idaho and eastern Washington at 
present. He reports exceptionally good 
business in lines manufactured by that firm. 

Wholesale members of the Seattle Jewel- 
ers’ Club met in their own group recently 
for dinner and a friendly co-operative con- 
ference. The entire body of wholesale, re- 
tail manufacturing and jobbing jewelry in- 
terests will meet together May 10. 

The Olympic Gem Shop has opened in an 
artistic location at one side of the entrance 
on the main floor lobby of the Olympic 
Hotel, the other side of the entrance being 
occupied by an exclusive flower shop. The 
Gem Shop was formerly at the rear of the 
lobby. 

W. C. Pardellin, a member of Burnett 
Bros. sales force, was born on Easter Sun- 
day, April 12, 69 years ago. Last year his 
birthday fell on Easter for the fourth time 
since his birth and the members of the store 
surprised him with a birthday cake. This 
year they told him they would confine it to 
good wishes since the date missed Easter 
Sunday. 

Theodore Lyons recently called on the 
trade here with a line of gems from the 
New York Gem Co, J. Merrill, of the 
Saart Bros., Attleboro, visited the whole- 
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sale houses recently with new lines. Wil- 
liam Sunderling and St. Elmo Coombs, of 
Sunderling, Miller & Coombs, called on the 
trade here last week. 

At the second-hand shop of Broshin & 
Cohen, 222 Occidental Ave., one morning 
recently, there was found a hole in the ceil- 
ing and survey of the stock showed that 101 
rings were missing. The burglars had 
lowered themselves through the hole to make 
their haul and noticing a sign “not locked” 
on the safe, they opened it and took $50 in 
cash. 

The University District jewelers recently 
met for a friendly dinner and “get together” 
to promote pleasant relations between the 
six firms in that section. Commencement 
business is expected to be exceptionally 
heavy in that section during the month of 
May. The dinner meetings of this group 
are held quarterly and have been in the 
nature of councils without formality. 

Among the out-of-town retailers who 
have been in the city recently on buying or 
pleasure trips are: C. H. McClain, Isaac 
Bolton, Port Orchard; Adam Zilliax, Enum- 
claw, who was accompanied by his family; 
D. Burt Bryan, Pasco; H. N. Skinner, 
Everett; Mrs. E. L. Puckett, White Horse, 
Alaska, who is here for an extended visit, 


and Ira N. Wood, Shelton, who reports 
business very good. 
Ernest Levenhagen, salesman for the 


Joseph Mayer Co., has just returned from 
a sales trip through northwestern Washing- 
ton towns and reports the small town re- 
tailer very hopeful of commencement busi- 
ness. Sales in gift lines suitable for this 
occasion were very good, he says. Whole- 
sale and retail firms in the city report that 
there is already a good volume of com- 
irencement business being registered. 

The retail store of Silverman & Bridge 
has been moved from their location on 
Union St. to consolidate with the 
store operated by the firm on Fourth -\ve. 
The arrangement is temporary, it is re- 
ported, and necessitated by the tearing down 
of the building in which the first store was 
located. The construction of a new build- 
ing is now under way. Charles Larne, 
agate cutter and retail jeweler, is another 
affected by construction work and his store 
at 3rd and Union Sts. has been moved into 
the second store which he operated on 
Fourth Ave., while the first location is 
peing torn down with the rest of the build- 
ing for replacement. 

Loot valued at $2,500 including diamonds, 
gold watches, jewelry and silver plate was 
recovered here recently in the mud and silt 
at the bottom of Lincoln Park reservoir 
near a high school playfield, when it was 
drained. The loot was taken to the office 
of the city chief of detectives where many 
victims of recent burglaries came to see if 
their stolen goods had been recovered. The 
loot was thrown into the reservoir six 
months ago by a gang of young burglars 
who were having difficulty in disposing of 
it through “fences.” Members of the gang 
went to San Francisco at the time. When 
they returned here later with the intention 
of doing some nocturnal fishing in the 
reservoir they were arrested because of 
other circumstances implicating them in the 
burglaries. Among the articles recovered 
was an $800 diamond ring. 


second 





George J. Petersen, of the firm of Peter- 
sen, Max & Co., returned Monday from a 
10-day pleasure trip spent at Atlantic City. 

Ralph E. Smith, of the King & Eisele Co., 
was a delegate to the New York Conference 
of Evangelical Churches at Rochester last 
week, 

Harry Hammill, of Lockport, and George 
Engel, Springville, were among the out-of- 
town retail jewelers who visited the whole- 
sale trade last week. 

Sol L. Levy and Mose Cohen, Main St. 
jewelers, are members of the Jewish Hospi- 
tal Association’s campaign. counsel, which 
will launch a drive for funds during the 
week of May 2. 

Eugene Tanke, former proprietor of T. 
C. Tanke, Inc., was in Buffalo for a few 
days last week, after an absence of several 
months, renewing acquaintanceship among 
the jewelry trade. Mr. Tanke, a former 
president of the New York State Associa- 
tion, now resides in New York and spends 
the Winters in California. 

Miss Helen M. Oeclheim, daughter of 
Charles G. Oelheim, of Leininger & Oel- 
heim, Inc., Genesee St. jewelers, who is a 
pupil at the Eastman Conservatory of Music 
at Rochester, has signed up for the Summer 
tour of the Eastman Operatic Co. Miss 
Oelheim, who has a pleasing contralto voice, 
has been heard several times at social 
functions of the local jewelers’ organizations. 

Jack Lewin, member of the firm of Ben 
Lewin & Sons, proprietors of Warner’s 
jewelry store at 3 W. Eagle St., is at liberty 
on bail of $5,000, following his arraignment 
on April 21 on a charge of manslaughter, 
second degree, as a result of an automobile 
accident. The car, owned by Sidney Lewin, 
of Lewin Bros., jewelers, 305 Main St., who 
is a cousin of the accused and an occupant 
of the car, struck a man at Jefferson Ave. 
and Broadway on the night of April 19, with 
fatal results. 








Business Troubles 


Levy Bros., Natchez, Miss., are offering 
creditors 75 per cent. in full settlement. 

The A. R. Brooks Mercantile Co., St. 
Louis, Mo., is offering creditors 25 cents on 
the dollar. 





An involuntary petition in bankruptcy has 
been filed against Ralph W. Hawkins, New 
Rochelle, N. Y. 

An involuntary petition in bankruptcy has 
been filed against Maurice Fishbone, 1119 
Klizabeth Ave., Elizabeth, N. J. 

William A. Bennett, 94 Main St., Paw- 
tucket, R. I., has made an assignment for 
the benefit of creditors to Elmer Bishop. 

Kelley & Dee, W. F. Kelley, proprietor, 
Salem, W. Va., is in bankruptcy. The 
assets are $11,800 and the liabilities, $21,118. 

A voluntary petition in bankruptcy has 
been filed by Charles F. Bates, 212 S. 52nd 
St., Philadelphia, Pa. The assets are placed 
at $1,701, consisting of merchandise, ma- 
chinery and tools. The _ liabilities are 
$10,619. 
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“Let Every Gift Buyer have a firm purpose to expect 
merit only from those things that have merit in them.” 


Merit is only achieved in the fundamental char- 
acter of any article which will remain unchanged 
only so long as it continues to please people 
with its inherently attractive qualities. 


Character, Quality, and Integrity of exhibitors 
and their merchandise is the basis of this asso- 
ciation and the reason for its being. 


Palmer House, Chicago, Ill. 
July 26th to August 7th, 1926 
INCLUSIVE 


A. STANLEY BrusseEL, President Geo. F. Litrie, 225 5th Ave., 
FRANK W. JENKINS, Vice President New York City, Managing Director. 
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Selling Gifts in a Small Town: 





Radius of 





Some of the Methods Employed by Chandler’s Inc., 
Miss., to Draw Trade to the Gift Department from a 
Forty 


Indianola, 


Miles 








A GIFT department in a jewelry store 
located in a town of less than 2,500 
people which is proving successful and draw- 
ing trade from a wide surrounding territory, 
is to be found at Indianola, Miss. It is con- 
ducted by Chandler’s, Inc., 


and has attracted 








window. In the rear of the establishment is 
the china and glass department, the entrance 
being through a six-foot archway. The me- 
diums for advertising a gift department in a 
town the size of Indianola are of necessity 
limited, and for that reason the mails are 








CAREFULLY 


SELECTED MERCHANDISE ATTRACTIVELY DISPLAYED IN THE GIFT DEPARTMENT AT 


CHANDLER §, INC. 


considerable attention in the territory out- 
side of the town in which it is located. 

The gift department in the store was 
Started in a small way about three years ago 
and has been.expanded until it now occupies 
a space of 20 by 44 feet, including one show 





used to meet this difficulty. In the Fall let- 
ters are sent out twice a month to towns 30 
and 40 miles away. These letters are made 
as interesting as possible and make a direct 
appeal for out-of-town business. The great- 
est advertising medium, however, it has been 


found, is the show window, and right here it 
is well to mention that the show window in 
this particular store is different than those 
usually seen. The background is only 26 
inches high. This allows a clear view of the 
store interior from the street and with the 
lights burning brightly makes a most attract- 
ive appearance. 

Specials are run in the windows at least 
once a month. These specials are articles 
which it is desired to close out or which can 
be bought at a special price for the occasion. 
One week ahead of the event, the window 
is dressed and the sale is carried on from 
one day to a week. There is seldom any 
money spent in advertising this feature. The 
one window trimmed suitably is sufficient to 
obtain the desired results. 

It has been found that there is an active 
demand the year around for placques, pic- 
tures and objects of art, and that at least 80: 
per cent. of these articles are purchased by 
people to beautify their own homes. This 
alone gives something of an idea of the possi- 
bilities in giftware lines in connection with 
the jewelry store. 

According to Mrs. Chandler, of Chandler’s, 
Inc., there are wonderful possibilities to the 
jeweler who is wide-awake and grasps the 
opportunity of opening a gift department in 
his store if he is only willing to give some 
thought and study to the problem and to 
devote the proper amount of space to a de- 
partment of this sort. One point that is 
made by Mrs. Chandler in discussing the 
plan used in conducting the gift department 
in her store is that the stock is kept up even 
through the so-called dull months, as the firm 
considers it poor advertising to let the stock 
become run down. Buying trips to New 
York make it possible to have the latest and 
best in gifts and artwares and attractive 
displays of merchandise draw the trade. 








During the past fiscal year the output of 
domestic coin totaled 190,443,558 pieces, as 
compared with 262,178,080 pieces. during the 
prior fiscal year, the Treasury Department 
reports. The requirement for coins below 
the dollar was materially less, permitting an 
increase of the stock of gold double eagles 
as well as a large coinage of silver dollars 
from bullion purchased under the act of 
April 23, 1918. 
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Send Us 
a 
Trial Order 


Showing a Few 
of Our New 


Creations 





CAMDEN DESIGN—0326 Tea Set 
CO1124—24 inch Waiter 
Plain Burnished or Butler Finish 


The Pairpoint Corporation 
Manufacturers 


of 


Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 

Fancy Colored 


Blown Glass 





1159—Ice Bucket 
(Eng. Polar Bear) B1083—12 inch Vase 


Nickel Silver Rim and Drainer Hampton Design 





CAMDEN DESIGN—0636 Celery Tray 
Plain Burnished or Butler Finish. 
(14 inches Long including Handles) 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO ~ 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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Sign Posts That Point to More Sales 


Study Display Methods Used by Manufacturers and Wholesalers for Ideas That Will 
Help You Make Your Gift Department More Attractive 
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T is not an easy task for the jeweler to 

obtain good ideas for the display of gift 
department merchandise which is not thor- 
oughly familiar to him. He cannot get dis- 
play ideas from jewelers of his town. He 
cannot pick them up in neighboring towns 
and use them himself in many instances be- 
cause displays are often seasonable and he 
could not use them soon enough to get any 








Photos hy courtesy of Mary Ryan, New York. 


real value from them. Saving the idea until 
the next year would not be very applicable 
to the next year’s new merchandise which 
he would have to display. 

Just how can the jeweler get ideas? The 
show windows in wholesale and manufactur- 
ing establishments often hold suggestions 
which he can use, but the real source of in- 
formation about display—both window and 
interior—should be obtained in the show 
rooms where he buys the merchandise. Many 
manufacturers, importers, and wholesalers 
display merchandise in a manner which is 





THE 


not adaptable to the jeweler. Others d’s- 
play their merchandise in a way which al- 
most makes the jeweler feel that he is en- 
tering a retail store instead of a wholesale 
store. It is the store which has this atmos- 
phere which gives the jeweler a great deal 
of help, many ideas, and much valuable in- 
formation on display. 

It is not very often that a jeweler sees 


cevote to the gift department entirely— 
cr a basement, for that matter. 

For the jeweler who does not have the 
space to group small rooms together into 
a gift department, there are ideas which can 
be gained from some of the individual dis- 
plays such as the shelves and the way the 
merchandise is placed and grouped thereon, 
the type of pottery and lamp and shade 











DISPLAY 


merchandise displayed in a manner which can 
practically be bodily lifted and set down in 
his own store but there are’ some instances, 
and one of them is shown in this article— 
or rather six of them. The illustrations are 
all of one particular house. The show room 
has been divided so that it seems to be a 
number of small rooms bearing merchandise 
of different periods or countries. This would 
be practical for jewelers who have space 
sufficient to devote as much to the gift de- 
partment as to the other stock, or for the 
jeweler having a second floor which he can 


OF MERCHANHEISE SUITABLE FOR THE GIFT DEPARTMENT 


which look well on a certain table, how 
pewter can be displayed without there being 
too much of it, how pewter and pottery 
can be combined in display, how attractive 
a ship model can be on a livingroom table, 
and how artificial flowers can be shown in 
different containers in a manner which make 
them appealing and not just a conglomeration 
of artificial flowers. 

The show room in particular which fur- 
nishes these pictures was just four bare 
walls, a floor and ceiling. Now, with parti- 
tions, rough stucco walls, studded with tiles 
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The Latest in Beverage Sets 


for 





4017-4283 
Ice Pail & Tongs 
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Spring and Summer Use 
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Decanter 











4261 = 
Goblet When in use Not in use 
4068 Beverage Shaker ee #, Iced Tea 
<> 4243 
ae B 
4263 —" 
Sherbet : 
— 4040 
4260 Cocktail 
Cocktail Cocktail 
v f yy 
These Beverage Sets and accesso- 4 \ ¥ 
ries may be had in Hammered or \ Yd f 





Galleon Silver Design. 


Made from _ nickel silver 


heavily silver plated. 


and 





4101 Veranda Set 


M. W. CARR & CoO, Inc. 


West Somerville 


Pacific Coast Representatives 
Sunderland & Miller, Inc., 
607 Sun Bldg., 
7th & Hill Streets, 

Los Angeles, Cal. 


Manufacturers Since 1869 


Chicago Representatives 
Alvin Rosenthal & Bro., 
226 West Adams St., 
Chicago, Il. 


Massachusetts 


New York Representative 
Phillip Ebb 
Room 508 
Fifth Ave. Bldg., 
200 Fifth Ave. 
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of various colors the place is transformed 
into a most appealing place. There are 
rooms which shelter and display merchandise 
of different countries—the English Room, 
the Chinese Room, the Italian Room, the 
Spanish Room, and the Early American 
Room. The idea of the rooms for each type 
of merchandise gives the display no oppor- 
tunity of confused periods and jumbled mer- 
chandise. This is something which jewelers 
do not often stop to think of when display- 
ing merchandise in their stores, or in- dressing 
their windows, but which is something that 
strikes the eye and sensibilities of the pur- 
chaser who knows what he or she is after 
and doesn’t like to see it jumbled up with 
entirely foreign merchandise which detracts 
from the beauty of the object the purchaser 
seeks. 

The lanterns and the lamps which are on 
display about this show room are lighted 
and are seemingly a part of the fixtures. 
The placing of merchandise in a setting very 
“Homelike” and not over “Storelike” makes 
it visible to the purchaser in the home atmos- 
phere. The merchandise is half sold because 
of the method of display. Jewelers can do 
well to consider these methods, and study 
these displays. They may be far from prac- 
tical for the majority of jewelry stores, but 
when the gift department enlargement time 
comes, they will be of some inspiration in 
the laying out of the plans for the new 
department. 





Variety is the Spice of Life 





HE manufacturer has realized that state- 
ment better than the jeweler who has a 
gift department. _The jeweler seems to hesi- 
tate about the assortment of merchandise in 
his gift department, but it is the variety 
which appeals to the woman customer. The 
jeweler must, of course, exercise care in 
selecting the merchandise for his department, 
but if he will make a large assortment of 
novelty goods there will be a spice to his de- 
partment which will bring customers. 

A goodly assortment of merchandise in a 
great variety of articles, all of which are 
good merchandise for the jewelry store, of- 
fered to the buying public, will result in one 
thing—women customers will get the idea, 

“Oh, So-and-So have such a wonderful as- 
sortment, you can surely get something 
there.” And the man hears it, and when he 


is “stuck” for a present for his wife, he will . 


remember her words and seek your store for 
inspiration in this wonderful assortment of 
merchandise. 

The idea of variety—something new—is a 
little hard for the jeweler because it means 
so much shopping among importers and man- 
ufacturers. It gets him out of the beaten 
track when he goes on a buying trip. He 
will go to strange wholesale houses where 
he will have to make himself known, but 
there he will find the merchandise which 
will appeal to his customers—something just 
a little different, something not like what 
houses from whom he is buying are carrying. 

Variety in merchandise in the gift depart- 
ment means work for the jeweler, or his 
buyer. It means a careful study of the mar- 
ket, keeping in close touch with the mer- 
chandise which the many wholesale houses 
are showing, and then carefully selecting the 
type of novelties which will appeal to the 
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jeweler’s customers. A jeweler who buys 
from a variety of importers, wholesalers and 
manufacturers is the jeweler who will have 
a more varied stock. 

It is very easy to get into a rut. Jewelers 
will have to be careful of this. They must 
have plenty of novelties for their customers 
so that their customers will not feel that, 
“Oh, you know what So-and-So has—let’s 
go to the gift shop—they always have some- 
thing new.” You can build up a reputation 
for carrying a certain brand of silver, but 
you cannot do this in the gift department. 
You have to carry an assortment which may 
make your bookkeeping heavier because of 
the number of houses you purchase from, but 
you will keep your customers and bring them 
back because—variety is the spice of life, and 
you will be offering this spice to your cus- 
tomers—you will be offering variety in mer- 
chandise in your gift department. 





Merchandise Appropriate for 
the Gift Department of 
a Jewelry Store 





ANY jewelers still consider gift mer- 

chandise is not very appropriate in the 
jewelry store unless it is of silver or of 
gold. To the jeweler who feels this way 
the field of gift merchandise has been rather 
limited. 

Pottery, china, glassware, leather goods 
and imported novelties of difficult classifica- 
tion but of such a type as to seem to belong 
almost exclusively to high class jewelry 
stores having an artistic clientele, have been 
the type of gift department merchandise 
handled. Now the craze for pewter and 
other metals such as brass, copper and 
wrought iron is slowly forcing the jeweler 
to add this line to his stock. 

The brass, copper, pewter and wrought 
iron line, or metal line, is an artistic one. 
Simple and also very intricately hand- 
wrought and decorated pieces can be obtained 
which will add to the attractiveness of the 
jewelry store display. The metal line is 
comprised of a varied assortment of useful 
and also ornamental products. The articles 
are necessities as well as luxuries. The 
price question is also favorably answered. 
The merchandise runs from cheap to ex- 
pensive and the items in the price range are 
so many that jewelers can stock a very at- 
tractive assortment within the price limits 
his buying schedule sets for him. 

Continental pewter-mounted colored glass- 
ware, executed by craftsmen of standing in 
Copenhagen, are most appropriate jewelry 
store gift department merchandise. These 
pieces of glassware come in reproductions 
of old pinch, liqueur and whisky bottles 
which can be featured by the jeweler as 
wedding gift suggestions, and also table- 
ware, compotes and bonbons with pewter 
deposit, which are always good jewelry 
store merchandise. 

Platinum china, a very attractive gift item, 
should also be considered by the jeweler 
when ordering gift department merchandise. 
The platinum finish is considered a perfect 
finish and guaranteed not to tarnish or 
scratch. Some platinum china pieces have 
gold linings which give a rich effect. May- 
onnaise bowl, sugar and creamer sets, bonbon 
dishes, celery dish, compotes, sandwich and 
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cake plates and also a complete tea set can 
be had in platinum china. A point which 
will interest jewelers is that this china is, 
“made in America.” 

It. is very easy to see that merchandise 
of this type will add to the jewelry store 
and not detract. The merchandise also 
makes excellent table and window display 
material. 

In the platinum china a complete table can 
be set, using silver, napkin rings, glasses, 
and the tea set and have the bonbon dish 
and the sandwich and cake plates in addi- 
tion. This display can be used on a table 
in the front of the store or in the window. 

At night, if you are using this inside table 
display, pull the table out into the store 
where it can be seen clearly from the door- 
way and arrange it so that a light falls on 
it. In this manner you can make your 
door work as an additional show window at 
night. 





The Bronzes of Ancient Classic 
Times 





T is hard to conceive the artistic beauty 

of the old classic Greek and Roman 
cities and their vast array of wonderful 
bronzes. Let us cite a few words from 
“The Artist’s Way of Working,” by Russell 
Sturgis (New York: Dodd, Mead & Co.): 

“The number of important statues in the 
great days of Grecian art was indeed enor- 
mous, such pieces being numerous in all 
important centers of Greek civilization; but 
under the Roman Imperial dominion the 
number was vastly greater, the old pieces 
being preserved (for as yet no wasteful and 
destructive break in the growth of civiliza-; 
tion had come into the antique world) and: 
new ones being constantly added to meet; 
the irresistible demands of the . Imperial ' 
system. 

“When it is said that there were more 
statues in Imperial Rome than there were 
living men moving in her streets we are to 
think of the hundreds ,of sculptures which 
gave rise to the saying as ‘consisting in. 
large part of bronze pieces; perhaps we are 
to think of them as being one-third at least. 
in this more precious material. Of all this: 
vast array, including many thousands of 
life-size and larger statues, many groups of 
heroic or colossal size, and an indefinitely 
larger number of statuettes, figures of ani- 
mals, and other highly decorative and artistic 
pieces—of all this vast accumulation of ' 
wealth, in which the provincial cities of the 
Empire were second only to Rome, the 
pieces that remain are so few that with the 
exception of a single museum Europe may 
be said to be without them.” 





Mrs. Rena Rosenthal, whose gift shop is 
at 520 Madison Ave., New York, is now on 
an extended business tour of the continent, 
renewing her contracts with the artists who 
supply her with gift objects. The shop 
has already received from Mrs. Rosenthal a 
shipment of Swedish pottery, and according 
to a recent communication she will bring 
back from the Scandinavian art centers a 
selection of Norwegian, Danish and Swedish 
creations. Mrs. Rosenthal has, of course 
included in her itinerary the bazaars of cen- 
tral and southern Europe. 
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Specials in 
Colored 
Glassware 
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Specials in 
Colored 
Glassware 
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The above come in Amber, Biue and Green Glassware. Immediate Delivery. Write for Price List. 


THE SAUL MANUFACTURING CO. | 


24 West 23rd Street, New York 
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: We Specialize in the Kind of Art and Gift Goois That High Class Jewelers Show with Pride 
= and Sell with Profit 
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A* array of interesting pottery is shown 
in Group No. 682. The center and end 


pieces are examples of Tepitz pottery, which 
line includes vases, bowls, bonbon dishes and 
The assortment includes about 


cracker jars. 


tical for lighting where a fair amount of 
light is necessary. The pieces as shown 
would make a very attractive console set. 

x ok OF 


There is always a charm surrounding brass 














Grouper No. 682—AN 


16 different pieces. The decorations are em- 
hossed, having applied gun metal color re- 
sembling inlays of metal. On the smooth 
parts of these bodies, completely covering 
the plain spaces, and also on some of the 
handles, a crackled effect in tan is used. Of 
the other pieces the one to the left of the 
center is a Spanish vase of vivid colorings, 
and the other to the right, a Brittany vase 
with its simple but charming decorations. 
x ok x 

Pewter ware seems to be gaining in tavor 
every day and many of the old pieces are 
heing reproduced by the present-day manu- 
facturers and many new innovations are be- 
ing introduced. Three delightfully distinc- 
tive pieces of pewter ware are illustrated in 
Group No. 683. The keynote is simplicity, 
as it usually is in this particular ware, but 
withal, the lines are charming. The com- 
pote or bowl is suitable for fruit or may be 
used as a cake dish. The candle holders have 
two branches each, which make them prac- 


INTERESTING DISPLAY OF 


PCTTERY FOR THE GIFT DEPARTMENT 

and copper, from the largest object down to 
the very tiniest article of decoration or util- 
ity. The coffee and tea sets displayed in 


of hand-hammered brass, copper 
trimmed. The pot is pewter lined and the 
sugar and creamer are silver lined. The 
hand-hammered tray is about 111% inches in 
diameter and of a very serviceable weight. 
The sets for both tea and coffee at either 
side are also hand-hammered brass, but with- 
out the copper trim. Gift ware of this kind 
is excellent merchandise for the jeweler 
seeking an interesting line of brass goods 
which appeal to women. 

* * 


set is 


An interesting new centerpiece is that 
shown in Group No. 685. It is one of the 
very latest pieces in table decoration, being 
an antique reproduction made in crystal in 
the form of a turtle. It is a flower bowl in 
which artificial flowers or cut flowers may 
he placed. This Myran turtle is a product 
which will fit into the jeweler’s gift depart- 
ment and should prove very popular with 
customers desiring articles which are artistic 
and exclusive. Lacquered pansies are shown 

















Groun No 


Group No. 684 are charmingly informal and 
one contemplates a cozy hour when a set of 
this kind is in evidence. The center coffee 








ce oa ete 











Group No. 


684—CHARMING COFFEE AND TEA SETS FOR DISCRIMINATING BUYERS 


. 683—ATTRACTIVE PEWTER WARE CONSOLE SET 


in the turtle. A large assortment of lac- 
quered flowers can be obtained to be dis- 
played or sold with the turtles. The vase 
and candlestick are of iridescent glassware 
of excellent cut and style. 

x x * 


An attractive desk set suitable for a man’s 
gift and one which would especially appeal 
to the masculine taste is shown in Group 
No. 686. The set illustrated is hand ham- 
mered, simple in design and very serviceable. 
With the growing popularity of brass and 
the realization that properly dusted and 
wiped with a damp cloth, then dried thor- 
oughly, at reasonable intervals, brass does 
not need continual polishing, desk sets are 
gaining in favor. The compote and vase of 
hammered brass in the same group are given 
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| DURAND < 
Sparkling Glassware 


Magnificence of color and purity of form—this delicacy of 
design with bold mastery of execution—are achieved by a 
deep understanding of Durand glass making. 


Durand Glassware has the conservative aristocracy of inlaid 
decorations made with colored iridescent glass worked into 
the original body while in the molten state, making an 
everlasting guarantee as to color. 


The hand cut crystal, delicately etched, the gleam of the 
Mother of Pearl or Spanish luster iridescent ware are the 


pride of every jeweler. «€ 
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VASES : “COMPOTES 
TABLE WARE Can eo ae ni ee LAMP VASES 
ELECTRIC SHADES a a a FIXTURE BREAKS 
Durand Art Glass Dept. VINELAND, N. J.. 
DELA CROIX & MONROE Dateline aie Miiailey-te the filming WILCKEN & FRESE 
225 Fifth Ave. Sinsdenestens 103 E. Pine St. 
New York Orlando, Fla. 
J. K. SANFORD McLAREN & CO. O. J. LAFAYETTE & CO. 
305 Tate St. 173 Blackstone St. 414 A South Los Angeles St. 
Greensboro, N. C. Boston, Mass. Los Angeles, Calif. 
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The lines represented in “Selden Selections” are logical opportuni- 
ties for Jewelry Shops seeking the addition of worth while mer- 
chandise. Delicate and beautiful in treatment and manufacture, 
their price makes them doubly attractive. 
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BRADLEY STUDIO 


SPICER STUDIO EARL W. NEWTON ASSOCIATES ULI 
Individual Shapes in Blown Glassware Mirrors of Merit gwd pong Novelties of a 
ousand Uses 
BYBEE POTTERY CO. TREITNER & FROELICH BEE-CRAFT 
Hand made in the foothills of the Hand Tooled Leather Objects Eecnent ane Child 
Conberlends. nus things for Children 
EAST INDIA ART CO. ELSIE PRINCE STUDIO 
THOMASSCHEDLER CO. Hand Chiseled Brass from the California Poppies, Cosmos and Asters 
The Gift Line of Distinction Mystic East COOPERSMITH ng co 
COWAN POTTERY POILLON POTTERY Quill Pens and Ostrich Fans 
Graceful Pottery in Exceptional Shapes Reproductions of Old Shapes and CORICE WOODRUFF STUDIO 
CEORCE R. WEST & SONS Original Designs Hand Colored Plaques 
E ; 
CALIFORNIA FAIENCE BARRELL & CO. 
— Cone Gaataed Distinctive Pottery and Tiles Morocco Pottery and Leather 
EUROPEAN SPECIALTY CO. 
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Exceptional Italian Importations 
TALAVERA IMPORTING CO. 
Mexican Glass 


ROGER WILLIAMS STUDIO 
Early Italian Reproductions 
















CRAFTSMAN STUDIO 
Specialties in Hand Wrought Copper 


PETER PERAZZO 
Alabaster, Italian Majolica and 
Peasant Ware 
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added charm by the graceful handles. 


vase is copper. trifimed. 
* 


* 2 


‘An array of interesting bowls and lamps 
are illustrated in‘Group No. 687. This ware 
is of bright black, with embossed decorations. 
The bowls. are suitable for flowers and in 
striking contrast to the variety of-colors of 
the.blooms. They also make striking flower- 
pot holders. As bases for lamps they are 
equally attractive and blend beautifully with 
the colorful parchment shades as shown. 
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of excellent posture. The finish of these 
book-ends is especially fine and of j@o 
color. The lamp base is beautifully wrought 
in elaborate design of_ Chinese character, 
and the shade is of heavy embroidered silk, 
made in a smooth tailored style. The effect 
is rich and in splendid harmony. Such 
items are indispensable to the high-class gift 
department. 
vs 

A varied assortment of brassware, con- 

sisting of console set, candlesticks and vases, 




















Group No. 685—FLOWER HOLDER, VASE AND CANDLESTICK IN PLEASING DESIGNS 
(See text on page 125) 


Such ware makes an instant appeal to the 
quiet taste, but is rich in beauty and charm, 
adding a distinctive feature to the home. 

x ok Ok 

Three very graceful figures for ornamental 
use are illustrated in Group No. 688. They 
are of solid bronze and of interesting pos- 
ture, indicating a perfect balance and sym- 
metry of outline. The pussy cats of various 
sizes may be used as door-stops. They, too, 
are of solid bronze. The workmanship and 
modeling is excellently done, giving a real 
feline expression to the pussies. Odd pieces 
of this character interspersed with the regu- 
lar items of metal in the gift department 
lend diversity and interest. 

x ok Ok 

The fancy glassware shown in Group No. 
689 is a real home beautifier. It consists 
of vases, compotes, tableware, lamp vases, 
electric shades and fixture breaks. It has 
the appearance of being hand painted, but 
it is not; every color is separately inlaid to 
form a decoration and made with colored 
iridescent glass worked into the original 
body while in a molten state. It is impos- 
sible to destroy the beautiful color effects— 
washing and polishing will only tend to en- 
hance its beauty. This ware may be had in 
various styles, shapes or colors, as well as 
the iridescent effects. This decorative line 
of transparent colors consists of yellow, 
green, blue, aquamarine, rose and ruby. 

x * * 

Bronze goods of superior quality and 
timely interest are illustrated in Group No. 
690. The present popularity of the ship 
model as a decorative item adds to the in- 
terest of the book-ends, depicting a ship un- 
der full sail on a turbulent ocean, while the 
other pair is entitled “Spring.” The figure 
in its graceful abandon is well formed and 


are illustrated in Group No. 691. There are 
also attractive copper pieces in this group. 
The smallest vase is hand-hammered brass, 
nine inches in height. The other is hand- 
hammered copper, trimmed with brass hands 
and cast brass handles. It is 16 inches in 
height. These may be converted into very 
attractive lamps. The console set is also 
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good thing for the store to run some adver- 
tising telling about thé things said by the 
folks with regard to the long-life of the 
articles and about the utility of the articles. 

This sort of advertising would be excel- 
lent for the gift department because of the 
fact that quite a considerable number of 
people are still under the impression that 
gift articles are short lived in both utility 
and in stability. 

Some information as to the things said 
by the people along this line could be put 
on placards and placed in the show windows 
of the store. Then with these placatds 
there could be put on view some articles 
similar to those mentioned on the placards. 
But, of course, all of the articles placed on 
view in this way should be strictly up-to- 
the-minute in every particular. 





Individuality in the Gift 
Department 


66 HAT’S the most important thing 
you’ve learned in conducting a gift 
department successfully ?” 

This question was put recently to a jeweler 
who has made a big success of the gift de- 
partment in his store. 

“T’ll tell you what it is,” the jeweler said 
in reply. “It is to everlastingly and con- 
stantly see to it that the department is 
distinctly individual and not just like the 
similar departments in other jewelry stores 
in the locality and not just like whatever 
exclusive gift stores there may be nearby. 

“And I’ve found in making the gift de- 
partment in this store distinctively individual 
that it is much the best plan for me not to 
pay too much attention to what competing 
gift departments and competing gift stores 
are doing. Every time that I get to worry- 
ing about what the other fellows are doing 
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hammered copper with brass trim. The tall 
candlesticks are of hammered brass. 





An Advertising Hint for the 
Gift Department 





would be a very interesting proposition 
for the manager of the gift department 
of the jewelry store to interview some of 
the people who had secured articles from 
the department in previous years as to how 
well the goods were holding up and how 
serviceable the owners were finding them. 
Then, after securing some worth while in- 
formation along this line, it would be a 


I find that my department is starting to copy 
them. I’m standardizing my department 
along the same lines as the competitors and 
so robbing it entirely of any individuality 
that it may have. Every time I do that sort 
of thing, business suffers quite a bit. 

“But when I don’t pay too much attention 
to the other fellows but do what my good 
taste dictates, I find that my department is 
distinct and different and the public realizes 
that it is distinctively individual and I make 
more sales as the result. 

“Don’t pay too much attention to the other 
fellow—that’s far and away the most im- 
portant thing I’ve learned in operating the 
gift department in this jewelry store.” 
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One diamond per lifetime vs. one gift per month 


Jewelry, watches and silverware ave large sales Efowever, you can sell more jewelry, if you get 
units—when you get them. Giftwares are not. people into the habit of coming to you whenever 
But you make sales and turn over your money they have to give presents. Ciftwares will do that 
faster. for you. 

















Don’t think of giftwares as five-and-ten merchandise, nor as adjuncts to a tearoom. 
Bristol giftwares have a relatively large unit of sale—$15, $20 and up. For when we 
say giftwares, we mean the high type of merchandise featured by Bristol: 
















2 Candelabra as Jewel Leeds Pottery Spanish Faience 
rystal Girandoles rees Capo de Monte Potter 
, 7 
Dresden Figures Ss Pious oul 2 vod Alabaster Clocks 
: amps 
ic eros Period Marble Majolica Ware Dresden Inkwells 
onemtian Glass Ash Trays French Ivory and _ Directoire Light- 
Waterford Lustres Chelsea Figures Bronze Figures ing Fixtures 





As a straight, out-and-out business propositicn, we believe you can do a profitable busi- 
ness in these Bristol importations. We therefore invite you to visit our New York 
showrooms and see this merchandise. It’s the most convincing display in New York. 


» BRISTOL COMPANY 


[mporters—Manufacturers 


Showrooms—154 East 55th Street, New York 
Factory—340-342 East 38th Street, New York 
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One of the New Janusch Line of 


Genuine Cast Brass Lamps 


comprising a large assortment of Table, Boudoir, Console, 
Bridge and Junior Lamps of exquisite beauty both as to. 
modeling and finish. 


Brass - Bronze and Wrought Iron Goods 





Ash Trays Door Porters Lamps Paper Knives 
Andirons Fire Sets Table, Floor and Sun Dials 
Book Ends Fire Lighters Boudoir Screens 
Candlesticks Fenders Mantel Ornaments Sconces 
Candelabras Girondols Medallions Toasting Forks 
Ceal Hods Hob Grates Match Safes Tea Caddies 
Cigarette Boxes Jamb Hooks Nut Crackers Vases 
Chestnut Roasters Lanterns Nut Bowls Wood Carriers 
Drapery Pins Lantern Brackets Parer Weights Wood Boxes 


Door Knockers 


Janusch Manufacturing Company 
282-290 East 135th Street, New York City 


Established 1873 Incorporated 1907 
SAMPLE ROOMS: SAMPLE ROOMS: SAMPLE ROOMS: 
180 New Montgomery St. Terminal Sales Bldg. Hibernian Bldg. 
San Francisco, Cal. Seattle, Wash. Los Angeles, Cal. 
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Crystalware in the Gift Department 


Nothing Else So Suitable for Summer Beverage and the Jeweler is the Logical Dealer to 





Supply It. 


























EAUTIFUL crystalware is perennial in 
favor. Styles and designs change from 
time to time, but people who admire dainty 
and lovely things, are not quite satisfied 
without an equipment of household furnish- 
ings and accessories for the table in choice 


that they had calls for them but had not 
stocked them. 

We have a valuable pointer here in that 
this is proof that it pays to keep in close 
touch with the trend of the season, to know 
what is being used, what is especially up- 
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crystal, says Emma Gary Wallace in the 
Manufacturing Jeweler. She continues : 

We may not always appreciate it, but 
there are certain articles in daily use which 
would not seem right or acceptable if made 
of any other material. Take drinking 
glasses, for example, or goblets or delicate 
stemmed ware. These might be made of 
silver, but that would scarcely be practical 
for every day or even formal use. A plated 
goblet would be heavy and disappointing, 
and solid silver ones are out of the average 
possibilities. 

The writer remembers one solid silver set 
of goblets in the home of a friend. They 
were fine and beautiful and dated back to 
colonial days. But bless you, she had to 
guard them for two had already been stolen 
by souvenir hunters who were more en- 
thusiastic than honest. 

A beverage never looks quite so inviting 
as when we can look into and through its 
depths. China is acceptable for hot drinks, 
but never for cold. Then the purity and 
brilliancy and beauty of lovely crystal is 
especially appropriate for many other uses 
such as perfume and cologne bottles, flower 
bowls, and many table dishes. 

At the present time, we are seeing a re- 
markable array of wonderful offerings of 
colored, etched gold and silver decorated 
and iridescent crystalware, and many fine 
numbers are shown in sets. The iridescent 
ware is especially in favor this season, and 
yet a Christmas shopper had to visit no less 
than eleven jewelry shops before she found 
iridescent salad plates of any kind or de- 
scription. Several of the others declared 


to-date, and what the hostess of the hour is 
likely to want. Then when we have put it 
in stock, the next thing is to let the public 
know what is being used and vhere it can 
be found. 

In cut glass, we get the richness and 


«ull who understand true crystal values. 
Such articles have a stability lacking in 
the more fragile glasswares, and for this 
reason, make an appeal to the practical 
minded individual. The lovely etched and 
copper-wheel engraved crystalware, the rain- 
bow tinted pieces, and the imported crystal 
novelties are all commanding attention, and 
trany of them are worthy of a queen. 

The jeweler is the logical one to stock 
ard carry such goods, for he can show 
them to advantage by means of mirror 
plated backgrounds, crystal show cases, and 
the environment of rich silver, beautiful 
jewels, and lovely art objects. 

One jeweler who specializes in crystal of 
the finest obtainable character, finds this de- 
partment exceedingly satisfying and profit- 
able. Through his interest in crystalware 
and in the correct use of it, through his 
displays and his advertising, he has definitely 
promoted the appreciation and use of valu- 
able crystal in his community. And it is 
his experience that wherever there is an 
appreciation of choice crystal, that there is 
also a real disposition to evaluate properly, 
silver and jewels. 

He illustrates this by telling of a lady of 
means who happened to notice a very lovely 
Bohemian glass powder and puff box which 
attracted her attention while she was wait- 
ing to be served. It was decorated in a 
ranner to give it a right to claim a place 
cen the dressing table of the most discrimi- 
tating woman, and was priced at $7.50. 
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sparkle of lovely jewels from the prismatic 
tints released in the cutting, and the newer 
cut glass offerings are exceedingly choice 
and charming. The clear, lead glass blanks 
and the artistry used in the cutting, and 
etching, awaken admiration on the part of 


She bought it, remarking as she did so, that 
it fitted in with the color scheme of her 
budoir, and that she would like a couple of 
cologne bottles to match it if possible. 
Before leaving the store, she decided that 
a toilet set of brushes, combs, etc., in silver 
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Completing the Trinity 
At First — 
L Shainin & Co. 


At San Francisco only 


Then — 
JL Shainin & Co. | 


San Francisco and New York 
And Now — 
I. Shainin & Co. 
At San Francisco, New York and Chicago 


ENTER: Chicago Showroom TIME: May Ist, 1926 


PLACE: The Stevens Bldg. (Room 1625), 17 N. State St. 


i a 
ge = ws 





ON DISPLAY 


1l-—Hand Carved and Ham- 4—Handsome Pewter Ware. 
mered Brassware. 5—Hand Wrought Copper. 


. : 6—Expressive Stone Ware. 
2—Rich and Colorful Peking 7—Unique and Colorful Pig- 


Cloisonne. - 
skin Chests. 
3—Brilliant Cinnabar 8—Porcelain in Unique 
Lacquer. Shapes and Colors. 


|. SHAININ 
& 
COMPANY 


Direct Importers 
of 
‘A Chinese 
. Art Wares 





SAN FRANCISCO CHICAGO 
268 Market Street The Stevens Bldg. (Room 1625) 
Corner Davis St. 17 N. State Street 
NEW YORK: 139 Fifth Avenue, betw. 20th & 2lst Streets 
NEW ENGLAND REPRESENTATIVES: 
The H. P. & H. F. Hunt Co., 41 Pearl Street, Boston. 


Purchasing Offices in China at SHANGHAI and PEKING 
“19 Years of Successful Merchandising” 


April, 28, 1926 
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Order NOW for the 
June Gift Season 


We're ready with newly arrived 
stocks of our Italian and Spanish 
giftwares to make immediate ship- 
ment of orders to meet the June 
gift-buying demand. But order 
now—don’t wait until sales are 
lost for lack of stock. 


If you’re near New York we urge 
a visit to our new sales floor. New 

dy merchandise is constantly arriving. 
Moreover, because of the great 
variety of our wares, it is almost 
impossible to show them com- 
pletely except in our New York 
display. 


Complete stocks of: Hand-tooled 
leather goods, Majolicas, Ceramics, 
Faiences, Peasant Pottery, Vene- 
tian Glassware, Viennese and Flor- 
entine Gilt Woodware, Florentine 
Basketry and Alabasters, Wrought 
Tron Antiques, Ship Models. And 


a new line of Spanish Art Wares. 


Member Eastern Manufacturers’ and Importers’ Ex- 
hibit. Next display at the Palmer House, Chicago, 
July 26 to August 7. 


Simondetti & Company, Inc. 
STOCK AND SHOW ROOMS 
12-14 West 21st Street New York City 


Pacific Coast: H. J. Payne, Furniture Exchange Bldg. 
180 New Montgomery St., San Francisco 
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would be the best foil for the rich blue of 
the powder box, and while she did not buy 
a whole set, she began building it up by 
purchasing hand mirror, brush and comb. 
In coming back later for additional pieces, 
she became interested in a sapphire and dia- 
mond ring which she did not buy. How- 
ever, it was interesting to note that her 
husband purchased this ring for her for a 
wedding anniversary gift, and one could read 
between the lines and be reasonably assured 
that he received a tip on the subject of what 
would be acceptable, at home. . 
It is obvious that all of the results of an 
initial sale are not manifest in a moment. 
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featured next month also as June is the 
beginning of vacations and the time when 
graduation gifts are being purchased. The 
iron bridge lamp to blend with the iron 
flower containers and stands will also be 
good for May display. Sewing sets, be- 
cause May is the month of preparation for 
the Summer wardrobe are also appropriate 
gifts. Trays are also good to show, and 
with them don’t fail to show either tea sets 
or luncheon sets. Wall pockets, appropriate 
for the sun parlor and the screened porch 
will appeal to women. 

Some of this merchandise will look attrac- 
tive in a window display, other articles will 
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FANCY GLASSWARE ATTRACTS ATTENTION IN THE GIFT DEPARTMENT 


(See text on page 127) 


It takes months or years, and sometimes 
then the whole story is not told. 

It pays to promote a knowledge of choice 
crystal, its value and decorative qualities on 
the part of the jewelry store clientele. Sales 
are bound to follow on these and other 
goods. 





Selecting Gift Articles for Dis- 
play Purposes During May 





ACH month, with its changing weather 
conditions brings a demand for dif- 
ferent merchandise. May is far more sug- 
gestive of Spring than is April, and calls 
for the use of articles which appeal to the 
housewife and the lover of flowers. Gar- 
dens are being started and some plants are 
being taken from the house out to the sun 
parlor or the screened-in porch to remain 
there for the rest of the warm months. 
Iron flower stands, jardineers, fancy flower 
pots, metal containers which fasten on to 
window sills or porch rails and support the 
weight of an ordinary flower pot, and low 
stands and stools for use on the porch 
should be on display. An attractive lantern 
for the porch light can also be featured. A 
varied assortment of glass bowls with flower 
holders can also be shown. Baskets for 
flowers, or for all the many uses which 
women can find for them are good to dis- 
play at this time. Lamps appropriate for 
porch or sun parlor can also be featured. 
Parchment lamp shades will be purchased 
for Summer use when the silk shade is put 
away until Fall to protect it from the heat 
and dust of Summer. Photograph albums 
will be good fer this month, but must be 


be best displayed in the store. For the iron 
flower receptacles and the bridge lamps fix 
a corner of the store near the front, if you 
have the space. Use a wicker chair and put 
a bridge lamp with parchment shade, an iron 
flower container, a jardineer, and a small 
taborette with a glass flower bowl on it all 
in a pretty group which is suggestive of a 
porch corner. 

Wall pockets will display to advantage on 
the sides of the window. Photograph 
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Dressing the Display Window 
for Decoration Day 


DECORATION *DAY comes at the end 
of the mofith: when the window dress- 
ing is leading into the month of June, with 
the warmer weather and the beginning of 
the display of real Summer merchandise. 
It is not inappropriate for a jeweler to 
dress his window. with a large American 
flag as a background, or to dtape the flag 
in the window. ,)Many a jeweler has noth- 
ing in his display window except a draped 
flag and a picture of Washington, the same 
as so often done on the Fourth of July. 
Other jewelers drape flags in the windows 
and show only a few pieces of gift depart- 
ment merchandise, keeping the color scheme 
of red, white or blue, or all three. The 
colorful flag is not a good display back- 
ground for gift department merchandise, and 
for this reason the less merchandise placed 
in the window with the flag the better. 
Articles which go best with the flag 
draped in the back of the window and 
either a black or red velvet ground ate 
pewter ware, colonial candlesticks, a small 
parchment shaded lamp, book ends of 
Washington’s head, an Indian, or some other 
patriotic figure, a writing set with the quill 
pen, a wooden ship model, some old pieces 
of pottery, and a dainty Dresden figure 
group of men and women in the old cos- 
tumes. Belt buckles from the: ‘jewelry 
counter can be added to this window, and 
also candle snuffers and a diary. 





The Prussian Government’s Amber 


Works Closed rE 


N the first of last November, Deutsche 

Goldschmiede-Zeitung so informs its 
readers, the Preussischen Bergwerks—und 
Hiitten-Aktiengesellschaften had already 
stopped activities entirely. This refers to 
the Governmental amber industry at Ko6nigs- 
berg. On that date the Minister of Com- 
merce, on inquiry by a member, informed 
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album, sewing sets, and trays and china tea 
or luncheon sets are good window display 
material. 

There is, of course, a large assortment 
of merchandise besides the articles already 
mentioned which can be used for May win- 
dow displays and which can bring the win- 
dows gradually into the display of June 
merchandise. The jeweler can use his own 
discretion in selecting additional -pieces. 


the Prussian Diet that such was the case. 
In 1914 the enterprise lost 800,000 marks, 
followed the next year by 1,567,307 marks. 
At its close the concern had suffered in all 
a loss of one and one-half million marks. 

The above does not refer to the amber 
works at Palmnicken and at Kraztepellen, 
the amber sorting and melting factories, 
which, in 1925, were employing a thousand 
persons. 
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‘Every day is a gift day 








ZA yt Quality Gifts 
Mail que at prices based on 


nts quantity production. 


a! ¥ os 
New York Office: 

E. H. Cores, Sales Manager 
225 Fifth Avenue ne” 


Craft | .)s 


INCORPORATEO ‘ A 
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Springfield, Mass. ’ i 


\ 

\" 
Los Angeles Representative: ge Is Ns; 
M. J. Lattie, Hotel Hayward ii 
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Candles sell candlesticks 


Nothing enlivens a silverware display like 
the colorful effect of candles. Nothing 








visualizes the attractiveness of a set of candle- Pa” im at 4 4 Be , 
sticks like candles rising majestically from x jn te 
. 4 iw seneodybs 








them. And invariably the customer wants 
both—the sticks and the candles. Two sales 
made instead of one! 

The high quality of jewelers’ candlesticks 
naturally invites high quality candles. Which 
means—Atlantic Candles. For these candles 
are truly beautiful! Hand-dipped; graceful; 
rich-colored ; snug-fitting ; pure-burning 
the candles recognized everywhere as the 
choicest for decorative and illuminative pur- 








poses. Judge, by the illustration, how 

graciously they accord with any setting! 

The 14%-inch candle is illustrated here. ; —" > 
And on it we make you this offer: Bronzes of Distinction 


One case of 14'%4-inch Atlantic Hand-dipped Candles : ’ 
(40 cartons to the case, 4 candles to the carton; in A dignity and charm otherwise unobtain- 
colors of 5 cartons each of daffodil, cream, old rose, : 5 : 

white, medium blue, green, pink and gold)— able may be added to your store by 


for $18.00 Pompeian Bronzes because of their 


Or—one-half case (20 cartons) for $9.40. These artistic value, workmanship and finish. 
candles usually retail at four for 90c. Use this ; " 
coupon at once for a quick shipment. To have bought them direct from the 
ya manufacturer and saved considerable by 
- ; tee ; 
A ANTIC Pl so doing, satisfies your sense of economy 
TL Pg The and a ready sale, because the price 1s 
Atlantic right. 


Refining Co. 
260 South Broad . 
Philadelphia. Catalog and prices sent on request 
lg ship me 


fco.d.).. AE ? 


“ail C2 O fable the 14% inch Pompeian Bronze Co. 


ill Atlantic Hand-dipped Candles, as 
advertised in April 28th Jewelers’ ; > 
Pal Circular. Also send me a copy of your ecient 
Yl booklet, “CANDLE GLOW Manufacturers of Artistic Bronzes 
Pd . 
OES Niece Set ob NE PO SEE eee ta ie isven We ee ke wS ° = e 
fh 225 Fifth Avenue Room 507 New York City 
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Window and Interior Displays of Gift Goods 


Attractive Arrangement of Merchandise by Countries of Origin and Periods Represented 





Will Mean More Sales 




















ERIOD furniture, houses and interior 

decorating are all the craze. The in- 
terior decorator and the furniture houses 
are cashing in on these crazes—but the 
jeweler? No, not as he can cash in if he 
will accept the opportunity. 

Much can be written about articles of the 
different periods, but that is not the idea 
of this article. This is written to give the 
jeweler an idea which he can easily work 
out from his stock in hand and his knowl- 





Once a month is too long a period and cus- 
tomers will lose interest. 

Leather, pottery, glass, woodware, alabas- 
ter, basketry,* wrought irons, come from 
Italy. An Italian window or interior dis- 
play can contain Gubbio ware, Naples ware, 
Deruta ware, Nove Bassano ware, Capri 
ware, Faenza ware, Peasant ware, Roman 
antique or Castelli ware, the Tuscany styles 
known as Florentina which include Della 
Robbia_ styles, Raphaellesque styles, Tic- 
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edge of the trend of fashion in art and gift 
department objects. 

The jeweler can run period windows in 
which he shows a small assortment of mer- 
chandise of that period, supplementing the 
window display with an interior display in 
some part of the store of larger objects 
which are not appropriate for the window. 

We have such a long number of periods 
and countries that the jeweler can go on 
almost indefinitely displaying classes of mer- 


chandise which he has divided off into 
countries and periods. 
There is the East Indian handicraft of 


brasses which make a wonderful window or 
interior table display by themselves. A 
window display and a table display inside 
the store will make a great drawing card 
for your ‘store. These windows can be kept 
in half a week, and should not be run two 
in a week. The idea, if taken up seriously, 
should be used not less than twice a month. 





THE GIFT DEPARTMENT 


chiolo styles, and Sesto ware, Sienna gilt 
wood, Venetian and Illuminated leather, 
Ilorentine gilt leather, a brown leather hand 
tooled in gold with designs Renaissance, 17th 
Century and Barco, and Medieval, Majolicas, 
ceramica, faiences and peasant pottery and 
Italian Dresden figures. There may be 
other articles the jeweler carries which can 
go into the list of Italian merchandise which 
he would display in his Italian window and 
interior display. Some jewelers may carry 
Italian prints mounted on fibre baskets and 
statuary and beaded bags and others may 
not. Those who do would include them in 
their Italian display. 

Spanish merchandise runs along the line 
of pottery in the majority of jewelry store 
cift departments. It makes a very attrac- 
tive display and a little goes a long way. 

France offers a wealth of articles which 
can be divided into periods if the jeweler 
knows his merchandise well enough, or can 


just be shown as French articles. Mirrors, 
brass replace sets, girondoles, lamp bases 
of all kinds, shell flowers, limoges dinner 
ware, perfumes in exotic bottles and pack- 
ages, toilet sets, leather articles, prints, 
etchings, candelabras, and many _ other 
articles in the way of novelties for which 
the French are so noted. 

Germany offers such a long list that we 
will not hesitate to omit articles as space 
will not permit a complete list. There are 
ship models, Black Forest pottery, dresdens, 
porcelains, pewter, brass, leather goods, 
bisque figures mounted for lamp bases, work 
boxes, dinner ware and earthen ware, bronze 
finished figures, and peasant pottery. 

Now for some of the “little countries” 
before we go on with England and America 
itself. 

Bavaria offers china novelties such as 
salt and pepper shakers in the forms of ani- 
mals, children, etc. Wicker and lace trays 
also come from this country. 

China offers porcelains, brass which is 
heavier than domestic brass and has a bell 
ring, cinnebar lacquer, pottery, cloisonne, 
teakwood, and the stones of which every 
jeweler knows, soapstone figures, and cam- 
phorwood chests. 

Japan offers Henoki (Japanese white 
wood) porcelains, pottery, brass, cloisonne, 
and Japanese lacquer in red, greens and 
black. 

Russia offers cloisonne. 

Switzerland offers musical articles such as 
atomizers of glass, wooden boxes; Thuya 
wood boxes, inlaid with rosewood, for many 
uses; pottery jugs, all these articles playing 
a trusical tune when moved. 

Holland offers pottery known as Gouda 
ware. 

Czecho-Slovakia offers crystal fruit 
luminers, novelty glass ash trays, powder 
boxes, and atomizers, candy jars and other 
items in a wide range of glass ware, and 
pottery, dinnerware and Flamingo ware. 

Denmark offers hand decorated pottery, 
and brass smokers’ articles, and desk sets, 
hand wrought pewter, and glassware. 

Austria offers glass beaded bags, sta- 
tionery items with petit point inserts, and 
fancy leather goods in the hand bag line 
and pottery. 

3ohemian glass must not be slighted in 
displays. 

Sweden offers glass also, something like 
Venetian glass, in vases, pitchers and bowls. 

England offers the following articles: 
pottery, porcelains, prints, leather goods, 
earthenware, brass, and a long list of other 
weli known items. 

The best way to handle the English dis- 
play is by periods. The first period which 
England felt is the Gothic, then the Renais- 





(Continued on page 156) 
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Seasonable Trip Books | Dh 


He Trip Agereary 
for *? 


Vacations, and 


Trips Abroad 















From $12 to $54 per doz., in large variety of handsome leather bindings and colors. 


Five titles: -—My Trip Abroad, My Vacation, Automobile Trips, Places Visited, 
and My Trip. 


Send for illustrated circular. 


A. L. REED CO.: § 


Makers of Reedcraft Leather Goods 
200 MADISON AVE. NEW YORK, N. Y. 


Entrance in 35th St. Arcade 





Lppenseerseneise 



































or — . _— 
- Extra Fancy Hand Decorated .$10.80 Doz. 

She Queen tea a Extra Fancy in Plush and 
Sn OS ere 21.60 Doz. 

° a ua Grade B Single Stripe Deco- 

os RMN ec cote te ue Geese 7.20 Doz. 

eo - A ra tae Grade B in Plush and Satin 
ee er Ee eee 14.40 Doz. 

Grade C Plain with Rhinestone 
a AL DE ttttetinnaseraceuees 3.60 Doz. 





All Cleos Are Packed in Individual Boxes and 














\ GIFT Display Cartons with Display Materials. 
‘FAVOR THOUSANDS ARE BEING SOLD 
We Were Unable to Supply the Demand During 
\ PARTY PRIZE November and December 
\ , A few Cleos in your window brings dollars 
to your till. 








Order now—a trial assortment of 2 dozen 


Subject to Return Within 30 Days If Not Sold. 
We Ship Only to Dealers with Favorable Rating in Duns. To Others C.O.D. or C. W.O. 


CARDINELL SALES CO., Montclair, N. J. 











The perfect combination of a Original and Genuine 








IN ONE 


apen when you need it, 
Models for Men and Women 





Trade Mark 


quality self-filling fountain pen 
and modern mechanical pencil. 
Pen point of heavy 14 Kt. solid 
gold. Pencil propels, repels, and 
expels lead with a simple turn 
of point; eraser and extra leads. 


1-11 West 47th Street 








ee 


“Twin-point” sells for: 
Black Ebony Finish $5.00, 
$6.50, $8.00, $8.50. Green, 
White or 18 Kt. Red Gold- 
Filled and _ Sterling Silver, 
$10.00. 


Reg. U.S. Pat. Of. Splendidly balanced and con- ss 
structed for years of service. 14 Kt. Solid Gold 
apencil when youwantit, soit vy rickets jeveter | Models, $55.00 
featured by all! Write for our Catalog! 


PEN-O-PENCIL CO. 


New York 
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Simple Display Aids for Gift Merchandise 


Suggestions That Will Help the Jeweler Attract Attention to His Show Window by 
Artistic Arrangement of His Stock 

















a 











EWELERS who have for so long dressed 

a jewelry window with velvet and a 
raised portion have tried to dress windows 
ior gift department merchandise in the same 
manner, and it 1s not as successful as it 
would be if another method were used. 

The jeweler who will have a little corner 
of his store room designated as his property 
room wiil be the jeweler who is on the 
road toward the up-to-date window. In 
that property room there does not have to 
be a mass of articles, as the idea first sug- 
gests to the jeweler’s mind. The list of 
articles depends upon the size of the window 
or windows. But from the following list 
the jeweler can select those which are most 
useful to himself and his store. 

A box square on the top surface (or 
rectangular if it fits your window better) 
with solid wooden sides about five or six 
inches in height. This box should be painted 
to smooth off the surface so that silk, velvet 
or table linen when placed on it will not be 
roughed up. This box will give the appear- 
ance of a luncheon table or a dinner table 
when properly covered and set with the 
articles which are to be displayed. It can 
be from two to three feet in dimensions, 
according to the window dimensions. 

A smaller box, of a straight line back of 
about a foot to a foot and a half, front of 
about three-quarters of a foot to a foot and 
sides about a half to three-quarters of a 
foot, cutting off the corners by the meeting 
of front and side ends in a straight line, 
making a six sided figure, will serve as a 
small table when placed against the back of 
the window. This box should be finished 
off with the low solid sides, the height de- 
pending upon the window, but preferably 
about five or six inches as it raises the 
articles displayed about the rest of the 
window display. 

Another box, or rather set of two boxes 
alike, which will prove very handy is one 
that is a triangle in shape and will fit into 
the rear corners of the window. This 
draped will make a very attractive setting 
for vases, lamps and other large articles 
which are not quite in keeping with the 
window display itself, but by being raised 
that little from the level of the real display 
are an attractive background for the display 
and also do not conflict. 

A very attractive manner of backing a 
window would be one used by a gift shop, 
also carrying some silver novelties and 
thereby having much more in common with 
the jeweler than some gift shops. This 
store has a double show window, one on 
each side of the entrance door. The general 
effect of the background is a paneled room 
side only the paneling goes up only about 
one-third of the way from the floor to the 
ceiling and is finished off so that in itself it 
is complete. In the center of each of these 


backgrounds is a door, formed of the panel- 
ing, and hardly distinguishable when closed. 
The door has a handle on the inside of the 
store and therefore can be easily opened and 
the window easily dressed and articles easily 
removed for the close scrutiny of customers. 
This background in the same wood finish as 
the interior of the store will prove a very 
good neutral ground for the display of 
almost any gift department article. 

A couple of very low teekwood stands 
and tables or bases for vases will prove very 
handy in the display of any oriental articles 
in the window. The article which is raised 
above the regular level of the window dis- 
play will stand out. 

The property room should contain a couple 
of white cloths or a table cloth and luncheon 
cloth for table displays, a few silk scaris of 
different sizes and colors for the other 
effects such as the six sided box which 
suggests a side table or a hall table, and a 
bridge or card table cover for displays of 
that type. The jeweler who wishes to go 
into it more deeply can carry a larger assort- 
ment of draperies. In this property room 
should also be carried an assortment of 
candles so that no candlestick displayed in 
the window will be without a candle of the 
proper color to blend with the color scheme. 
The room can also contain velvet of blood 
red, black and a pearl grey for window 
grounds. The change of the color of your 
velvet ground will help a lot in making your 
window more attractive, more arresting to 
the passerby. 

Paint all of your boxes a pearl grey or 
stain them the same color as the wood trim 
of your store and window. 

Having these few articles always on hand, 
and adding from time to time such other 
articles as you tind, through the use of these, 
are necessary, you will have the problem of 
window dressing simplified to a _ greater 
extent than you can imagine. 


Perfumes and Their Containers 
for the Gift Department 


HERE was a day when perfume was 
bought for itself alone and given as a 
present on its own value. Today, not so! 
Today perfume manufacturers and importers 
are offering even the cheapest perfume in 
dainty and colorful bottles, packed in attrac- 
tive boxes, while the expensive perfumes are 
packed in very beautiful bottles. Bath salts, 
for instance, no longer comes in a bottle with 
a big ball on it, but can be purchased in 
attractive bottles, tied with ribbons, and 
packed in dainty boxes. 
Jewelers who in their gift departments 
handle glass and china atomizers, powder 
boxes, perfume bottles, hand lotion bottles, 


toilet water bottles, etc., which can be pur- 
chased separately or in sets, should stock 
some perfumes. Sets are being*offered the 
jeweler today where a very attractive bottle 
of good perfume and an atomizer are packed 
in a most attractive box. 

In handling perfumes the jeweler may feel 
that he will not have enough customers to 
make it worth while—but his customers will 
be among men—and women. A man can 
give glass, china, silver and gold toilet sets 
or pieces, but that same man doesn’t want to 
waitk down to the drug store or the depart- 
ment store and buy a bottle of perfume to 
accompany his gift. He would much rather 
obtain it from you and have you pack the 
merchandise complete. He also feels that 
you will carry a good line of perfume and 
toilet water and that he can trust your judg- 
ment in all the merchandise which you carry 
as worthy of bearing your name. 

Jewelers can obtain the line of a good do- 
mestic manufacturer or importer who has 
perfume, toilet water, bath salts and even 
powders. 

The gift shop finds that the stocking of 
perfumes and toilet waters, in addition to 
the gift'department merchandising of the re- 
ceptacles, makes one work hand in hand with 
the other. But the jeweler must be careful 
to make a good selection of the brand he will 
sponsor, for his name will act as a sort of 
guarantee to his customers that his per- 
fumes will be as good as the perfume bottles 
and atomizers and the rest of his gift de- 
partment merchandise and jewelry stock. 

Alongside of the display of containers can 
be shown the novel bottles which hold per- 
fumes, etc. The display should be small, 
with no duplicates in it. The jeweler should 
realize that it is not what will sell his con- 
tainers, but what can be sold in conjunction 
with his containers. Of course, there will 
be sales where these novel perfume bottles 
will catch the eye and clinch the sale, and 
when the salesperson will ask if the customer 
is interested in an atomizer also, etc. But in 
the majority of instances, the toilet acces- 
sories stocked by the jeweler are an addition 
to containers and should be kept in this rela- 
tive position. 

These perfumes and toilet water, and other 
toilet accessories which the jeweler may 
carry, should be grouped in a very small dis- 
play in the showcase with the comb, brush 
and mirror sets, with the complete dressing 
table sets of any and all types, or with the 
odd pieces of glass and china for the dress- 
ing table. The jeweler should not carry 
more than one-sixth dozen of each toilet ac- 
cessory until he learns his demand, and even 
then his orders should not be over liberal. 
The jeweler should not overstock in this 
commodity any more than he should in any 
other line of gift department merchandise 
in his store. 
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THE BALTIC AMBER 


Finest Genuine Amber 


Necklaces 
and 
Chokers 


Largest Line 


of 
Cigarette Holders 


Handsomely Boxed 


Finest 
105 WEST 40th STREET 





Faceted Amberlite 
NEW YORK 





JUST ANDERSEN'S 
PEWTER 





Awarded Diplome d’Honneur, Paris Exposition, 1925 


And lis Surpassing Beauty 


What supreme and graceful elegancies are shown in 
Just Andersen's Pewter. And how thev enhance the 
sombre stateliness of the American homes. And, 
could you but see these lovely pieces as they stand 
in the 

Mandix Showroom 


you could scarcely believe them to be modern 
reproductions so perfectly have they captured the 
very spirit; the very feeling of the. charming old 
originals. And all with the mirrorlike polish. 
Every Piece Stamped 
Just Andersen’s Trade Mark 


MANDIX COMPANY 


210 Fifth Avenue, New York 


Novelties 
That Attract 
the Trade 


Y EW and different—are 
| the charming gift ob- 








No, 125 jects with which we 
Brass sifter pow have enlarged our attractive 
-p1 agai naa line. An evident exclusive- 
spring sifts pow- ness and a preeminence in 
der on puff. Easily workmanship are markedly 
en ee ae present in our metal, pottery 


and crystal ware, made up 
of recent importations and 
exclusive creations from our 
own. studios. 


Sales in your gift depart- 
ment will benefit greatly 
from the inclusion of our 
products. Write for your 
copy of our illustrated cat- 
alogue. 








RENA ROSENTHAL 


520 MADISON AVE. (near 53d St.) NEW YORK CITY 


Middle West Representative: Central and Southern Representative: 

E. D. LEAVITT, GILLMAN & YOUNG, 
Manufacturers’ Sales Service, 2117 Rai’'way Exchange Bldg., 
17 North Wabash Avenue, St. Leuis, Mo. 


Chicago, Il. 
New England Representative: 
MISS K. S. PAKER, 
110 Tremont Street, Boston, Mass. 





























The MOHR ART CO. 
16" Full Ship Models 


MAYFLOWER 

SANTA MARIA 6 Assorted 16 inch Full 
FRIGATE Ship Models - $48.00 
HALF MOON 

VENETIAN ARGOSY | Single Model - $9.00 
SPANISH GALLEON 

The Best of Design and Workmanship. Illustrated Catalog on Request. 


1475 Buckeye Street, TOLEDO, OHIO 
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Gift Suggestions Seen in 
H#letropolitan Salesrooms 












































A. 261—A novel box made 


of brass, which is covered in 


mosaic style with an inlay 


of turquoise matrix set in 
black enamel. This is only 
one of the many designs, this 
one being Swastika, 





A. 264—Lamps are as a 
rule made to suit women. 
This one is an exception, be- 
ing a man’s lamp. It is a 
combination of wrought tron 
and brass or nickel 





A. 267—Tobacco jar of Oriental compo- 
sition. A wide, hand-carved band of brass 
around the middle of the jar and a brass 
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A. 262—East Indian brass. These offerings come in numerous 
designs with red scroll or fancy patterns, hinged lid. and sides of 
beaten brass. 





A. 265—The materials of this clock set are exquisitely worked 
bronse and peach hued onyx marble cf the finest texture, creating 
a rich and charming effect. 





A. 268—Beautifully appliqued mirror. It 
affords an interesting contrast to the plain 
ones now so commonly used. 











A, 263—This knocker is 
known as the “Hancock 
Knocker.” It is a very dis- 
tinctive piece of solid brass. 


\Y 
gf 


x 


TE 








A, 266—A reproduction of 
of an Empire frame. It is 
made from pine cut in 
Plymouth, Vt. The subject 
of the painting on the glass 
in the upper panel will be 
recognized as the Coolidge 
birthplace. 





A. 269—A bowl of decorated Satsuma 


knob on the cover contrast effectively with ware. The background has the appearance 


the rest of the jar which is inlaid with tur- 


quotse matrix. 


of meerschaum and the decorations are a 


light tint of blue. 
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DAINTY and USEFUL GIFTS 
from JAPAN 


Take these hanging vases as an example of 
the charming difference of all Japanese gift 




















oe Console Set items. You will find that they will lure 
many people to your shop—because they 
consists of a pair of handsome wired candle a : ; 
: - ; : are attractive both in price and appearance. 
sticks 17% inches high, bowl of Metallic Bronze 
with fruit combination—wired for illumination, Send for our new 1926 catalog— 


tray of metallic bronze inset with heavy bevelled full of exquisite new gift items. 


mirror. Complete $26.50 e 
Taiyo Trading Co, Inc; 
J. B. HIRSCH COMPANY Sr sirname 
101 FIFTH AVENUE Japanese Goods, MADISON STREET 


Importers and Manufacturers sien tire shiggiieas 
New England Rep.—N. Masuda Co., 99 Bedford St., Boston. 


432 East 17th St. New York City 
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BO 


BANG) 


On 


No. 800A Bookends 


Ss 


Attractive Desirable 


Gifts in Brass ; 


WONG 


LAS 


SANG) 










ADIANTLY, the distinctive charm Ke 


At 
of wonderful coloring is expressed Ke B A R D 9 S 


and delicately glorified in the designs Re x 
shown in J. J. Hines Glassware. | Largest Line of Candlesticks, Candelabras, Door 2 
The assortment of 12 pieces illustrated ie Knockers, Flower Vases, Trays, Bowls, Console z 
above is specially priced from $33.00 Ne Sets, Etc, x 

to $72.00, according to design and Ke % 
color. Come in Jade, Blue and Orange. % Illustrated Catalogue on Request : 

% 

















J.J, HINES, Ine. | / BARD ART COMPANY | 
| ew ror LX 


: 4W 36th St. 
39 West ‘23rd Street, New York sania 
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Plan to Attend Summer Gift Shows 


Eastern Manufacturers and Importers, Kansas City Art & Gift Wares Association and Gifts 
Artwares & Novelties Association to Hold Big Exhibitions 





























Eastern Manufacturers and 
Importers to Hold Exhibit at 
Palmer House, Chicago, 
July 26 to Aug. 7 





HE Eastern Manufacturers’ and Import- 

ers’ exhibit, to be held at the Palmer 
House, Chicago, July 26 to Aug. 7, is ex- 
pected to excel any previous gift show held 
by the organization, and from present indica- 
tions there will be shown at this time one 
of the largest exhibits of gift wares ever 
shown. The display will include selections 
from a wide variety of high-class lines and 
is sure to be of particular interest to jewel- 
ers who have gift departments. 

In talking over the coming exhibition, 
George F. Little, managing director, said: 

“Can you imagine the thousands of buyers 
that will visit this show? No one can. Can 
you visualize the amount of business that 
will be done? No. And yet it is true that 
the Eastern Manufacturers and Importers 
can safely make this statement: “There will 
be more high-class merchandise shown at this 
coming exhibition than ever before. And the 
exhibitors have that unbreakable bond of 
confidence among themselves that they will 
show the best the world produces.’ 

“The patience and careful attention given 
to every item and the house showing same, 
has created a confidence among the buyers 
throughout the country that each and every 
member of this organization is in duty bound 
to be accurate in his statements and that 
quality will be the dominating factor. 

“The important feature of this show will 
be that many of the exhibitors will present 


their new creations, both foreign and do- ° 


mestic, together with other items, against 
which can be written, ‘Salability Proven.’ ”’ 


Kansas City Art and Giftwares 
Association to Hold Third 
Annual Gift Show at Hotel 
Baltimore, Aug. 16 to 21 





Kansas City, Mo., April 21—The Kan- 
sas City Art and Gift Wares Association 
has just announced that it will hold the third 
annual Kansas City Gift Show at the Hotel 
Baltimore during the week of Aug. 16 to 21. 
The annual gift show is fast becoming an 
institution in this section of the country, and 
this year’s event is expected to be the most 
successful one yet held here. 

The annual Kansas City Gift Show was 
inaugurated here three years ago, when the 
association was formed with a view to stimu- 
lating interest in gift merchandise and art 
wares in the middle west and southwest. The 
members of the association, realizing that 


buyers in these sections of the country have 
not been as well served in this line as those 
located in other districts, planned the first 
show, which was held very successfully here 
three years ago. 

One of the main functions of the local 
show is considered to be a means of serv- 
ing the gift merchants in the smaller towns 
of the west and southwest, merchants of all 
classes who would otherwise not be afforded 
of the merchandise for sale by the various 
manufacturers, since their respective sales- 
men do not call upon the shops in the smaller 
towns. 

Since the inauguration of the first show 
here, it has been found that the gift shop 
idea has spread from the comparatively 
small circle of exclusive gift shops to a 
point where the gift merchandise is stressed 
in stores of a great many different classes, 
including jewelers, florists, department and 
general stores, beauty parlors, milliners and 
even hardware stores. It was to create a 
buying opportunity for these various mer- 
chants in this district that the central mar- 
ket, or gift show was instigated. 

A great many of the buyers in this section 
attended the first gift show and bought goods 
for their immediate use and for their Fall 
and Christmas business. They were able 
to view any number of articles at this show 
which they could never have seen without 
making a much longer trip, to New York 
or Chicago. Thus, each visiting merchant 
was saved a great deal of expense and one 
or more weeks in time. 

While the first show was large enough to 
care for the then existent gift merchants, 
last vear found the ranks of merchants han- 
dling gift wares greatly enlarged, because 
the first show had caused a large number 
of previously disinterested merchants in 
various lines to consider and subsequently 
install gift departments in their stores. 

Hundreds of new buyers visited the sec- 
ond show here last year, and the advantages 
of the gift show have since been heralded to 
such an extent that buyers throughout this 
section of the country are said to be eagerly 
awaiting the third show, to be held next 
August, and compiling their lists of needs 
against that time, when they are expected to 
buy much of the stock for the ensuing year’s 
business. 

Much of the enormous growth of the gift 
idea in this country may be attributed to the 
wide-flung publicity in connection with the 
joy of giving which the industry affords the 
general public and the opportunity for addi- 
tional profits which the merchant is able to 
glean from the resultant favorable attitude 
of the public. In fact, the gift business is 
credited with having elevated many jewelers 
from the rut of stagnancy and put their 
stores upon a real paying basis. 

The Kansas City Art and Gift Wares As- 


sociation is this year inviting every merchant, 
whether a gift merchant or not, in the en- 
tire middle west and southwestern territories, 
to attend this year’s show: A special effort 
is being made to interest merchants, who 
have never operated a gift shop, in the pos- 
sibilities for additional revenue to be derived 
from such an installation, and to cause them 
to visit this show. A large number of such 
merchants attended the show last year who 
have doubtless added gift lines to their re- 
spective stores during this year. 

The officers of the Kansas City Art and 
Gift Wares Association are: W. C. Whit- 
field, president; Mrs. H. O. Peck, vice- 
president ; J. Gunther, treasurer, and Ada M. 
Kassimer, secretary. The executive board 
is comprised of the officers and A. F. French, 
Fred Sands and George Pearson. 

Miss Kassimer has announced that specific 
information may be had by addressing her 
office at 3309 Troost Ave., Kansas City, Mo. 

More specific plans for the Third Annual 
Kansas City Gift Show will be announced 
as soon as they have been formulated and 
approved. 





Fifth Annual Chicago Show to 
Be Held at Hotel Sherman 
Aug. 2 to 7 


Cuicaco, April 21—Among the early re- 
sponses to the announcement of the Gifts 
Artwares & Novelties Association that the 
annual Chicago Gift Show would this year 
again be held at the Hotel Sherman, August 
2 to 7, a great many reservations from buy- 
ers in far distant points have been received 
indicating a probable repetition of the record 
of last year when the attendance at the Chi- 
cago Gift Show exceeded that of all other 
shows held outside Chicago during the Sum- 
mer months. 

The attendance records of the Gifts Art- 
wares & Novelties Association, the organiza- 
tion operating the annual Chicago Gift Show 
at the Hotel Sherman, show a registration 
at the 1925 show of over 1,700 buyers, rep- 
resenting 39 States and including some buy- 
ers from points as far distant as Honolulu, 
far points of Canada and Australia. The at- 
tendance at corresponding shows in other 
cities at the same time of the year indicated 
attendance in limited numbers from States 
immediately adjacent to the State in which 
the show was held. 

Accounting for the popularity of the 
show which drew buyers thousands of miles, 
the executives of the association made this 
comment: “The annual Chicago Gift Show 
held at the Hotel Sherman has each year 
striven to extend its service to the buyer 
and develop for him new economies. The 





(Continued on page 156) 
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Comes in Black Solid Background with 
Bright Red Floral Designs 


No. 1028/7A—Toko Ware Cornocopia, 6 mene” 
1.50 


PES eee ie Nei OV en sais ota see 
No. 1028/7B—Toko Ware Cornocopia 7!% inches, 

DINCNUSE Co ecu Arete cos beesuksa weeds we 2.50 
No. 1028/7C—Toko Ware Cornocopia, 10 inches, 

ccc ee eis ctiekentesd week on $5.00 


No. 1028/36—Banko Ware, Cornocopia, assort- 
ment of six; three are 9% inches and three 
are eight inches, one parrot and other bird 
PRONE MNES iy oick i. kis ois eos oe Scheer $8.50 

No. 23/26—Fruit Condiment Set, in bright col- 
Sea ee a eee $6.00 


All Kinds of Small Attractive Giftwares 


Tr. D.GOM) 


Write Importer of 
for 3 East 17th Street Japanese 
Prices Goods 


New York 





L\ 
[avinité. 


The Vottery Metallique 


Worthwhile Gifts for 
the June Bride 


Lamps, Vases, Bowls, Novelties 
One Dollar Sellers 

















ART INDUSTRIES, Inc. 
295 Fifth Avenue —-. New Yeok 


Chicago Representative: W. C. Owen, Inc., 17 No. Wabash Ave, 
Los Angeles Representative: Shaw-Newell Co., 228 Stack Bldg. 
San Francisco Representative: F. C. Tuska. 150 Post St. 

















Gifts That Are Lasting 


Mother’s Day Graduation 

™ Highly Polished Hard Rubber 
Filigreed a8 Barnet Jade, Navy, Pan ard Mixtures 
Gold Filled 18 Karat Also Black Medels 
Solid Gold with 


Sterling i Y4” 18K Gold 
Filled Band 

$8.50—$50 [We No. 20-40-60 

Jewelers’ Circular Al Sizes for Men and 
Disc. ’ y Zz Women 

n o* $3.75——$7.00 

QO its t Jewelers’ Circular, Disc. 


Write for Descriptive Literature 
BEAUTIFUL WINDOW DISPLAYS 


. No. 2-4- 
Penographic Pen Co. “" Na yotiae 
































Reproductions of antique Italian Pitchers 
Jewelers! ITALIAN POTTERIES will complete your Gift 
Department. SEND for a $25.00 assortment to 
retail from 50c to $5.00 


THE GIFTS-BAZAAR 


225 FIFTH AVENUE, NEW YORK 


Miss E. D. Sanford Anne C. Wilmerding 








New York City 
\ Saumple 
Sy Co The Monthly Magazine 
‘ for the Gift Trade and 
\\ equest for the JEWELER 
XY alive to the growing necessity 

“\ for a GIFT DEPARTMENT. 

‘ GIFTWARES is the Picture Book 
of the Gift Trade—every issue 
crammed full of illustrations show- 
ing .the latest domestic creations 
and foreign importations of clever 
novelties, feature articles and stim- 
ulating sales ideas to help you build 
up a profitable GIFT DEPART- 
MENT. 

You Need This Magazine 


Send $1.00 today for a year’s 
subscription 


GIFTWARES PUBLISHING CO. 


1181 Broadway New York, N. Y. 

















Hand 


Hammered 


Brass Lamps 


With Hand Painted 
Parchment Shade, 
Ship Design 


Base can be had with or 
without shade. 


Complete, $7.50 


225 FIFTH AVE. 
NEW YORK CITY 





REED SALES CO. 








Manual of Diseases of 


the Kye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





The Optical Publishing Company 
11 John Street : : : : New York 
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Historical Essay on Ancient Lamps 








By A. C. Ridge* 








YHE ancients, who have enveloped in 

fable the history of almost everything, 
that lamps were first made by 
“Vulcan, supplied with oil by Pallas, and 
lighted by Prometheus.” This account the 
Greeks pretend to have received by tradition 
from the Egyptians. Without pursuing this 
uncertain enquiry into their origin, it will 
he sufficient to know that their use is of the 
vreatest antiquity. They are alluded to in 
some of the most remote periods of the 
history of the Scriptures: hence it has been 
asserted that all other nations have derived 
the knowledge of their utility from the 
ancestors of the Hebrews. Their use in 
ancient Egypt was carried to a considerable 
extent, for there was no rejoicing, no festival 
of any consideration at all, unaccompanied 
with illumination. At the sacrifice solem- 
nized at Sais the assembly was held at night; 
the ancients suspended before their houses 
in the open air, lamps which were filled with 
oil mixed with salt; a wick floated on the 
top, which burned all night; this solemnity 
was called the Feast of Lamps. Such of 
the Egyptians as could not attend to the 
ceremony thought themselves obliged to 
observe the evening of the festival, and in 
like manner burned lamps before their 
houses; thus on this night, not Sais only 
but all Egypt was illuminated. 

In the heroic ages public rejoicings were 
celebrated with illuminations. The Romans 
on their public festivals adorned the fronts 
of their houses with branches of laurel and 
rows of lighted lamps. Cesar, to give 
greater splendor to his triumph over the 
Gauls, went to the Capitol with elephants, 
carrying lamps. Individuals illuminated their 
houses with lamps upon their appointment 
to some public office in the State, or upon 
their nuptials. Lamps were usually placed 
in the tombs of the ancients. Sometimes, in 
the sepulchres of princes, men were em- 
ployed to watch the flame, and keep it per- 
petually burning. Instances are upon record 
in which the opulent at their death released 
by will some of their slaves from servitude, 
provided they occasionally attended to the 
testator’s sepulchral lamp. The will of 
Mevius is one among the many of its kind 
which have been preserved: “I set free 
Saccus, my slave, with Eutychea and Irene, 
my female slaves, on condition that each of 
them in their turn shall, from month to 
month, supply with oil the lamp which shall 
burn in my tomb.” 

A notion formerly prevailed that the lamps 
which have been preserved from the ruins 
of time were confined to sepulchral uses, 
and some antiquaries have maintained the 
opinion that the ancients had “the secret of 
making lamps that were inextinguishable,” 
alleging that several had been found burning 
on the opening of tombs 15 or 16 hundred 
years old; but these relations have long 
since been treated as fables. Passeri, who 
published engravings of a collection of 322 


*Hawksworth, Eyre & Co., Ltd., Sheffield, 
England, expert on old Sheffield Plate and Antique 
Silver. 


relate 


lamps belonging to the Museum at Pesaro, 
has written with considerable learning and 
ability concerning the use of lamps, and, in 
his classification of them, has arranged them 
into sacred, public, domestic and sepulchral. 
3ut though lamps were doubtless employed 
to all these purposes, yet to distinguish, 
cither by their form or their ornaments, the 
one kind from the other, to select those 
which adorned the temples of the gods, and 
gave brilliancy to the pomp of religious 
festivals and ceremonies, to determine upon 
those which were designed for domestic ac- 
commodation or splendor, or to point out 
the characteristics of those which illumi- 
nated the gloom of the chambers of the 
tomb, is an attempt which, however specious 
in theory, facts directly oppose; for the 
lamps which have been found in the houses 
of Herculaneum and Pompeii resemble, in 
their general character, those which have by 
some writers been supposed to have been set 
apart ior the service of religion, or appro- 
priated to the sepulchral chamber. The most 
ancient lamps were made of clay, and then 
hardened by fire; and as this was a material 
manufactured with facility, and at little 
expense, lamps of this kind always continued 
to be in considerable demand. Those made 
of bronze were in the next degree most 
common. They were also made of iron and 


glass; but few remain of the former kind, 
and still fewer of the latter exist in the 
cabinets of the curious. Pausaneas and 


Athenzeus speak of lamps of gold and silver. 
In the cabinet of the National Library at 
Paris is a magnificent antique lamp of 
marble, made to receive ten wicks. Lamps 
with one wick were principally used by the 
poor. Their lights were more or less 
numerous according to the circumstances of 
those who used them, or the purpose to 
which they were applied. 

In the Museum at Portici are lamps made 
to receive five, nine, 10, 12 and 14 wicks. 
Callimachus speaks of a votive lamp in the 
temple of Serapis which had 20 wicks; and 
Athenzus makes mention of another in the 
Prytaneum at Tarentum which had as many 


lights as there were days in the year. Lamps 
varied exceedingly in their form. Some- 


times they were shallow, flat, and circular 
or oval, with one or more orifices at their 
circumference to receive the wick, and with 
an aperture in the body of the lamp to 
receive the oil and to admit the air necessary 
to keep the flame alive; sometimes they 
were made tall and deep, assuming every 
shape, whether real or grotesque, which the 
artist could imitate or imagine. 

Their upper surface was for the most part 
ornamented with mythological or allegorical 
subjects in relief. When in use they were 
placed on standards, and on low tripods, or 
suspended from the wall or the ceiling or 
from stands designed for this purpose. 








C. P. Kelly & Son have opened a new 
jewelry store at 186 East Union St. 
Newark, N. Y. 
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How is the Stock in Your 
Gift Department Divided? 


OW is the stock of the gift department 

of the jewelry store divided? 

What percentage of the stock is in elec- 
trical goods ? 

What percentage is in vases? 

What are the quantities of other goods 
regularly carried by the department in stock ? 

It would he mighty interesting to the gen- 
eral public to learn something about the way 
that the gift department’s stock is divided 
and the reasons why the stock is divided the 
way it is. 

lor instance, why does the store carry 
such a comparatively large quantity of goods 
of some particular kind? 

And just how greatly is the store’s stock 
of goods in certain other lines increasing and 
just what is the stock increasing in these 
other lines? 

Advertising of this sort would, apparently, 
give the public some real inside information 
on the business of the department, and as ' 
the public is always tremendously interested 
in getting inside information about any of 
the retail establishments,:with which it is fa- 
miliar, it is evident that ’this sort, of adver- 
tising ‘would attract ntich attention from the 
general public and would be of very’ distinct 
help to the store itt building more business! 
and profits \; 

Also, this sort of résumé of ‘the stock, 
would be of help to the gift déprtment in 
seeing just where it was at and in'determin- 
ing whether or not its stock was properly, 
proportioned and all that ‘sort ‘of ‘thing. 

Secure this sort of a complete résumé of 
the stock of the gift “department now/— 
For. W: 








More Vases in the 
Gift Department 


oA HOME can neyer have too many, 
vases 

That might, appropriately, be one of the. 
slogans used by the gift department of the 
jewelry store in pushing its sale of vases. 

Really, the inspection of any up-to-date 
modern home reveals the fact that there are 
any number of vases in the home and_ that 
the majority of the vases ate, in constant 
use. But it is also noticed that, in many 
instances, the vases are old-timers that could 
be well replaced with new ones that would 
look better and make the entire home look 
much better. 

These points might be emphasized by the 
gift department of#the jewelry ‘store in a. 
special selling of vases. And in this selling, 
too, the department might call attention to 
the many uses to which vases can be put. 
in the homes. 

Vases in the homes can not only be used 
for displaying flowers but can also be used 
alone for ornamental purposes; they can 
be used in all parts of the home and when 
any part of the home seems rather bare and 
in need of ornament there is no better orna- 
ment obtainable than a vase. 

In selling vases it would probably be a 
good idea to sell collections of vases of 
varying kinds and varying quantities at prices 
that were less than the cost of the vases 
when purchased separately. 


Sell 











142 THE JEWELERS’ CIRCULAR \pril 28, 1926 


A Line of Fine Hall Clocks 
to Sell at Popular Prices 


Backed by all that the Name Herschede Implies 
and Guarantees in the Realm of Fine Clocks 








UTHORITIES on beautiful homes are saying: The Hall 

Clock must take its rightful place in the modern home. As 
a result, Jewelers will sell more Hall Clocks this year than they 
have ever sold before. 

To help you direct this current of public favor for Hall Clocks 
into your store Herschede has designed a special line of fine Hall 
Clocks to sell at popular prices. 

The Jr. line is composed of 7 styles, Nos. 308 
to 316 inclusive and Nos. 400 and 402. This 
line measures up to Herschede’s high standard 
in every respect. 

Re-Sale price range, $135 to $325. Pacific 
Coast prices approximately 10% higher. 





Order through a Herschede jobber or direct 


from the factory. 
We shall be pleased to send you a copy of our 
latest catalog upon request. 











A Charming 
Grandmother Clock 


With Westminster and Canterbury Chimes on 
Symphony Rods 


A line of 6 stvles possessing all the individual 
grace and charm of the old-fashioned Grandmother. 

Designed especially for those small, adorable 
homes now being constructed in large numbers. 

A wonderful Herschede value. Destined to 
become wonderfully popular because of small 
size, low price and beautiful design. 





Made only with 2-chime movement, West- rn 
minster and Canterbury, on 6 Symphony Rods. No. 316 
Re-Sale prices range from $140 to $160. Pacific ae 184 a 
Coast prices approximately 10% higher. Depth, 1052 inches 





THE HERSCHEDE HALL CLOCK 


N». 455 
ins CINCINNATI, OHIO 
Width, 13 inches NEW YORK SALESROOM A. I, HALL & SONS, Inc. 

Depth, 8 _ inches 586 Fifth Avenue, New York—Robt. E. Wilkes, Mgr. Pacific Coast Representatives, San Francisco, Calif. 


Burl Redwood Panel 


























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 








nection with their busizess. 








**Poster’’ Alphabet for Show Cards 





Slogans by 





By Joseph Bertram Jewitt 
Storekeeping Editor of THE JEWELERS’ CIRCULAR 


Written Expressly for the Jewelers’ Circular 

















fMHIS modern one-stroke “poster” is an 

ideal alphabet for all beginners at 
lettering. It allows endless opportunity for 
originality and does not tie the novice down 
to exact technical rules governing the exact 
size of letters and their spacing. As the 








NO, 


reader will see by studying the alphabet 
plate there are several designs of each letter 
condensed and extended. This choice elimi- 
nates all crowding of words. In other 


words where space is limited the letters are 
condensed and not the space between letters. 

The show cards illustrating this article 
are 14x18 inches, the lettering was executed 
with a No. 10 Red Sable brush. The light 
grey shading at the left of each letter was 





done with the same size brush. The start- 
ing of the first word with a fancy capital 
greatly enhances the appearance of the show 
card. In copying this poster alphabet it is 


important to use a brush that has been 
trained to work “flat.” 


Any brush may be 





l 


trained to work flat by dipping it well in 
the ink and working out flat on a smooth 
piece of card until it comes to a sharp chisel 
point. The hair will soon retain this shape. 
After using, rinse brush in clean water and 
press the hairs out flat between the fingers 
before placing away to dry. 

All capital letters are technically termed 
“upper case” and the smaller or common 
reading type are called “lower case.” It is 





important that horizontal guide lines should 
be drawn before attempting to copy these 
letters. The lower case letters should be 








three-quarters the height of the capitals. 
The lower case letters which extend above 
and below the body guide line are b d f gh 











ij k1lpt yz. They should extend about 
one-quarter the height of capitals. 

Holding the brush in the proper position 
for single stroke lettering is a decidedly 
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a 
America’s Most Beautifu locks! 
NEW HAVEN EASEL BOUDOIR 














Now Fitted’ With mitt | 
12-Day Jeweled Movements 
and 2 


Raised Gold Numerals 


on Dials 








OVAL BOUDOIR 
HEIGHT, 734 inches; WIDTH, 714 inches 
CASE, Antique Mahogany with Dark 
Panels. Dial 3% inches in width 





GOTHIC BOUDOIR 
HEIGHT, 734 inches; WIDTH, 7% inches 
CASE, Antique Mahogany with Dark 
Panels. Dial 3% inches wide 


12 Day Jeweled Movement and 
Raised Gold Numerals—List $24. 


also fitted with 
? 
SQUARE BOUDOIR Regular 12 Day Movement and 
- HEIGHT, 734 inches; WIDTH, 7'% inches Fancy Gold Dial—List $21.25 


CASE, Antique Mahogany with Dark 
Panel. Rich 3% inch Dial 
































THE tate Hees LOCK CO. 
hs la EW VEN ONN. 1817 


BRANCHES 
NEW YORK CHICAGO 
SAN FRANCISCO SUO) XO) e Fe) 
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Storekeeping Department 








simple operation. The position is exactly 
the same in which you would hold anything 
you write with, pen or pencil. Every be- 
ginner’s hand shakes at first for the simple 
reason he is not sure of his strokes but 
practice and determifiation alone overcome 
this fault. 

One of the most important things in 
learning show card writing is first to plan 
your work and then work your plan. A 
show card well begun is half done. The 
data or reading matter to bring the best 
results should be brief, particularly on win- 
dow cards. Make your slogans catchy and 
different. The card featuring “Costume 


ak. § ETS 
&. 


| NTimely Gitt- 
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Jewelry for the Spring Gown” is snappy 
and to the point. Also the card “The Bride 
Deserves a Perfect Diamond.” 

All these ideas were suggested by the 
editor of the storekeeping department of 
THE JEWELERS’ CIRCULAR. 

There are many things in life that one 
may derive a great deal of pleasure and 
profit from with very little effort if we will 
only attempt them. It is not absolutely 
necessary that we become expert at them. 
Show card writing is one of them. All it 
requires is a small investment for brushes 
and ink. 

The planning of a show card means of 
course the reading matter and pencil or 
chalk layout of the lettering. It is always 
a good plan to make two or three layouts 
on a piece of paper the exact size you in- 
tend to make your card. In this way, you 
will improve on your layout and _ spacing. 
A great many beginners at show card writ- 
ing are backward about using their own 
ideas in layout and reading matter, also in 
displaying their first attempts at lettering. 
Beginners at lettering should remember that 
their work never looks as crude to others 
as it does to themselves and that practice in 
lettering is the real stepping stone to 
success. 

Do not always expect immediate results 
from every show card you display. Many 
a time you will produce what you think is 
a special attractive card, but you fail to see 
the results it is bringing, but some time 


THE JEWELERS’ CIRCULAR 
afterwards a customer will come in and ask 
for one of those clocks you had in your 
window some time ago, or a set of those 
“heat-proof dishes” you had in your win- 
dow last Fall. The chief value of the show 
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cisely the same manner as you would a 
pencil. Remember when making circular 
strokes like in forming the letter “O” that 
the brush responds to the slightest touch. 
Therefore but very little pressure is neces- 
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Modern Foster Al phabet 
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A NEAT ALPHABET FOR CARD WRITERS 


card lies in the fact that it brings the pros- 
pective buyer face to face with the article 
to be sold and usually. leaves a_ lasting 
impression. 

The best results are to be had in practic- 








eos 


NO. 


ing of letters are kept within an inch and 
one-half to two inches in height. The hand 
should rest on the card_in the same manner 
as you would if writing with a pencil or 
fountain pen. The brush is held in pre 


membrances : 


sary to produce the shaded or thickest part 
of a letter. The brush should be constantly 
wiped out on a smooth piece of card each 
time it is dipped in the color in order to 
distribute the ink or color evenly through 






Pe 


the hairs also to keep the point of brush in 
a chisel edge shape. 
Poster lettering is used almost exclusive- 





(Continued on page 14°) 
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unos SAMUEL WEINHAUS Co 


SWISS WHOLESALE JEWELERS 


j 
' WATCHES SEND FOR OUR CATALOG 
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ROGERS 1847 
COMMUNITY 


AND 


STERLING 
SILVERWARE 





720-722 PENN AVENUE PITTSBURGH, PA. 



















surance for a full day and night 
window display. 








them protected will be sent to you. 





PROTECT YOUR WINDOWS ACAINST THIEVES! 


After ten years of experimenting the JEWELERS’ WINDOW PROTECTOR 


NOW—You can laugh at the window is now ready for you. 
smasher— 

NOW—You can leave a beautiful display A beautiful grill inside your window glass which lifts up out of sight in the day 
in your window overnight in com- time, and slides down and automatically locks at night. 
plete safety— 

NOW—You can get complete window in- This window guard operates ONLY from the inside of your store. 


Send us the measurements of your window and an estimate of the cost of having 


M. GOLDSTEIN & SON ““.rrssunan, penn 











LAN DOW BROS. Watches, Clocks and Silverware 


Also Watch Materials and Jewelers’ Supplies. 



















628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any Catalogue. 

“VY. be Be WHOLESALE ° 

Watch Glasses Diamonds, Watches, Jewelry Martin Gluck & Sons 
66 C RK O WwW N 93 Watchmakers’ and Jewelers’ Supplies 718 Penn Ave. Pittsburgh, Pa. 

















ESTABLISHED 1888 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 





GRAFNER BROS. 


818 Liberty Ave. (2nd Floor) PITTSBURGH, PA. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Trade-Mark Jewelry 


GOOD idea was constructively capital- 

ized by a retail jeweler, who exhibited 
a large placard in his window on which he 
pasted the reproductions of all of the trade- 
marks appearing on the different articles he 
sold. There were familiar trade-marks 
which are commonly advertised on certain 
kinds of silverware—trade-marks associated 
with belt buckles, rings and every kind of 
article handled by his store. They made 
quite a collection and represented a good 
window display. Furthermore, they served 
to impress his public with the fact that he 
carried all of the standard articles. He had 
no trouble in getting the co-operation of the 
manufacturing houses from whom he bought 
and his lay-out not only attracted attention 
but support. The same idea can be worked 
into a folder or a newspaper lay-out and is 
within the province of every retail jeweler. 
It also makes a _ good inside dis- 
play.—C, T. H. 


A Reputation Sale 


NEW note was hit upon in a ‘“Reputa- 
tion Sale” by a New England jeweler, 

who held 

through the newspaper 


such a_ sale, announced only 
and his display 
window. No cuts in prices were offered. 
No special inducements were advertised. He 
displayed and featured only articles well 
known or that stood the test and empha- 
sized in his display an advertisement that 
they were such. He used the opportunity 
to demonstrate that he sold nothing but the 
best and the very idea, quite in contrast 
with the sales being conducted by mer- 
chants in other lines of business, proved 
very helpful to his store —C. T. H. 


News in Your Advertisements 


AN interesting departure well observed in 
the business world is found in the de- 
partment store advertisements of the New 
York city. stores, especially those which 
have taken to featuring a portion of their 
daily newspaper advertisement as news. 
News after all attracts the reader’s atten- 
tion and holds that attention above mere 
announcements or statements. 

As a retail jeweler you have a wealth of 
opportunity to work news into your news- 
paper displays. In fact, if you run a regu- 
lar space, daily or weekly, vou can make it 
sought for by readers in playing up appro- 
priate bits of news helpful to your business 
and interesting to the public. 

For instance, a picture or even just a 
paragraph or two regarding the method of 
pearl-divers would arrest and hold attention 
in your advertisements. Or the description 
of the silver chandelier of some local church. 
Or a little story about some famous diamond. 
Or a fragment or two of jewelry history, 
particularly in the way of silverware. Or 
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you can make local news in printing a pic- 
ture of a loving-cup won in the city 
through some old-time tournament and by 
describing curious pieces of silverware or 
gold plate or jewelry—C. T. H. 


Think in Terms of Your Customer 


MULE was lost at one time and after 

every one in the village had given up 
the search the half-wit of the town volun- 
teered that he could find it. Half as a 
joke he was permitted and in due time 
brought back the mule. Asked by the older 
men as to how he did it he gave the simple 
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slant and to think in their terms when 
arranging his advertising, his window dis- 
plays and his sales plans.—C. T. H. 


An Inside Story About Watches 
A CLEVER tie-up with the above words: 

was accomplished in a window watchi 
display by one jeweler who devoted the 
entire window display to an assortment of 
watches, each displayed with the case 
opened to show the “inside.” This assort- 
ment of watches permitting the onlookers to: 


see the interior works was a contrast to the: 
usual conventional display and was completed 





No. 6 
(See text om pages 143 and 145) 


reply—‘I just thought to myself if I was 
a mule where would I go and so I went 
there. and found him.” : 

In a like manner the retail jeweler can 
put himself in the mental attitude Of his 
buyer and gain thereby. One _ successful 
jeweler who accomplishes this uses his odd 
moments when no sales are in progress by 
studying those who look in at his window 
displays. He observes their expressions and 
watches what features attragt most and 
those who hold attention best. At every 
opportunity he talks with his customers as 
much as possible and endeavors to get their 


in an 4ppropriate manner with this sign— 
“Thé inside story. To hear the rest of it, 
come inside.’—C. T. He” 





Cap: Can | pick you up? 

Gown: Dunno, what’s your rating in the 
strength test?—Black & Blue Jay. 

* * x 

Nurse: Twins, sir, as pretty a boy and 
girl as I ever laid eyes on. 

Father: I might have known it. Ever 
since I’ve been married all my expenses 
have doubled.—Cornell Widow. 
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Announcement 








WE take pleasure in 

announcing that our 
Mr. HENRY DAVIDSON 
is now visiting the watch 
factories of Switzerland. 








Henry Davidson 


51 Maiden Lane 
New York 








Newark Telephone Samples at 246 Fifth Ave., New York 
Mulberry 1116 Tel. Ashland 9600 


E. HUEBNER & SONS 
123 VAN BUREN ST. __ . NEWARK, N. J. 


Manufacturers of 


PEARL GOODS 


COLLAR BUTTONS ONE PIECE LINKS 
NURSES BUTTONS STUDS 
BUCKLES SLIDES 
DRESS BUTTONS 
We specialize in OCEAN PEARL 
Requirements for Manufacturers 
Write for samples and quotations 




















ARE YOU MOVING? 


If so 
Book Your Orders NOW to Avoid May Rush 


S. KRASILOVSKY & BRO. 


216 Centre St. New York 
Canal—8885-0824-0817 


Safes — Bought and Sold 
































Fairchild & Company, Inc. 


49 EAST 21st STREET 
NEW YORK CITY 


We Are Manufacturing 


Pencils and Kindred Articles in Gold and Silver in New and 
Exclusive Designs, and the “Fairchild’’ Gold Pens 


Interboro Medal and Badge Co. 


ANNOUNCES the removal of their offices and factory 
from 123 Fifth Avenue, New York, to 


32 EAST 22nd ST., NEW YORK 


on May Ist. 











BELLEEK 


Turkish Liners and Specialities 
for Metal Mounters, etc. 
PERLEE, INC. 
Mfrs. of “TRENTON BELLEEK” 
New Rutherford Ave., Trenton, N. J. 














The Protection Ring Guard 
Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow, White and 
Green Gold 


\S==7 The Lion Safety Pin Clutch Co, 


Pat. Feb. 26, 1917 100 W. 2ist St., Room 411, New York Pat. May 25, 1920 











Your Store Is Not 
Complete Without 
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Our Latest Creations 


Are Admired and Bought 
By the Best and Finest 
Jewelry Stores in the Country. 


J. R. KITTLER 


Encrusted Fancy China in 
Gold and Platinum Finish 


Wholesale Only 

CHICAGO OFFICE: 

2116 Hudson Ave. 
NEW YORK OFFICE: 








Reg. U. S. Pat. Office 


The Latest 








Mayonnaise Bow! in Gold or Platinum Finish 


THE GIFTS BAZAAR 
225 Fifth Ave. 


All inquiries must be sent 
to Chicago Office 





Retail Price $10.00 











THE BUYERS’ DIRECTORY 


Jewelers’ Circular, 11 John St., New York 
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Talks to the Clerks” 











Written Expressly for The Jewelers’ Circular 














HEARD a jewelry clerk complaining that 

the boss wouldn’t give him the raise in 
wages he asked for. I watched that clerk 
while he waited on several customers. Three 
out of five customers asked him questions he 
couldn’t answer and in each case he said, 
“Til go and ask the boss.” If he knew the 
business and the stock well enough so he 
did’t have to ask the boss so many needless 
questions, he would be more likely to get the 
right answer when he asks the boss for a 
raise. 

* * * 

Your employer goes to more or less meet- 
ings and conventions of jewelers and other 
business men. When he comes back he may 
try to impart to his clerks some of the ideas 
he has picked up at those places, or he may 
not. The chances are he doesn’t get much 
encouragement along that line. The next 
time he starts for such a meeting, why not 
ask him to make notes of any matters he 
thinks would interest you, and bring them 
to your attention when he gets back? If the 
request doesn’t cause him to drop dead, he 
will probably come home with something 
well worth your attention. 

* * * 

The only prizefighter I ever knew very 
well was Tommy Ryan, who for years was 
the champion middleweight of the country. 
Tommy managed a railroad show in his 
later years, and he told me he kept his men 
from missing the show train by fining a man 
$5 every time it happened. I think if Tommy 
had been managing a jewelry store he would 
have found some good method of getting his 
clerks to the store on time—but I am also 
sure that Tommy himself would have never 
been late. 

* * * 

When you walk into a store to buy some- 
thing, don’t you sometimes want to do part 
of the talking yourself? I do. I want to 
talk about what I am buying and I want to 
ask some questions. When I find a clerk 
who seems just as willing to listen as to talk, 
I am pleased. And that reminds me, that a 
man can sometimes get his idea across just 
by the way he listens. Frank Bacon acted 
in 1,290 performances of “Lightnin’” and he 
got his part across almost as much by the 
way he listened as hw the lines he said. 

* * * 

One of Will Rogers’ wise cracks is to the 
effect that “Everybody is ignorant, only on 
different subjects.” I don’t think I ever en- 
countered it in a jewelry store, but I have 
in some stores found clerks who seemed to 
he trying to see on how many subjects they 
could he ignorant. Such a clerk doesn’t 
generally stay long in any one place. The 
old poet, Thomas Gray, said, “Where igno- 
rance is bliss, ’tis folly to be wise,” but he 
would never have suggested that ignorance 
in a jewelry store could be bliss. : 

a 


I have heard a jeweler’s clerk kick about 


& 


going out collecting for the boss. He wasn't 
yaid to do that, he said. Well, | suppose he 
was technically right. And yet, a fellow is 
foolish not to take every chance to learn 
about all the ins and outs of the business if 
he ever expects to have a store of his own. 
Some day that young man is going to be 
obliged to make collections, and I hope is 
not so foolish as to think there is nothing 
about the work to be learned, that being a 
successful bill collector just comes naturally 
to one. 
* * x 

The total fire loss in the United States is 
around a billion dollars, and beyond doubt 
the jewelers take their share of it. If every 
clerk in every jewelry store sees to it that 
no fire ever eccurs through any carelessness 
or mistake on his part, that will at least put 
the blame for jewelers’ fires upon somebody 
else, and there will be less of them. A fire 
in your store may easily cost you a nice sum 
in loss of wages, or loss of a job. 

es 


Of course it is necessary for you to see 
a reasonable number of ball games during 
the reason, and you may be justified in ask- 
ing for some time off for that purpose, per- 
haps camouflaged by some other given rea- 
son. But—it does’nt show a very good 
sporting spirit to be willing to take time off 
and never to be willing to put in any over- 
time. 

* * * 

Your customer pays you for using your 
brains. The profit the store makes on the 
goods covers the information that goes with 
their sale. A customer ought not to have to 
pay you much money for simply taking a 
silver spoon out of the showcase and saying, 
“That’s a mighty good spoon,” quoting the 
price and boxing it up. Any schoolboy 10 
years old could learn in two days to do that 
as well as you do it. You are paid to ex- 
plain the quality of that spoon, how long the 
plating will wear, what the pattern is and 
who is the maker, why it is a popular style 
and whether it can easily be matched for 
further purchases. The more brains you use. 
the more you are worth to customer and 
to store. 

* * * 

Don’t wear a flower in your bottonhole 
unless you can wear a smile on your face. 
If you wear the flower and along with it a 
grouchy look, the inconsistency of the thing 
may make other people laugh, but it won’t 
make them like to do business with you. A 
grouch and a buttonhole bouquet go together 
about as well as a jazz band and a funeral 
procession, 

* * * 

Corra Harris, the writer, once said, as she 
started to discuss a certain subject by re- 
quest, “I can speak out of the abundance of 
my ignorance, unhampered by experience.” 
That sounds like what an occasional jewelry 
clerk ought to say when starting his selling 
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talk with a watch customer, or with a dia- 
mond prospect. 
x *k Ox 
Thomas Carlyle declared to the British 
Empire, “We cannot fight the French with 
300,000 red uniforms. There must be men 
inside of them.” Right you were, Thomas. 
And right a jeweler would be if he were to 
say, “I cannot sell the goods just because I 
have three up-to-date suits of clothes stand- 
ing behind my counters. There must be 
salesmen inside of them.” 
x ok x 


“What are you going to do with that 
bundle of JEwELERSs’ CrrcuLars?” I asked a 
clerk I saw starting for home at closing 
time. “The boss is sending them to my 
wife,” was the reply. “And she makes curl- 
papers of them?” I persisted. “No, she 
makes me read ’em,” said he. “She thinks 
I ought to study the business, and she told 
the boss if he’d let me have the papers, she 
would see that I spent my time reading ’em 
evenings. I guess she doesn’t think I’m as 
ambitious as I might be. But she’s got me 
coming all right. I’ll say that.” 

*k *k x 


When a jewelry salesperson can think of 
no better way of recommending or of com- 
mending a watch than to say, “That’s some 
watch, believe me!” there must be a shortage 
of intelligence, certainly a shortage of 
knowledge of the merchandise. When a 
clerk of years, or even only months, of ex- 
perience has not learned enough about what 
he is selling to be able to talk about it in- 
terestingly and intelligently, he must be on 
the wrong road. He ought to be working 
with his hands, if he cannot or will not work 
with his head. 





Poster Alphabet for Show Cards 





(Continued from page 145) 








ly for window display cards and if possible 
an illustration or cut of the merchandise 
advertised should be pasted on the card. 
The pages of THE JEWELERS’ CrrRCULAR offer 
many helpful suggestions in reading matter 
and advertising cuts or picture which are 
valuable for the card writer. A small pair 
of scissors with sharp points will be found 
very useful in cutting out pictures. A 
poster should be plain but bold in design. 
The reading matter or text should be brief 
so it may be understood at a glance. The 
colors should be warm in tone, pleasing to 
the eye and well blended. For instance as 
blue is cold color it should be used in com- 
pany with a little touch of orange or red. 
The composition should be carefully balanced 
avoiding any repetition in phrasing. 








“TJ hear Bill took a walk in the woods 
last night to sober up.” 

“Yes; and after bumping into half a 
dozen trees he sat down to let the procession 
go by.”—Notre Dame Juggler. 

* * * 


“Well—hic—if you’re Mrs. Jones, I wish 
you’d come down and pick out: your hus- 
band—hic—'cause the rest of us want to go 
home.”—Columbia Jester. wae 
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HE old system was a barbarous one 

and should have been discarded. It re- 
quires an excessively strong chime rack 
spring, makes an awful noise, and is very 
liable to get out of order. On the other hand, 
Barnsdale’s system is barely audible even at 
close quarters, and is unquestionably most 
reliable. The Scotch method of making the 
quarter rack raise the hour rack hook dur- 
ing the gathering up period, is quieter than 
the English method, but quite unreliable. 

Up to now we have been considering clocks 
provided with a warning arrangement which 
temporarily locks the striking train after the 
locking piece or rack hook has been raised, 
and which releases the train directly the tip 
of the lifting piece drops off the lifting pin. 

For many years some British makers have 
substituted a “flirt”? mechanism for warning 
in the case of musical and chime clocks. 
Briefly described, the action of the flirt is as 
follows. The lifting pin draws aside a rela- 
tively heavy club-shaped piece of metal con- 
trolled by a spring, which acts like a ham- 
mer when released. When released at the 
hour or quarter, the flirt knocks up the 
blocking piece or rack hook, and the chime 
or musical train is immediately set in mo- 
tion. The flirt mechanism saves very little 
in manufacture and is not particularly re- 
liable. Unless the rack spring is rather 
strong, the rack hook may fall again before 
the rack has had time to swing right back 
on to the snail. In the case of locking-plate 
musical clocks some makers provided a spring 
on the end of the locking piece, so arranged 
that when the latter is raised, the spring 
flicks out and rests on the hoop and so pre- 
vents the locking piece from falling into the 
notch again before the train has got into 
motion. The flirt mechanism has probably 
been abandoned in this country by now, but 
it is still found in many carriage clocks of 
continental manufacture. The © striking 
mechanism found on old Friesland clocks is 
rather troublesome to adjust and the time 
of striking may vary by several minutes 
from hour to hour. 

It is difficult to understand why British 
makers are so keen on retaining the bridge 


for the hour hand tube to ride on. The 
French and other continental makers rejected 
it long ago, and there appears to be no rea- 
son whatever for retaining it in this country. 
A bridge or an equivalent support for the 
cannon tube of a centre seconds clock is, of 
course, necessary, since the weight would be 
too great for the seconds pivot and cause the 
clock to stop if it were dispensed with. 

From about 1690, when the eight-day long- 
case clock and bracket clock were well estab- 
lished, we find makers devoting a good deal 
of attention to chime and musical movements. 
Early musical movements are now compara- 
tively rare, and the tunes played are generally 
unrecognizable by the present generation. The 
chief objection to musical clocks is that the 
owners very soon become tired of them, and 
this has resulted in many being converted 
into eight-bell chime clocks. From the earli- 
est times the tune was changed by moving 
the barrel lengthways in its pivot holes, to 
expose a fresh set of pins to the hammers. A 
musical barrel for a clock with seven tunes 
(one for each day of the week) and twelve 
or thirteen bells, requires about a thousand 
pins, and comparatively few men today have 
facilities for pricking and pinning such bar- 
rels at a reasonable price. The majority of 
the old chime clocks were rather deficient in 
bells, six being a common and average num- 
ber. There is something deadly dull and 
uninteresting about a six-bell chime. so a 
very large number have become converted 
into eight-bell chimes within recent years. 
With eight bells it is possible to compile a 
pleasing selection of tunes, but the novice is 
warned not to use the same bell twice in 
quick succession unless two hammers are 
provided. In musical clock work the best 
makers provided two hammers for the ma- 
jority of the bells, if not for all. This al- 
lows a good long period for the lifting of 
each hammer. A few isolated makers changed 
the tune by moving the hammer frame and 
bells instead of moving the barrel endways. 
This system involves a great deal of extra 
work and possésses no apparent advantage. 
In old work we generally find the hammer 
springs either horizontally or vertically below 
the hammers, but about the middle of the 





eighteenth century the present system of 
hammer springs became common in some 
districts. 

Of the four-bell chimes the most popular 
is the one composed by Dr. Crotch in 1793 
for Great St. Mary’s Church, Cambridge. 
The same chime is frequently erroneously re- 
ferred to as the Westminster chime, since it 
was adopted for the Houses of Parliament 
about sixty years later. The date 1793 is im- 
portant, as it contributes to the evidence that 
old chime clocks have undergone alteration, 
if they are found to have the Cambridge 
chime. 


For chime work the nearly hemispherical 
bell has been almost universally used. Mr. 
Carpenter states that it is quite impossible 
to obtain bells today equal to some of the 
old ones he has had through his hands. For 
hour bells the shape has undergone consider- 
able modification. It is common experience 
that some of the old, nearly hemispherical, 
hour bells of 200 years ago gave a wonder- 
fully penetrating, pure and lasting note, with 
a very light hammer. 


Such bells are a great contrast to more re- 
cent, somewhat angular, bells which produce 
a harsh note of short duration and spoilt by 
overtones. It would be interesting to deter- 
mine whether the general design and pro- 
portions of the clear penetrating bells used 
on French clocks would be suitable for the 
larger ones used in this country. The use 
of coiled steel wire or tape gongs is com- 
paratively recent. They were introduced 
originally by Julian Le Roy, the celebrated 
French horologist. for repeating watches. 
Very few old clocks were fitted with gongs, 
and probably not long before 1800. Today 
gongs are being fitted in large numbers of 
old clocks. To make the strike slower a 
warning wheel, with about 20 per cent. more 
teeth, is substituted for the old one. Tube 
movements are quite recent. They cannot 
compare with really good bell chimes, but 
are made in fair numbers to meet the de- 
mand for them. One objection to them is 
that they require a very clumsy case. Of 
recent years some of the less expensive chime 


clocks have been provided with rods in place 


of gongs. The proverbial “man in the 
street” might not notice the difference, but 
the rod is unquestionably very inferior to the 
gong. 

Hammer springs and buffers, as well as the 
general design of hammers, have undergone 
considerable modification since the introduc- 
tion of the eight-day movement. Some of- 
the early hammer springs were finally worked 
up and ornamented, but they very soon be- 
came very plain and purely utilitarian. The 
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early hammers used on the very good bells 
were shorter and lighter than those used to- 
day, the flattened head on a longer and 
heavier stem coming into use with bells of 
poorer quality. 

Prior to 1700 we find the strike-silent 
mechanism applied to bracket clocks. Ft was 
usually done by having a small knob at one 
side of the dial, so arranged that it moved 
the arbor of the lifting piece lengthways in 
its pivot holes, the position determining 
whether the lifting pin had any work to do 
or not. A more common system today is to 
actuate the mechanism irom an indicator in 
the arch. The movement ot this indicator 
causes the end of a lever to intercept the 
fall of the rack, or, if it has fallen, push 
it up again. For the ordinary striking clock 
the strike-silent mechanism is unnecessary, 
and very seldom, if ever, used. On the other 
hand, the chime-silent mechanism of a chime 
clock is a great convenience (to those who 
know how to use it without upsetting the 
sequence of the chimes) when the hands have 
to be advanced several hours. It is prob- 
ably never used at all, however, and might 
quite well be omitted except when specially 
ordered. Makers probably do not realize 
how little the average person thinks about 
such details. 

[THE END] 


A New Electrical Clock 


A® electrical timepiece known as_ the 

Bulle clock has recently been invented 
and many interesting claims are made for it. 
The clock is extremely simple in construc- 
tion, the parts being exceptionally few. It 
requires no winding by hand, by weights, by 
springs, or by electricity. It is claimed that 
the electrical parts of the clock constitute 
in themselves a real electric magnetic motor 
of high electrical output, because of which 
the consumption of energy required from 
the battery to operate the timepiece is, it is 
stated, 500,000 times less than the energy 
consumed by an ordinary 50-candlepower 
lamp. It is further claimed that the mech- 
anism is so strong and positive that it de- 
livers 150,000 times the energy produced by 
a watch mainspring. 

Among other claims are: (1) that it 
runs with absolute surety; (2) requires no 
maintenance; (3) has absolute precision of 
gait, due to perfect isochronism of the pen- 
dulum, irrespective of weather, temperature, 
position, or fluctuation in electrical voltage; 
(4) freedom from friction to a very negli- 
gible degree and is noiseless. There is no 
possibility of the electric contacts getting 
out of order, so the maker claims. The bat- 
teries are entirely concealed. The adjust- 
ment of the clock is easy, and it is claimed 
that when once adjusted, the clock stays 
adjusted. The clocks are made in attractive 
designs for the home. 














F. J. Cooper, Philadelphia, Pa., recently 
made an exhibit of rare European antique 
watches, some dating as far back as 1760. 
Cards were sent out to patrons inviting them 
to inspect the collection, which was loaned 
by Frank S. Moyer, of New York, On the 
card was illustrated a striking timepiece 
made by Bodier, of Geneva, Switzerland, in 
1810. 
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Geneva Observatory Watch Tests 





N’ 1925, the chronometric service of the 
observatory dealt with 163 chronometers 
(164 in 1924): one marine chronometer, 148 
deck-watches, applying for first class tests, 
six for second class, and eight complicated 
pieces. The 148 chronometers for the first 
class only are considered for the contests, 
and not even all of them, as these tests have 
produced 138 bulletins and, among these 138, 
24 chronometers have been registered two 
or three times. The contests of the class, 
therefore, include 114 chronometers only 
(115 in 1924). 

For the second time the class of Industry 
and Commerce of the Society of Arts has 
this year instituted two series of parallel 
contests: one, Contest A, for pocket chro- 
nometers up to 43 mm. size; the other, Con- 
test B, for deck chronometers, larger than 
43 mm. 

Calculations, however, are made on the 
same formula, corresponding to the unat- 
tainable maximum of 1,000 points. But, in 
view of the difference in the size of the 
chronometers, the requirements for obtain- 
ing prizes are more severe for pieces sub- 
mitted for Contest B than for those sub- 
mitted for Contest A. And, in spite of this, 
the best result among the 114 contestants 
was obtained by a pocket chronometer run- 
ning in Contest A, which reached 846 points. 
This is almost a record for chronometers of 
this caliber. 

Out of these 114 chronometers, 53 were 
registered for Contest A, and 61 for Con- 
test B. As to the participation of the vari- 
ous manufacturers and adjusters, we find in 
Contest A, five manufacturers and nine ad- 
justers; in Contest B, four manufacturers 
and seven adjusters. But, in the Series Con- 


tests, in which only such contestants par-* 


ticipate which have manufactured or ad- 
justed at least five chronometers, we find in 
Contest A, only three manufacturers and 
three adjusters; Contest B, two manufac- 
turers and four adjusters. 

In comparing the contests of 1925 to those 
of 1924, considerable progress is found in 
Contest A, and a slight setback in Contest B, 
although, on the whole, the results are really 


satisfactory. : 
Isolated Pieces. 


Contest A—53 pocket chronometers. 


Points: Manufacturers and Adjusters: 
First Prizes 
846 Patek Philippe & Co., Wehrli. 
798 Patek Philippe & Co., Modoux. 
Second Prizes 
774 Patek, Philippe & Co., Golay-Audemars. 
767 Vacheron et Constantin, Olivier. 


761 Patek, Philippe & Co., Wehrli. 


759 Mfg. of Nitons watches, Wehrli. 
755 Vachercn & Constantin, Olivier. 
750 Vacheron & Constantin, Olivier. 


Three Third Prizes of 738 to 722 Points. 
26 Honorable Mentions, from 716 to 601 Points. 
Contest B: 61 deck chronometers. 


Points: Manufacturers and Adjusters: 
First Prizes 
839 Lengines, Perret. 


834 Logines, Perret. 
833 Patek, Philippe & Co., Wehrli. 
833 Vacheron & Constantin, Olivier. 
816 Patek, Philippe & Co., Modoux. 
809 Longines, Perret. 
Second Prizes 
799 Longines, Perret. 
794 Patek, Philippe & C€o., Modoux. 
789 Patek, Philippe & Co., Golay-Audemars. 
789 Patek, Philippe & Co., Wehrli. 


783 Patek, Philippe & Co., Golay-Audemars. 
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a5 
770 


766 


Longines, Perret. 
Patek, Philippe & Ce., Modoux. 
11 Third Prizes from 762 to 727 Points. 
24 Honorable Mentions from 722 to 611 Points. 
Contest of Series 
Contest A. Manufacturers: 
1 First average prize, 783.4 p., Patek, Philippe & 
Co. 
1 Second average prize, 741.4 p., Vacheron & Con- 
stantin. 
1 Hon. Mention, 673.6 p., Mfg. of Niton watches. 
Adjusters: 
1 First average prize, 746.6 p., Wehrli. 
2 Second average prizes, 741.4 p., Olivier 
739.6 p., Modoux. 
Contest B. Manufacturers: 
2 First average prizes, 810.2 p., 
804.2 p., Patek, Philippe & Co. 
Adjusters: 


and 


Longines, and 


1 First average prize, 810.2 p., Perret. 

2 Second average prizes, 778.6 p., Modoux, and 
761.0 p., Wehrli. 

1 Third average prize, 729.6 p., Golay-Audemars. 


SPECIAL PRIZES 
PRIZE OF AVERAGE DAILY DIGRESSION 

Contest A: to No. 40: + Os. 11, Patek, 
Philippe & Co. (adjuster: Wehrli). Con- 
test B: to No. 155: + Os. 11, Longines 
(adjuster: Perret). 

PRIZE OF AVERAGE RUNNING 

Contest A: to No. 139: + Os. 27, Va- 
cheron & Constantin (adjuster: Olivier). 
Contest B: to No. 147: + Os. 02, Patek, 


Philippe & Co. (adjuster: Golay-Aude- 
mars). 
PRIZE OF GENEVA MANUFACTURERS TO 


BEGIN NER-ADJ USTERS 


Prize of the first bulletin to first class 
observatory tests (100 Frs.) to Messrs. Bie- 
ler and Renevier (pupils of the School of 
Horology. 

GUILLAUME. PRIZE 


Again in 1925, the Society of United 
Hairspring Manufactures have put at the 
disposal of the Geneva Observatory, as well 
as the Neuchatel Observatory, a sum of one 
thousand francs, to be used for rewards to 
adjusters who have obtained the best results 
at the annual contests. The same as in 1924, 
the observatory decided to divide this sum 
of one thousand francs into four prizes (400, 
300, 200 and 100 Frs.), to be awarded to 
the four adjusters coming out ahead in the 
series contests, but by uniting their best re- 
sults on the whole of the two contests A 
and B. 

This results in the following averages for 
the five best adjustments : 

First prize, 810.2 points, D. Perret. 

Second prize, 798.2 points, H. Wehrli. 

Third prize, 786.6 points, F. Modoux. 

Fourth prize, 765.4 points, E. Olivier. 








Why Study? 
The more you study, the more you know. 
The more you know, the more you forget. 
The more you forget, the less you know. 
So why study? 
The less you study, the less you know. 
The less you know, the less you forget. 
The less you forget, the more you know. 
So why study? 
When bigger fools are to be had, colleges 
will get them. 
* * x 
Houdini, ah, there is a name to conjure 
with.—Dartmouth Jack o’Lantern. 
* * * 
An apple a day keep the fruit growers 
in cigarette money.—Colby White Mule. 
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A jeweler’s work bench built to withstand many 
years of hard work—and better still to do twice the 
work you expect. 

The top is reversible—this doubles the wear—and 
it’s made of close grained hard maple, with a heavy 
coat of flint-like shellac. You can’t get a first class 
bench unless first class material is put into it. 

Poor material looks about the same as good—but 
only while it’s new—good material pays the dividend 
long after the price is forgotten—but— 


It Costs No More Money 


Yet in addition to this expensive material it has the extra large 
drawer, the non-rustable pan, the hardwood file pin and the 


arm rest. ; ; : 
Truly a most notable achievement in bench making. A real 


sturdy piece of furniture for the workshop. 
Get the Illustrated Catalog Free 
° 23 B-BN-E Walker St. 
Leiman Bros. * *xew york 
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The back and 
front of this 
bench are the 
same. When 
one wears out 
the other side is 
new and ready 
to begin work 
all over again. 
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By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 
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{Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of April 20, 1926 





1,581,152. ORNAMENTAL CHAIN. JouN An- 
tHony, Attleboro, Mass. Filed March 28, 
1925. Serial 19,182. 2 Claims. 


In a chain of the character described, a body 
comprising transversely ‘disposed parallel wires 





provided with interengaging loops forming longi- 
tudinal series of openings and having their free 
ends disposed to ccnstitute marginal cores extend- 
ing lengthwise of the body, and helical wires sur- 
rounding the cores comprising helics extending 
through the openings. 


1,581,452. WATCH STAND. Epwarp H. Kreu- 
BIEL, Ottawa, Ill. Filed Feb. 28, 1923. Serial 
621,897. 1 Claim. 


A device of the character described comprising 
a substantially pyramidal casing, means for sup- 














porting a watch upon one side wall of said casing, 

and electrically operated means, including a switch, 

for illuminating said watch upon the operation of 

said switch, said switch being provided with a 

hand grip extending upwardly from the apex of 

said pyramidal casing. 

1,581,547. CASE FOR CIGARETTES AND 
OTHER .ARTICLES. <Arruur _ Francis 
Rowe, Leatherhead, England. Filed Nov. 17, 
1924. Serial 750,405. 2 Claims. 

In a case for cigarettes and other articles, a 
spring suppcrted and controlled clip consisting of 

a transverse retaining bar of relatively thin metal, 





side pieces bent downwardly at right angles to the 
bar and parallel with the sides of the case and a 
pair of springs one for each side piece and each 
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consisting of a blade spring held at one end to 
the side of the case, the other end engaging the 
free end of one of the side pieces of the retaining 


bar, as set forth. 


1,581,822.. BELT BUCKLE. Cuartes F. Warben, 
West Boyleston, Mass., assignor to C. A. 
Marsh & Co., a Co-partnership comprising 
George L. Shepardson and Frank C. Rounse- 
ville, Attleboro, Mass. Filed April ‘11, 1925. 
Serial 22,269. 6 Claims. 

A buckle having a bcdy portion, a clamping 
gripper pivotally mounted in said body, said body 
having an opening therein, opposite-turned notched 
marginal flanges about said opening, a removable 





insert having parts extending into said notches, a 
locking member slidable over said flanges to retain 
said insert in set position therein, said member 
having a lip against which the gripper binds the 
belt in the buckle and having an abutment for 
limiting its entering movement on said flanges. 


Designs 


69,930. CLASS RING. Anvers H. ANDERSEN, 








Poughkeepsie, N. Y. Filed Jan. 27, 1926. 
Serial 16,307. Term of patent 14 years. 
69,946. RING. Ranpar H. 


Jones, Indianapolis, 








Ind. af, 1923. Serial 


Filed Sept. 
Term cf patent 3% years. 


7,348. 





UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said <Act.] 





Trade-Marks Published April 20, 1926 
Ser. 227,778. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Cross & BeGuetin, New 
York. Filed Feb. 25, 1926. 
“Crobeg’’ coined from applicant’s corporate 
name. 
Particular description of goods.—Watches, 
Watch Movements, Watchcases, and Parts for 
Watches. 


Claims use since June 15, 1925. 
Ser. 228,499. (CLASS 27. HOROLOGICAL IN- 


1 


15: 


oy 


STRUMENTS.) Sears, Roesuck 
Chicago. Filed March 11, 1926. 


LADDIE 


Particular description of goods.—Watches. 
Claims use since Dec: 23, 1925. . 
Ser. 228,699. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Srtrepnen R. Horrman, do- 
ing business as Hoffman Watch Co., New 
York. Filed March 16, 1926. 


ORLINS 


Particular description of goods. — Watches, 
Clocks, Watch Movements and Parts Thereof, and 
Watchcases. 

Claims use since February, 1925. 


[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 


& Co, 








.THESE REGISTRATIONS ARE NOT SUB. 


JECT TO OPPOSITION. 
Issue of April 20, 1926 


212,012. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Itirnots Watcu Case Co., Elgin, 
Ill. Filed Nov. 23, 1925. Serial 223,724. 


ARLINGTON 


Particular description of goods.—Watch 
ments and Watchcases. 
Claims use since Oct. 14, 1922. 
212,018. (CLASS 28. JEWELRY AND PRECI- 
OUS-METAL WARE.) ForstNER CHAIN 
Corp., Irvington, N. J. Filed Oct. 27, 1925. 
(Serial 222,375.) 


omen 


deseripti.n of gocds.—Ornamental 
Braclets, Scarf Pins, Cuff 
Links, Collar Buttons, Shirt Studs and Buttons. 
Pocketknives, Lockets, Pendants. All made of or 
plated with precious metal. 

Claims use for not less than one year. 


Move- 


Particular 
Chains, Finger Rings, 





212,019. (CLASS 28. JEWELRY AND PRECI- 
OUS METAL WARE.) Jewet EMBLEM 
Mra. Co., Chicago. Filed Sept. 21, 1925. 
Serial 220,540. 

Ne 
oa 
es 
idee oa pid fey 3 , hy ~ 


Particular description of goods.—Class Pins and 
Finger Rings for Personal Wear, Fraternity 
Crests, Badges of Honor, Emblems, Sorority Pins, 
Prize Medals, Lodge Pins, Society Pins; Jewels— 
Namely, Cut and Uncut Stones; Charms, Finger 
Rings, Fobs, Convention Badges, Enameled Buttons 
for Personal Ornament, Automobile Radiator 
Plates and Ornaments, Lapel Buttons; Pocket 
Coins Usually Designated as Lucky Pieces; Medal- 
lions for Personal Wear, Cuff Links, Key Tags, 
Scarf Pins. All Made of or Plated With Precious 
Metal. 

Claims use since May 1, 


1920. 


Trade-Mark Registrations Granted 
April 20, 1926 
211,702. SEPARABLE CUFF BUTTONS. J. V. 


PitcHerR, doing business as V. Pilcher 
Mfg. Co., Louisville, Ky. 
Filed Feb. 28, 1925. Serial 210,315. PUB- 


LISHED JUNE 23, 1925. 











156 


211,710. STRINGS OF PEARLS AND REPRO- 
DUCTIONS OF PEARLS OR IMITATIONS 


THEREOF. L. Hetrer & Son, Inc., New 
York. 
Filed July 25, 1924. Serial 200,495. PUB- 
LISHED JAN. 5, 1926. 


211,846. FINGER RINGS AND FINGER-RING 
MOUNTINGS. Baskin Bros., New York. 
Filed Oct. 15, 1925. Serial 221,735. PUB- 

LISHED JAN. 12, 1926. 

211,847. WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS THEREOF. 
Harry G. KaurMan, doing business as Kauf- 
man Mfg. Co., New York. 


Filed Oct. 14, 1925. Serial 221,707. PUB- 

LISHED JAN. 19, 1926. 

211,849. FLAT SILVER-PLATED TABLE 
WARE. W. IT. Grant Co., Lynn, Mass., and 
New York. 

Filed Sept. 29, 1925. Serial 220,948. PUB- 

LISHED JAN. 12, 1926. 


‘211,863. WATCH AND CLOCK CASES, MOVE- 
MENTS, DIALS, AND PARTS THEREOF. 


Norman M. Morris, New York. 

Filed Nov. 14,. 1925. Serial 223,317. PUB- 
LISHED JAN. 19, 1926. 
211,864. BRACELETS, NECKLACE SNAPS, 


NECKLACE CLASPS, TIE CLASPS, COL- 
LAR HOLDERS, EARRINGS, AND EAR 


WIRE: ‘Wituis E. Kennison, doing business 
as W. E. Kennison Co., Providence, R. I. 
Filed Nov. 14, 1925. Serial 223,305. PUB- 
LISHED JAN. 5, 1926. 
211,888. GOLD AND PLATINUM FINGER 
RINGS. Borotin & SueEINiIn, Chicago. 
Filed Oct. 26, 1925. Serial 222,303. PUB- 
LISHED JAN. 19, 1926. 
211,935. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES, AND 


PURSES MADE OF PRECIOUS METAL. 
LipPMANN, Spier & Haun, New York. 


Filed Nov. 25, 1925. Serial 223,851. PUB- 
LISHED JAN. 19, 1926. 
211,939. STERLING SILVERWARE, GOLD- 


PLATED WARE, AND SILVER-PLATED 
WARE IN FLAT TABLEWARE, HOLLOW 
TABLEWARE, TOILET ARTICLES, AND 
JEWELRY—NAMELY, BOWLS, PLATES, 
PORRINGER CUPS, MUGS, FORKS, 
FOOD PUSHERS, KNIVES, SPOONS, 
NAPKIN RINGS, RATTLES, BRACELETS, 
BIB HOLDERS, NECKLACES, PINS, AND 
FINGER RINGS FOR CHILDREN’S 
JEWELRY, AND EATING IMPLEMENTS. 
Frank Le Bron, New York. 

Filed Feb. 21, 1925. Serial PUB- 

LISHED FEB. 2, 1926. 


211,955. WATCH MOVEMENTS AND WATCH- 
CASES. Ixiinoris Watcu Case Co., Elgin, 
Ill. 

Filed Nov. 23, 1925. 

LISHED JAN. 26, 1926. 


209,996. 


Serial 223,718. PUB- 


211,956. WATCH MOVEMENTS AND WATCH- 
CASES. Irirnots Watcu Case Co., Elgin, 
Ill. 
Filed Nov. 23, 1925. Serial 223,719. PUB- 
LISHED JAN. 26, 1926. 


211,957. WATCH MOVEMENTS AND WATCH- 
CASES. Ixiinois Watcu Case Co., Elgin, 
Ill. 

Filed Nov. 23, 1925. 

LISHED JAN. 26, 1926. 


211,958. WATCH MOVEMENTS AND WATCH- 
CASES. I:irnots Watcu Case Co., Elgin, 
Ill. 

Filed Nov. 23, 

LISHED JAN. 26, 


Serial 223,720. FPUB- 


PUB- 


1925. 


1926. 


Serial 223,721. 


211,959. WATCH MOVEMENTS AND WATCH- 
CASES. I1riinors Watcu Case Co., Elgin. 
Til. 

Filed Nov. 23, 1925. Serial 223,723. PUB- 


LISHED JAN. 26, 1926. 


211,960. WATCH MOVEMENTS AND WATCH- 
CASES. Ixtiinois Watcu Case Co., Elgin, 

Tl. 
Filed Nov. 23, 1925. 
‘LISHED JAN. 26, 1926. 


211,961. WATCH MOVEMENTS AND WATCH- 
CASES. Itiinors Watcu Case Co., Elgin, 
Till. 

Filed Nov. 23, 

LISHED JAN. 26, 


Serial 223,725. PUB- 


1925. Serial 223,726. PUB- 


1926. 
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Plan to Attend Summer Gift Shows 





(Continued from page 139) 








purpose of the show has been service to the 
buyer in bringing to a central point hundreds 
of highly desirable gift lines which can be 
displayed by the importer or manufacturer 
under equal conditions and which can be 
inspected by the buyers impartially and 
selections made from actual inspection of 
the merchandise. 

“This feature of the service to the buyer 
was early noticed and appreciated, and it has 
been the backbone of the success of the an- 
nual Chicago show at the Hotel Sherman. 
The buyers have found it exceedingly con- 
venient to come to the central city of the 
country and inspect the lipes. which manu- 
facturers and importers spend the year in 
creating and collecting for this event. Buy- 
ers realize that to see the same lines indi- 
vidually would require months of travel as 
the collecting which forms the Chicago Gift 
Show represents lines from all parts of the 
United States and from a great many for- 
eign countries,” said an officer. 

“The variety of lines, the diversity of the 
parts comprising the lines and the convenient 
arrangement of displays has been an appeal- 
ing feature of the Chicago Gift Show 
throughout its existence. With such an ad- 
vantage apparent to the buyer it is not sur- 
prising that in 1925, its greatest year, we 
find on the registration lists buyers coming 
from practically every State in the United 
States and from Canada and foreign coun- 
tries.” 

Although the various committees compris- 
ing the organization operating the Chicago 
Gift Show have made every effort to intro- 
duce worthwhile services into the conduct 
of the exhibits, the buyers who have attend- 
ed shows in the past are urged to make any 
suggestions which they feel may be instru- 
mental in increasing the benefits of this event 
to the visiting buyer. All suggestions will 
be accorded serious consideration. 

Reservations are now being made by the 


Gifts Artwares and Novelties Association, 
10 S. LaSalle St., Chicago. Information 


regarding the gift show will be cheerfully 
supplied by that organization on request. 


/ 








Window and Interior Displays of 


Gift Goods 


(Continued from page 133) 








sance and then the two periods which were 
her own, the Elizabethan and the Victorian. 
So, you can handle four displays of English 
merchandise by dividing your articles into 
the periods which they represent. 

America is imitating every thing under 
the sun, and it is’also reproducing period 
merchandise. There are three periods in 
American history, though this can he dis- 
puted, the early American or Colonial 
period which included the time of the Revolu- 
tionary War, the Victorian period which 
was felt’ here, and the present day period 
which runs from the time of the Civil War 
to the present. This can be brought down 
to more minute divisions, but they are not 
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necessary in the display of the American 
product. 

The jeweler who will run the period or 
country window displays, as a series, is 
the man who is offering a novelty to his 
customers which they will not fail to appre- 
ciate. Many windows of merchandise from 
one or two countries have been run by 
jewelers, but to run the series of the coun- 
tries from which you have imported mer- 
chandise is something which shows that you 
have a large and well stocked store. 








Atlanta, Ga. 





W. W. Turner, Cedartown, Ga., was a 
visitor in Atlanta during the week. 

Henry Muench, 63 Peachtree St., is spend- 
ing a few days in Birmingham, Ala. 

Prosper Brozen, of Brozen Bros., New 
York, was a visitor in Atlanta during the 
week calling upon the local. trade. 

Sewell M. White. has returned from 
Miami, Fla., where he has been for the past 
Winter, and will locate in Atlanta, it is an- 
nounced. 

Parker Hamilton, of the Gorham Inter- 

ests, has just left Atlanta for an extended 
visit through his territory—North and South 
Carolina. 
S. G. Lewis, Melbourne, Fla., and Rich- 
ard James, with J. Tom Smith, New 
Smyrna, Fla., were visitors in Atlanta during 
the week. 

Claude S. Bennett, one of the most popu- 
lar of the younger jewelers of the city, has 
just been elected president of the Atlanta 
Epworth League Union for the third term. 

E. R. Fishburne, formerly with J. F. 
Creel Co., Peachtree Arcade building, has 
resigned his position with that firm and gone 
to Dublin, Ga., where he is opening a 
thoroughly modern retail jewelry store of 
his own. 

Paul L. Ewing, of Ewing Bros., Atlanta, 
and Alexander Fish, manager of the Bir- 
mingham branch for Ewing Bros., are on a 
short trip visiting New York city and the 
eastern markets this week. 

Friends of Robert Williams, with the 
J. J. Bookout Jewelry Co., 114 Peachtree 
Arcade building, will regret to learn that 
he suffered a severe paralytic stroke on 
April 9 while at work in the store. At pres- 
ent he is confined to his home and his con- 
dition is reported to be serious. 

When the notice of the marriage of 
Rudolph Schneider was printed in a recent 
issue of THE JEWELERS’ CircULar, it de- 
veloped that this was the third generation 
of the Schneider family to receive mention 
in the pages of this publication. When 
Rudolph L. Schneider, Rudolph’s grand- 
father for whom he was named, died 28 
years ago, his obituary was printed in THE 
JeweLers’ Crrcutar. When his father, 
Richard Charles Schneider, was married, 
this event was also chronicled. And with 
the publication of Rudolph L. Schneider’s 
wedding announcement, this makes the third 
generation of Schneider’s to have their 
affairs chronicled by THE JEWELERS’ CIR- 
CULAR. Clippings on all three events are a 
treasured possession of Rudolph Schneider, 
and it is the hope of all his friends that the 
Schneider family may long continue in the 
jewelry business. 
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“Princess Mary” Flatware and Hollow Ware are Finished Grey Oxidized 


NEW YORK: 411 Fifth Ave. CHICAGO: 10 So. Wabash Ave. PHILADELPHIA: 1204 Chestnut St. SAN FRANCISCO: 140 Geary St. 











TUDOR PLATE 











By the Makers of Twenty-Five Year 


COMMUNITY PLATE REPLACEMENT GUARANTEE 


QUEEN BESS DESIGN 
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Offers A Chozce of “Beautiful Designs 


IN TUDOR PLATE, you can offer your customers 
three lovely designs for their selection. Each is the 
product of an artist’s study and experience in the field 
of design; each, a masterpiece of its own particular 
type. Among these three, there is one to fit the fancy 


and taste of any woman. 
























Beauty of design, quality that endures, and a price that 
is moderate. These are your stock in trade when you 
sell Tupor Prats. You are selling your customers rea/ 


value for their money. 


YOUR WHOLESALER CAN SUPPLY YOU 











